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Klatt Quarter Horses

The offspring of our reference sires have proven their vesatility, not only in arena 
events, but as a using horse on the ranch, in rodeo, or for pleasure riding. These 

are The Traits we strive for in our breeding program. 
Our bloodlines include:

• Colonel Freckles • Fritz Command • Major Bonanza • Smart Chic Olena 
• Horses For Sale At all Times •

Klatt Quarter Horses
11649 Hwy. 200 • Killdeer, ND 58640

701-863-6658 • klattqh@pop.ctctel.com
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CATTLE MANGER
LINERS
Feature a seamless curb 
corner pre-formed to 
eliminate feed build-up and 
easier cleaning. 
The low profile “hold down 
strips” are secured with 
counter sunk fasteners.
SELECT A BLACK OR 
WHITE SURFACE LINER
Liners are installed in 
boxed mangers, dished or 
flat mangers.

For more information
call or write:

1-800-657-4698

OSSEO PLASTICS & SUPPLY INC. • 51101 Omaha St., Box 127 • Osseo,WI 54758
www.osseoplastics.com • ops@triwest.net

RE-LINE YOUR 
SPREADER
A re-lined spreader 
features less friction wear 
on the chain, will not rot, 
rust or freeze and extends 
the service life of your 
equipment.

$
S
A
V
E
$

DEALER
 INQUIRIES 
WELCOME

FULL LINE SUPPLIER of Agricultural Plastic
 CUSTOM 

FABRICATOR

SIZE
12x24
12x36
12x50
12x75
12x100
14x50
16x36
18x48
20x20
20x30
20x40
20x50
24x36
24x48
24x75
25x54
27x50
30x40
30x60
30x75
40x60
50x60
50x75

MISSOURI HAY TARPS
800-514-0258
1673 Lake Shore Drive • Owensville, MO 65066

Push
stakes

completely in
with ring verticle,

then rotate 1/4 turn right to lock... 

Stakes sell for $1.40 in stores. You buy it for $0.67 – less than a 
large spike costs in the hardware store. You buy in only once, it is 
guaranteed for life.

PAY IN 30 DAYS
SHIPPED UPS

RETAIL
$100
$128
$158
$288
$360
$198
$139
$238
$112
$168
$225
$300
$238
$320
$519
$375
$399
$338
$499
$640
$657
$775
$928

WHOLESALE
$50
$64
$80
$144
$185
$99.50
$70
$119
$56
$84
$112.50
$149.50
$119
$160
$259
$189
$199
$169.50
$252
$319
$337.50
$439
$489

HEAVIEST HAY TARPS SOLD • LOWEST PRICES IN U.S.
6.7 weight 230 lbs tensile strength, 1500 denier, 50 micron both sides, fully reversible,

Ultra-Violet Treatment, new white color (optimum sun resistance), Waterproof,
Leakproof, Washable, Shinkproof, Fiber reinforced, Cross-panel construction

300% more holding power with grommets every 12 inches –
Tarp literally locks on the stack, lasts twice as long

Save 40% – Buy Direct at Dealers Wholesale

SELF-LOCKING
HAY STAKES

Large Bales
30 Ft. Wide

Medium Bales
24-27 Ft. Wide

Single Bales
12 x 50 Tarp

18 ft. Wide
(Large Bales 20 ft.)

Large Square Bales
24 or 30 ft. Wide

16 ft.

4 ft.4 ft.
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J G CONSTRUCTION
We are the Pole Building Specialists

Custom Buildings • Garages • Shops • Barns 
Six Years Experience

Our System Can Be Engineered For Any Snowload
Cell: 406-360-3987 • Office: 406-363-3632 • Fax: 406-363-4563

Starting at:  
24 x 30 x 10 $6,750.00
30 x 40 x 10 $10,350.00

Call Today!
Pre-Engineered 
Steel Buildings!

ATTENTION GROWERS
Are you looking for ways to increase your yields?

If so, then you need to do your math which figures like this:
Take the first step to a successful season and call

1-800-545-4440
INJECT-O-METER MFG. CO., INC.

The Company People Turn To For Quality
Visit our web site or e-mail us at 

www.inject-o-meter.com
e-mail: chemigate@inject-o-meter.com



8 • Southwest / Rocky Mountain                                                              www.ritzfamilypublishing.com

After carefully listening to 
customers who were dis-
appointed with the perfor-

mance or lack of features in ATV 
sprayers available, C&R Supply set 
out to design a series of sprayer to 
meet their needs.
 “Instead of taking an off the shelf 

tank and attaching features, we need-
ed to get all the input we could from 
customers and ATV manufacturers”, 
said product manager Dusty Miller. 
“With a good vision of what features 
and options were required, it became 
obvious that a completely new tank 
design was needed”.
The EZ ATV Sprayer was designed 

with the operator in mind for ease of 
operation and functional ability and 
safety.  With the sleek design brings 
the weight forward and more to a cen-
ter of gravity for better machine bal-
ance.  Allowing the legs of the tank to 
wrap around the fenders of the ATV 
gives the sprayer dual sumps to give 
maximum drainage and the ability to 

run on side hills without losing its 
prime.  The pump, strainer, and main 
shut-off are mounted underneath the 
tank in a protected cavity, which also 
serves as a dual slosh baffle.  The 

C&R Supply, Inc. • Birth Of A Sprayer

top of the tank is designed with a fill 
catch area to prevent chemical from 
getting on the operator.  The EZ is fit-
ted with a 4 gpm Shurflo Pump and 
a quality Tee-Jet trigger style hand-
gun in the convenient control panel at 
your side.  All brackets and boomless 
nozzle or boom accessories are at-
tached to the tank for quick and easy 
mounting.  The EZ ATV Sprayer has 
several different options and acces-
sories to meet your requirements and 
needs.
C&R Supply, Inc. is a distributor 

and manufacturer of agricultural and 
roadside spray equipment located in 
Sioux Falls, South Dakota.  For over 
25 years, C&R Supply, Inc. has been 
a leader in the distribution and ser-
vicing of many quality products from 
Raven Industries, Spraying Systems, 
Banjo, and more.  They also lead the 
way in designing and manufactur-
ing new and advanced products such 
as their C&R Foam Marker, Spot 
Sprayer, and the EZ ATV Sprayer 
featured in this ad.  C&R is a provid-
er for precision ag products such as 
GPS guidance systems, variable rate 
controllers, mapping, steering as-
sist systems, and chemical injection 
units. C&R prides themselves on 
the knowledge and experience that 
is required to keep up with today’s 
technology.

Spray 30 feet wide with no boom
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Situated in the beautiful San 
Luis Valley in Hooper, CO 
at an altitude of 7,600 feet, 

Zapata Seed Company is dedicated 
exclusively to producing the high-
est quality potato seed stocks. Brian 
Brownell, his wife Deborah and 4 
children, still live in the house where 
he was raised and farms much of the 
same land where he used to irrigate 
with a shovel and siphorn tubes. Bri-
an still carries his shovel, but now 
he uses it to check the moisture in 
fields that adorn 14 circles of sandy 
loam soil located in Northern Ala-
mosa County. Brian has a BS degree 
in Agronomy from Colorado State 
University. He has served on numer-
ous boards and committees involving 
agriculture. He currently serves as a 
member of the Colorado Certified Po-
tato Growers Association.
In 1993, Michael K. Horton was 

employed as the General Manager of 
Zapata Seed Company bringing 19 
years of seed production experience 
to the operation. Mike was previously 
employed for 12 of those years as a 
Research Farm Technician at the Col-
orado State University San Luis Val-
ley Research Center. The Greenhouse 
Manager is Chris Padilla with seven 
years of greenhouse experience.
Now in it’s eleventh year of operation, 

Zapata Seed has changed considerably 
since its infancy. Originally started to 
produce seed for a commercial op-
eration owned by Brownell Farms, 
Zapata Seed has grown to include its 
own micro-propagation laboratory, 
climatically controlled growth room, 
climatically controlled state-of-the-art 
greenhouse facility (7,250 square feet 
cropped three times yearly), modern 
storages with variable speed fans and 
separate bins for isolation of various 
seed lots, and 820+ acres of Nuclear 
to G4 seed production.
The mother plants for the greenhouse 

cuttings come from Colorado State 
University’s clone bank to ensure that 
they are free of disease and geneti-
cally true. The cutting process seems 
endless, as over 110,600 plantlets are 
needed to fill the next greenhouse 

crop. Two visual inspections are made 
on each greenhouse crop as well as an 
Elisa Test on tubers of each lot grown. 
Strict sanitation has and continues to 
be a key to Zapata’s success in both 
the greenhouse and the field.
Zapata Seed maintains a strict IPM 

regime beginning with seed treatment, 
soil sampling, intense scouting and 
monitoring, strict scheduling of insec-
ticides and pesticides, low fertilizer 
inputs to help with disease expres-
sion, adult supervised roguing crews 
and early kill of potatoes to prevent 
late season spread of insect borne dis-
eases. For the last four years, Zapata 
has been adding beneficial fungal and 
bacterial micro-organisms to the soil 
with compost teas, which they brew in 
their six tea brewers. Zapata also uses 
a remote Agri-Link weather station, 
which constantly monitors the early 
generation seed circle that is located 
70 miles away in an isolated area.
One of  Zapata’s most recent acqui-

Zapata Seed Company
sitions is a custom built Spudnik Seed 
Sizer custom built to allow for more 
accurate sizing of seed. We also use a 
custom built Milestone Seed Sizer built 
for seed. Both of these sizers improve 
uniformity of size of the seed. This is 
greatly appreciated by those who pur-
chase seed and allows for more accu-
rate seed cutting and uniformity.
Zapata Seed Company is a licensed 

grower of Colorado and Texas Nor-
kotah Line Selections. In addition, 
Zapata grows many varieties of reds, 
yellows, russets and chippers. Zapata 
seed is the exclusive grower of the 
Golden Sunburst variety (a popular 
new variety with an intense yellow 
flesh). Zapata offers Custom Minitu-
ber Production and annually  supplies 
other seed growers a portion of their 
initial seed stocks. Seed stocks are 
sold in Colorado, Texas, Arizona, Ida-
ho, Washington, Oregon, California, 
Nebraska, Kansas, Minnesota, Wyo-
ming, New Mexico, and Wisconsin.
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At Allen Welding, we strive to 
manufacture a line of quality 
agricultural products for the 

use of hay and equipment transporta-
tion.  Offering our consumers a safe op-
erating environment in and around the 
product surroundings, while achieving 
a price point economically suited for 
today’s agricultural and farming needs 
is a vital part of our business. 
Haulzitall is a multi-purpose trailer 

specifically designed to target the 
hay and equipment hauling needs of 
today’s farming consumer. We are of-
fering such a universal trailer by mere 
design, special hydraulic systems, and 
exceptional fabrication, surpassing the 
standards of typical products used to-
day by our target consumer.
Currently, Allen Welding produces 

two types of trailers. The model num-
ber HB10 can haul up to ten round bales 
or eighteen square bales. The HB14 

can haul up to fourteen round bales or 
twenty-four square bales. Our trailers 
can also haul a combination of square 
and round bales at the same time. The 
HB10 and the HB14 are accompanied 
by their own loading ramps for heavy 
equipment hauling. These ramps are 
carried within the frame of the trailer. 
The loading ramps are detachable.
The HB14 includes 10,000 lb axles, 

dual wheels, steel leaf springs, elec-
tric brakes and drop sides for fast, easy 
equipment loading or large loads of hay 
that need additional support. The HB10 
includes 8,000 lb axles, dual wheels, 
steel leaf springs, and electric brakes. 
Haulzitall’s hydraulic controls are lo-
cated at the neck of the trailer for safe 
and easy operator control. All opera-
tions can be performed safely with the 
hydraulic system from the neck of the 
trailer.
An innovative hydraulic force equal-

izer makes it possible to tip off big and 
medium squares bales or big round 
bales when unloading. This process 
will distribute the hay on the ground 
evenly and uniformly with scattering 
bales across the ground. 
A driving force in the design of the 

trailer is safety. Unlike gravity-drop 
trailers where the majority of the 
weight is mainly on the outside of the 
frame of the trailer, the patented design 
of the Haulzitall trailer uses a one of a 
kind hydraulic equalizer making it pos-
sible to unload both sides at once which 
provides a safer operating environ-
ment. In addition to safety, this process 
protects the frame of the trailer because 
the weight is distributed evenly. 
Haulzitall delivers exceptional qual-

ity, design and value to our custom-
ers.  By doing this, we are destined to 
become a mainstay in the agricultural 
trailer industry. 

Haul it ALL with HaulzitALL

Celesta Cartrite Komrs, MS, CCC/A
Certified Audiologist

SERVING ALL OF
FREMONT COUNTY

Providing comprehensive hearing 
& balance evaluations, hearing aid 
sales, service & repair and custom 
swim plugs & hearing protectors

125 Wyoming Street, Lander, WY

307-335-7555
800-375-HEAR (4327)





12 • Southwest / Rocky Mountain                                                            www.ritzfamilypublishing.com

Don Meeker, owner/ operator of the above-named com-
pany, has been an “IDEA MAN” in agricultural and 
horticultural supply circles in the western U.S. since 

early 1946. He was the leader in developing a plastic twine 
to replace steel baling wire for the then-common 125 lb. 3-tie 
bales peculiar to Calif., Nevada, and Arizona.
During that same period he was single handedly responsible 

for the removal of sales tax, (in Calif.) which was imposed 
on wire & twine used for baling hay which was destined to 
be sold, (the wire/twine became a tax-exempt non- returnable 
container!). The efforts involved in these two paragraphs have 
saved tens of millions of dollars for the California/Ariz./NV. 
hay industries.
Now, he has developed a unique module cover for the cotton in-

dustry, certainly of contemporary interest because the cover is in 
a patriotic Red, White, and Blue! This cover is also very appro-

priate for protecting baled hay. Made in the form of a box-shaped 
cap it is 34 ½ feet long, 8’ wide, with a 4’ skirt on all four sides. 
There is a 1” webbing girth belt with a spring-loaded tensioning 
buckle at one end. Of first-class workmanship the material is a 
UVR-coated 14 x 14 mesh fabric, 10 mils thick. Each is packed 
in a poly bag in its own strapped carton of  28 pounds gross 
weight. The cartons are well within postal service guidelines for  
mailing –we have mailed to Buckeye, AZ for $13.58 ea., to Paso 
Robles, CA for $10.52, and to Browerville, MN for $22.81 ea.
Early production, (and photos) showed them with a red top, 

white/blue sides/ ends. This has now changed to white top  
sides/ends red/blue.
Order your “YANKEE RWB” hay covers at just $75.00 

each, or 2 for 140.00, plus postage from Fresno, CA. M/C 
Visa, Discover cards O.K. Toll-Free phone: (888) 678-1563 
Fax: (888) 959-1563

D. MEEKER COMPANY 
SPECIALTY PRODUCTS FOR INDUSTRY & AGRICULTURE

Rain will come!
Protect your cotton modules and baled 
hay with these patriotic Red, White & 
Blue covers. Superb quality fabric, the cover size is 34-1/2’ 
x 8’ x 4’ 8 tie-downs and full etc. and full girth-belt. Individual 
cartons of 28 lbs. are mailable.

Order 2 for $140.00 plus tax and P.P.
Inventory on hand in Fresno. Visa/MC okay.

To Order Call Toll-free
(888) 678-1563 • Fax (888) 959-1563

Accommodates

Four Dumps from

Bale Wagon

“This is one of our ‘YANKEE RWB’hay covers protecting 14 
round bales on a northern Minnesota farm. The length, width 

and 4’ skirt appear to be nearly exactly suited”

Two Guys Communications Inc.
Communications Specialists

• New & Refurbished Telephone Systems
• Sales, Installation, Service
• Data Wiring
• Cetified Technicians
•  Voice Mail

Service & Repair On All Major Brands
307-632-4285

5205 Charles St.
Cheyenne, WY 82001

MT. WHEELER POWER

“Powering Your Future”

P.O. Box 151000
Ely, NV 89315
1600 Great Basin Blvd.
Ely, NV 89301

775-289-8981
800-97POWER

Fax: 775-289-8987
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HAGSS Distributors has been in business since 1965.  
Striving to supply products that enhance the quality of life 
and environment.   Saving our customers precious hard-
earned money in ways that help our lives to be easier and 
more reliable with fewer efforts.
In 1999 we connected with HeatMor outdoor wood burn-

ing furnaces because of their quality and commitment to 
excellence.  We have handled several products and outdoor 
furnaces over the years.  None come close to the quality, 
attention to detail and reliability.  With HeatMor outdoor 
wood burning furnaces, the mess with wood is outside, no 
smoke in the home and clean comfortable heat that adapts 
to most existing systems very reasonable as well as heating 
domestic hot water.  Options for Solar, Used Oil and New 
Oil Burners, Corn, Pellets, Coal as well as most combustible 
products are available.  HeatMor is the only furnace avail-
able that is totally stainless steel internally and gives a 10-
year written warranty.
In addition to HeatMor products we also distribute HVAC 

products as well as solar. 
Our dealers are local folks that believe in the same quality 

of life that you and I do.  
Many of our dealers offer installation for all the products 

we supply as well as advice for those who prefer to do their 
own.  The manuals that come with our products generally 
give instructions for best installations for the furnace as well 
as associated products that go with them.  

In 2000 we adapted solar with our products, which make 
them even more efficient in areas that have plenty of sun-
shine.  A lot of states as well as the federal government offer 
tax incentives for solar additions.  
One thing we have found out about the HeatMor outdoor 

wood burning furnaces is they may be warranted for 10 
years but are designed to last a lifetime.  Most of customers 
still use the furnace they purchased over 20 years ago.  
Thanks for your interest.
Dave Reynolds
HAGSS Distributors.

HAGSS Distributors

DISTRIBUTORS

26887 WALKER ROAD
PARMA, ID 83660-6713

TOLL FREE 866-433-8667

STOKERMATE
STAINLESS STEEL

OUTDOOR WOOD FURNACE

WORLDS FINEST OUTDOOR 
WOOD FURNACE. “FACT”

10 YEAR WRITTEN WARRANTY 
BUILT TO LAST A LIFETIME

FREEDOM to CHOOSE the LOWEST COST FUEL
FIREWOOD

HOTTER FIRES BURN CREOSOLE & PRODUCE 30% MORE HEAT 
A SINGLE FIRE CAN PRODUCE HEAT UP TO 4 DAYS. LITTLE OR 
NO WOOD SPLITTING. LITTLE SMOKE DUE TO HOTTER FIRE.

CORN or PELLETS
HIGH HEAT - EFFICIENT - ONE OF THE HIGHEST BTU BURNS

WASTE OIL
FREE or CHEAP HEAT (IF AVAILABLE) SOME COMPANIES WILL 
EVEN PAY YOU TO TAKE THEIR USED OIL. BURNS DIESEL, STOVE 
OIL, SALAD OIL, PEANUT OIL ALONG WITH USED WASTE OIL

COAL or WOOD CHIPS
*STOKERMATE INSTALLS EASILY TO ALMOST ANY FURNACE FOR 

EASY OPERATION USING COAL. UP TO 4 DAYS PER LOAD.
* STOKERMATE IS NOT A HEATMOR PRODUCT*

SOLAR
FREE HEAT AND DOMESTIC HOT WATER - AUTOMATICALLY BACKS 
UP ANY OTHER FUEL - ALTERNATIVE TAX CREDITS AVAILABLE IN 
MOST STATES.

Pictured is Mr. Bruce Bowe of Nyssa, OR. His furnace has solar 
hot water and solar electric.
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Loomis Tank Centers is about 
to celebrate 100 years as the 
successful offspring of a cen-

tury-old tradition: The Loomis family 
business.
The story behind the Loomis family 

follows a tradition of quality products, 
excellent service and competitive pric-
es. Dan Loomis, the current president 
of Loomis Tank Centers, perpetuates 
the values of his great-grandfather, 
E.C. Loomis.

In 1905, E.C. Loomis worked as a 
grain and hay broker on the Central 
Coast of California in the small town 
of Arroyo Grande. His sons later joined 
the business, creating E.C. Loomis & 
Sons Feed.
Over the years, their business pro-

gressed to a feed mill with several 
retail locations, the development of 
Loomix liquid feed supplements, and 
later, the manufacture of fiberglass 
troughs and tanks.

Dan Loomis joined Loomix, Inc. in 
1981, starting in service and, later, 
moving up to regional sales manager. 
When the business sold in 1991, Dan 
purchased the fiberglass division, 
which included polyethylene water 
and chemical storage tanks. The new 
company was named Loomis Tank 
Centers, which now has five retail 
locations, 70 nationwide distributors 
and over 40 manufacturing points.
“I’m very proud of the Loomis family 

history as we near our 100th year an-
niversary in business,” said Dan Loo-
mis. “I feel very privileged to carry on 
the longstanding tradition of serving 
our customers’ needs. I’ve learned 
from my family’s business philosophy 
that nothing is more important than 
customer service. I believe that our 
relationship with our customers is the 
key to our success.”

Loomis Tank Centers is a wholesale 
and retail distributor of polyethylene 
and fiberglass tanks for the storage and 
transportation of water and the bulk 
storage and transportation of chemi-
cals and fertilizers. They also feature 
fiberglass, two lines of polyethylene 
septic tanks and the Infiltrator leach 
field system. Open-top fiberglass and 
polyethylene water troughs are also 
available.
In addition to Loomis Tank Centers’ 

five company-owned stores in Califor-
nia, they have a nationwide network of 
70 independent distributors and over 
40 manufacturing points.  Delivery is 
available to any location.
For more information, call Loomis 

Tank Centers toll-free at 1-800-549-
5514 or visit them online at www.loo-
mistank.com.

Loomis Tank Centers’ history reflects a century
of family dedication to quality, service and value
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The SAFARI has evolved from 
designing, testing, modifying, 
and refining since 1962. The or-

igin is the single seat Helicom, designed 
in 1953 and built by the capable hands 
of aerospace engineer, Harold “Pop” 
Emigh and his son. This model was 
successfully built and flown by many 
homebuilders. Many of these helicop-
ters are still flying through support and 
parts manufactured by Canadian Home 
Rotors Inc. (CHR). Later, recognizing 
the need for a two place helicopter, Pop 
altered the design to accept a 150 HP 
Lycoming engine. Many of these were 
produced during the early seventies. 
Mr. Emigh sold the rights and manu-

facturing jigs in 1970 to a new company, 
International Helicopters of Mayville, 
New York. They continued the evolution 
of the design naming it the Commuter 

II A & B. It was 
basically the same 
sturdy airframe and 
drive components 
but with a beauti-
ful new streamlined 
cabin. Quite a few 
of these were also 
produced and it was 
in 1979 that CHR 
got its start, when 
company president, 
Murray Sweet, 
bought his first kit 
and the Canadian rights to market the de-
sign. After completion of his Commuter 
IIB and successful flight tests, Murray 
began making modifications in an ef-
fort to save weight, lessen maintenance, 
increase safety and dependability, while 
at the same time, making the helicopter 

useful in allowing it 
to pay its own way. 
This was the start 

of the long process 
of designing, engi-
neering, and devel-
oping the details of 
manufacturing the 
components. New 
partners, investors, 
and employees 
joined in the project 
along the way, with 

Canadian Home Rotors
SAFARI Helicopter Kit

CHR incorporating in 1986. 
In 1992, at the E.A.A. National Con-

vention in Oshkosh, Wisconsin, CHR 
made its debut. Although CHR had nev-
er advertised prior to July of 1992, we 
have built a large clientele just by word 
of mouth. The quality of the product has 
improved due to computerized equip-
ment and technological advances. CHR 
will always continue to strive for perfec-
tion well into the future. 
Today, CHR manufactures and assem-

bles the Safari in Canada and the USA 
and has expanded their product line to 
include helicopter trailers, pontoons, a 
maintenance and flight school and heli-
mounted agricultural spray systems. For 
more information on the Safari helicop-
ter kit, visit our website at www.aceheli-
copter.com or call us at 807-222-2474.

INDESTRUCTIBLE RUBBER WATER TANKS
Giant Rubber Water Tanks specializes in

livestock watering tanks that last a lifetime. 8’- 12’
diameter, freeze resistant. Ask about semi-load

delivery. They can be cut to any height up to 34”
and can hold up to 1200 gallons and linked

together for more capacity.

CALL TODAY FOR MORE INFORMATION • BETH REILLY

(307) 467-5786
Giant Rubber Water Tanks • Box 86 • Alva, Wyoming 82711

“Dealer Inquiries Welcome”
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Chickweed Healing Salve is made 
by cold infusion and is wild craft-
ed from Southern Indiana. It is 

never really cooked, only heated enough 
to accept the bees’ wax.
Chickweed (we also call “Starlady”) to-

gether with comfrey has exceptional heal-
ing and drawing properties. Chickweed is 
healing to the skin. Other ingredients in-
clude mint, rosemary, lavender and euca-
lyptus, which are beneficial for colds, and 
sore throats. Lavender adds a nice odor 
and is also a great pain reliever.
The base is olive oil and bees’ wax, 

which are natural and healthy. Infused to-
gether we have a salve which is good for a 
variety of skin disorders such as eczema, 
psoriasis, fungal infections, rashes, sore 
throat, cuts, burns, poison ivy, colds, dia-
per rash, etc.
TESTIMONIALS
“Hi there: I wanted to keep you appraised 

of my progress since I received your salve 
four days ago.  I have been to many der-
matologists and have had many cortisone 
injections and still had dry scalely skin in 
patches on 10% of my body.  It looked aw-

ful and was very noticeable.  I have used 
very expensive medicines and have not 
had the results that your salve has given 
me in an almost immediate time frame.  
While I am not a doctor, I am an experi-
enced patient who has suffered and can 
say to you that no other skin preparations 
have given me the immediate results that 
your Chickweed Healing Salve has. To 
say it simply, it’s WONDERFUL…the 
scales and crusts and blemishes are going, 
going, GONE!” Saul Kaplan, West Palm 
Beach.
“I had a sore throat. After applying 

Chickweed Healing Salve to the outside 
of my throat it went away. It is great!” 
– Bob Schwagmeir
“Our baby had a painful diaper rash. 

Within minutes of applying the Chickweed 
Healing Salve he quit crying. By morning 
the rash was nearly all gone.” – KC
“I had these dark spots on my leg of 15 

years. I’m not sure what it was but it was 
growing! After two months of using the 
Chickweed Healing Salve the spots are 
almost gone. I also use it for dry skin on 
my heels and toes. Its amazing stuff!” 

CHICKWEED HEALING SALVE

- HOME -
• I had skin cancer removed 2 times from my face. The third time it came back, I decided 
to use Chickweed Healing Salve. Within 2 weeks it was gone. I also used it on my leg 
and ankle that was swollen. It went down and the soreness left also. Thank you for your 
help.- Raymond Davis, New Washington, IN 812-293-3555
• That stuff’s like dynamite, one said now we’ll never be without that salve. We use 
it for everything and suggest it to everybody. Then an older lady said as we left, “Just 
don’t ever quit making the Chickweed Healing Salve.” - Three ladies talking to us as we were eating our lunch in the 
hills of Ohio. Place called Thelma Jeans Pizza, 740-493-2711

- BARN -
• My wife washed our milker claws in a heavy dose of washer acid which burned and blistered the cow teats. I put this 
salve on one cow, it almost completely healed up in 48 hrs. So tonight I put it on every blistered cow in my stable. 
- Daniel Stoltzfus, Loganton, PA
• I used this salve on sheep foot rot and they healed up nicely, where vet medicine didn’t work. - Beth Johnson, Owasso, OK
• “I have had a contact dermatitis on both hands for over 1 year ever since I worked with some Walnut lumber “hobby”. 
I thought it was dry skin, etc. Well, it got infected and has been a real problem so much so I had to take a leave from 
work. The dermatologist prescribed very expensive ointment and I used them. There was improvement but not com-
plete healing and some breakouts. One of my co-workers went to Amish Country in Shipsewana, Indiana and saw 
Chickweed Healing Salve and thought of me. They purchased it and brought it to me. I had nothing to lose so I tried it. 
Within 4 days, and I mean 4 days-my hands had healed! I couldn’t believe it. Every day I would show my co-workers 
the improvement. And as it progressed, their amazement grew. Of course they wanted to know what I was using-where 
they could get it. We all here at work have dry skin and this really helps. None of us here are herbal people. But this was 
the first demo of a natural/herbal product working so well. Oh-did I mention I am a critical care RN working in ICU and 
my co-workers are hospital staff? Well, this 10-container order is a combined order for several people at the hospital. 
Chickweed healing salve sure has helped me so far, and we’ll see what time brings.” Butch Witlock

CHICKWEED HEALING SALVE
GOOD FOR ALL SKIN DISORDERS

All Natural Salve Made by Cold Infusion
Good for Skin Cancer, Baby’s Diaper Rash, Sore 

Throat, Cuts, Burns, Poison Ivy, Dry and Chapped 
Skin, to name a few

TESTIMONIALS:

Dealer Inquiries Welcome

Send check or money order to:

S. A. E. G. (Suite Western)
1362 Hwy. 129, Canaan, IN 47224

For Credit Card Orders Only

866-244-2593

(1) 4 oz. tin container
$19.95 + Free S&H

(2) 4 oz. tin containers
$29.95 + Free S&H

– Kirk Baron
“My Poodle has very bad allergies on 

her skin. She gets scales, sores and dry 
flaking skin. After using the Chickweed 
Healing Salve for one week, the condi-
tion was completely gone.” – Dorothy 
Stale
“I burned myself real bad across the 

chest, arms and hands. I started using 
Chickweed Healing Salve on my third 
day in the burn unit at University of 
Louisville Hospital and had immediate 
results. The nurses were impressed at 
the results.  Eight days later I was re-
leased.” – Charles Mulligan, Athens TN
FREE Shipping USPS Priority/Han-

dling Satisfaction Guaranteed. 
If you have any questions, email us at 

info@chickweedsalve.com  
We accept checks, money orders, 

checks by phone and all major credit 
cards. Dealers/Resellers welcome.  Free 
shipping on all orders.
Phone TOLL FREE: 866-CHICK-

WEED  1-866-244-2593 or mail checks 
or money orders to: CHS Laboratory at 
202 Rosenburger, Madison, IN  47250.

Kings River 
Barns & Panels

 Shed Row Barns 
Arenas • Shelters 

 Hay Barns 
Galvanized Panels  

Vinyl Fencing
Call us for low prices! 

(559) 638-2304
Located In 

Reedley, CA
We Deal In Quality 

And Service
This Is One Business 

People Can Trust 
And Know They’ll Be 

Treated Fairly.
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Hermiston, Oregon - Circle C Equipment’s new 2005 Super Con-
ditioner features redesigned rubber rolls with raised, spiral lobes. 
This new model offers all the benefits of the previous model while 
greatly increasing feedability.
The 2005 Super Conditioner’s newly patented rolls fully inter-

mesh to create a powerful vortex effect that aggressively feed crops 
through the rolls without plugging or wrapping.  The same vortex 
effect quickly ejects debris before causing serious damage.
Like the previous model, the 2005 Super Conditioner uses two air 

bags to generate pressure between specially formulated rubber rolls.  
The user-selectable pressure allows the farmer to dial in the desired 
conditioning effect. The rolls are precision machined and fully syn-
chronized to crush crops along the full length of the stem without 
ripping or removing leaves.
Traditional conditioners crimp the stem in a few locations.  The 

2005 Super Conditioner crushes the full length of the stem. This 
speeds dry-down and reduces the chance of rain damage.
The 2005 Super Conditioner fits 85 models of new and older 

swathers. Existing Super Conditioner rolls can be recovered with 
the new design.
Circle C Equipment manufactures the Super Conditioner, as well as 

the American Eagle Balestacker and the Golden Eagle Wheel Rake.  
For more information about the company or any of its products call 
(800) 367-1847 or on the web at www.circlecequipment.com .

Super Fast Hay Drydown Meets Super Feedability
New Super Conditioner Design Released for 2005 Season
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When battling the gopher 
in the classic movie Cad-
dyshack, Bill Murray got it 

right when he said, “My enemy is a var-
mint, and a varmint will never quit…you 
have to fall back on superior firepower 
and superior intelligence.”  The trouble 
was his efforts to kill the gopher - flood-
ing its hole with a giant hose, spraying 
it with a fire extinguisher, and trying to 
blast it with explosives - were just too 
crude.  While the dancing gopher made 
us laugh in Caddyshack, the economic 
havoc created by burrowing pests on 
farmers, growers, and others who work 
the soil is no laughing matter.
Fortunately, farmers, ranchers, nurser-

ies, golf courses, water districts, even 
schools and park districts now have a 
sophisticated new weapon in their arse-
nal beyond poison, traps, and other tra-
ditional means.  The weapon, the Rode-
nator Pro Pest Elimination System, is 
capable of delivering a precision under-
ground shockwave to the targeted ani-
mals’ tunnels and dens.  Not only does 
the Rodenator Pro exterminate the tena-
cious critters in short order, but also can 
collapse their tunnel systems to prevent 
re-infestation - without the use of chem-
icals or poisons, and the time-consum-
ing tradition of baiting and trapping.
Asked about its effectiveness, Brett 

Johnson who farms 20 acres of hay 
in Hollister, Cal. says, “There’d be no 
dancing gopher left in Caddyshack had 
they used one in the movie.  On a seri-
ous gopher infestation problem, I expe-
rienced a 95-98% kill rate my first pass 
through using the Rodenator Pro.”
Manufactured by Midvale, Idaho-

based Meyer Industries, the Rodenator 
Pro injects a calibrated mix of propane 
and oxygen into the targeted rodent’s 
burrow.  Since propane is heavier than 
air, the gaseous mix sinks to the lowest 
parts of the burrow where the nest usu-
ally is.  When the operator electronically 
activates this mixture of blended gases 
from the end of the application wand, 
the oxygen mixture rapidly expands at 

5,000 feet per second, creating a high 
pressure shockwave that kills the ro-
dent and collapses the tunnel systems of 
many burrowing species.
“The concussive shockwave travels 

about a mile per second down the tun-
nels,” explains Johnson.  “When it can’t 
expand any further, it takes the path of 
least resistance, pushes upward, and 
blows the tunnels apart, burying the crit-
ters underneath.”
Farmers, growers, ranchers, and others 

long frustrated with the relative ineffec-
tiveness and drawbacks of traditional 
pest elimination methods, are rapidly 
turning to the Rodenator Pro.  Starting 
this fall, John Deere Farm dealerships 
worldwide will showcase the Rodenator 
Pro in a new video battling a saber tooth 
gopher that’s taken over a small rural 
community in the film short “Gopher 
Busters II.”  The video will be intro-
duced as part of John Deere Days.
The Drawbacks of Traditional Pest 

Control
While traditional pest control measures 

such as traps, poison, shooting, and in-
troducing natural predators continue to 
be used, they all face significant limits 
on their effectiveness.  
Traps, for instance, are limited by the 

number of available traps, and are time-
consuming to bait, set, and check.  “We 
just couldn’t keep up with the gopher 
population by trapping them,” explains 
Gary Farwell, who manages over 300 
acres of vineyard in the Lakeport, Cal. 
area for Kendall-Jackson.  “We lost 
about 350 vines last year due to gophers 
chewing through them.  We had only 
so many traps.  So we’d go to the spots 
with most activity, bury them, come 
back a couple hours later, and dig them 
back up. Many times the traps would 
come up empty.”
The use of poison bait or fumigation 

may raise the possibility of getting re-
sidual chemicals on crops and poten-
tially into groundwater as well as the 
extreme possibility of secondary poi-
soning to non-target animals and pets 

such as dogs or cats, which may eat the 
poisoned rodents.  
“Putting poison bait into holes is time-

consuming and difficult when wet, es-
pecially in the rainy season, so it’s not 
ideal,” says Farwell.  “Also, we don’t 
want poison too near our neighbor’s 
animals.”
Shooting offending rodents is workable 

only on a small scale, since pests spend 
the majority of their time underground, 
out of sight and out of range.  Similarly, 
bringing natural predators such as cats 
and birds of prey into the picture may be 
a good idea, but can prove insufficient 
when the pests are mostly underground. 
One glaring omission in all these tra-

ditional pest elimination methods, how-
ever, is they do nothing to remove the 
underground tunnel systems, which new 
pests can inhabit even if the original oc-
cupants are killed.
“If you leave the tunnels intact, it’s 

like an underground freeway system for 
pests,” explains Johnson.  “New rodents 
will enter from the perimeter and pen-
etrate to the middle of your field at the 
snap of a finger.  Leave the tunnels, and 
depending on the lay of the land, they can 
become mini-aqueducts, channeling off 
water or causing flooding problems.”
The Biggest Bang for your Buck
For eliminating burrowing pests from 

gophers, ground squirrels, moles, voles, 
groundhogs, and prairie dogs to rats, 
fox, coyote, and woodchucks, a grow-
ing number of individuals are turning 
to the Rodenator Pro for relief.  Regis-
tered with the Environmental Protection 
Agency, it’s providing fast, effective, 
environmentally safe burrowing pest 
control.
After trying trapping, poison, and the 

usual methods, Johnson turned to the 
Rodenator Pro to eradicate a plague of 
gophers so numerous in his hay field 
“that the ground looked rototilled though 
it hadn’t been touched for years.”
He drove out in his ATV looking for 

fresh mounds, dug with a shovel to find 
the gopher runs, inserted the application 

Taking the Fight to Burrowing Pests
The Rodenator Pro blasts targeted pests and destroys their tunnels, 
eliminating the need for traditional pest control methods such as
poisons or labor-intensive trapping
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not only got the job done, but also got 
it done quickly on the 300 plus acres he 
manages for Kendall-Jackson.  “Our crew 
killed off about 80% of the gophers the 
first time through,” he says.  When you 
blow a tunnel, you know that whatever 
is in there isn’t coming out.  Two guys 
covered 25 acres a day using the system.  
That’s four times as much ground as they 
did with other methods and at least 50% 
more efficient labor-wise.”
Ground squirrels are a problem on the 

200 production acres of orchard Gino 
Favagrossa manages for CSU Fresno.  
The squirrels are a particular problem 
on a 60-acre block of rangeland con-
verted into an almond grove.
“The squirrels would kill young trees, 

eating the tree roots, and of course take 
the nuts from the mature trees,” ex-
plains Favagrossa.  “They like to bore 
under trees, reducing vigor, and cause 
some drip line damage from chewing.  
Because the orchard floor needs to be 
even for equipment to pick up the nuts, 
their dirt mounds can also disrupt the 
harvest.”
While still using poison bait, Fava-

grossa has found the Rodenator Pro 

wand, timed off the mix of propane and 
oxygen dispensed, and ignited it.
Because the system ignites the mixture 

of propane and oxygen immediately, 
it leaves no chemical residue behind.  
Since the resulting concussion will of-
ten collapse the tunnel system and bury 
the pest, there’s also no need to handle 
or dispose of the carcass.
“There’s no need to worry about left-

over chemicals, or poisoning your 
neighbor’s pets because the gas is dissi-
pated at use,” explains Johnson.  “Any-
where the little buggers come up, I give 
them a welcome committee they won’t 
forget.” 
“All methods are somewhat effective,” 

continues Johnson, “but the Rodenator 
Pro is where you get the biggest bang 
for your buck.  It not only destroys the 
targeted pest, but also the tunnel system 
to stop re-infestation.  It’s simple, direct, 
fast, with no need to set, bait, or check 
traps.  Once I find the gopher mound, I 
could treat it in about 1-½ minutes, and 
be off to the next one.  “It brings the 
fight to the pest, so you don’t have to 
wait around.”
Gary Farwell found that the Rodenator 

very useful from spring to early sum-
mer when the squirrels are coming out 
of hibernation.  “Because the females 
are tending their young then, they often 
won’t come out of their holes.  That’s 
when the system works best.  And when 
checking water, if we see a squirrel go 
down a hole, we’ll blow the hole.  The 
only drawback is the noise.  We farm in 
an urban environment, so we must con-
sider time of use and location.”
“The system has been very effective in 

helping control our squirrel infestation 
at Fresno State,” concludes Favagrossa.  
“It’s increased the efficiency of our erad-
ication efforts.  Anyone dealing with a 
burrowing pest problem should at least 
consider it as part of their arsenal.”
The Rodenator Pro, with US and for-

eign patents pending, comes complete 
with hoses, regulators, safety equip-
ment, applicator, stainless steel shovel, 
and a comprehensive instruction manual 
in English or Spanish.
For more info, call 877-RODENA-

TOR; fax 208-355-0103; visit www.
rodenator.com; email sales@rodenator.
com; or write to Meyer Industries at PO 
Box 39, Midvale, ID  83645.
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TRACTORS
JD

20 series .......................... 2WD $184, 4WD $259
30 series .......................... 2WD $124, 4WD $149
40 & 50 series .................. 2WD $149 4WD $189
3 part headliner for 30,40 & 50 series ......... $189
30, 40 & 50 series post kits   2WD $45, 4WD $55
30 series pre-cut floor mat   2WD $74, 4WD $109

IH
56 series deluxe cab .................................... $159
86 series .......................... black $99, brown $104
88 series ...................................................... $109
86 & 88 series headliners ............................ $104
4386, 4586, 4786 ......................................... $294

CASE
70 series ...................................................... $219
90 series .......................... 2WD $209, 4WD $219
94 series in gray 13,14 & 15 ........................ $199
18 & up $224, 4WD ..................................... $229

FORD
8600 & 9600 ................................................ $299
7700 & TW series sm. tool box ................... $189,
lg. tool box ................................................... $209
headliner ...................................................... $250

AC
200 ............................................................... $189
7000 ............................................................. $134
7010-7080 ................................................... $239
8010-8070 ................................................... $199

STEIGER
ST 350 & smaller ....................................... $229
headliners .................................................. $140

VERSATILE
700, 800, 850, 900 ..................................... $184
700 to 900 series II .................................... $144
555 to 975 series III ................................... $409
756 to 976 without headliner ..................... $349

WHITE
2-105, 2-135 .............................................. $149
2-135, 2-180 .............................................. $269
4-150 + 180 ............................................... $174

COMBINE
JD 3300, 4400 & 4200 ............................... $154
JD 66 & 7700 w/headliner ......................... $164
JD complete 20 series kit .......................... $284
IH 715 ........................................................ $199
IH 815 & 915 .............................................. $139
1400 series ................................................ $134
NH TR70 .................................................... $165
NH TR 75, 85 & 95 .................................... $175
Gleaner “shortback” ..................................... $99
Gleaner “longback” .................................... $149
MF 750 & 760 .................. red $194, silver $219
MF 850 & 860 brown ................................. $219
w/padded steering post ............................. $338
White 8600 & 8800 ......... $154 black dash $204
White 8700 & 8900 .................................... $249

This is just a partial listing of items we have available. Some other items are sound barriers,
door seals, floor mats & heat deflectors. Please call and check with us for any applications not

listed. Call for Custom Installation.

NEW CAB INTERIORS
*Pre-Cut Insulation Kits*

Complete with original materials, adhesive & instructions

10116 N. 1900 E. Rd.
Fairbury, IL 61739

815-692-3355
Fax: 815-692-2574

Secondary Containment Fertilizer,
Petroleum, Pesticides, Etc.

J.C. Ramsdell Enviro Services, Inc.
P.O. Box 307, Flandreau, SD 57028

Phone: 605-997-3704 Fax: 605-997-2873
Web Site: www.jcramsdell.com   Email: johnh@jcramsdell.com

SMALL TANK SYSTEM

LARGE TANK SYSTEM

Portable
4 shapes - round
rectangle, square
& oval
Self Install Kits

Peace of mind
Groundwater
protection
May lower
insurance dollars
Recover spilled
material

J.C. Ramsdell Enviro Services, Inc. introduces a secondary 
containment system that is portable and takes the “com-
mon sense” approach. Shipped in kit form, the galvanized 

steel secondary containment system is easy to assemble. Kits 
are available for earthen floors or for concrete pads.
Three standard heights are available: 21”, 33”, and 44” tall. 

Taller panel heights are available upon request. Four shapes are 
available-round, oval, square, and rectangle. Panel lengths are 
either 56” or 112” long. Round secondary containment systems 
are available in various diameters from 12’ to 72’ in diameter. 
Square and rectangle shapes can be virtually any size to fit your 
available space. 
With many fertilizer regulations now being enforced by nu-

merous states and the Federal EPA Clean Water Act petro-
leum regulations now starting to be enforced, the galvanized 
steel secondary containment system makes sense. Across the 
Midwest, many insurance companies, to limit their potential 
liability, are requiring secondary containment systems for pe-
troleum tanks. Federal EPA regulations state that all oil tanks 
over 1,320 gallons or a cumulative total of 1,320 gallons must 
have secondary containment. This includes gasoline,  diesel, 
kerosene, ethanol, mineral oil, vegetable oil, animal fat, crop 
oil and any other type of oil.
If you have 1,320 gallons of oil products on your site and you 

have a 55-gallon drum of engine oil or crop oil, then this 55-
gallon drum must also have secondary containment as all con-
tainers 55 gallons or larger fall under this regulation. All oil 

tanks are included in this regulation, which includes farmers 
and ranchers.
Just one fertilizer or petroleum spill can pay for the second-

ary containment system by recovering the spilled product and 
reusing. Having the spilled product get into any water or hav-
ing the soil cleanup costs can put a financial burden upon your 
operation. In today’s climate of “clean and green”, a galvanized 
steel secondary containment system is not only environmental 
friendly, it can save you money if you would have a spill.
If you have any questions about secondary containment, give 

J.C. Ramsdell Enviro Services a call at 605-997-3704.

J.C. Ramsdell Enviro Services, Inc. 
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“Embrace the Old West”
22 Ruxton Avenue

Manitou Springs, Colorado 80829
Cowboy Hats • Cowboy and Indian 

Antiques • Furniture • Fine Weavings 
Contemporary Western & Indian Art

Frontier Antiques • Kitsch 
Novelties & Curiosities

Gretchen or Mike Graham
(719) 685-9024 

www.oldwestantiques.com

Ruxton’s Trading Post is located 
in the historic town of Mani-
tou Springs, CO.  Literally at 

the foot of Pikes Peak Ruxton Avenue 
leads to the Cog Railway that climbs 
to the summit, 14,110 feet above sea 
level. 
Owners Gretchen and Mike Graham 

grew up surrounded by Western memo-
rabilia and antiques. 
“My father used to travel around the 

country buying Western antiques and 
bringing them home,” Gretchen said.  
“I used to take Western items to school 
for show and tell.  I thought it was cool 
stuff.  Mike bought his first Navajo rug 
at age 13.” 
“My uncle was a collector,” Mike 

said.   “He had an old Colt single ac-
tion pistol that came off a robber who 
routinely robbed Gallup (N.M.) pay-
rolls.  The last robbery wasn’t success-
ful and the local sheriff took the gun and later gave it to 
my uncle.” 
The trading post is filled with artifacts of the Western 

frontier.  Antique spurs, saddles and Indian crafts hang 

from the walls and ceiling. Nearly every square inch 
holds interesting relics. 
Ruxton’s also stocks new goods such as cowboy hats, Pend-

leton blankets and cowhide rugs.  “We have over 400 cowboy 
hats both old and new” Mike said.  “With the bright sun all year 
long and our large selection, we have become the place to buy 
your cowboy hat.” 
If you are lucky enough to visit around the end of July, you 

can also take in the Pikes Peak Western Collectible Show 
held in Colorado Springs. 100 dealers from all over the 
West gather to sell Western antiques and frontier goods. 

Ruxton’s Trading Post

For more information, visit Ruxton’s web site at www.
ruxtons.com or call 719-685-9024. Our address is Rux-
ton’s Trading Post,  22 Ruxton Avenue,  Manitou Springs, 
CO 80829. 
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U.S. Custom Harvesters, Inc. is 
an association of professional 
custom harvesters serving the 

needs of the American Farmer.  The 
organization was established and char-
tered in 1983 in the State of Texas and 
serves as a link between the harvesters 
and the many groups of people they 
work with such as farmers, businesses, 
and the State and Federal Government.  
U.S. Custom Harvesters is a dues 
funded, membership organization with 
the Harvest News magazine as their 
primary means of communicating with 
members.
This organization also works to educate 

its membership concerning safety, qual-
ity of workmanship and information on 
equipment updates.    
The input from their membership is 

channeled through designated com-
mittees that report to the elected board 
meeting annually the first weekend of 
March. The membership has benefited 
at these annual gatherings in such areas 
as exchanging ideas, helping one another 
in the placement of work, and establish-
ing a scholarship fund that helps educate 
future leaders.  Much of the information 
is updated in the Harvest News monthly 
magazine.
It has been a goal of USCHI to provide 

funding for scholarships through various 
activities such as quilt sales and raffles, 
silent auctions, memorial donations, hon-
orary and auction donations.  To qualify 
for a scholarship, all applicants must 
have some direct family ties to a current 
USCHI regular member, or have been 
employed by a current regular member 
within the last year, or be making some 
direct contribution to the USCHI orga-
nization.  In addition, applications are 
considered if the applicant is directly 
related to a deceased member (son or 
daughter) that was a regular member 
within the last two years of their death.
The strength of this organization is in its 
membership, which consists of not only 
custom harvesters, but also related busi-
nesses such as implement dealers, insur-
ance companies and farmers.  It is their 
goal to continue to enhance and promote 
custom harvesting so that it is a viable 
industry available to future generations 
of producers. 
U.S. Harvesters will continue to sup-

port and be a vital part of American 
agriculture, which is the strongest and 
most effective producer of crops that 
feed the world.
For more information, phone (620) 664-

6297 or e-mail: office@uschi.com.
Website: www.uschi.com.

U.S. Custom Harvesters, Inc.
Harvesting Crops That Feed The World

The vast territory belonging 
to the Shoshonean linguistic 
stock of the large Uto-Aztecan 

family once stretched from the rugged 
Cascades and Sierra Nevadas to the 
northern Plains, then southward almost 
into Mexico.  With the exception of the 
Washos of California, it included all of 
the Indians in the Great Basin area-the 
Shoshonis, the Paiutes (Paviotsos), the 
Bannocks (Northern Paiutes), Comman-
ches, and the Utes.  There was a variety 
of dialects, but the natives had little dif-
ficulty understanding each other. 
With their linguistic bond and cultural 

similarity, they were not readily distin-
guishable.  Yet the Shoshoni (Snake) 
Indians, bearing the linguistic name 
and speaking the Shoshoni-Comanche 
dialect, are unique in that they show 
the influence of three distinct cultures-
namely, the Basin, the Plateau, and the 
Plains.  Their territory, separate from 
that of their kinsmen, the Paiutes and 
Utes, stretched continuously from the 
desert area of California, across the 
central and northwestern Nevada, then 
across Utah and Idaho into Wyoming, 
over the Rockies and on to the Plains, 
with the Comanche branch pushing 
southeastward through Colorado deep 
into Texas. 
The Great Treaty Council. officially 

known as the Fort Bridger Treaty Coun-
cil of 1868, was highly significant as it 
was the last treaty council called for the 
purpose of establishing a reservation.  
Thereafter, all reservations were created 
by executive order.
The Eastern Shoshone of the Wind 

River Reservation 
The Eastern Shoshone are located on 

the Wind River Reservation, which is 
located in the central region of the state 
of Wyoming.  The reservation is home 
to two tribes: the Northern Arapaho and 
the Eastern Shoshone.  The tribes oper-
ate as two separate tribal governments.  
The reservation covers 2,268,008 acres.  
There are 2,650 Eastern Shoshone. 

“Honoring our chiefs and our
Traditions with continual obligation

towards addressing the Health,
Education, and Wellbeing of Shoshone 

people and those living on the
Wind River Reservation”.

(307) 332-3532 • (307) 332-4932
15 North Fork Road • P.O. Box 538

Fort Washakie, WY 82514

Wind River
Indian
Reservation
The Shoshone
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James Casey, President of JSC En-
gineering, Inc., loves pickup trucks 
and has been fascinated with them 

since he was a kid. The former build-
ing contractor from Calabasas, Calif., 
returned to college in mid-life and used 
his newly acquired engineering degree 
to invent and patent Droptail, a bolt-on 
and remote-controlled device that opens 
and closes a truck’s tailgate. 
“Being a truck owner and an enthusiast, 

it was brought to my attention that when 
driving with the tailgate down or having 
a net instead of a tailgate that it allows 
for less drag, especially when driving on 
the freeway,” Casey said.
“I had nice trucks and wanted to retain 

their (original equipment) looks, yet 
wanted to be able to manipulate the tail-
gate,” said Casey.
While in school, Casey stumbled 

upon the notion that a fully opened 
tailgate on a truck might not be the 
best way to eliminate some of the drag 
when driving.

Casey tested the tailgate at different 
positions and monitored the fuel mile-
age. He found that when partially open, 
the tailgate accommodated the best gas 
mileage. The trucks he tested got about 
10% percent or 1.5 mpg better gas mile-
age with the tailgate partially open com-
pared to when it was up.
Casey thought of a device which would 

be less than two square inches in size 
that would electronically lower the gate 
of a truck about halfway open when 
driving at freeway speeds and allow for 
better mpg.
“It transforms the tailgate into an aero-

dynamic improving spoiler on the free-
way automatically,” Casey said. “It’s got 
a little microprocessor controller that 
deploys the tailgate halfway at highway 
speeds where the drag is most preva-
lent... And then it closes automatically 
before you come to a stop.”
Droptail and Casey are already becom-

ing the talk of the industry. Casey’s tail-
gate device won one of three of the “best 

new truck products of the year” awards 
at the prestigious SEMA (Specialty 
Equipment Manufacturers Association) 
convention in November 2002. 
Droptail wasn’t only noticed for im-

proving gas mileage on a truck, Casey 
said, but also for the novelty and its 
other uses.
“No longer is the heavy tailgate lifted 

manually by hand,” Casey said. The 
tailgate can now be lifted electronically. 
When you’ve got your arms full, you 
can use a remote to lower the tailgate, so 
you don’t have to set everything on the 
ground and lower your tailgate physi-
cally. And the remote also locks and 
unlocks the gate as well. Droptail also 
makes it easier to attach a gooseneck 
trailer.

 JSC Engineering, Inc.

CAN YOUR 
TAILGATE DO THIS?
• Patented power tailgate system
   automatically opens to a spoiler
   position at highway speeds. 
• Improve mileage,
   performance & stability.
• Easy bolt-on installation,
   only 1 wire hookup + 12V
• Fits ALL trucks
   Excellent product for 5th Wheel Hauler 

EXCELLENT 
CHRISTMAS 
PRESENT!!!
CAN YOUR 
TAILGATE DO THIS?
• Patented power tailgate system
   automatically opens to a spoiler
   position at highway speeds. 
• Improve mileage,
   performance & stability.
• Easy bolt-on installation,
   only 1 wire hookup + 12V
• Fits ALL trucks
   Excellent product for 5th Wheel Hauler 

JSC Engineering Inc.
26500 W. Agoura Road, Suite 102-503

Calabasas,CA 91302-1952

To Place An Order: (877) 707-TAIL (8245)
www.droptail.com

• REVERSE CIRCULATION DRILLING
• LINE SHAFT TURBINE PUMPS
• COLUMN PIPE, OIL TUBE AND SHAFT
• SUBMERSIBLE PUMPS AND MOTORS
Test Pumping • Well Cleaning and Brushing 

6 to 16 inch •Yield Test

P.O. Box 1265
Fallen, NV 89406

Drill Rig 
Cooper 3000
60 Foot Derrick
150,000 lb. Draw Works 
17.5 Rotary Table
will handle 50 foot casing

Call about pricing for drilling 
Pumps, Repair, all makes and models

Well cleaning and repairs

PARSONS DRILLING INCPARSONS DRILLING INC
(775) 867-3009
(775) 427-2417
(775) 761-0448

Crane Truck
28,000 lb. Capacity
80 Feet Reach

Can pull pumps 
through roof of 
pump house.



24 • Southwest / Rocky Mountain                                                            www.ritzfamilypublishing.com

Tax planning involves reviewing 
various tax options in order to 
determine when, whether, and 

how to conduct business and personal 
transactions so that taxes are eliminated 
or reduced. You often have the option 
of completing a taxable transaction by 
more than one method, both individu-
ally and in your business. The courts 
and tax law have upheld your right to 
choose the course of action that will re-
sult in the lowest legal tax liability. In 
other words, tax reduction, deferral or 
avoidance is entirely proper. 
Although tax avoidance planning is 

legal, tax evasion--is not. Tax evasion 
uses deceit, subterfuge, or concealment 
to evade tax. Generally, this boils down 
to some fraudulent intent on the part 
of the taxpayer. The common areas fo-
cused on by the IRS to locate possible 
fraud include the failure to report sub-
stantial amounts of income; a claim for 
fi ctitious or improper deductions on a 
return; accounting irregularities, such 
as a businesses failure to keep adequate 

records; or improper allocation of in-
come to a related taxpayers in a lower 
tax bracket. 
A business owner may not reduce his 

or her income taxes by labeling a trans-
action as something it is not. Thus the 
substance and not the form of the trans-
action will determine its tax ability. 
There are numerous tax planning 

strategies available, particularly if you 
own a small business, farm or ranch. 
Some are aimed at your individual tax 
situation, some at the business itself. 
Regardless of how simple or complex 
a tax plan is, it will focus on reducing 
the amount of taxable income; reduc-
ing your tax rate; controlling the time 
when the tax must be paid; claiming 
any available tax credits; controlling 
the effects of the Alternative Minimum 
Tax, and/or avoiding the most common 
tax planning mistakes.
As suggested by this list, the basic 

way to save on taxes is to shift income 
and deductions between two tax years, 
especially if your tax bracket will be 

higher in one of 
them. Usually you 
will want to shift 
income out of, and 
deductions into, 
the higher-bracket 
year. You should 
always consider 
the effect on your 
adjusted gross in-
come, a benchmark 
for deductions of 
IRA and retirement-
plan contributions, 
medical expenses, 
and itemized de-
ductions. 
If you want to shift 

income into next 
year or deductions 
into this year you 
may defer the sale 
of grain or cattle 
until the next year 
or purchase feed, 
seed or supplies 
just prior to year 
end. You may also 
be able to bunch ex-

penses such as itemized deductions and 
medical expenses into a high-bracket 
year. Bunching works best when item-
ized deductions are close to the amount 
of your standard deduction. If your in-
come will be about the same in this and 
the next few years, work out the effect 
of alternating between the standard de-
duction and itemizing. 
Contribute as much as you can to retire-

ment plans. By lowering your adjusted 
gross income, this can also increase the 
amount of your allowable itemized de-
ductions. If you have net self-employ-
ment income, set up a Keogh plan by 
the end of the year. You might amend 
your 401(k) plan to increase late-in-
the-year pay-ins. If retired, you might 
juggle your IRA payouts. 
You can delay, or reduce tax on invest-

ment gains by delaying sales of appre-
ciated assets until next year and/or by 
selling loss assets now to offset gains 
you take. Don’t delay selling an asset 
for tax reasons if its value may drop 
sharply in the interval. If possible, 
hold on to an appreciated asset for 12 
months so as to qualify for the low 15% 
rate on long-term gains. 
Review your records for deductible 

items. Go over credit card statements, 
cancelled checks, and sales receipts. 
Inspect your annual statements for 
items you delayed paying until this 
year.  If you haven’t already done so, 
begin keeping meticulous records on 
the tax basis of all assets. 
To plan effectively, you need to es-

timate your personal and business in-
come for a several year period. This is 
necessary as many tax strategies will 
save tax dollars in one year but cre-
ate a larger tax bill in others. Be aware 
that the “right” tax plan can be made 
“wrong” by erroneous income projec-
tions. Once you know what your ap-
proximate income will be, you can 
take the next step: estimating your tax 
bracket. 
The effort to come up with crystal-ball 

estimates may be diffi cult and by its na-
ture will be inexact. On the other hand, 
the better your estimates, the better the 
odds that your tax planning efforts will 
succeed.

TAX PLANNING

MHPMcGee, Hearne & Paiz,  LLP
Certifi ed Public Accountants and Consultants

•Audit Service
•Reviews and Compilations
•Bookkeeping and Payroll
  Service
•Business Consulting
•Tax Planning
•Estate Planning

Offering These Professional Services

•Tax Return Preparation
•Retirement Planning
•Pension and Profi t Sharing
  Planning and Administration
•Microcomputer Consulting
•Local Area Networks
•Litigation Support

PARTNERS

Michl McGee
Patrick McGuire
Ronald Nimmo

James Hearne
Kenneth Dugas
Wayne Herr

Joseph Paiz
Russell Hay
Stephen Schmerge

Member of the McGladrey Network

314 W. 18th Street • Cheyenne, WY 82001

(307) 634-2151 Fax (307) 634-4939
www.mhpllp.com
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The Great Plains
Synfuels Plant

Pioneering Alternative Fuels 

for America

Contact: Steve Liebelt
(701) 223-0441

Box 5540
Bismarck, ND 58506

www.dgcmkt@bepc.com

Woodpecker Truck & Equip-
ment is a full service heavy 
duty truck and trailer dealer-

ship founded in 1960 by Woody Clark in 
Pendleton, OR.  With over 300 medium 
and heavy duty trucks to choose from, 
Woodpecker Truck is one of the larg-
est new and used truck dealerships in 
the United States, representing Navistar 
International and Western Star Trucks. 
Woodpecker Truck is an authorized 
sales, parts, and service facility having 
additional locations in Troutdale, OR 
and Yakima, WA.
Woodpecker Truck has a large selec-

tion of late model, low mileage tandem 
and single axle AG rental trucks for sale.  
We sell trucks with or without beds.  
Check out Woodpecker’s rental and 
leasing department’s large inventory of 
trucks (highway, water, dump) and trail-
ers (belly dump, pups, grain, flat) for 
rent for all your farm and construction 
needs.  
Woodpecker Truck’s goal is to con-

tinue the tradition of hard work, honesty 
and fairness to our current customers, 
as well as aggressively seeking out new 
opportunities to serve the American 
Trucker. We are very proud of our parts 
department which carries over 1.5 mil-
lion dollars in medium and heavy duty 
computerized brand truck parts and 
large used parts with salvage and rebuilt 
components you can rely on.    
The sales department’s hours of opera-

tion are 8:00 a.m. to 5:30 p.m. Monday 
thru Friday and 8:00 a.m. to 12:00 noon 
on Saturday (Pacific Time).  The service 
department’s highly trained Cat, Cum-
mins, and Detroit Diesel Engine Tech-
nicians also offer front-end alignment, 
frame straightening and body shop ser-
vices.  Hours of operation are 7:00 a.m. 
to 6:00 p.m. Monday thru Friday (Pacific 
Time).  Check our ad to call a dealership 
near you to check out our inventory. 
After hours road service is also avail-

able.  You can now apply for your rental 
lease application online at www.wood-
peckertruck.com/rent
For more information, phone Arnie Phipps 

at the Pendleton, OR office, (541) 571-0763.

Woodpecker Truck
Full Service Truck
Dealership

Pendleton, OR
I-84, Exit 202
541-276-5515
800-547-6670

Portland, OR
I-84, Exit 17

503-667-5515
800-527-5469

Yakima,WA
I-82, Exit 34

509-452-5515
800-752-4127

FOR SALE:
We have a large selection of Late

Model, Low Mileage Tandem &
Single Axle AG Rental Trucks For Sale.

Will Sell With or Without Beds • Call For Specs & Pricing

FOR RENT:
Check our our large inventory of Trucks

(highway, water, dump) and Trailers
(bellydump, pups, grain, flat) for rent and

for all of your farm and construction needs.

WOODPECKER TRUCK
WWW.WOODPECKERTRUCK.COM

INTERNATIONAL

• Yakima
• Pendleton

• Yakima
• Pendleton
• Portland

Contact Arnie Phipps at Pendleton • 541-571-0763
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Bighorn Airways, Inc. is Wy-
oming’s largest and most 
complete air charter service. 

Located in Sheridan, WY, Bighorn 
Airways started as a small aerial ap-
plications business serving the farm-
ers and ranchers of Wyoming. Over 
the years Bighorn Airways has grown 
and expanded to include many dif-
ferent facets of the aviation industry. 
Today, Bighorn Airways has over 20 
aircraft, including 9 turbine powered 
aircraft.
In the summer fire season, sev-

eral of the turbine powered aircraft 
are used for forest fire suppression 
providing aircraft, pilots, and main-
tenance for the Forest Service and 
BLM. This mission provides sup-
port to fight wild fires in the Rocky 
Mountain West and Alaska by trans-
porting personnel and equipment to 
where the fires are blazing. Bighorn 
Airways also provides passenger 
and cargo charter services. There are 

Bighorn Airways

Wyomings Largest and Most Complete
 Aviation Service Center.

Over 55 years of experience serving Wyoming 
with Aerial Agricultural Applications,

 Charters, FAA 145 Certified Avionics Installation
 and Airframe Repair Centers, along with our full 

service Fixed Base Operation. 

Professional Staff & Competitive Prices

Your Destination is Ours…

(307) 672-3421 Sheridan
(307) 235-1212 Casper

eight aircraft that are dedicated to 
the mission of providing safe and ef-
ficient passenger travel. In addition 
to charter services. Bighorn Airways 
has a substantial maintenance opera-
tion that provides maintenance to our 
fleet of aircraft as well as to private 
and corporate aircraft owners. Our 
maintenance personnel have decades 
of combined experience providing 
engine over haul, to structural repair, 
to avionics installation and repair. 
We also offer fuel and ground sup-
port services for aircraft operators 
that stop in Sheridan.
A question that many people ask 

is, “what are the benefits of char-
tering an aircraft?” When someone 
charters an aircraft through Bighorn 
Airways, they have at their disposal 
an airplane with highly experienced 
pilots to take them where they want 
to go, when they want to go. In short, 
the customer is buying freedom and 
time. The freedom from strict airline 

schedules, long lines, a limited num-
ber of airport choices, and the has-
sles of frequent delays. This freedom 
translates in to more time. More time 
to be productive in business. More 
time to focus on what’s really im-
portant. More time with your family. 
Businesses and individuals that uti-
lize Bighorn Airways charter service 
report that they realize a substantial 
increase in their business productiv-
ity which is a direct result of time 
savings and being able to travel on a 
schedule that needs.
The next time you need to travel for 

business or personal reasons con-
sider Bighorn Airways charter ser-
vices. If you are an aircraft opera-
tor, Bighorn Airways can meet your 
maintenance, fueling, and other ser-
vice needs. Our professionals stand 
ready to help you make the most of 
your time and to get the most value 
out of your aircraft. Call us at (307) 
672-3421.

Stoker Coal
Available For Your

Heating Needs

Colstrip, Montana
(406) 748-5100

WESTERN
ENERGY
COMPANY
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Maljohn Company Limited 
is North America’s premier 
supplier and manufacturer 

of plastic and plastic products for 
industrial applications. Maljohn has 
been dedicated to solutions for your 
industrial plastics manufacturing and 
supply needs for over 25 years.
Specializing in Ultra High Molecular 

Weight (UHMW) plastics, Maljohn 
stocks a variety of types and thick-
nesses of materials and products.
Manufacturing capabilities include 

2D forming and bending; complex and 
simple cutting, complex and simple 
machining (drill ing, chamfering, 
counter boring and countersinking); 
application of adhesives (pressure 
sensitive tape, adhesive-backed sheet, 
etc.) and of metal attachments (fasten-
ers, etc.); CAD programmable cutting 
and machining; punching and stamp-

MALJOHN COMPANY’S
UHMW ‘U’ TROUGH LINERS

Instant fixing of
worn out troughs
with UHMW liners

formed to size.
Predrilled and beveled for immediate installation • Quieter operation

Reduced wear costs • Lightweight for ease of handling

ALSO AVAILABLE: UHMW spouting and liners.
UHMW drag flights, return rollers,
machinable plastic rod, bar sheet,

custom made washer, etc.

Shipments FOB Niagara Falls, NY

MALJOHN COMPANY
Rush Requirements Call: 905-692-5404

Fax: 905-692-3349
Email: maljohn@maljohn.com • www.maljohn.com

FIRST SECURITY 
BANK OF HELENA

MEMBER F.D.I.C.

(406) 442-8870

1721 Eleventh Ave.

 Helena, MT

Make deposits,
withdrawals, transfers
... Outside the lobby

HELENA’S
HOME-OWNED,

FULL-SERVICE BANK

9:00 a.m. - 4:00 p.m. Lobby Hours
9:00 a.m. - 6:00 p.m. Drive-In Hours
First Security Bank proudly salutes 

Montana’s farmers & ranchers

Maljohn Company Ltd.
Solutions For Your Industrial Plastics
Manufacturing & Supply Needs

ing; and lathe prepared parts.
Your solution to worn out troughs 

is Maljohn Company’s UHMW’U’ 
Trough Liners. Instant fixing of worn 
out troughs with UHMW liners are 
formed to size. They are pre-drilled 
and beveled for immediate installa-
tion, have quieter operation, reduced 
wear costs, and are lightweight for 
ease of handling. 
If you need a piece of plastic, a 

component part made, an industrial 
sheet, rod or tube, or design assistance, 
Maljohn Company can advise you 
and help you meet your requirements.  
Maljohn also ships to many parts of 
the world. 
To request advice, assistance or more 

information,  phone (905) 692-5405 
or email  maljohn@maljohn.com.  
Fax: (905) 692-3349; Website: www.
maljohn.com

Reclamation is an integral part 
of Western Energy’s mining 
operation.  The mined land 

is reclaimed to the pre-mining land 
uses of rangeland and cropland.  Upon 
coal removal the disturbed surface is 
regraded to the approximate original 
contour and the topsoil is replaced.  
The land is then seeded using various 
native seed mixes appropriate to the 
topographic conditions.  These seed 
mixes contain both cool and warm 
season grasses, forbs and shrubs.  The 
reclaimed lands support grazing and 
crop production at levels similar to 
the pre-mining lands.  To date more 
than 6,700 acres have been reclaimed. 
For more information phone (406) 
748-5100.

Western Energy 
Company
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MILL & ELEVATOR SUPPLY CO.
MANUFACTURE OF THE EZE CLEAN GRAVITY 

FLOW GRAIN CLEANER
P.O. Box 933, Clovis, NM 88102

Toll Free 800-895-2328 • Fax 505-762-2845
e-mail: mesco@swpc.net

website: www.ezegraincleaner.com
Continuously Serving The Agricultural Industry Since 1930

Call us for all your
Harvestore® and Slurrystore®

Parts and Maintenance
Let us tell you how a

Slurrystore® Tank System
can be the foundation for

Anaerobic Digester Technology

YOUR ONE SOURCE SUPPLIER FOR:
• Grain Cleaners
• Screening Transitions
• Air Cleaners
• Flanges
• Valves

• Air Conveyors
• Belt Conveyors
• Chain Conveyors
• Portable Augers
• Railcar Unloaders

WE ARE YOUR NEW MEXICO
AND WEST TEXAS

REPRESENTATIVE FOR

ENGINEERED STORAGE
PRODUCTS COMPANY

MANUFACTURERS OF THE
HARVESTORE® AND SLURRYSTORE®

TANK SYSTEMS

Thermo plus modular systems 
are ideal for permanent and 

portable coldstore operations
PLE Models:

1050
1075
1100
1500
2000
2500

A new generation of self 
contained, all electric 
temperature control sys-
tems for coldstores.
This modular range of 

products is designed 
for easy installation and 
serving.

4 perron, P.O. Box 248
Matapedia (Quebec) Canada G0J 1V0
Tel: 866-867-7587 • Fax: 418-865-2858
www.thermoplusrefrigeration.com

DEALERS 
WANTED

Every unit is pre-wired for ease and speed 
of installation.
Exceptional air flow for improved 
circulation throughout the store
Easy access for inspection and 
maintenance.
Universal parts availability increases 
uptime.
Pre-delivery leak testing and minimum 
solder joints increase reliability
PLE models require a fraction of the 
refrigerant charge needed by comparable 
models, further reducing maintenance 
costs.
Thermo Plus offers a full 12 month 
warranty from date of commissioning

(NAPSI)-Farmers are increasingly 
depending on new biotech products as 
important weapons in the battle against 
two of the corn crop’s biggest enemies-
the rootworm and the corn borer.
An independent study, which included 

interviews with more than 350 growers 
across the corn belt, found that nine out 
of ten growers who plant-
ed YieldGard® Rootworm 
or new YieldGard® Plus 
Corn were highly satisfied 
with the results. These bio-
tech corn products from 
Monsanto provide in-plant 
insect protection that en-
ables roots to reach full 
potential and stalks to stay 
healthy and strong.
YieldGard Plus combines 

YieldGard Rootworm and 
YieldGard Corn Borer 
protection in one seed. In 
all cases where growers 
conducted their own on-farm trial of 
YieldGard Plus or YieldGard Rootworm 

New Technology Protects America’s Corn Crop
their satisfaction levels were at least ten 
percentage points higher with YieldGard 
protected corn versus seed treatments or 
soil-applied insecticides.
Some growers indicated that rootworm 

pressure levels were higher than previ-
ous years. To protect against rootworm 
pressure, 43 percent of growers surveyed 

reported that they were using YieldGard 
Plus or YieldGard Rootworm on their 

corn-on-corn acres, while 63 percent 
said they were using soil or seed-applied 
treatments.
Growers who were not satisfied with 

soil-applied or seed treatments for root-
worm control most often cited poor 
control and length of control. “One of 
the advantages of YieldGard Rootworm 

corn is that the insect control 
is in the seed,” says Todd 
DeGooyer, Monsanto Trait 
Technical Manager. “This 
approach can provide grow-
ers with excellent protection 
and consistent performance 
under varying rootworm 
pressures and environmen-
tal conditions.”
For more information on 

Monsanto’s biotech prod-
ucts, visit www.monsanto.
com.
Corn protected with new 

YieldGard Plus (right) has 
healthier, fuller roots than conventional 
corn. 



Western Farm, Ranch & Dairy                                                             Southwest / Rocky Mountain • 29

Providing The 
Energy Needs 
For The 
Agricultural 
Industry

1505 N. 13th St. Artesia, N.M.
505-746-3571 • 505-752-3366  

505-623-1200
www.cvecoop.org

to polish off your system!
• AIR OR GARDEN • CHEMICAL 

INDUCTING • FOR DIESEL OR GAS
1/2” - 3/4” - 1”

1-1/2” - 2”
UNITS AVAILABLE

PULL TYPE ROAD GRADER
OPTIONS AVAILABLE:

• Tandem Axle • Box Scraper Ends
• Steerable Rear Axle • Power Pitch Mold Board

DOUBLE B MANUFACTURING
6666 58th Ave. S.E. • Willmar, MN 56201

Phone or Fax: (320) 382-6253
doublebrepair-mfg.com

B&

B

For Water Fertilizer & Chemical Inducting

ASHTON, Idaho— If anyone has 
the secret for seeing into the fu-
ture, Jared Baum would like to 

know. He says the future of seed potato 
management will depend on making edu-
cated guesses about the market to come. 
He’s a little bit worried about being able 

to farm until retirement age. These days, 
the uncertainty of the market has many 
farmers worried. So what is the next gen-
eration of farmers like Baum, 29, to do?
During harvest in early October, a visiting 

family stopped about a mile off the high-
way in Ashton at a field where the Baums 
were running their equipment. The mother 
had grown up in the area and her children 
wanted to see what harvesting potatoes 
look like. Baum says visitors stop by all the 
time. Even people all the way from Florida 
ask him for some genuine Idaho potatoes 
straight from the field to take home.  
It’s customers like these who ultimately 

determine the potato market. What do 
they want?  And what will they want five, 
10, 15 years from now?

Foresight into Seed Potato Farming
By Carrie K. Snider

Up until just six years ago, the Baums 
grew straight Russet Burbanks. 
“They always found a home,” he says. 

That was then. The tastes of consum-
ers, and therefore the market, have since 
changed.
In addition to Burbanks, they now grow 

Russet Norkotah, Norkotah Selection 8 
and Altura varieties, in total about 550 
acres of seed potatoes.
“We’ve tried to grow what buyers want, 

and some years we have guessed wrong 
and have been burned,” says Baum. “So 
we try to keep up with what we think the 
market will do and try not to plant any-
thing that won’t have a home.”
Baum’s grandfather Clark started farming 

in the area years ago, and Jared still farms 
with his father, Rex. Growing up, Jared re-
members always helping on the farm.
“In high school, I swore I’d never come 

back,” he says. He did leave for a short 
time, but somehow decided to return to 
farm with his dad. 
In some ways, farming is easier these 

days. Luckily, Baum doesn’t have to ride 
in a cab-less tractor too much anymore.
“We’re a little bit spoiled nowadays,” 

Jared admits, adding that previous gen-
erations of farmers were physically 
harder working. Not that today’s world 
of agriculture is without its own chal-
lenges. Those physically demanding 
days have turned into mentally demand-
ing days—forward thinking days.
Since the market is so volatile now, 

Baum believes conservative, multiple-
year contracts are the way to go. But 
that’s just his educated guess. 
Editor’s Note: This article was origi-

nally published in the November 2003 
issue of Potato Country magazine. For 
more information, email the author at 
carrie@freshcut.com.
Reprinted by permission: Potato Country
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Successful revegetation of western rangelands has suffered 
from a lack of affordable, drought tolerant legumes.  Al-
falfa and yellow sweet clover have long been favored as 

additions to grass seed mixes but each have weaknesses which 
often lead to unsatisfactory long term results.  Scientists believe 
Falcata alfalfa, found growing in eighty-year old stands in western 
South Dakota may have superior drought resistance and longevity 
qualities compared to alfalfa varieties now commonly available.
Why are legumes important?
Legumes such alfalfa, yellow sweet clover, lupine, prairie clo-

ver and loco weed all fix nitrogen in the soil.  This nitrogen is 
available for other plants to use, and studies show that grasses 
planted with legumes yield more forage than grasses without 
legumes.  Some legumes can add 50-90 lbs of nitrogen to the 
soil per acre, each year.  Many of our arid soils are naturally ni-
trogen deficient and this can retard the growth of range grasses 
even in years of adequate moisture.  Native legumes used in 
seed mixes tend to fall into two categories: Those legumes like 
loco weed are often toxic to livestock and those such as prai-
rie clover are too expensive and finicky to use for most land 
managers.  Consequently, yellow sweet clover and alfalfa have 
become the legumes of choice for revegetation because of their 
reliability, vigor and low cost.
Alfalfa and yellow sweet clover  
Yellow sweet clover is often the first choice of expense con-

scious ranchers, but many have discovered that it can be a 
false economy.  Yellow sweet clover has two major drawbacks 
which have caused land managers to back away.  First, yel-
low sweet clover can become very aggressive under favorable 
conditions, spread to adjacent range and put serious competi-
tive pressure on existing native grasses and forbs. Additionally, 
forage production can cycle dramatically over time, making it 
an unreliable rangeland asset.  
Alfalfa is a more steady producer than sweet clover but tends 

to lack persistence in areas below 15” of precipitation, and may 
die out during extended drought.  Attempts to overcome drought 
vulnerability in alfalfa have focused on creating rhizomatous 
varieties with fibrous root mass such as Travois and Spreador, 
the theory being that new, vigorous plants sprouting off of 
older mother plants will be able to endure drought better than 
their older relatives.  These desirable characteristics have been 
achieved by introducing Medicago sativa ssp. falcata, falcata al-
falfa, into established alfalfa lines. Some falcata lineage is pres-
ent in most American varieties of alfalfa, but because breeders 
have favored the development of high forage, disease resistant 
varieties, from which large amounts of inexpensive seed can be 
harvested, interest in falcata has been low....until now.
What do we know about falcata alfalfa?
In 1915, N.E. Hansen, professor at Brookings, South Dakota, 

sent seeds he had collected in Siberia to several  farmers and 
ranchers to try.  Over the decades, these patches of falcata alfalfa 
went unheralded until in the 1950’s, when Norman Smith rec-
ognized the potential of the falcata alfalfa thriving untended on 
land his great uncle had planted near Lodgepole, South Dakota.  
Smith began interseeding the seed from these pioneer stands into 
his rangeland, with considerable success.  While other alfalfa 
varieties have met with poor success in establishing  into range-
lands, falcata readily establishes in native range grasses.
In 2000, while conducting research on carbon sequestration 

of rangelands, Dr. Gerald Schuman, research scientist from the 
USDA Agricultural Research Service became fascinated by
by the success and longevity of Smith falcata alfalfa.  Schuman 

determined that soil nitrogen was significantly higher in old 
grass stands with falcata than stands without falcata.  Addi-
tionally, falcata increased the overall biomass of grass stands 
from 42% to 143% and lead to increases of up to 30% in plant 
protein in the study areas. Falcata alfalfa had added as much as 
5 tons of organic carbon per acre on some of the fields.
Falcata alfalfa’s endurance appears to be due to its fibrous 

roots which compete well for limited surface moisture.  The 
fibrous, creeping root mass may also help defend against in-
vasion by weedy annual brome such as cheatgrass, Bromus 
tectorum.
Some have expressed concern about falcata alfalfa’s ability 

to spread across the range. In  eighty years, it has moved two 
miles into adjacent land at the Smith ranch.  How falcata will 
behave in other areas is not known.  
How to plant and use falcata alfalfa
Begin by spraying a 20 inch strip of rangeland with glyphosate 

Falcata Alfalfa
Successful regeneration of western rangelands

Supplying seed for the mountain,
The desert, and everywhere in between

Quality seeds with
hundreds of species
in stock including

Falcata
Alfalfa

CRP Mixes
Reclamation
Restoration

Farm & Ranch
Custom Blends

Contact us for a catalog
307-568-3361
800-967-1798
3075 Lane 51 1/2

Manderson, WY 82432

Or visit us on the web at
www.windriverseed.com
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to open the soil and reduce competition.  Plant in 5 ft. rows, 
with sweeps in front to clear the trash for a furrow 1½” deep and 
6”-8” wide.  A seeding rate of 1/3 pound per acre gives falcata 
a density of 5 ½ plants per square meter.  After 5-6 years, plants 
will begin to fill in between rows. Plants will compete well with 
most native western grasses but may struggle against smooth 
brome when conditions favor the bromegrass. Falcata should not 
be grazed until the second year after seedling establishment.
Because of its slow-growing fibrous root mass, falcata should be 

rested at least one month before regrazing.  Spring, fall and win-
ter grazing in moderation should enable falcata to thrive.  Avoid 
frequent and extensive grazing of this winter-hardy alfalfa.
Besides the benefits of superior forage and yield, alfalfa in a 

range can pull livestock away from hard hit riparian areas and 
can reduce the need for winter feed supplements. 
Because falcata is difficult to produce, it costs little more than 

premium alfalfa varieties.  Market prices fluctuate between $8 
and $40 dollars per pound depending on supply and demand  
but prices are falling, as farmers  begin to solve production 
problems.
For many, the benefits of falcata alfalfa can be outstanding, 

but there’s only one way to find out, and that’s to try it.  For a 
small investment you may get substantial benefits for a hun-
dred years! Falcata Alfalfa center

Seeing Is Believing.
More and better potatoes
with the Stoller® package.

STOLLER® brand Products
For Potatoes
Stimulate™

Satisfy™

X-TRA Power™

Nitro-Plus™

Nitrate Balancer™

Larry Sackett, 4th generation potato grower.
13% yield improvement each year for the past 3 years.
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With low-carb diets sending 
potatoes onto the menu of 
taboo dinner items, grow-

ers are seeing decreased demand and 
decreased value of the once-prized 
American staple. But a new variety be-
ing grown in Florida could help reverse 
the anti-spud attitude of late.
The yet-unnamed variety was devel-

oped by HZPC, a seed company based 
in the Netherlands and tested by Uni-
versity of Florida researchers (UF). UF 
Assistant Professor Chad Hutchinson 
said they have been testing this potato 
for five seasons. 
“We have been evaluating its horticul-

tural characteristics for those seasons, 
and consistently it’s risen to the top 
of the lines from HZPC,” Hutchinson 
said. “I think it finally got to the point 
where it is a no-brainer.”
Among the qualities tested on the new 

potato were flavor and appearance and 
its ability to grow in the sands of Flor-
ida. Its low-carbohydrate characteristic 

was an added benefit to finding an at-
tractive potato that grows well in the 
state.
“The variety was selected long before 

Atkins or South Beach or before any of 
these groups were running,” said Don 
Northcott, marketing manager with 
HZPC American Corp. “The variety 
was selected for its ability to grow un-
der hot conditions, beautiful skin, high 
yields – just a good looking potato.”
Northcott said Florida growing sea-

sons are different from many for grow-
ing potatoes. When most areas go from 
long days to short days, the Florida 
season goes from short to long. 
“It’s cool when you plant and is warm 

most of the season,” he said. “So we 
selected Florida because if it can work 
there and in Wisconsin, we know it 
would fit in California and Maine and 
other places – it’s very adaptable.”
Where a Russet Burbank will take 130 

to 140 days to mature, this new, low-
carb variety takes 80 or 90 days. 

New Variety has 30 Percent Fewer Carbohydrates
By: Kimberly Warren

“A shorter time in the field means 
guys don’t have as long a wait,” North-
cott said.
The size of the new potato variety is 

different from other varieties out there 
as well. Northcott said it’s not a round 
white, and it’s not a long Russet – it’s 
in between.
After selecting this variety for trials 

and production, researchers found out 
that the variety has 25 to 30 percent 
fewer carbohydrates than standards 
like Russet Burbank and Yukon Gold, 
Northcott said. 
“We knew there were some varieties 

that would have the potential to be lower 
in carbohydrates because there are traits 
for that,” he said. “We examined a se-
lect set of material and compared it with 
known industry standards – lo and be-
hold we had one low in carbohydrates.”
Though the growers and researchers 

have seen what they’re calling tremen-
dous promise in the new variety, others 
are saying it’s not necessarily a good 
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1-800-763-9740

Hours
Spring: Wed.- Fri. 11:30 a.m.-7:00 p.m.
Sat. & Sun. 9:00 a.m.-7:00 p.m.
Summer: 9:00 a.m.-9:00 p.m. (Mon. Closed)
Winter: Wed.-Sat. 9:00 a.m.-5:30 p.m.

Fun For The Whole Family
- Handicap Accessible -

CHIEF WASHAKIE PLUNGE

(307) 332-4530
206 Ethete Road • Ft. Washakie, WY 82514

EDMONTON, AB, CANADA
Ph: 780-472-6127 1-866-9VISSER
Email: visser84@connect.ab.ca

Fax: 780-472-6032

move for the potato industry.
“My view is that the Idaho potato is 

already a nutritious product – it’s got 
only 100 calories, no fat, no sodium 
and no cholesterol,” said Frank Muir, 
president of the Idaho Potato Commis-
sion. “Our focus is on potatoes as we’re 
currently growing them.”
Muir said he is also concerned by sto-

ries he’s seeing in the mainstream press 
about the new potato.
“The other thing that concerns me is 

that the press release says it won’t taste 
like anything currently available,” he 
said. “If it doesn’t taste like a potato, 
people aren’t going to eat it. It’s going 
to be a real niche potato for people who 
are just paranoid about carbs.”
Though some may not see a wide-

spread acceptance and demand for the 
new low-carb spud, Northcott said it’s 
getting a lot of press.
“At least they’re talking about pota-

toes, right?” he said.
Northcott said the new low-carb po-

tato is expected to be available to con-
sumers starting in January 2005.
Reproduced By Permission:
Potato Grower
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Get Rid Of Nuisance Pests For Good
The Gophinator uses anhydrous ammonia 
to control rodents like gophers, pocket go-
phers, rats, groundhogs, moles & prairie dogs.
Poses no risk to livestock or pets - just 
effective control in hay/pasture land, till/no till 
land, wooded areas and yards and buildings.
Units come complete with 60 gallon tank, 50 
ft. hose, wand, frame, mole probe, gloves and 
goggles.

ATV trailer models are also available

Maze Innovations
P.O. Box 660, Unity, SK S0K 4L0

306-398-2637 • Fax: 306-398-2638
www.gophinator.com

DEALERS WANTED!

The GOPHINATOR is a sixty gal-
lon Anhydrous ammonia tank de-
signed to control rodents like go-

phers, pocket gophers, rats, ground hogs, 
moles, and prairie dogs. It poses no threat 
to livestock and pets, just effective control 
in hay/pasture land, till/no-till land, wood-
ed areas and yards and buildings. 
Units come complete with the tank, 50 

feet of hose, a specially built wand, frame, 
mole probe, gloves and goggles. The wand 
is equipped with a spring-loaded valve that 

Maze Innovations • Get Rid Of Nuisance Pests For Good
for safety reasons has to be held open when 
in use. On the end of the wand is a hose to 
be placed in the hole, or a probe can be in-
stalled if you are after pocket gophers. 
The purpose of this unit is to eradicate ro-

dents for good. This is done by placing the 
end of the wand into the burrow of the ro-
dent and injecting the NH3 down the hole. 
It only takes about five seconds per hole, 
and one tank can last up to 500 holes. 
The unit is designed to be loaded in the 

back of a pick-up truck, on a trailer, or 

whatever the operator chooses by either a 
forklift or a front-end loader. 
The price is $3,100.00 (U.S.) plus ap-

plicable taxes. Price is quoted FOB Unity, 
Saskatchewan. A wheel unit is also avail-
able for this unit. It allows to be towed be-
hind a four-wheeler or any ATV. The price 
for this option is $550.00 (U.S.) Price sub-
ject to change without notice.
To place an order, phone Maze Innova-

tions at (306) 398-2637 or Fax: (306) 398-
2638. Website: www.gophinator.com

Scherer
CORRUGATING & MACHINE, INC.

MILL AND KERNAL
PROCESSOR ROLLS

We offer:
-H.D. Kernal Processor for Claas, 800’s & 900
-Sawtooth Style KP Rollers For JD 5000, 6000
 & 7000 Cutters
-Sawtooth Style KP Rollers For NH FX Models
-Automatic & Henke replacement Mill Rolls
-New And Used Cast Mill Rolls
-Complete Cast Mill Roll Regrooving Service

1-800-883-9790
Roller Mill Sales and Service
www.scherercorrugating.com

THE AUTHORIZED
ROSKAMP/CHAMPION SERVICE CENTER
CALL FOR PARTS OR ON SITE SERVICE

Montana Seed Potatoes
Lake Farms, Inc.

Russett Burbank Gen. III, Amisk Ranger Gen. III
• Produced from Meristem Program

• Modern Air & Humidity Control Storage
• Lower Freight Rate than Most Areas

50093 Hwy. 93, Ronan, MT 59864
ROY: 406-676-7783
JACK: 406-676-4297
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As an alfalfa seed grower and dealer, I say, “Seed buyer 
beware!” It’s the time of year with lots of ag shows.  
As you walk around the ag show, talking to reps and 

picking up big brand name brochures, keep track of the num-
ber of companies claiming their variety is one of the top three 
producing varieties.  If it is a big show, you might run out of 
fingers and have to count with your toes! Claims of standing up 
to cattle traffic, hay equipment, standing water, low Ph soils, 
high Ph soils, having fine stem plants, being winter hardy, and 
anything else that sounds good.  Don’t get me wrong, I’m not 
saying their varieties can’t do what they claim.  I am asking: 
Will they clearly out perform the other zillon varieties out there 
if planted on your farm?  
Set your priorities in order.  Every little thing is a trade off.  

Big yielder versus enduring variety.  Heavy seeded stands make 
for fine stem hay versus a thin stand which makes for a coarse 
stemmed hay.  There are different levels of disease resistances, 
fall dormancy ratings, percent of hard seed, seeding rates, ac-

Smoke and Mirrors By: Randy DeRuwe

curacy of  seeders, time of planting, soil types and temperatures, 
available moisture, ect.  Cultural practices and environmental 
influences do make a difference.  The variety that works well 
for you might not for you neighbor.  If you have internet service, 
go to your State University web sites and look up their forage 
trials.  Most State Universities have a good source of public 
information.  Try the State Universities of neighboring states 
or your county Extension Service for printed information.  You 
are welcome to call me, farmer to farmer.  Randy DeRuwe 509-
529-9671. I will mail or fax information regarding alfalfa seed, 
shipping costs, and will likely save you money. Call today!

YOUR FULL SERVICE
IRRIGATION COMPANY

Townsend, MT • (406) 266-3741
1-800-654-2854

www.watsonirrigation.com
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GRAYMONT
GRAYMONT WESTERN US INC.

PILOT PEAK PLANT
West Wendover, NV
www.graymont.com

Bus: 775-483-5463 • Fax: 775-483-5149
OPERATION: Open Pit

COMMODITY: Lime & Limestone

Do You Qualify?
Save an Average of $2,450 in Taxes with...

AgriPlan®
Are you a self-employed business owner, have a spouse who is 

active in the business and have fewer than three employees? 
You may qualify to increase your health care deductions 

to a full 100% this year. But you must act now!
Every year, near 50,000 sole proprietors use AgriPlan to 

help them take advantage of this tremendous savings. For a 
small annual fee, AgriPlan performs the documentation and 

maintenance necessary and backs their work 
with an Audit Guarantee.

“Provider 9620 of Colorado”
Larry French Accounting LLC

Fort Morgan, CO 80701 • (970) 867-9040
www.tfa@kci.net OHFA

For cash farmers unable to rely on a steady income check 
throughout the year, proper tax management can make 
all the difference.

“Knowing what tax codes exist to help farmers is the first step,” 
explains Bruce Stein, Public Relations Director at Total Admin-
istrative Service  Corporation (TASC). Stein adds, “money that 
would otherwise go to Federal and State governments, can be used 
during slow periods, reinvested in the farm and local economy.
John Krings of Arkansas, Wisconsin, credits such tax planning 

with keeping his farm going during lean years. With the help 
of TASC’s AgriPlan, Krings deducted almost $60,000 from his 
taxes of the past decade, money which helped him maintain 
and update his farming equipment.
AgriPlan draws upon a little-known tax provision, Internal 

Revenue Code Section 105 and Revenue Ruling 71-588, which 
allows qualifying self-employed farmers a 100 percent tax de-
duction of family health care expenses. Those who qualify for 
AgriPlan/BizPlan are self employed, have a spouse who assists 
with the business (even on a part-time basis) and have fewer than 
three employees. Family health insurance premiums as well as 
non-insured medical, dental and vision care expenses are 100 
percent deductible on federal, state and self-employment taxes.

For Krings, who lives with his wife and three children on a 
farm that has been in his family for nearly a century, the break 
provided a financial bridge during lean years, while making 
Long Term Care insurance affordable.
“It really helped during the years I didn’t have a lot of in-

come,” says Krings. “For a struggling farmer, the AgriPlan 
savings really meant a lot.”
Success stories such as the Krings’ are not uncommon for 

TASC clients.
“My father was raised on a farm and started this company 

because he felt strongly that farmers were not taking advantage 
of opportunities for the same kind tax savings which existed for 
corporations,” says Daniel Rashke, Total Administrative Ser-
vices Corporation’s (TASC) Chief Executive Officer.
TASC, the Midwestern-based company which administers 

AgriPlan, works with tax and financial service professionals in 
administering these medical deductions. AgriPlan has assisted 
family farmers with this deduction since 1986. For a small 
annual fee, AgriPlan performs the documentation and main-
tenance necessary for the proper use of a Section 105 plan and 
backs their work with an Audit Guarantee.
To learn more please call us at: (970) 867-9040.

AgriPlan® • Farmers Save With AgriPlan

Grass Starter Program
at a competitive price

LADY HAWK
AGUA NEGRA RANCH
P.O. Box 441 • Santa Rosa, NM 88435

Phone: 505-472-4103 or 505-472-3512
FAX: 505-472-4404

Deborah Ladyhawk • K.C. Meairs

Cattle ready for the feed bunk at a yard of  your choice
BUYER AVAILABLE

Backgrounding Pre-Conditioning
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Yellow & Arvika 
Pea Seed

Arvika Forage 
Peas & 

Triticale
Arvika Forage Peas

• Superior Vigor & Growth • Higher 
Tonnage • Higher Protein 

• Tougher Seed Coat

Lazer Triticale
“Superior Forage Grain”

• Drought Tolerant! • Tall Leafy
• Excellent Standability 

• High Tonnage

Glen Adolf - Burlington, CO                Cell: (719) 340-1197 
Home: (719) 346-8186

Burlington, CO 2004 Field Pea Trials
Cool Season Forages

Forage 
Treatment

Arvika/Lazer
Arvika/Jerry
Arvika

Forage 
Type

Peas/Triticale
Peas/Oats

Peas

CP 
%

22.7
19.5
25.6

DM 
Yield

4.0
5.3
3.37

www.sprayers.com

(NAPSI)-You may soon be seeing 
something new in the produce aisle: 
farm-grown containers-made from 100 
percent corn-used to package farm-
grown fruits and vegetables.
The popularity of fruits and vegetables 

is growing as more consumers become 
aware of the importance of healthy eat-
ing. The low-carb phenomenon and ris-
ing obesity rates have more and more 
people focusing on their diet.  In fact, in 
a recent survey of supermarket custom-
ers, almost all shoppers reported making 
some changes to make their diets health-

ier and 62 percent are do-
ing this by eating more 
fruits and vegetables.
Grocery stores are re-

sponding to this trend by 
stocking their produce 
departments with conve-
nient, portable salads and 
ready-to-eat fruits and 
vegetables to give con-
sumers healthier snack 
options and quicker meal 
preparations.

Packaging plays an important role in 
maximizing the convenience of on-the-
go produce options-and with the new 
emphasis on “fresh and healthy” re-
search shows consumers want their food 
packaging to be as fresh and natural as 
the food it contains.
Nature’s solution? Plastic packag-

ing that’s made from corn. The new, 
nature-based packaging, called Na-
tureWorks PLA, looks and feels just 
like traditional plastic-but uses corn, 
an annually renewable resource, as a 
raw material instead of relying on pe-

troleum. The packaging is turning up 
in grocery stores around the country 
now and is used in holding a variety of 
whole and fresh-cut fruits and vegeta-
bles like apples, melon and tomatoes. 
It’s even being used as fi lm bags for 
pre-cut salad mixes.
Production of the new packaging in-

volves breaking down the starch stored 
in corn into natural plant sugars. The 
sugar is fermented into lactic acid, 
which is used to create a clear plastic 
called polylactide acid or PLA that can 
be shaped into a variety of containers, 
trays, fi lm and other packaging forms.
A wholesome, natural choice for the 

fresh foods you eat, the new material is 
more sustainable than petroleum-based 
plastic, since it is made from a resource 
that can be regrown every year, and 
its manufacture emits less greenhouse 
gases.
For more information, visit www.na-

tureworkspla.com.
Clear packaging made from corn is a 

fresh and natural new alternative to tra-
ditional petroleum-based plastics.

Farm-Fresh Packaging In The Produce Aisle
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San Joaquin Equipment Co.

Case IH 8850
Windrower

$27,500

Allen Hay rake
Model 8827

$7,500

Great Plains 3S30
Folding Grain Drill

6” Spacing–Press Wheels
$13,500

NH 2550 Windrower
6336 Hrs
$22,500

Claas 880
Forage Harvester

5189 Hours
$70,900

2413 Crows Landing Rd.
Modesto, CA 95358
Fax: 209-538-9220

800-634-0484
Ask for Joe Valley or Brad Wood

14319 N. Highway 33
Patterson, CA 95363
Fax: 209-892-5571

UDY Corporation manufac-
tures and sells coring tools 
for sampling baled hay, al-

falfa and other baled forages. The 
product line is known as the Colorado 
Hay Probe. There are five models to 
choose from depending on your needs. 
These coring tools allow you to prop-
erly sample your forage lots. With 
good sampling methods and the right 
equipment your testing will accurately 
represent the quality of your bales.
These models are highlighted on 

our web sites, www.udyone.com and 
www.udycorp.com. 
After reviewing our web sites, please 

contact us at (970) 482-2060 with any 
questions.

UDY Corporation

WASHINGTON, -- The U.S. Department of Agricul-
ture’s Animal and Plant Health Inspection Service 
today confirmed the presence of soybean rust on 

soybean leaf samples taken from two plots associated with a 
Louisiana State University research farm. 
While this is the first instance of soybean rust to be found in the 

United States, the detection comes at a time when most soybeans 
have been harvested across the country. As a result of the har-
vest, the impact of the fungus should be minimal this year. 
Soybean rust is caused by either of two fungal species, Phako-

psora pachyrhizi, also known as the Asian species, and Phako-
psora meibomiae, the New World species. The Asian species, 
the one found in Louisiana, is the more aggressive of the two 
species, causing more damage to soybean plants. 
USDA will dispatch its soybean rust detection assessment 

team, composed of scientific experts and regulatory officials, to 

the site within 24 hours. The assessment team will work close-
ly with Louisiana State Department of Agriculture representa-
tives to assess the situation and conduct surveillance around 
the detection site to determine the extent of the disease spread. 
Soybean rust is spread primarily by wind-borne spores capable of 

being transported over long distances. At this point in time, based on 
predictive models, APHIS believes that the detection in the U.S. is 
related to this year’s very active hurricane season. While the harvest 
for this year is complete, during next years planting season, produc-
ers will need to watch for symptoms of the fungus such as small 
lesions on the lower leaves of the infected plant that increase in size 
and change from gray to tan or reddish brown on the undersides of 
the leaves. USDA and the soybean industry have been cooperat-
ing on awareness efforts and will amplify those efforts now that the 
disease has been found in this country. Lesions are most common 
on leaves but may occur on petioles, stems, and pods. Soybean rust 
produces two types of lesions, tan and reddish brown. Tan lesions, 
when mature, consist of small pustules surrounded by slightly dis-
colored necrotic area with masses of tan spores on the lower leaf 
surface. Reddish brown lesions have a larger reddish brown necrotic 
area, with a limited number of pustules and few visible spores on the 
lower leaf surface. Once pod set begins on soybean, infection can 
spread rapidly to the middle and upper leaves of the plant. 
Soybean rust can be managed with the judicious use of fungi-

cides. However, early detection is required for the most effective 
management of soybean rust. Monitoring soybean fields and adja-
cent areas is recommended throughout the growing season. 
Fungicide applications can reduce yield loss, depending on 

the plant developmental stage, time when soybean rust is de-
tected, and fungicide application method. Efficacy information 
for producers on fungicides is available through state univer-
sity extension services. 
For more information, visit APHIS’ soybean rust “hot issues” 

Web site at http://www.aphis.usda.gov/lpa/issues/sbr/sbr.html. 
Source: USDA

USDA Confirms Soybean Rust In United States
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Results...
When You Need

Them! 
• ONE DAY SERVICE

• NIR ANALYSIS
• FAX SERVICE

Dedicated to serving the needs
of the hay industry...

Cooperating with Nevada and California
Extension Services in Quality Trials.

Certified by the 
National Forage Testing Association 
California Recognized Laboratory

9450 E. Collier Road
Acampo, CA 95220

(209) 333-3337
(209) 367-0850

www.sierratestingservice.com

Unwanted Trees ?
OUR TREE SAW
WILL CUT DOWN
A 12 INCH TREE
WITH ONE PASS
IN 45 SECONDS!

IT WILL CUT AT OR
BELOW GROUND
LEVEL AND CAN BE
USED TO DESTUMP
EXISTING STUMPS.

Call Hicks Fabrication
at

785-862-8603

CALL US ABOUT OUR ENERGY 
EFFICIENCY CREDITS

Serving Wyoming for 
over 60 years

(307) 245-3261  
(888) 834-1657

PINE BLUFFS, WYOMING
PROUD TO SUPPORT 

WYOMING’S RANCHERS
www.highwestenergy.com

 Colorado Hay Probe
Popular “Push In” Design

Model 2001 Only $167.48 + Shipping 

UDY Corporation  
201 Rome Court, • Fort Collins, CO 80524

Voice: 970.482.2060 • Fax: 970.482.2067
www.udyone.com
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Offering fully hydraulic layover chute. 
The fastest and only patented chute on 
the market. Cow is turned in natural 
laying position in less than 3 seconds. 
We furnish the tools, equipment  and 
training. 3 types of chutes are available 
- stationary, trailer model and truck 
mounted. Ideal for the dairy producers 
or professional hoof trimmer. Video, fi-
nancing and brochure available. Since 
1969. US pat. 5,669,332

• 36 volt (DC) voltage with internal charger can
  accommodate approximately 200 cows in
  between charges and will recharge while
  operating the chute. 
• Belly support bands are hydraulically controlled
  and maintain cow with comfort and security.
• Head station and front door are also
  hydraulically operated.
• Both trailer and truck models include two
  hydraulically controlled outriggers to stabilize
  the units.

Call Bill Riley
(806) 798-9684 or 

Moe Evens
(806) 795-9584

www.rileybuilt.com

A decade ago, U.S. animal 
health
authorities thought they might 

be close to winning the battle against 
bovine tuberculosis (TB). Eradica-
tion efforts had been so successful that 
the disease had become a rarity. Many 
states had boasted TB-free status for 
so long that most cattle producers con-
sidered it beaten — if they gave it any 
thought at all.
During the last few years, however, 

the old nemesis has made a comeback 
in certain parts of the country. TB-in-
fected herds have been detected in four 
states. To guard against reintroduction, 
other states have their own rules requir-
ing out-of-state animals to be tested 
prior to entry. The so-called reemer-
gence of TB is not cause for alarm, 
but it could be considered a warning 
against complacency.
“Bovine TB has a low prevalence in 

the U.S., but it still presents a risk,” 
cautions Robert Meyer, national TB 
epidemiologist for the U.S. Depart-
ment of Agriculture (USDA) Animal 
and Plant Health Inspection Service 
(APHIS). Based in Fort Collins, Colo., 
Meyer has 20 years of experience in 
the APHIS Veterinary Services’ battle 
against TB.
“We can’t let down our guard and 

think that it isn’t a threat,” he adds.
Spreading infection
An infectious bacterial disease, TB 

affects practically all species of verte-
brates, but the three main types include 
those primarily associated with hu-
mans, bovines and birds, respectively. 
The two mammalian types are most 
closely related, but all three types may 
produce infection in species other than 
their own. Before control measures 
were adopted, TB was a major disease 
among humans and domestic animals. 

In many parts of the world, infected 
animals (especially cattle) still serve as 
significant sources of transmission to 
humans. And humans may transmit TB 
to animals.
Infection commonly attacks the respi-

ratory system and the lymph nodes, but 
it may attack other organs. Destructive 
lesions form in affected tissues, along 
with an associated production of tox-
ins. Symptoms are generally similar 
among species. Signs include progres-
sive emaciation, lethargy, weakness 
and a low-grade fever. In its respiratory 
form, TB causes a moist cough fol-
lowed by progressive deterioration of 
the respiratory system.
Consumption of infected raw milk 

is a potential source of infection, but 
milk pasteurization has significantly 
reduced the incidence of human TB in 
many countries. Inhalation of infected 
droplets expelled from infected lungs is 

Tuberculosis - An Old Nemesis
By: Troy Smith

Take the Top Gun Challenge!
We didn’t come up with our name “TOP GUN” by accident. 

Our products take aim and score with dead-on accuracy - 
every  time!
With one of the best bacteria/enzyme/yeast blends ever 

formulated, your herd will benefit with increased dry matter 
intake, better feed utilization, decreased negative effects of 
stomach acid and weather and best of all, the up-and-down 
swings in milk production will stabilize.

Take aim today. Take the challenge.
See what TOP GUN can do for you.

Use TOP GUN for:  • Calf Ranch • Dairy
 • Beef • Silage Inoculant • Lagoon 

Treatment

ENZYME & MICROBIAL
(877) 543-0935  (208) 543-0935  Fax: (208)543-0966

616 Blue Lakes Blvd. N. #153, Twin Falls, ID 83301

Dave Houdeshell
Cell: (559) 269-3562 (CA, AZ, NM, TX)
Barry Carstensen
(208) 308-0220 ( ID, UT, MT)

Larry Blamires
(208) 308-6360 ( ID, OR, WA)
Mercer Milling
(315) 701-4482 (Liverpool, NY)

LOCK AND LOAD
WITH TOP GUN ENZYMES AND MICROBIALS.

YOU WILL ALWAYS BE ON TARGET.



Western Farm, Ranch & Dairy                                                             Southwest / Rocky Mountain • 41

• livestock enzyme and mircobial feed additive
• designed to increase digestibility of feed up to 14%
• formulated to aid animal health by preventing illness during stress
• contains numerous strains of different enzymes, yeast,
  fungi, and up to 3.5 billion CFUs of bacteria
• now available in a drench
• an alternative to using antibiotics
• made in dry, liquid, and paste form
• certified organic
• university and producer tested
• dealer inquiries invited

Multiple Stabilized Enzymes

Natur’s Way, Inc. Horton, KS • 1-800-615-0299
Jim Dinklage, Sales: Orchard, NE • 1-866-615-0299

the most common route of infection.
Meyer says TB may take an acute 

course, but it often is a prolonged, 
chronic disease. Infected cattle may 
not show symptoms until long after ex-
posure. They may remain in the herd 
undetected and productive for several 
years, all the while shedding the bacte-
ria and exposing herdmates.
“Clinical signs of TB might not be-

come apparent until eight to 10 years 
after exposure. By then, the trail to 
the source of infection is pretty cold,” 
Meyer states. To be TB-free
Neither treatment of TB nor vac-

cination against the disease has been 
particularly successful. In the United 
States, the principal approach to con-
trol has been through herd testing and 
depopulation of infected cattle. In the 
absence of a reliable blood test, the 
standard procedure involves a tuber-
culin inoculation, which, within three 
days, produces a skin reaction in the 
infected animal. The U.S. eradication 
program also includes surveillance at 
packing plants to detect infected ani-
mals at the time of harvest.

Currently, APHIS classifies 46 states 
as “TB-Free.” There is no federal rule 
requiring TB testing prior to interstate 
movement of cattle among TB-free 
states. However, several states have ad-
opted new rules barring entry without a 
negative TB test — particularly since 
the resurgence of TB in Texas, Califor-
nia, New Mexico and Michigan. 
Federal testing requirements do ap-

ply to cattle moving from or within 
states where TB is known to be pres-
ent. These states are classified relative 
to disease prevalence and the rules vary 
accordingly. Texas, California and New 
Mexico are classified as “Modified Ac-
credited Advanced.” During 2003, two 
TB infected herds were detected in 
both California and New Mexico. Two 
Texas herds were found to harbor TB 
in 2001, and another was detected in 
2003. A fourth herd was added to the 
list in early 2004. Infected herds in all 
three states are subject to depopulation 
or repeated testing procedures to re-
move infected animals.
Federal regulations also require that 

breeding cattle in “Modified Accredited 

Advanced” states must test negative for 
TB within 60 days prior to movement. 
No testing is required for feeder cattle 
being shipped to an approved feedlot. 
Michigan, with five infected herds de-

tected in 2003 and two more in early 
2004, has “Modified Accredited” sta-
tus. There, too, a negative individual 
test is required within 60 days of move-
ment for breeding stock. In addition, its 
herd of origin must have undergone a 
whole-herd test within the previous 
year. A negative individual test within 
60 days prior to movement is the only 
requirement for feeder cattle.
Meyer calls Michigan unique among 

the states currently wrestling with TB, 
because the disease is believed to have 
spilled over into cattle from infected 
deer. Thus far, the problem is confined 
to the northeastern part of Michigan’s 
lower peninsula. An aggressive eradi-
cation plan has been implemented, and 
Michigan has sought split status, so that 
only the problem area would be subject 
to the strict testing requirements.
Texas has implemented an aggressive 

testing program, hoping to recover its 

• EID imports
• Multiple Database
• Combine Multiple
  Herds/Database
• Automatic Web Check
  For New Updates
• Internet
• New & improved report writer

THE MOST COMPLETE SOFTWARE 
PROGRAM DESIGNED BY 

CATTLEMEN FOR CATTLEMEN

CALL NOW!
Mention This 

Ad For 
Special Price

E-mail: bowman@cattlepro.com 
support@cattlepro.com
www.cattlepro.com 

 Free Upgrades Via The Internet
517 Hendricks Lane • Cynthiana, KY 41031

(800) 204-2002

CattlePro 
2005!!
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Supported By Cattlemen!



42 • Southwest / Rocky Mountain                                                            www.ritzfamilypublishing.com

TB free status. Initiated in November 
2003, the program calls for testing of 
all of the state’s 850 dairies and 25% 
(about 2,400) of its seedstock herds.
In January, a TB-infected dairy herd 

was found in Arizona. That herd, which 
had a New Mexico origin, was depopu-
lated. If no other TB cases are detected 
within 48 months, Arizona may retain 
its TB-free status.
“There are infected beef herds in 

September 2004 22 Tuberculosis: An 
Old Nemesis Story by TROY SMITH 
A state experiencing TB may require 
all feeder calves to have a negative 
individual TB test within 60 days of 
movement. 23 September 2004 both 
Texas and Michigan, but the majority 
of TB cases occur in dairies,” Meyer 
explains, noting that dairy heifer de-
velopment programs may be a contrib-
uting factor.
“There is concern that heifer calves 

with low-level TB infection are deliv-
ered to large-scale growing operations 
and feedlots where they are commin-
gled with other heifers from multiple 
sources and infection spreads. And it 
can spread to beef heifers being devel-

oped at the same feedlots that grow in-
fected dairy heifers,” Meyer adds.
TB transmission, near and far
Another potential source of TB infection 

is cattle imported from Mexico. Meyer 
reports that about a million head of Mex-
ican feeder cattle come to U.S. feedlots 
annually, ultimately going to harvest. In 
1993, TB surveillance measures detected 
more than 690 cases on U.S. kill floors. 
Meyer says most of the infected animals 
were of Mexican origin.
“That number has been reduced tre-

mendously by halting imports of Hol-
steins and by Mexico’s efforts to clean 
up their beef cattle. They have done a 
good job of reducing the prevalence of 
TB in Mexico, but the work isn’t fin-
ished. So far this year, we have found 
18 cases on kill floors, and still, most 
are Mexican cattle,” Meyer says.
“U.S. producers need to think about it. 

The majority of Mexican steers come 
here as light cattle. They are grazed 
in pastures all across the West, maybe 
right across the fence from cow herds. 
Then they go into feedlots,” he says. 
“Are you having replacement heif-
ers grown and developed in a feedlot 

where they might be right across the 
fence from Mexican steers?” 
Mexican roping cattle may also trans-

mit TB to U.S. herds. Generally, they 
are long-lived cattle, used for recre-
ational purposes for several seasons 
before going to feedlots. Many are 
transported frequently and to multiple 
locations. It’s not uncommon to see 
roping cattle wintered with beef heifers 
or cows. Considering the opportuni-
ties to spread infection, they should be 
tested for TB, Meyer stresses.
It has been suggested that those re-

sponsible for TB surveillance may 
have let down their guard, thus con-
tributing to TB’s comeback. Meyer 
admits that inspection procedures at 
some packing plants need improve-
ment, with more tissue samples taken 
and tested. In general, however, sur-
veillance efforts have been stepped 
up. The take-home message for pro-
ducers, Meyer says, is to avoid com-
placency. Know what federal and state 
TB testing, if any, is required prior to 
intrastate and interstate movement of 
cattle. And know the source of any 
cattle brought into the herd.

Two models, all have 28” or 50” wands, using LP 
gas for low heat clipping of udder hair. Less ac-
cumulation of dirt and manure increases overall 
sanitation. Reduce environmental and subclinical 
mastitis, bacteria and somatic cell count. Helps 
control Johne’s disease in new born calves. Vet  
and Dairy Scientists recommended. Healthy cows 
with clean udders produce QUALITY MILK!

(800) 749-6550
www.uddersinge.com

E-mail: sales@uddersinge.com
COD

Fax: (904) 284-0964

Veterinarian 
Recommended 
Food Grade, 

Boi Secure Plastic 
UV Stabilized 

11 Year Warranty

“ THE HEALTHIEST 
PLACE ON THE FARM”

1st Since 1992
MINI-BARNS

Simple Two Piece Design
7’ x 8’ x 4-1/2’

• Great next step after hutches
• Controlled groups, 6-7 calves
• Bolt cattle gates to mini barn
• Skid off manure pack
• Custom gates available

1st Since 1980
CALF HUTCHES

4’ x 7’ x 4’
• Safety tether
• Galvanized steel pail holder
• 5 qt. or 10 qt. pails
• Bottle Holder & hay rack
• Tall front door & vent on rear
• Sloping roof - no dead air space
• Still 85 lbs. - 23 yrs.

Quality products that last

(800) 837 8691
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The Wilson Wheel Corral, cre-
ated and built by Wilson Mfg., 
Inc. of Cherokee, Oklahoma, is 

designed to save you, the rancher time 
and money with an easier method of 
setting up panels for loading cattle or 
horses to move to market. One man can 
easily set up the corral in only seven 
(7) minutes. 
The Wilson Wheel Corral can be 

pulled by a pickup to any pasture and 
set up on various types of terrain levels. 
In transport the dimensions measure 8 
feet wide and 36 feet long with a gross 
weight of about 6,000 pounds. 
After arriving at the site, simply turn 

the two transport wheels away from 
each other to begin the unfolding pro-
cess. When the pickup is moved for-
ward, a minimum of 30 feet, the two 24 
foot panels begin to separate outward 
in a Y formation. To unfold, release the 

panel from its transport position so the 
dolly wheel is on the ground and manu-
ally push the panel into place at about 
a 140 degree angle. This corral is con-
structed of 2-inch pipe and has a brace 
for each panel that will keep the corral 
steady and secure. The panel height is 5 
feet 8 inches to accommodate the larger 
size cattle on many of today’s ranches. 
The unfolding procedure can now be re-
peated with the panels on the opposite 
side of the corral. 
After the last panel is in place, unhook 

the corral from the pickup. The hitch 
separates into two braces. The unfolded 
corral measures 76 feet in panel length 
along each side and can accommodate 
approximately 123 head of 850-pound 
cattle. The Wilson Wheel Corral has a 
loading area that is 6 feet wide and 12 
feet long with 3 smaller gates to be used 
to in sorting livestock for loading. The 

Wilson Wheel Corral 
One Man Can Do It Alone!

two front swinging gates can be used 
to load trailers or can be attached to a 
loading ramp for loading a truck. One 
third of the way back on the first panel 
is a 14-foot crowding gate. By swing-
ing this gate you will have a place to 
sort if needed. All units have options 
of 4 front gates and two 14-foot sort-
ing gates. 
All Wilson Wheel Corral models are 

available in an extended version. The 
“E” model has two extra 10 foot or 14 
foot panels. These additional panels 
will increase the inside area by 40% to 
60%. When the work is all done, sim-
ply roll the panels back to their trans-
port position and you’ll be ready to 
move down the road in no time at all. 
The Wilson Wheel Corral can be 

pulled by one pickup and set up by 
one man in seven minutes on rough 
ground.

Profitability 
Is The Name 
Of The Game 

In Today’s 
Cattle 

Business!
Dealer 

Inquires 
Welcome

ONE MAN CAN DO IT ALONE!

Built By: WILSON MFG., INC.
Cherokee, OK 73728 USA580-596-3381
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Muleshoe Valley, Inc.
For all Your Sprinkler or Manure Handling Needs

We are Your One Stop Headquarters
• Prompt • Reliable • Affordable
Now serving All Of New Mexico

Call us Today!Steve Stancel, Owner
Muleshoe, TX

(806) 272-4266
(806) 946-8763 (cell)

Travis Copley, Sales
Muleshoe, TX

(806) 946-7907 (cell)

Animals that spend time in cor-
rals or pastures are at risk of 
eating toxic forages. High 

summer temperatures, too much or 
not enough rainfall, and ag chemical 
applications can heighten the risks by 
changing toxicity levels of plants.
Frederick Oehme, professor of toxi-

cology in the College of Veterinary 
Medicine at Kansas State University 
(K-State), outlines common Midwest-
ern plants that can be hazardous to 
livestock if consumed or touched.
Poison hemlock
“Livestock rarely eat hemlock be-

cause of its strong odor, but they will 
if no other forage is available or if it is 
in hay or silage,” Oehme says.
Signs of poisoning develop within 

an hour of consumption. Salivation, 
abdominal pain, muscle tremors and 
lack of coordination are the first signs. 
They can be followed by breathing 

difficulty, dilated pupils, weak pulse, 
and frequent urination and defecation. 
If the animal has eaten enough poison 
hemlock, respiratory paralysis, coma 
without convulsions and, in some cas-
es, death can occur.
Poison hemlock can cause abnormal 

fetal development if it’s eaten by preg-
nant cows between Day 40 and Day 70 
of gestation.
“If poison hemlock has been recently 

consumed, saline cathartics and ac-
tivated charcoal help to remove the 
plant from the gastrointestinal tract,” 
Oehme says. “Destroying the plants 
by mowing or with herbicides before 
the seed stage reduces the risk of hem-
lock becoming an invasive weed and a 
problem to livestock.”
Water hemlock
The toxin of this plant is concentrat-

ed in its tuberous roots, but the entire 
plant can be toxic. “The roots of water 

Deadly Forages
hemlock are highly poisonous at all 
rimes, and livestock that consume the 
roots usually die,” Oehme says.
The plant is most toxic as it emerges 

in spring. By late summer die mature 
plant and the dry stems have minimal 
toxicity to cattle.
This neurotoxin is capable of rapid 

onset of muscle tremors and violent 
convulsions. Death often occurs 2-3 
hours after consumption of a lethal 
dose, but it can occur as soon as 90 
minutes (min.) after consumption.
“When possible, early treatment of 

water hemlock poisoning should con-
sist of heavy sedation with sodium 
pentobarbital to reduce the severity of 
convulsions. Laxatives may also help 
remove the plant from the digestive 
system,” Oehme says. 
Hairy vetch
This weed establishes itself in many 

areas, especially along roadsides, 
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Weaver Ranch • Mashona

Where is the Price of
Your Milk Headed?

www.dairy.nu
Dairy Farmers save 50%

over standard rate.
Sign up for a

30 Day FREE TRAIL
PLUS receive 2 Daily Emails keeping you 

posted on the latest market news

(800) 231-3089
info@dairy.nu

WEAVER RANCH

MASHONA
A better breed of cattle for better times. The Shona people 
of Zimbabwe, Africa have done all the work for you: 2000 
years of it. Not a new breed, but an undiscovered resource 
for today’s cattleman. Superior in all economically relevant 
traits. Call us and come see these cattle.

P.O. Box 23 Causey, NM 88113
www.AmericanMashona.com

Phone: 505/273-4237
Fax: 505/273-4270

e-mail: wrcnm@yucca.net

waste areas and in croplands. What 
makes this legume toxic has not been 
determined.
“Hairy vetch poisoning in cattle and 

horses is suggestive of a hypersensi-
tivity reaction induced by a foreign 
substance that activates the immune 
system response. Hairy vetch poison-
ing occurs most often when the plant 
is near maturity and forms a major 
part of the diet of cattle and horses,” 
he says.
Not all animals are susceptible to this 

disease. It is more prevalent in cattle 
that are more than 3 years old. Hairy 
vetch poisoning is reported in many 
breeds of cattle, but is more common 
in Angus and Holsteins. It is charac-
terized by itchy skin, weight loss, con-
junctivitis and diarrhea.
For more information, visit the K-

State Veterinary Quarterly newsletter 
on the Web at www.oznet.ksu.edu/dp_
ansi/nletter/vq/KVQsum04.pdf.
Editor’s Note:  This article was writ-

ten by Crystal Rahe, a student writer 
for K-State Research & Extension, 
which supplied this article.

The Sanga Cattle of South-cen-
tral Africa have developed over 
thousands of years to be thor-

oughly adapted to the local environ-
ment. Their resistance to high tempera-
ture, ticks and fl ies, and their ability to 
maintain reproductive effi ciency in the 
semi-arid African climate have moulded 
their unique characteristics.
In 1994 Messrs Wiloughby and Ma-

cleod began selection of suitable stock 
from the then tribal trust lands which 
rapidly expanded to 18 breeding farms 
and research stations. Strict selection 
for functional traits have stabilized and 
refi ned the Mashona into a beautiful, 
productive animal which has been thor-
oughly proven by research.
Hardiness, fertility and a signifi cant 

degree of disease resistance are the re-
sult of centuries of natural selection un-
der arduos African conditions. Starting 
with this foundation of exceptionally 
well-adapted cattle, the Mashona Cattle 
Society has applied advanced breeding 
methods such as herd performance test-
ing, central and on-farm bull testing, the 

use of reference sires and most recently 
the introduction of a nucleus breeding 
herd to improve the breed.
Excellent cow fertility and calf produc-

tivity are characterized by an early sexual 
maturity with a short anoestrus period and 
a high calving percentage under harsh 
conditions. There are minimal calving 
diffi culties resulting in maximum output 
per cow mass and per grazing area.
They have very low maintenance re-

quirements and are highly mobile, selec-
tive grazers who also have the ability to 
browse. The Mashona has an early carcass 
maturity and a high dressing percentage.
Minimal management is required due 

to their benefi cial herd behavior of well 
developed herd instincts and maternal 
protection and their docile temperament 
which allows easy handling
The most meaningful way of measur-

ing the effi ciency of beef production is 
not in terms of the size of the cow, size 
of the calf or even size of the slaughter 
steers — it is in terms of production per 
kg of cow per hectare or, better still, in 
terms of dollar invested.



46 • Southwest / Rocky Mountain                                                            www.ritzfamilypublishing.com

The Pusher
• Heavy Duty
• Total Welded Frame
   Construction
• Fits Any Loader Bucket
• No Special Brackets,
   Pins or Hookups Needed
• Easy On, Easy Off
• Sturdy Oak Backing
• Poly Frost Slide

Push Feed Up 
The Easy Way!

Superior Stability
Economically 

Priced

D & M 
Enterprises

419-568-3008

Save Time And Money
with Box-S Permanent Fence

SUNDERMAN MFG. CO.
47143 250th Street • Baltic, SD 57003

(605) 529-5470 • (800) 843-3312
Fax: (605) 529-5469 • www.boxsfence.com

• Depending upon
  your situation
  elevate panels
  hassle-free to fit
  your individual needs.

• Add to your lot as you 
can with the easy,

  continuous system.

• Mounts in any style 
post-wood or pipe.

USE FOR:
Corrals

Acreages
Feed Lots

Sorting Alleys
Roping Arenas
Riding Arenas

Sunderman Manufacturing is proud 
to be a competitor in the livestock 
fencing industry.  Our products 

display years of development which is 
refl ected in their quality.  Installation is 
fast, easy and permanent.  
Box-S Fence offers a line of continuous 

fencing in two sizes.  The continuous fence 
is made in 20 foot lengths, with 1 inch 
and 1¼ inch round tube 14 gauge panels 
available.  The 1 inch panel is a panel used 
for large holding pens and low crowding 
areas. It is a panel that many of the horse 
enthusiasts are using for their operations.  
We also offer a 1¼ inch panel that is best 
used for feedlot and higher crowding areas.  
This is an extremely sturdy panel that will 
provide you with less fence maintenance. 

Both panels are attractive and have a clean, 
pleasing appeal.  Our panels are as strong or 
stronger than any other on the market. 
Continuous Fenceline Feeder Panels 

will help you cut back on waste in your 
feeding operation.  Depending upon your 
situation, you can elevate them to meet 
your individual needs.  Installation is fast, 
easy and permanent.  
Box-S Fence  also produces a set of ex-

tremely high quality Portable Corral Pan-
els.  You will fi nd them highly effi cient 
wherever you need to use them.  A pin 
and loop connection is used, making it 
easy to connect, even in rough terrain.  
 We also offer a new circular designed 

Mini Tub/Calving Pen which is safe 
and strong.  There are no corners to get 

Sunderman Mfg. Co. • Save Time & Money With Box-S Permanent Fence
backed into.  You‘ll never have to get in 
the pen with the cow until she is caught in 
the headgate. The catch gate stops every 
four feet and the back gate opens to allow 
room for pulling calves.
 All of the Box-S Fence products can be 

mounted on any style of post or pipe and 
the splices and clips are included in the 
purchase price.  
We’re confi dent that with Box-S Fence, 

you’ll fi nd people with a can-do attitude. 
We‘ll help you in any way possible.  To 
place your order, or for more information, 
please phone (605) 529-5470 or toll free 
(800) 843-3312.  Click on our website 
at www.boxsfence.com and check out 
our pricing and various products we 
have to offer. 

Larson Metal Inc. constructs quality buildings using all 
new materials featuring two inch square tubing for pur-
loins and three inch x 3/16th inch steel frames.  Larson 

Metal Inc. buildings are built for durability and low mainte-
nance.  We offer your choice of colored metal and trim.
Larson Metal Inc. offers a large variety of buildings such as 

confi nement buildings, horse barns, horse barns with tack rooms, 
shelters with add-on side gates, shelters with a four-foot over-
hang, cattle sheds, cattle shelters with a calf gate, and cattle shel-
ters with adjustable gates.  A great feature for livestock buildings 
are the six-inch pipe skids with tow hooks for easy moving. 
Shelters with side gates added on make great wind breaks.  

We can put them on any building.  Call for prices at (308) 641-
5527  *   Shop: (402) 764-8298 
Evenings: (402)-764-3471   *   Cellular: (402) 363-9130  Web-
site: www.larsonmetal.com

Larson Metal Inc.
Quality Built Steel Buildings

Horse Barns & Cattle Sheds

∂ Constructed with all new materials
∂ Built on 6-inch pipe skids with tow hooks
∂ 2-inch square tubing for purloins
∂ 3-inch x 3/16 inch steel frame
∂ Your choice of colored metal and trim

Larson Metal Inc.
308-641-5527

Call For Details
www.larsonmetal.com
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Underground blasters are not a 
new technology since they have 
been around for some time and 

have evolved over the last ten years or so, 
becoming better designed and now safer. 
Handheld devices have safety issues. 

Our product has freed the operator from 
those safety issues.
The concerns over the safety of the oth-

er underground blasters has led Shaffer 
Enterprises, Inc. to design a device that 
has these advantages:
Operator DOES NOT hold onto the ap-

plicator, when producing the blast and can 
be up to 25 ft. away from the blast site. 
The other hand held units cause some 

operators to fl inch, resulting in an inef-
fective application plus some operator 
becomes fatigued by the constant con-
cussion from the blasts. 
It is smaller and better balanced making 

it more portable to move from burrow to 
burrow and easier to use on gophers, voles, 
mole, etc. and able to do larger holes such 
as prairie dogs, ground squirrels, etc. 

A calibrated mixture of 98 percent oxy-
gen and 2 percent propane, the gas is dis-
persed into the tunnel system. It is remote 
detonated to insure the operator does not 
get fragmentated. The Tunnel system and 
anything in tunnel system is gone for 
pennies. 
You are also able to cover the fi ring cone 

with loose dirt, which helps keep gas from 
escaping and to help snuff out fi re. 
Plus the single dispersion hose provides 

better gas mix, giving more effi cient, ef-
fective and consistent blasts. 
With an improved design to protect sen-

sitive parts, but yet readily accessible for 
in the fi eld repairs.  
Extra safety measures are built in so in 

the event that the device has been dam-
aged or misused, you are protected by 
check valves, fl ashback arrestors and 
pressure relief plugs.
It comes with a One Year Warranty and 

is also registered with the EPA and is Pat-
ent Pending.
The VARMITgetterTM operates the same 

as the other devices with a propane & 
oxygen mix injected into the burrow and 
upon ignition, causes an underground ex-
plosion which destroys the targeted pest 
and tunnel system.  
The VARMITgetterTM comes with Ap-

plicator; 25 ft. of single Hose/Ignition 
Cord; Control Box; 12 ft. of twin Gas 
Hoses; Oxygen & Propane Regulators; 
two 9 volt Batteries; VG Shovel; Safety 
Glasses; protective Ear Muffs; easy-
to-follow Instructions and Operator’s 
Manual.
Check out our website @ varmitgetter.

com
If you have any questions, would like 

more information or to purchase call our 
toll free number 1- 877-XVARMIT.
VARMITGETTER, LLC
130 North Main Street
Payette, Idaho 83661
Offi ce: 208-642-9889 
Fax: 208-642-9779
Hours: M-F 8 to 5 Mt. Time
www.varmitgetter.com

VARMITGETTER™
The Newest, Safest Burrowing Pest Control Device, Featuring  A Wired Remote Control !!

VARMITGETTER, LLC.
130 NORTH MAIN STREET • PAYETTE, IDAHO 83661

OFFICE: 208-642-9889 • FAX: 208-642-9779
HOURS: M-F 8 TO 5 MST 

WWW.VARMITGETTER.COM

For Franchise Information, Call Toll Free: 877XVARMIT

The Newest, Safest
Burrowing Pest Control
Device Featuring 
A Remote Control!!

VARMITGETTER™
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Merrick’s mission is to manufacture animal feed prod-
ucts and ingredients for a worldwide market, provid-
ing quality and service exceeding the expectations 

of our customers. Merrick’s began selling dairy products to the 
feed industry in 1959. The experience and knowledge Merrick’s 
brought to the industry helped establish the standards by which 
milk and fat products are judged today.
Innovative Product Development
After pioneering in the manufacture of 60% and 80% dry high 
fat products, we expanded this line to include 100% fat for both 
dairy cow and swine rations. Merrick’s was the first to develop 
and introduce many innovative products that optimize the sur-
vival and health of baby animals. In 1982 Merrick’s expanded 

to manufacture and 
market a full line 
of branded milk re-
placers for calves, 
baby pigs, foals, 
lambs and kids. 
Over the years we 
have developed 
innovative supple-
ments, additives 
and electrolytes for 
all species.

Milk Replacers . . . and So Much More!
Animal plasma in milk replacers was introduced into the 
market by Merrick’s in 1989. In 1998 we developed a calf 
milk replacer formulated with spray dried animal blood cells. 
In the search to develop nutritionally advanced products for 
use in milk replacers, we test many alternative proteins. This 
testing resulted in the formulation of egg protein milk replac-
ers for both Merrick’s branded milk replacers and private la-
bel customers. In 1994 we developed a calf nursing bottle 
and a patented nipple featuring the first advance in calf nipple 
design in many years. That year Merrick’s also entered the 
poultry feed industry with products to help producers main-
tain healthier animals.
Research and Product Formulations
At Merrick’s, research is a basic belief and an ongoing pro-
cess. Research into all aspects of animal nutrition results in 
the development of innovative products and in our ability to 
offer products with a wide range of protein and fat sources. 
The manufacture of these products allows us to fulfill a va-
riety of needs to help guarantee the survival and health of 
valuable animals. Merrick’s qualified nutritionists can help 
determine which product formulations will best meet pro-
ducers needs. We also market a wide range of ingredients 
for swine and dairy rations, in addition to dry fat, including 
whey, lactose, animal blood cells and plasma.
Commitment
Merrick’s is committed to develop, manufacture and market 
quality products. We maintain a high level of commitment to 
the individual needs and success of our customers and pro-

ducers. Merrick’s technical staff is available to assist with any 
questions about our products and good animal management 
practices.
Merrick’s, Inc. Brands:
Milk Replacers: Centurion, Millennium, Cell Star, Winter 
Star, Super Star, Gold Star, Silver Star and Blue Star for 
Calves; Soweena Litter-Gro and Litter Life for Baby Pigs; 
Super Lamb and Super Kid; Grow-N-Glow for Foals
Additives & Supplements: Plas/Magic, Super Calf-Kit, Super 
Guard - Type B for Calves
Electrolytes: Blue Ribbon Electrolytes with Direct-Fed Mi-
crobials – for all species
Poultry Vaccine Stabilizer: Vacci-Guard
Nursing Equipment: Super-Calf Nipples & Bottles Super-Calf 
Oral Bottle Feeder
Dry Fats: Soweena 7-60/4-80 & Select 100 for Swine Ra-
tions; Dairy Ultra 100 for Lactating Cows
MERRICK’S, INC.
The Performance Leader in Baby Animal Nutrition
Johanna Kuehn, Director–Global Sales & Marketing
P.O. Box 620307, Middleton, WI 53562.0307 USA
l.800.MER.RICK (637.7425)
1.608.831.3440 / FAX: l.608.836.8943
mersales@merrick’s.com / www.merricks.com

Merrick’s A Division of Merrick Animal Nutrition, Inc.
Bringing together experience, research, performance and commitment.

www.telusplanet.net/public/medidart/
MEDI-DART INC.   (888) 778-7757 (Toll-Free)

TREAT YOUR CATTLE
IN ALL THE RIGHT WAYS

IN ALL THE RIGHT PLACES
Thousands Of Cattle Producers Familiar With Medi-
Dart Products Realize Fast And Low Stress Treatment 
Of Their Livestock Result In Maximum Gains, Less 
Medicine And A Quiet, Easy To Handle Herd. Medi-
Dart Enable You To Treat Almost Any Infection Your 
Cattle May Have Within Minutes Of Seeing The Prob-
lem. Once The Injection Is Completed, The Syringe 
Falls To The Ground For Easy Retrieval.

Tests have shown that quieter and calmer cattle had 
greater average daily gains than cattle that became 
agitated during routine handling.  The commonly 

used procedures to treat sick animals often cause extreme 
stress to the sick animal as well as varying degrees of stress to 
the rest of the herd.   By reducing the stress while administer-
ing the antibiotic, the antibiotic can work faster.  Antibiotics 
can work better if the stress on the animal being medicated 
is less.
How many times have you tried to treat a sick animal and 

due to lack of facilities and manpower leave it untreated?  
The Medi-Dart syringe, a mobile one person treatment sys-
tem, can fix that.  With over 12 years in business we have 
many customers tell us the Medi-Dart medicating system 
has improved their cattle operation.
The completely reusable Medi-Dart syringe gives an intra-

muscular or subcutaneous injection using air pressure, pro-
vided by a simple air pump.  There is no cost per shot.  The 
injection, up to 30 cc, is completed in a few seconds.  As the 
plunger finishes the injection it pushes out an ejector loop, 
around the needle, releasing the syringe from the animal.  The 
syringe falls to the ground, that animal has been medicated.  
Sound easy?  It is. 

Medi-Dart offers 3 styles suitable for any operation.  The 
Crossbow Medi-Dart uses a specially designed crossbow 
and it allows you to treat animals out of the window of your 
truck.  Because it is so handy, the Crossbow Medi-Dart is 
the favorite among cattle producers.
Would you like more information?  Please call toll free 1 

888 778-7757
Check us on the web at  www.telusplanet.net/public/me-

didart/

Medi-dart Inc. • Optimize Your Animal Health

www.frenchgenetics.com
info@frenchgenetics.com

French Genetics, LLC
Your best source for sustainable genetics 

semen and embryos
Toll Free (866)  823-7212 • Minneapolis, MN

Normande Montbeliarde

dairy crossbreeding
to improve:
• fertility
• longevity
• components
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Merrick’s mission is to manufacture animal feed prod-
ucts and ingredients for a worldwide market, provid-
ing quality and service exceeding the expectations 

of our customers. Merrick’s began selling dairy products to the 
feed industry in 1959. The experience and knowledge Merrick’s 
brought to the industry helped establish the standards by which 
milk and fat products are judged today.
Innovative Product Development
After pioneering in the manufacture of 60% and 80% dry high 
fat products, we expanded this line to include 100% fat for both 
dairy cow and swine rations. Merrick’s was the first to develop 
and introduce many innovative products that optimize the sur-
vival and health of baby animals. In 1982 Merrick’s expanded 

to manufacture and 
market a full line 
of branded milk re-
placers for calves, 
baby pigs, foals, 
lambs and kids. 
Over the years we 
have developed 
innovative supple-
ments, additives 
and electrolytes for 
all species.

Milk Replacers . . . and So Much More!
Animal plasma in milk replacers was introduced into the 
market by Merrick’s in 1989. In 1998 we developed a calf 
milk replacer formulated with spray dried animal blood cells. 
In the search to develop nutritionally advanced products for 
use in milk replacers, we test many alternative proteins. This 
testing resulted in the formulation of egg protein milk replac-
ers for both Merrick’s branded milk replacers and private la-
bel customers. In 1994 we developed a calf nursing bottle 
and a patented nipple featuring the first advance in calf nipple 
design in many years. That year Merrick’s also entered the 
poultry feed industry with products to help producers main-
tain healthier animals.
Research and Product Formulations
At Merrick’s, research is a basic belief and an ongoing pro-
cess. Research into all aspects of animal nutrition results in 
the development of innovative products and in our ability to 
offer products with a wide range of protein and fat sources. 
The manufacture of these products allows us to fulfill a va-
riety of needs to help guarantee the survival and health of 
valuable animals. Merrick’s qualified nutritionists can help 
determine which product formulations will best meet pro-
ducers needs. We also market a wide range of ingredients 
for swine and dairy rations, in addition to dry fat, including 
whey, lactose, animal blood cells and plasma.
Commitment
Merrick’s is committed to develop, manufacture and market 
quality products. We maintain a high level of commitment to 
the individual needs and success of our customers and pro-

ducers. Merrick’s technical staff is available to assist with any 
questions about our products and good animal management 
practices.
Merrick’s, Inc. Brands:
Milk Replacers: Centurion, Millennium, Cell Star, Winter 
Star, Super Star, Gold Star, Silver Star and Blue Star for 
Calves; Soweena Litter-Gro and Litter Life for Baby Pigs; 
Super Lamb and Super Kid; Grow-N-Glow for Foals
Additives & Supplements: Plas/Magic, Super Calf-Kit, Super 
Guard - Type B for Calves
Electrolytes: Blue Ribbon Electrolytes with Direct-Fed Mi-
crobials – for all species
Poultry Vaccine Stabilizer: Vacci-Guard
Nursing Equipment: Super-Calf Nipples & Bottles Super-Calf 
Oral Bottle Feeder
Dry Fats: Soweena 7-60/4-80 & Select 100 for Swine Ra-
tions; Dairy Ultra 100 for Lactating Cows
MERRICK’S, INC.
The Performance Leader in Baby Animal Nutrition
Johanna Kuehn, Director–Global Sales & Marketing
P.O. Box 620307, Middleton, WI 53562.0307 USA
l.800.MER.RICK (637.7425)
1.608.831.3440 / FAX: l.608.836.8943
mersales@merrick’s.com / www.merricks.com

Merrick’s A Division of Merrick Animal Nutrition, Inc.
Bringing together experience, research, performance and commitment.
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MEDI-DART INC.   (888) 778-7757 (Toll-Free)

TREAT YOUR CATTLE
IN ALL THE RIGHT WAYS

IN ALL THE RIGHT PLACES
Thousands Of Cattle Producers Familiar With Medi-
Dart Products Realize Fast And Low Stress Treatment 
Of Their Livestock Result In Maximum Gains, Less 
Medicine And A Quiet, Easy To Handle Herd. Medi-
Dart Enable You To Treat Almost Any Infection Your 
Cattle May Have Within Minutes Of Seeing The Prob-
lem. Once The Injection Is Completed, The Syringe 
Falls To The Ground For Easy Retrieval.

Tests have shown that quieter and calmer cattle had 
greater average daily gains than cattle that became 
agitated during routine handling.  The commonly 

used procedures to treat sick animals often cause extreme 
stress to the sick animal as well as varying degrees of stress to 
the rest of the herd.   By reducing the stress while administer-
ing the antibiotic, the antibiotic can work faster.  Antibiotics 
can work better if the stress on the animal being medicated 
is less.
How many times have you tried to treat a sick animal and 

due to lack of facilities and manpower leave it untreated?  
The Medi-Dart syringe, a mobile one person treatment sys-
tem, can fix that.  With over 12 years in business we have 
many customers tell us the Medi-Dart medicating system 
has improved their cattle operation.
The completely reusable Medi-Dart syringe gives an intra-

muscular or subcutaneous injection using air pressure, pro-
vided by a simple air pump.  There is no cost per shot.  The 
injection, up to 30 cc, is completed in a few seconds.  As the 
plunger finishes the injection it pushes out an ejector loop, 
around the needle, releasing the syringe from the animal.  The 
syringe falls to the ground, that animal has been medicated.  
Sound easy?  It is. 

Medi-Dart offers 3 styles suitable for any operation.  The 
Crossbow Medi-Dart uses a specially designed crossbow 
and it allows you to treat animals out of the window of your 
truck.  Because it is so handy, the Crossbow Medi-Dart is 
the favorite among cattle producers.
Would you like more information?  Please call toll free 1 

888 778-7757
Check us on the web at  www.telusplanet.net/public/me-
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In the early eighties, virtually all of the “Farrow-to-Fin-
ish” swine confinements were single story buildings with 
make-shift ventilation systems constructed as the indi-

vidual builder saw fit.  In the attempt to improve ventilation, 
standardize construction, and cut costs, an automated insulated 
curtain system was designed. 
The original multi-layered insulated curtain was developed 

and patented in 1984 by Carolyn Henderson, American Agra 
Curtain’s current president.  Since then, many modifications 
and improvements have been incorporated into our insulated 
curtain which is marketed under the name of Insulated MAR-
CO- LITE.   Most of our curtains are still on the job after seven 
or eight years of service. 
In addition to our insulated curtains, we have many other 

products designed specifically for the agricultural building in-
dustry such as room and shop dividers, fan covers, bird barri-
ers, pulleys, stainless steel cable, rope, cord, split bolts, curtain 
clips, and insulated curtains with no film for dairies, concrete 
blankets, sidewall insulation for garages, door covers for base-
ment rooms, and crawl space covers. Installation instructions 
are included with all orders.  
Call us at 765-564-3979 and see what we can do for you.

TIRED OF BUYING NEW
CURTAINS EVERY

COUPLE OF YEARS?

Most of our curtains are still on the job after
7-8 Years of Service!

MAR-CO-LITE
The 7 layer curtain developed for

naturally ventilated livestock facilities
SWINE • DAIRY • CATTLE • POULTRY
Also great for greenhouses, machine shops,

concrete blankets & more
Call us today & see what we can do for you.

American Agra Curtains, Inc.
1124 East Main Street, Delphi, IN 46923

765-564-3979
www.americanagracurtains.com

American Agra Curtains Inc.
The Original Customized Insulated
Curtain For Livestock Buildings

FREE GROUND WATER HEAT
Keeps Your Geo-Therm Livestock Waterers

From Freezing. GUARANTEED!

FREE How To Video:
800-821-1646 • msc@mountainsupply.com

• Gas/Electric FREE
• Open Water/No Balls,

Lids, Training Periods
• Zero Livestock Required
• Works On Low Pressure

Ponds/Solar Reservoirs

Mountain Supply Co.
2101 Mullan Road
Missoula, MT 59808

It’s freezing out and your livestock water is frozen. You’ve 
got to go out there in that 20 degrees weather and break up 
the ice on your “insulated” waterer. Sound familiar? There 

is a better inexpensive way that’s been proven and in use as 
you read this. The Geo-Therm livestock waterer uses no gas or 
electricity. Look at the benefits: No worry about stray voltage; 
Remote locations do not need power lines or propane tanks; 
open top drinking pan; Services variety of livestock; open top 
increases production; No float covers to freeze shut; Polyeth-
ylene pan eliminates tongues sticking and corrosion; Proven 
performance, built by a Midwest rancher since 1980
How does Geo-Therm Livestock Waterer work? It operates 

off of line pressure and ground water temperature to keep water 
moving and raise overall temperature of drinking water. The 
water master/ice preventer valve keeps water at a preset level 
and keeps it from freezing. The water master valve delivers 
over 750 gallons of water per hour at 50 PSI line pressure and 
operates effectively with pressures from 5 to 100 lbs without 
float adjustments. There is no need for outside energy of any 
kind.
What should you do? Give us a call!! We can send you the unit 

(we mail them all over the United States). Or, we can send you 
a free VHS tape and you can see it in use. Hundreds of farmers 
and ranchers have this in use now because IT WORKS!

Geo-Therm
Livestock Waterer
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CRYSTALYX® has done it 
again. The premier low-mois-
ture block supplement has 

combined with the premier pasture ion-
ophore to create the only FDA-approved 
low-moisture block with BOVATEC®: 
IONO-LYX® B300 in the blue CRYS-
TALYX® barrel. The good news for 
producers is that cattle will grow faster, 
pastures will last longer and profits will 
increase.
Advantages of CRYSTALYX® and 

BOVATEC®
When BOVATEC®, the leading iono-

phore feed additive for pasture cattle, is 
combined with the proven supplement-
ing performance of CRYSTALYX®, 
there are significant advantages:
• Improved growth rate of cattle by in-

creasing rumen fermentation efficiency
• Maximized utilization of pasture by 

encouraging animals to visit otherwise 
underutilized grazing areas
• Consistent consumption compared to 

other feeding methods for ionophores
• Precise intake of nutrients and BO-

VATEC®
IONO-LYX® B300 is ideal for beef 

and dairy replacement heifers, stockers 
and feeder cattle, and is a perfect way 
for delivering an ionophore to grazing 
cattle.
BOVATEC®: Proven Performance
BOVATEC® enables cattle to utilize 

energy and protein sources more effi-
ciently, resulting in improved growth. 
It has been proven to increase average 
daily gain by 9.82% in 84 pasture stud-
ies. That’s an increase of .14 pounds 
per-head, per-day.
Ideal Delivery Method
IONO-LYX® B300 is the best method 

to deliver an ionophore to pasture cat-
tle. Like all CRYSTALYX® products, 
IONO-LYX® B300 is designed to be 
fed on a free-choice basis. 
IONO-LYX® delivers:
• Accurate, safe, consistent nutrient and 

ionophore delivery
• Highly controlled daily consumption 
• Improved forage utilization
• Economical cost per-head, per-day
• Excellent return on investment
Compared to hand-fed supplements, 

IONO-LYX® B300 is more conve-
nient and economical. Where other 

free-choice products containing BO-
VATEC® are concerned, IONO-LYX® 
B300 provides precise, consistent con-
sumption that assures the correct intake 
of nutrients and BOVATEC®. Universi-
ty research shows that a high percentage 
of cattle visit CRYSTALYX® products 
and nearly three times as often com-
pared to conventional dry mineral.
The New, Blue Barrel
IONO-LYX® has another unique fea-

ture: the container. IONO-LYX® is 
available in a blue 250 lb. CRYSTA-
LYX® durable steel barrel. The change 
in barrel color is to ensure the highest 
level of safety and proper use of feed 
supplements containing BOVATEC®. 
The blue barrel will differentiate IONO-
LYX® B300 from non-medicated 
CRYSTALYX® products in the tradi-
tional black barrels. The blue barrels are 
dedicated to IONO-LYX® B300.

Ridley Block Operations
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It may be the most important aspect of 
comparing cattle. No, it’s not one man’s 
visual appraisal against another’s — it’s 
the contemporary group from which the 
animal obtains its figures.
Contemporary groups are the corner-

stone of genetic comparison, says Sally 
Northcutt, genetic research director for 
the American Angus Association. They 
allow performance information to be 
used in deriving expected progeny dif-
ferences (EPDs).
An EPD, defined in the Beef Improve-

ment Federation (BIF) Guidelines, is 
“the difference in performance to be 
expected from future progeny of an in-
dividual compared to the average. “Dif-
ference implies a genetic comparison, 
which can only be made when all fac-
tors not directly related to genetics are 
constant. 
While visual appraisal is important, 

EPDs unlock genetic clues about the na-
tion’s Angus population and begin with 
producer created contemporary groups.
Group creation
BIF guidelines define a contemporary 

group as “a group of cattle of similar age 
that are of the same breed and sex and 
have been raised in the same manage-
ment group (same location, on the same 
feed and pasture, etc.).”
Contemporary groups are formed to al-

low genetic differences from one animal 
to another to be compared without the 
influence of the environment or other 
factors that could affect performance 
not attributed to genetics, says Bill 
Bowman, vice president of information 
and data programs for the American An-
gus Association.
“A contemporary group is a set of ani-

mals that have had an equal opportunity 
to perform, “Northcutt adds. “Individual 
animals are evaluated on how well they 
performed compared with their herd 
mates raised under similar environmen-
tal conditions.”
Northcutt says two or more animals of 

the same sex are necessary in a contem-
porary group for EPDs to be calculated. 
Why does it take at least two animals 

in a group? “Each animal is compared 
relative to the performance of the con-
temporaries in the defined group,” she 
says.
Contemporary groups never gain ani-

mals — they can only get smaller. Angus 
breeders should define their contempo-
rary groups at weaning, Northcutt says, 
and “contemporary groups cannot be re-
combined after herd mates are separated 
from their defined groups.” She says one 
example is taking two bull calves from a 
contemporary group of 10 defined at the 
ranch to a regional bull test and leaving 
eight of the calves at home.
While bull tests allow for gain to be 

measured in a common environment, 
the mass of bulls on test are not a con-
temporary group because management 
and environment prior to coming to the 
test weren’t the same. Only the two bulls 
brought from the same ranch, in this ex-
ample, are a contemporary group, and 
their performance data will be compared 
against only each other to compute their 
EPDs.
A solid cornerstone
It’s important that producers under-

stand the value of contemporary groups 
and the importance of keeping as many 
animals in a grouping as possible, 
Northcutt says. “One animal deviated 
from itself tells you nothing.
That’s why proper contemporary 

grouping is the foundation of the EPD.” 
That’s why Russellville, Mo., Angus 
producer Duane Robertson takes his 
entire group of bull calves to the Profes-
sional Beef Genetics (PBG) feedlot for 
testing and development. He says all his 
bull calves remain in their contemporary 
groups, allowing him to gain the most 
accurate EPDs on his cattle.
 “We try to keep the data all together if 

we can, “Robertson says. “It makes the 
data a little more meaningful if we can 
keep as many of them in the same group 
as possible.”
Robertson calves around 130 cows 

each year, half in the fall and half in the 
spring. His contemporary groups are 
well-defined. He keeps his 2 and 3-year-

old cows in one group so their calves 
make two contemporary groups, one for 
bulls and another for heifers. The same 
approach is taken for his cows 4 years 
of age and older. Their calves are in two 
contemporary groups, one for bulls and 
another for heifers. So, each fall and 
spring Robertson has four contemporary 
groups with approximately 20 calves in 
each.
He says this grouping technique keeps 

environmental factors and the manage-
ment of cows in balance.After wean-
ing, only a few calves drop out, mainly 
bull calves that aren’t suited to become 
herd sires and are culled for marketing 
in another fashion. The heifers remain 
in their contemporary groups until they 
reach a year of age, and only then do a 
very few fall out for poor performance 
or phenotype reasons.
“A lot of that is just common sense,” 

Robertson says of defining contempo-
rary groups.“If you have an animal in 
a contemporary group that is not on 
equal footing, for whatever reason, 
you need to look at that and remove 
those cattle in order to keep your data 
accurate.
“The system relies on us as breeders 

to make that data accurate. If we as in-
dividual breeders don’t do a good job 
of contemporary-grouping our cattle, 
then obviously it takes away from the 
accuracy of the data that we get back 
through AHIR (Angus Herd Improve-
ment Records) and the accuracy of our 
sire evaluations,” Robertson says. Bow-
man echoes the same sentiment. The 
membership is a vital statistic of the 
American Angus Association, and it’s 
the members who have created the larg-
est beef cattle performance database in 
the world.
“Breeders are responsible for the integ-

rity of contemporary grouping, so they 
have to be the ones to make the judg-
ment call that the pasture this set of ani-
mals was on was substantially different 
from the environment or management 
to which this group of animals was ex-
posed, “Bowman says.

Contemporary Groups
It takes more than one calf to generate EPDs.
by: Corinne Patterson
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TYBAR RANCH
Production Sale • Nov.6, 2004 • 1 p.m. at the Ranch • Carbondale,CO
Tybar Ranch personnel have 52 years experience breeding Black Angus cattle. 

20 years of PAP testing. We are a leader in PAP testing and brisket 
disease prevention. The very best AI sires are represented in our pedigrees.

Semen available on 16 PAP Test Sires.
$10/STRAW • $ 20/CERTIFICATE
AUCTIONEER: JOE GOGGINS

Office: 406-245-6447 • Home: 406-373-6844

SALE MANAGER:

WELL CATTLE SERVICE

Office: 254-386-3780

SALE DAY PHONE: 970-963-1391

David & Emma Danciger, Owners
Mark Nieslanik, Manager

Michael Goscha, Assistant Manager

Office: 970-963-1391
Answering Machine: 970-963-2494

Fax: 970-963-0469

1644 Prince Creek Rd. • Carbondale, CO 81623

www.tybar.com • marknies@sopris.net

WASHINGTON, – The U.S. 
Department of Agriculture 
today announced that Envi-

ronmental Quality Incentives Program 
(EQIP) funds are available for produc-
ers in Arizona and New Mexico who 
graze livestock on public and private 
lands. Up to $2 million is available in 
each state for eligible producers. 
“This funding will help advance stew-

ardship practices on agricultural working 
lands by helping producers implement 
conservation systems that improve graz-
ing lands and manage important water-
sheds that benefit the public,” said Agri-
culture Secretary Ann M. Veneman. 
The Natural Resources Conservation 

Service (NRCS) works with producers 
to develop conservation plans that cov-
er all land in the farm or ranch opera-
tion, including both owned and leased 
land. Through EQIP, NRCS works with 
eligible producers to improve soil, air 
and water quality and other related re-
sources. 

USDA Provides Up To $4 Million For Livestock 
Producers In Arizona And New Mexico

EQIP funds announced today will be 
used for local, collaborative livestock 
grazing projects that enhance environ-
mental quality, encourage economic 
stability and improve efficiency and 
effectiveness of federal efforts. Local 
projects may include federal, tribal, state 
and private land. EQIP funds are used 
on federal lands only when conservation 
practices directly improve resource con-
cerns on nonfederal lands. 
In central Arizona, the Tonto EQIP 

pilot project allows EQIP cost-share 
funds to be used for any part of a 
ranching operation managed under 
a coordinated resource management 
plan. Eligible producers for the pilot 
project include those with operations 
that include Tonto National Forest 
grazing allotments. Grazing land re-
sources in the pilot project are man-
aged by livestock producers who oper-
ate on intermingled private, state and 
federal lands. 
Source: USDA

Tonopah (800) 233-4999
(775) 482-5047

363 Erie Main St. • P.O. Box 1608
Fax: (775) 482-8935 • 89049

Hawthorne
(775) 945-1522

420 3rd St.  • P.O. Box 610 • 89415
Fax: (775) 945-2377

Pahrump (800) 392-4982
(775) 727-9300

761 S. Raindance Dr.
Fax: (775) 727-9390 • 89048

TITLE/ ESCROW SERVICES FOR 
RURAL NEVADA-SERVING

NYE • CHURCHHILL
ESMERALDA • EUREKA
HUMBOLDT • LANDER

LINCOLN • MINERAL • PERSHING
A LICENSED AGENT FOR STEWART TITLE

GUARANTY COMPANY
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Memorial Pet Care was 
established in 1984 to 
provide Idaho families 

a caring way to say goodbye to a 
faithful friend.   In 1995 we added a 
state of the art large animal crema-
tion chamber. This has allowed us 
to cremate horses and other large 
animals up to 1650 pounds. We also 
offer a pick up service anywhere in 
the United States. We also have the 
ability to euthanize horses at our fa-
cility located in Meridian, Idaho so 
if the owners would like to bring the 
horse directly to us in their trailer, 
they can.
The owner of the horse has the op-

tion of having the remains returned 
to them.   We have a large variety of 
horse urns available. The owner can 
choose from our basic wooden urn 
to our highly popular hand painted 
likeness of their horse on an urn of 
their choice. If the owner chooses 

not to keep the remains, they can 
send them to our tree farm located 
in Donnelly, Idaho.  This option is 
one that many owners have chosen 
to do. They are welcome to visit this 
site anytime of the year. Our farm 
consists largely of blue spruce and 
Scotch pine trees, so regardless of 
the time of year it is very pretty. 
The cost to cremate a horse starts at 
$595.00 and goes up from there.
The owners of the horse also have 

the option of buring the remains in 
our cemetery, located at our crema-
tion facility. The burial includes a 
headstone with the plot. The cost 
for burial of the remains starts at 
$735.00 and goes up from there. We 
would also like for owners to know 
that our memorial wall is nearing 
completion. This will provide all 
animal owners a place to remember 
their friend and companion forever.
All of our cremations, whether it 

is a hamster or a horse, are handled 
with the utmost dignity and respect 
by our certified pet cremator opera-
tor. All of our customers are wel-
come to view the cremation if they 
would like to. We also offer private 
memorial services for those owners 
that wish to say goodbye in their 
own way.
As our cities grow and our farm 

land decreases, cremation is becom-
ing a much better option. The re-
mains can be taken with them any-
where, or simply scattered in their 
favorite riding place or even put in 
a small keepsake pendant so that 
they can be kept close. Just remem-
ber, whichever option you choose, 
Memorial Pet Care is here to serve 
your cremation needs, 24 hours 
a day. For further information on 
our services, please call our office 
at 208-887-7669 and our qualified 
staff will be happy to assist you.

Memorial Pet Care
A caring way to say goodbye to a faithful friend

Foothills Concrete 
Products 

Livestock  Waterers

Cattle, Horse, Sheep
Large Assortment Of 
Various Sizes, Sales & 

Parts For Makes
Parts Available For Other 

Brands Of Livestock Tanks.
Electric and Constant Flow.

Marc, Jo and David Allard
Wellington, Colorado 

(970) 568-3900
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MULES – What an animal!  A 
cross of a Jack (male don-
key) and a mare which takes 

the likeness of both animals results in 
a mule.    Breeding a horse to a Jennet 
(female donkey) results in a hinny, both 
are classified as a mule.  Long ears and a 
sparse tail are a easily recognized trait.
People say mules are stubborn and 

dumb.  This is far from the truth.  Nei-
ther dumb nor stupid they are very cau-
tious.  They learn things just like any 
other animal thru reputation.  Develop-
ing trust between man & animal is the 
first step in training.
Any thing you do on horseback can be 

done on a mule.  They are sure-footed 
and easy riding.  A good trail riding 
mule is a prized possession.  From be-
ing a pack mule to a show mule there is 
a place for every mule.
Many mule and donkey shows are held 

all over the country.  There have classes 
for youth, amateur and adults.  Classes 
offered are halter, pleasure, trail, driving, 
english, jumping, reining, roping and rac-
ing.  A class for everyone and his mule.
A recent NASMA World Champion-

ship Show was just held September 
24-26, 2004 in Oklahoma City, Okla., 
where a NASMA World Champion was 
crowned in each class. To learn more 
about NASMA (North American Saddle 
Mule Association) contact the Executive 
Secretary – Leslie Packard – 603-490-
9530.  Mule registrations for NASMA 
may be made thru Jeane Grace – Regis-
trar 573-881-2237 or 573-696-3890.

North American
Saddle Mule
Association

Solar Stock Watering Systems

Reliable, Cost Effective & Convenient. Buy From One 
Of America’s Oldest, Most Trusted Solar Suppliers. 
Planning Guide And Product Catalog. $5.00
P.O Box 787 • Hamilton, MT 59840

1-800-338-6844 • www.sunelco.com

Sunelco, The Sun Electric Com-
pany, has been bringing you 
the finest solar electric products 

since 1985. Our products are reliable, 
cost effective and convenient. Our tech-
nicians are friendly and knowledge-
able.  Our wiring diagrams are accurate, 
complete and easy to understand.  Take 
advantage of the Federal Government’s 
solar initiatives for rural businesses, 
farmers and ranchers which will fund up 

Sunelco • The Sun Electric Company 
to 1⁄2 of the cost of a solar water pump-
ing system.  There is no better time than 
now to consider purchasing and install-
ing solar water pumping systems from 
Sunelco.  Call and let us quote you a 
solar water pumping system specifically 
designed to meet your stock watering 
needs.
We also offer solar electric fence 

chargers, lighting packages for remote 
buildings, RV solar packages, wind gen-

erators and much more. Call and order 
our 15th Edition Planning Guide and 
Product Catalog. It is packed with in-
formation as well as an introduction to 
solar electricity. For more information, 
or to place an order, phone 1-800-338-
6844 or check out our website at www.
sunelco.com and shop online. Buy from 
Sunelco, The Sun Electric Company, 
one of America’s oldest, and most trust-
ed suppliers.

AIR CHARTER
• Mexico Specialist                                 • 24 Hour Service 
• Air Taxi 
• Air Ambulance 
• Turbine & Jet Aircraft 
• Anywhere In U.S., Canada & Mexico 
• Credit Cards Accepted
• FFA Certified
SERVING “THE DESERT” FOR OVER THREE DECADES

Jaxx Flying Service
760-398-3377 • 800-544-3449
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With its dorsal stripe and zebra 
markings a testimony to its 
primitive status, the Norwe-

gian Fjord Horse is enjoying increasing 
popularity in North America as an all-
round horse capable of performing well in 
a variety of disciplines.  
Considered one of three remaining ‘primi-

tive’ breeds, domesticated for over 2000 
years, the little Viking horse is considered 

highly versatile.  The all-around talented 
Fjord brings a strong competitive spirit to 
every equine sport.  As an English horse, 

Fjords can do dres-
sage, jumping, and 
eventing.  As a West-
ern horse, the Fjord’s 
agility, sure-footed-
ness and willingness 
are assets to compet-
ing in trail and endur-
ance riding, cutting, 
and reining.  
In harness the Fjord is 

superb.  It can do light 
and heavy draft work 
from pulling carts and 
carriages to plowing, 

logging, and packing.  The Fjord works 
beautifully in single and multiple hitches.  
It has a natural ground-covering trot which 
it can sustain for long periods of time.  With 
its keen competitive spirit and endurance, 
the Fjord, as a driving horse, does well in 
pleasure classes and in combined driving 
events.  Added to its 
athletic abilities, the 
calm, good-natured 
Fjord is an outstand-
ing choice for young, 
inexperienced riders 
or for therapeutic rid-
ing programs.
The appearance of 

the Norwegian Fjord 
Horse is very distinc-
tive beginning with 
its unique, upright, 
cropped mane with 
a dark stripe run-

ning through the middle.  This dark stripe, 
known as a dorsal stripe, runs from the 
forelock, through the mane, down the back, 
and into the tail.  Traditionally, the mane 
is trimmed short to show off the crescent 
of the neck and to highlight this dramatic 
stripe.  Other primitive, dark markings may 
appear across the withers, or shoulders, or 
as zebra stripes on the legs.  Most Norwe-
gian Fjord Horses have a dun body color of 
varying shades.  Ninety percent of them are 
brown duns which can be described like a 
rich, light tan.  The remaining ten percent 
may be red, gray, white, or extremely rare 
yellow dun.
It’s believed that the Fjord Horse migrated 

to Norway and was domesticated 4000 
years ago.  Herds of wild Fjords existed 
in Norway after the Ice Age.  Cave paint-
ings show Fjord-type horses and, even in 
prehistoric times, the mane was trimmed to 
show off the dorsal stripe!  The Fjord was 
ideal for Norwegian farmers who could use 
a single Fjord instead of a team to work 
their small farms in mountainous areas.  
The stocky and powerful Fjords were also 
known to pull ships up the fjords and for 
logging.  
The Fjord Horse was such a treasure in its 

Norwegian Fjord Horse
The Norwegian Fjord Horse is coming of Age!

Faro Fjords
Home Of “Cornerstone’s” Nygaard

Registered, 
Gentle, 

Family-Raised

Trout Creek, Montana
www.farofjords.com

406-827-4473

Fjords 
For 

SaleCEDARVILLE, CA

Hanel’s Saddle Shop
~fi ne saddles made from quality materials~

MARIO HANEL
MAKER

Mario & Amanda
(530) 279-2121

email: mariohanel@hotmail.com

P.O. Box 92
Cedarville, CA 96104

1/12 PAGE
2” high x 2” wide

Young Mules
www.mountainmules.com
Don and Patty Jo 

Schmalz
307-587-5929

or
307-899-5929



Western Farm, Ranch & Dairy                                                             Southwest / Rocky Mountain • 57

native Norway that, in 1850 the Norwegian 
government assumed control of breeding 
and certifi cation to insure the protection 
and preservation of the breed.  The Fjord’s 
popularity spread to other European coun-
tries.    When Norwegians immigrated to the 
United States, it seems certain they brought 
Fjords with them.  Today, the Norwegian 
Fjord Horse Registry (NFHR) serves as 
the primary registry in the United States.  
The NFHR maintains a pedigree registry 
for accurate record keeping of bloodlines.  
The Registry’s aim is to preserve the pu-
rity of the breed.  It supports an evaluation 
program that measures horses against a 

breed standard to help 
in selecting the high-
est quality animals for 
breeding.  The registry 
prohibits cross breed-
ing Fjords with other 
breeds.  Purity is main-
tained by DNA testing 
of all registered Fjord 
offspring.  Ties to Nor-
way remain close.  The 
Registry works with 
Norway to promote 
the Fjord horse and to 

provide educational infor-
mation.
The Norwegian Fjord 

Horse has a gentle, 
charming, people-pleas-
ing disposition.   They 
love attention and they 
love to work.  The Fjord’s 
calm, cool work ethic 
plus its graceful, balanced 
gaits under saddle or in 
harness, make it an ideal 
family horse. The Fjord 
has the sweetness to be 
a babysitter for children, 

“Lykke, Two Year Old Filly By FSF Tor.”

Located in the Red River Valley of North Dakota you will fi nd Myrdal Farms, a family farm dedicated to 
raising one of the greatest breed of horses, -  The Norwegian Fjord Horse.   We raise exceptional family 
fjords.  Gentle disposition and quality confi rmation, preserving the Norwegian type of versatility.   We are 
members of the Norwegian Fjord Horse Registry, NFHR, dedicated to keeping this great breed of horses 
pure and protected.   The Fjord horse is a hardy and strong horse, dating way back to the days of the 
Vikings.  It is one of the oldest breeds of horses around, and their ability to adapt and survive is a strong 
trait.  The Fjord horse has exceptional versatility, used in numerous kinds of equine activity.  Fjords excel 
in harness, under either western or English saddle and are excellent therapy horses.

Along with a great broodmare band we are standing at Stud FSF Tor ( Rokida’s Knut x Una) owned by 
Pat & Dale Hinkle of Red Wing Farms, Cavalier, ND.  We strive for offspring with gentle disposition and 
athletic ability; - FSF Tor has proven himself to throw such foals over several seasons.  We are awaiting 4 
foals by Tor in the spring of 2005. FSF Tor will stand for outside mares in the 2005 season. Fee $500 LFG. 
$5 per day mare care. Natural Cover only.

We currently have bred mares and young stock available.  Prices range from $1500 to $5500 US.  Trans-
portation may be available.  

Call or email for further information. Our website is currently under construction, email for details.

MYRDAL FARMS 
FJORD HORSES

EDINBURG, ND

701.993.8243

mybros@polarcomm.com

“CALF SAVER has cut our mortality rate in half. 
We very seldom lose a calf anymore. We are really 
pleased with the product.”
Leroy Souza, P&L Souza Dairy, Hilmar, CA

“I would encourage anybody to try CALF SAVER 
and see the benefi ts for themselves, and you will 
agree that CALF SAVER is very economical and 
effective product.”
Carol Borba, FDB Holsteins, Escalon, CA

CALF SAVER™ is a cost-effective feed supple-
ment that reduces occurrences and lessens the 
severity of scours in calves, thus reducing calf 
mortality rates and improving animal health.

CALF SAVER™ is not a drug or medication. 
Calves treated with CALF SAVER™ show no 
indication of drug residues and therefore can be 
sold at any time.

ID, OR, WA, UT, MT:
K-n-R Farms / Cami Mensonides
(208) 461-4738 / (208) 250-6786

NEW MEXICO:
Mike Vierra Consulting

(505) 365-7793

CALIFORNIA:
VSI

(209) 722-7600

CALF SAVER™

ALL OTHER AREAS - CONTACT US AT:

Livestock Products, Inc (209) 394-4477
P.O. Box 277, Cressey, CA 95312

www.calfsaver.com • info@calfsaver.com

yet is powerful enough for logging, farm-
ing, and other draft and driving activities.
Is there more to say about Norwegian 

Fjord Horses?  Of course, just ask any 
owner or breeder of Fjords and you’ll hear 
their love and respect for the treasured 
horse of Norway.  The Fjord can do almost 
anything, do it with a willing heart and 
generous spirit.  Visit the Norwegian Fjord 
Horse Registry at www.nfhr.com or write 
to the Norwegian Fjord Horse Registry at 
1203 Appian Drive, Webster, NY 14580 
for more information about, and pictures 
of, the Norwegian Fjord Horse.
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Centinela Ranch Reproduction 
Laboratory is fully equipped to 
test reproductive parameters in 

jacks and stallions and to process cold 
fresh and frozen semen.  We offer artifi-
cial insemination services with fresh and 
transported semen and embryo transfer 
services.  We do in-farm non-surgical 
embryo transfer as well as producing, 
flushing and packing embryos for ship-
ping to other facilities for implantation.  
Our sires are used exclusively in our 

artificial insemination program with 

an emphasis in transported semen ser-
vices.  We ship Monday through Thurs-
day (also Friday with Saturday delivery 
confirmation).  Fresh cooled semen is 
shipped in an Equitainer while frozen 
semen is shipped in a vapor shipper 
within a security case.  All shipments 
include a semen evaluation sheet.  We 
ship using next day priority FedEx ser-
vices and require a refundable deposit 
on all shipping containers.  Semen can 
also be picked up at the ranch in Chi-
mayo.  We don not ship airport counter-

Reproductive Lab Services at Centinela Ranch

US Gopher Bait Formulators de-
pend on them but now have to 
scramble to find any Tech ma-

terial because of  a worldwide shortage 
of strychnine. Strychnine coated rodent 
baits are not being formulated in quan-
tities that were experienced during the 
years prior to 2000. Low crop yields 
from strychnos nux vomica, a toxic plant 
from India and parts Southeast Asia, are 
the major problem.  It’s over harvesting 
and improper cultivation during several 
years of drought have combined to drive 
this worldwide shortage. The majority 
of plants are in random locations with 
little or no cultivation. Strychnine uses 
vary with countries; it’s used as a Me-

India is the World’s No. 1 provider of
strychnine for controlling Gophers.

dicinal, as an animal control toxicant, 
while a radical minority use it as a homi-
cidal agent. Most of us depend upon it 
as the primary gopher control toxicant 
mixed in a variety of gopher baits.  
While it does grow in other countries, 
harvesting and processing are all done 
primarily in India and Ceylon. Civil un-
rest, market instability and Government 
involvement have also compounded 
this tenuous situation. Only several US 
formulators, including RCO Intl. Inc., 
makers of RCO Omega Gopher Bait, 
will be building for 2004 national us-
age. This bait shortage is projected into 
next year, barring any other draughts. 
Limited amounts of strychnine gopher 

bait are available in many Farm Stores 
across the US. Effective alternatives to 
strychnine gopher baits are few, but the 
closest control agent seems to be the 
2% Zinc Phosphide baits. They can be 
poor on average, but our RCO “West-
ern Formula” 2% ZP Gopher Bait with 
“naked oats” has shown favorable lev-
els of control in hay areas. We encour-
age spot treatment with small amounts 
of strychnine bait to finish off the task.  
Traps, gases, and crop rotation can be 
effective complimentary methods to an 
initial economical grain baiting.  RCO 
Dealer and Distributor information can 
be found at www.rodent-baits.com or 
our home office : 1-800-214-2248.

to-counter.  
In order to accommodate the request 

from clients who would like paster 
breeding we have a beautiful Tobiano 
bay and white Indian breed that is very 
gentle with brood mares and colts. 
Technical support for our clients is 

available from 3-10 pm MST. You can 
call Marco A. Oviedo at 505-351-2280 
or visit our web site www.centinelar-
anch.com for more information.  Wean-
ling and yearling horses and donkeys 
are always available for sale.

(NAPSI)-If you have a dry, mold-free 
house, that could be because it was 
“wrapped” up before it was finished be-
ing built or remodeled. 
Concern about mold growth in homes 

has become a serious issue, which ex-
plains the growing popularity of a tech-
nique called “housewrapping.” It liter-
ally involves wrapping the outside walls 
of a home with specially designed wrap 
during the framing stage of construction. 
The housewrap is a secondary weather-
resistant barrier that is added insurance 
because it helps protect walls from be-
ing penetrated by dampness. Moisture 
is, of course, the major cause of mold.
Why all the concern about mold? One 

reason is that it can cause thousands 
of dollars of damage: Some molds can 

lead to frame rot, for instance, and lit-
erally digest the underlying structure 
of a house. More important, mold can 
represent a health risk to those living in 
or visiting a home. The most common 
problems associated with exposure to 
mold and fungi include nasal and sinus 
congestion, wheezing, skin and eye irri-
tation and upper respiratory infections. 
Fortunately, there are ways to protect 

your home. These tips are offered:
• Wrap It Up-When building or remod-

eling, use a housewrap such as Weather-
Trek EVD. It directs any water or mois-
ture that gets past the exterior siding of 
a home down and away from the wall 
because of its unique drainage space and 
surface pattern. 
• Be Water Aware-Fix the source of 

Wrapping Up Potential Mold Problems
water problems or leaks as soon as you 
discover them. 
• Dry Down-Clean and dry any build-

ing materials or furnishings within 24 to 
48 hours of their becoming damp. 
• Dehumidify-Reduce indoor humidity 

by venting bathrooms, dryers and other 
moisture-generating sources to the out-
side. 
Homeowners can get a free “how-to” 

booklet called the “WeatherTrek Mois-
ture Management Construction Guide.” 
It includes construction and remodeling 
information for do-it-yourselfers, re-
modelers, builders and architects. For a 
copy, call 1-877-832-0333.
There are a number of ways homeown-

ers can protect their houses-and fami-
lies-from mold.



Western Farm, Ranch & Dairy                                                             Southwest / Rocky Mountain • 59

Fair Chase Mules
Let us help you find that special 
mule you have been looking for 
and or sell the one you 
don’t need. No charge to 
buyer.

We have mules for sale 
at all times.

Fair Chase Mules
P.O. Box 696

Moab, UT 84532

Call Us At:
(435) 259-8015

EQUINE BREEDING SERVICES
20 Years experience, USDA approved facility, 

Colorado State University Protocols and Techniques
We ship you cold semen from any of our jacks

Spotted Mammoth Jack
Centinela Painted Native, 15H

$250 + Semen Fees

Andalusian Mammoth Jack
Centinela Rain Dancer, 15.3H

$250 + Semen Fees

Other Mammoth Jacks Available For sale
Semen Fees for cold semen for all sires include collection, evaluation, 

packing and use of Equitainer for 72 hours.
Cold Semen Fees: 1st Containers $150, 2nd Container $125, 3rd Container $100
Video showing process is available for $24--is refundable at booking time.

Marco & Pat Oviedo at 
Centinela Ranch, HC 64 Box 23A, • Chimayo, New Mexico, 87522

(505) 351-2280  
E-mail: ptoviedo@cybermesa.com • Website: www.centinelaranch.com

BAITS

BLEVINS ALL METAL NEW 
STIRRUP BUCKLES
$ 7.50 per pair plus $ 2.50 shipping 

Blevins’ new all metal stirrup buckle 3”, 2-1/2” and 
2” widths. The 3” and 2-1/2” widths have the posts 
set horizontally and fit standard holes, while the 2” 
width has the posts set vertically. Made of stainless 
steel and heat-treated aluminum, the same as our 

leather-covered buckles.
At your dealers, or you may write:
Blevins Mfg. Co., Inc.
615 Ferguson Rd. • Wheatland, WY 82201
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As one of the West’s reputation 
outfits, the Arapahoe Ranch 
consists of 380,000 acres of 

high desert and steep mountain country, 
spanning the Owl Creek Mountains to 
an elevation of 10,000 feet.  The Arapa-
hoe Ranch is home to over 4000 mother 
cows and 2000 head of yearlings, along 
with over 300 head of Quarterhorses, in-
cluding the ranch cavvy, the product of 
years of intensive breeding to establish 
hard working ranch geldings.
The Arapaho nation is seven genera-

tions strong.  Just as strong are the three 
generations of the Arapahoe Ranch.  
This is a place where the past is lived 
everyday.  The past shapes the future.  
And from the beginning of ranching 
along Owl Creek sprang the future of 
the Arapahoe Ranch.  The ranch was 
established in 1940 when the Northern 
Arapaho Tribe purchased the Padlock 
Ranch.  The Arapahoe Ranch was the 
first enterprise of the Northern Arapa-
ho people and came into tribal owner-
ship at a time when the Arapaho were 
still reeling from the shock of moving 

away from a nomadic lifestyle to settle 
into an agricultural community.  It is the 
strength and perseverance of the Arap-
aho people that allowed them to make 
this transition from chasing buffalo on 
the open plains to raising cattle on the 
Wind River Reservation.
Sixty-four years after its purchase, 

the Arapahoe Ranch is a thriving en-
terprise for the Arapaho people.  It is 
also a source of great pride and ac-
complishment.
The West is still very much alive at 

the Arapahoe Ranch, where cowboys 
spend long, hard days horseback 
working cattle.  Summers are spent in 
high mountain cow camps branding 
calves.  And during the fall, the cow-
boys spend long days in the saddle 
gathering pairs to the lower country so 
that the calves can be weaned and the 
cows pregnancy tested and then turned 
back out on native range.  Arapahoe 
Ranch cows must be highly adaptable 
to endure long, tough winters and hot, 
dry summers, but the summer grass is 
beyond comparison and both cows and 

The Tradition of the Arapahoe Ranch

calves come into the winter months in 
good flesh.  The yearling program is 
also very productive for ranch opera-
tions.
The ranch has recovered from the 

devastating wildfires of the summer 
of 2000 and four consecutive years 
of drought and has begun to rebuild 
the cow herd and is quickly becom-
ing one of the premier cattle ranches 
in the country.  With the continued 
support of the Northern Arapaho Busi-
ness Council and the Arapaho people, 
the Arapahoe Ranch will continue its 
historic and prosperous tradition for 
generations to come.

Arapahoe Ranch
2080 Hamilton Dome Rd.

Thermopolis, WY 82443

Tel. 307.867.2342

Fax. 307.867.2567

Commercial Cattle         Quarter Horses
David Stoner, Ranch Manager

Lois Quiver, Business Manager
Aaron Guffey, Horse Manager

Ron McElroy, Finance
L. Patrick Harris, Operations

ADVISORY BOARD
VINCE UNDERWOOD  WILLIE TROSPER  IRENE CRAZY THUNDER
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In the Tradition 
of the Past

Custom Saddles 
& Leather Goods

        by Wade Miller
  Over 30 
     years 

         building 
           saddles

Madison Saddlery
406-682-7134

Ennis, MT • madsdlry@3rivers.net

Madison Saddlery is a family 
owned and operated Mon-
tana business. Wade Miller 

(a third generation Montanan) and his 
son Richard operate the shop located 
in Jeffers, just across the Madison 
River from Ennis.
Growing up on a ranch and working 

as a packer and guide taught Wade how 
saddles and tack need to fit and work. 
Working under 2 experienced saddle 
makers taught him the construction 
and quilty aspects of the work.
Living in the Madison Valley gives 

plenty of opportunity for product test-
ing. Wade works part time for a local 
outfitter during hunting season. Sum-
mer trips to the new gear and ideas in 
actual use. Now in nearly every State 
and many foreign countries, their 
products have proven satisfactory in 
every condition and terrain.
With this as their background, Wade 

and Richard build quality saddles, 
tack, and pack equipment. While they 
carry a full line of tack, the Millers 

specialty is custom work. They also 
produce holsters and gun belts, cases 
for knives, axes, and just about any-
thing else. The latest addition to their 
line is mule tack.(Riding a mule him-
self has shown Wade that the usual 
horse tack didn’t fit properly on long 
ears.)
Emphasis is placed on quality mate-

Maddison Saddlery

rial and construction. Over 30 years 
experience goes into everything built 
in the Miller’s shop. Every effort is 
made to produce custom work to your 
satisfaction in a timly manner.
Madison Saddlery can be contacted 

at 83 Jeffers Road, Ennis, MT. 59729, 
phone 406-682-7137, or e-mail at 
madsdlry@3rivers.net.
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Note: The following is the fourth installment
of a four-part series featuring alpacas. 

How to Begin Your
Alpaca Business Successfully 

Alpaca farming is a growing industry. It’s easy to see 
why. The animals are gentle in nature, require mini-
mal land, and can provide the potential for profit.  Ed-

ucate yourself and take advantage of the many alpaca resources 
available. Your alpaca business will benefit immensely. 
Alpacas are beautiful, intelligent, and docile animals. Cousin 

to the llama, adult alpacas are smaller and stand about 36 inch-
es at the withers; they weigh between 150 and 200 pounds. 
Originally from South America, the United States first com-

mercially imported alpacas in 1984, and today there are more 
than 55,000 registered domestically. Once an Incan civilization 
treasure, alpacas provided clothing and transportation. 
Although almost physically identical, the two types of alpacas 

are distinguished by their fiber. The Huacaya (wah-Ki’-ah), 
the more common, has a fluffy, extremely fine coat. The Suri 
(surrey), the rarer, has fiber that is very silky and resembles 
pencil-locks.
Shorn every twelve to eighteen months, they produce a luxuri-

ous fiber. Alpaca fiber, once known as the “fiber of gods, is as 
soft as cashmere and stronger, warmer, and lighter than wool. 
Making it even more desirable, it’s hypo-allergenic, contains 
no lanolin, and comes in 22 natural colors. 
Alpacas do not have horns, hooves, claws, incisors or upper 

teeth. Alert and curious, they are social animals that seek com-
panionship. They communicate most commonly by humming. 
Neck posturing, ear and tail positioning, and head tilt are other 
communication methods.

The average lifespan of an alpaca is 20 years, with a gestation 
period of 11.5 months.  Female alpacas normally give birth, 
without assistance, in the daylight hours. Single births are typi-
cal, but twins are possible. The most recent figure notes that 1 
in 2000 is a twin. 
Begin your successful alpaca farm operation by educating 

yourself. Gather as much information, from as many resources, 
as possible. 
First visit alpaca farms in your area. Local breeders will gladly 

answer all your questions and share helpful information about 
their start-up experience. To find an alpaca farm near you, visit 
www.alpacainfo.com and click on the “request information” 
link. You’ll receive a free Farm and Ranch Guide, listing al-
paca breeders across the country. Or, call the AOBA office at: 
(800) 213-9522 to receive your complimentary guide.
The Farm and Ranch Guide is a must for potential new breed-

ers. This handy reference book includes the fascinating history 
of alpacas and alpaca fiber, the investment potential, and the 
tax advantages of ownership. You will begin to understand 
what the alpaca community is all about; alpaca breeders are a 
unique, dedicated group. They have made alpacas a major part 
of their lives. Some owners raise alpacas for companionship. 
Others use alpacas as a 4-H animal that teaches their children 
compassion and responsibility. Fiber artists and enthusiasts of-
ten raise alpacas for the multiple end-products, intricate sweat-
ers, scarves, hats, mittens, to name a few. Whatever the person-
al reason, alpacas undeniably are pleasurable and can bring the 
potential for a rewarding lifestyle and business opportunity. 
Another great way to learn about alpacas and the alpaca indus-

try is to attend AOBA certified shows and events. These shows 
are national, regional, and local. 
The 3rd Annual AOBA/ARI Fiber to Fashion Conference “Al-

paca: Natural Luxury at Its Finest” will be held at the Atlanta 
Hilton, Atlanta Georgia, from February 23-27, 2005. It will 
highlight alpaca fiber and end-products. Educational seminars, 
hands-on workshops, panel discussions, and social events will 
be available. The all-alpaca fashion show is always a crowd 
hit. Alpaca enthusiasts, near and far, will showcase and shop 
for the finest, and often one-of-a-kind, alpaca fashions. The 
international Student Design Competition invites talent from 
over 200 fashion and design schools. These students, with their 
original designs, capture the unique qualities of alpaca fiber.  
The biggest alpaca event of the year is 14th Annual AOBA 

National Conference showcasing over 1,000 alpacas. It will be 
held in Salt Lake City, Utah from June 1-5, 2005 in the South 
Town Exposition Center. The National Conference is the largest 
AOBA certified halter & fleece show. Breeders and guests wit-
ness the inner-workings of a billion-dollar industry and learn-
ing never ends. Education seminars range from alpaca care 
to marketing techniques. Artisans compete with hand-crafted 
items. And, there is no better place to buy, sell, and learn about 
alpacas, apparel, and a variety of alpaca-related materials.
Besides the two National Shows, there are several regional 

and local shows and events. To find a complete list of events, 
visit: www.alpacainfo.com and click on Calendar of Events.  
Once you have visited a local farm, read the Farm and Ranch 

Guide, attended a few alpaca shows, it’s time to fully immerse 
yourself among the thousands of others who love and raise 
alpacas. Join the Alpaca Owners and Breeders Association 
(AOBA). Be amongst the warmest and welcoming community 
of more than 4,000, with members in all 50 states, including 
Alaska and Hawaii. 
AOBA membership has many benefits. You can join as either 

an Associate Member or Farm Member. Every member re-
ceives a subscription to Alpacas Magazine or AM. Established 
in 1990, this quarterly magazine is now 14 years old. Standard, 
in-depth articles often include topics of alpaca health, tax-re-
lated information, innovative ways to market your animals and 
end-products, and more. Besides the four standard issues, one 
issue is exclusively devoted to fashion, highlighting the lat-
est alpaca trends and standard favorites. Alpacas Magazine 
also has several advertising opportunities, which is a wonder-
ful way to market your farm or ranch, while staying in-touch 
with financial trends. Alpacas Magazine has a strong reputation 
within the alpaca industry and beyond. It’s no surprise then to 
hear that AM has earned the coveted Crystal Communicator’s 
Award—five times in-a-row. The Crystal Communicator’s 
Award is given to the best of the best in print media. 
Another publication, OneVoice, is a quarterly newsletter, pro-

viding industry information. Topics cover how to sell your first 
alpaca, advice the latest in alpaca health and nutrition, affiliate 
committee news, a calendar of events and more. 

Also included in the AOBA membership is the invaluable 
membership directory. This resource includes contact informa-
tion for member alpaca breeders in North America. 
The AOBA lending library is one of the largest alpaca-related 

libraries in the world. AOBA’s Marketing Committee has pro-
duced several resources to purchase or to borrow. Topics in-
clude everything from care, feed, and nutrition, to how to raise 
your alpaca in general.   
Once again, the best way to learn more about alpacas is to visit 

a farm or ranch. Visit www.alpacainfo.com or call the AOBA 
office at: (800) 213-9522 to locate one near you. 
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I retired from American Airlines 
as a flight attendant in 1984 and 
then raised Arabian horses where 

the money kept going, going, and 
was gone! In 2001, I stumbled into 
the world of the alpaca 
while researching 
fleece for my spinning 
wheel, left to me by 
my mother.  Expecting 
to see sheep’s wool, I 
found only alpacas.
I decided to look 

into the possibility of 
starting a farm busi-
ness of my own.  My 
first step was to visit 
a farm about 100 
miles from us. We 
found a very beau-
tiful home on top 
of a hill on about 
six acres of well-
fenced and mani-
cured grounds–
clearly a successful 
farm.  We saw a mom alpaca with her 
day old cria (baby alpaca) in a tiny lit-
tle coat. The mother stood about 36” at 
her shoulders and the baby was about 
20 pounds of curls. She was walking 
around and under her mom, and all the 

Our Friendly Farm Story; Getting 
into the Alpaca Business
By: Kathleen Friend-White

while they were humming. Very en-
dearing!
However, was it a good investment?  I 

began researching the financial aspects 
of raising alpacas, and found that if you 
buy a $20,000 alpaca that is pregnant, 

who then has 

a female cria; you now have 
$40,000 worth of alpacas. That’s dou-
bling your investment in a single year. 
We found that alpaca fleece is in high 
demand, and the market is growing 

steadily.  We were hooked! Soon we 
bought our first two pregnant females 
at an auction, and started our farm, 
“Friendly Farm Alpacas.”
I decided, just for fun, to get per-

sonal license plates for my truck.  My 
husband has his own business called 

AGRA TRADING, 
dealing in agricul-
tural byproducts. 
His personal plates 
read “AGRA TRD” 
short for “trading.” 
Everyone asks him, 
“What’s an agra 
turd?” We’ve had a 
lot of fun with it. So, 
now that I am dealing 
in alpaca byproducts, 
I have PACAPOO for 
my plates.
Today, Friendly Farm 

Alpacas has over 30 
top quality alpacas, and 
we are winning many 
blue ribbons at the 
shows. We have a lovely 
boutique on site, and we 

are making sales of our own. If you are 
considering a lifestyle change and an 
excellent investment opportunity, we 
invite you to come for a visit.

“Alpacas—I wonder what they’re like?”  
That’s what Bette Rittinger thought when 
the trailer marked “alpacas” went by. She 
knew what alpaca sweaters were like—
much like her coveted cashmere sweater, 
which she had since college days. But, the 
animals? Maybe that’s what she was look-
ing for . . .
Bette loved her land, in the mountains 

near Boulder, Colorado, and was looking 
for a way to make that 18 acres work for 
her. She had horses, but they were hard on 
the drought-striken land.
Seeking information about alpacas on the 

internet, she was met with the cutest, most 
intriguing faces she had ever seen!  Af-
ter learning as much as she could from the 
AOBA (Alpaca Owners and Breeders As-
sociation) website, she thought this might 
be the livestock for her. Then, after visiting 
alpaca ranches, talking with ranchers, and especially meeting these 
adorable, lovable, soft-as-a-cloud animals, she was convinced of 
it! Being around the alpacas was so calming; listening to their quiet 
humming was akin to meditation. Looking into their big beautiful 
eyes and at their smiling faces made her smile too. What a bonus 
way to enjoy her mountain property and to generate retirement 
income! Thus began the Double B R Alpaca Ranch.
Now, three years later, Bette is still as enthusiastic—with the 

lifestyle and with the income potential—and she is totally in love 
with the animals! Her herd has grown from the initial two to 
twelve, the females are pregnant, and she is now in a position to 
start selling the animals. Also, she has just opened “The Alpaca 
Store . . .& More” in her town of Nederland, Colorado. It carries 
alpaca fleece, rovings and yarn from the Double B R herd, al-
paca fashions and accessories from Peru and Bolivia, and alpaca 
items made by local artisans, as well as indigenous and folk art.
The Alpaca Store had its beginning on the ranch as an educa-

tional vehicle, showcasing the end products of alpacas and all 
the steps in between. Bette and the gregarious, curious alpacas 
enjoy visitors of all kinds. Families and school groups espe-
cially love spending time at the Double B R Ranch.
So—Bette and her family have found that all those positive at-

tributes were right. Alpacas are wonderful to be around, they are 
easy and inexpensive to care for, they are easy on the land (no 
hooves—just pads and toenails), they produce fantastic fiber (for 
luxurious sweaters and such), their income/investment poten-
tial is great, and the tax advantages are extremely beneficial.  In 
short, alpacas are the super livestock/lifestyle alternative!
To visit the ranch or store, learn more about alpacas, or for 

more information, call Bette Rittinger in Colorado, at 303/545-
2187 or e-mail to BBR438@aol.com. A website is in the works: 
http://alpacabbrilliance.com.

THE DOUBLE B R ALPACA RANCH
BBreeding for BBrilliance

Ezri Dax and her new cria, Queen Ezmerelda, at the Double B R Alpaca ranch in Colorado.

Bette Rittinger, of the Double B R Alpaca Ranch, shows off Bbrilliance.
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THE DOUBLE B R ALPACA RANCH
BBreeding for BBrilliance

Ezri Dax and her new cria, Queen Ezmerelda, at the Double B R Alpaca ranch in Colorado.

Bette Rittinger, of the Double B R Alpaca Ranch, shows off Bbrilliance.



Need some peace and quiet in 
your life?  John and Marga-
ret Cokely found just that 

through the animals on their farm.  
That’s why they founded Cienega 
Creek Llamas and Alpacas.  Starting 
with just a pair of Llamas and two 
male Alpacas, Cienega Creek Farms 
is now one of the largest Alpaca and 
Llama farms in Southern Arizona.  
They also raise Boer Goats, Nigerian 
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Dwarf Goats and two breeds of dogs, 
Anatolian Shepherd Dogs (livestock 
Guardian) and the Border Collie.  
At Cienega Creek Farm, you will 

find the experience and knowledge 
of John and Margaret’s 30 years of 
raising and breeding livestock. They 
offer assistance in management, 
husbandry, marketing and breeding.  
Also offered flexibility in purchases 
with financing, leasing, agistment 

and package deals.
Please feel free to stop by Cienega 

Creek Farm to see some of the finest 
Alpacas from some of the top blood-
lines in North America.  You can also 
take a look at their website: www.
cienegacreek.com for a list of Alpacas 
and Llamas for sale.  Don’t forget to 
check out the country store for great 
gift ideas from products produced 
from Llama and Alpaca fleece!  

When we first become inter-
ested in alpacas, it seemed 
like an impossible dream. 

Like many that have become alpaca 
owners, we fell in love with alpacas, 
but also saw the business opportunity 
they represented. However price was 
a stumbling block.
Providence stepped in with a job of-

fer in Colorado. In six months we had 
moved to Colorado and purchased a 
home with acreage and a barn. The 
dream of alpaca ownership was becom-
ing a reality.
We then decided how much we would 

be comfortable investing, which turns 
out, was the equivalent of the purchase 
of a new mid sized car. And since 
alpacas can be fully insured for their 
purchase price, possible loses can be 
covered.
We then continued the process of 

learning about alpacas, and visited as 
many alpaca farms as we could.  Our 
first alpacas came to us in the middle of 
February. A pregnant female with male 
cria at side, and two companion/ fiber 
quality males. Abra-Cadabra Alpacas 
came into existence.
We soon added a guardian llama to 

the mix, as our female was lonely in 
her pasture once her cria was weaned. 
With the male alpacas on the other 
side of the fence, this made up our 
beginning herd.
Our first cria was born in June. A 

beautiful Rose gray male. Well, our 
herd wasn’t expanding too fast, but we 
were thrilled with our first birth.
The ease of care for these sweet, docile 

animals was quite a 
change from our 
former experiences 
with livestock. But 
they were also very 
different too. They 
didn’t like to be by 
themselves. Two 
was okay, three was 
better, six was a 
herd. As a prey ani-
mal, they are very 
stoic, and a health 
problem had to be 
dealt with quickly 
and aggressively, 
as by the time 
symptoms present, 
they had been sick 
a while.
This stoic nature 

led to our first set back, as unfortu-
nately, when our female was sent out 
to be bred, she developed a serious 
illness and died. The vets said it was 
very unusual and something we’d 
probably never encounter again. But 
we were devastated.
She was however insured.  Undaunted, 

as we had both been raised with 
livestock and know animals die, we 
took that insurance money, were able 
to add a bit more, and bought three 
pregnant females. Yes, we believed 
in this livestock and were determined 
to continue.
With lots of hard work, judicious re-

investments and purchases, we were 
able to recover our original investment 
and have gone on to make a profitable 

Abra-Cadabra Alpacas by: Tawny Bott

business. And the tax benefits aren’t 
bad either! 
As with any business, this is not a get 

rich quick scheme. Depending on your 
initial purchases, it will take five to 
seven years to see a break even point 
or a profit. Do some fail? Yes. But more 
have gone on, as we have, to have a 
business we love, and a good return on 
our investment and labor. Financing is 
available through many alpaca farms, 
including ours, at rates much lower 
than traditional loans.
Talon and Tawny Bott have owned 

and operated Abra-Cadabra Alpacas 
in Kiowa, CO for five years. Please 
contact us if you would like more 
information on alpacas or visit our 
web site.
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There are a lot of choices to make when 
purchasing your starter alpaca herd. No 
matter whether you choose to buy at auc-
tion, on-line or by private treaty at a show 
or ranch, you need to know what you are 
looking at.  Assuming you want breeding 
quality stock (and not just a few pasture 
ornaments), do your homework so you 
can get your money’s worth. 
Alpaca prices can reach over $100,000. 

The new breeder probably shouldn’t spec-
ulate in the highest price range. Low-cost 
animals are not destined to breed. Their 
value is as companion animals. Starter 
herds are often small, and alpacas are 
extremely herd-aware. Always keeping 
them in groups minimizes harmful stress. 
Companion animals are a worthwhile ad-
dition to the starter herd.
Seek quality stock from the middle price 

range with traits that breed true. Alpaca 
breeders do not generally in-breed or 
line-breed as is done with other livestock, 
so persistent expression of desirable traits 
must be directly observed across multiple 

generations. Buying from breeders who 
can show this to you on the farm will im-
prove the quality of your starter herd.
Be skeptical of claims touting genetic 

superiority based solely on country of 
origin or show results. Many of the best 
animals have never been shown, and not 
all imports can throw worthwhile prog-
eny.  Being the offspring of some well-
promoted herdsire doesn’t automatically 
qualify an animal to be part of your foun-
dation stock.   Judges weigh fleece and 
conformation properties equally - and 
so should you.  But it’s not enough for 
an animal to exhibit good conformation 
or fleece characteristics, or for it to have 
a winning show record.  It’s the second 
generation that shows the persistence of 
heritable traits.  Attend some shows and 
visit some ranches, both large  (that offer 
broad selection) and small (the reserve 
pool of great genetics).  Consider con-
tracting with a judge to assist in select-
ing your initial herd.  Start with proven 

Ask us about our “grandkids”!  •  www.pronkavenue.com

dams with cria at side,  that are known to 
be easy birthers and strong milk produc-
ers.  Don’t be duped into buying animals 
that are not registered with the Alpaca 
Registry Inc, and beware of paying pre-
mium for “cute” -  not every adorable 
weanling male will mature into herd-
sire-quality breeders.  Join the Alpaca 
Owners and Breeders Association, and 
scour all sources for information. Have 
a plan and a well-defined goal for your 
breeding program.  Most importantly,  
look to the second generation.  That’s 
where to see the persistence of traits that 
you desire.  Give us a call at (406) 550-
2517 and ask us about our “grandkids” 
- you’ll be glad you did! 

After finally realizing a lifelong 
dream of living on acreage in 
the Colorado mountains, the 

question became – what to do with that 
acreage? A Christmas tree farm sounded 
interesting, but lack of irrigation water 
made that implausible. Raising pleasure 
horses had a nice ring to it, until factor-
ing in the high maintenance requirement. 
What then?
I found the answer in an airline maga-

zine, while on a business trip: “Have You 
Herd? Alpacas – the world’s finest live-
stock investment”. 
An Al-whatta???? 
After months of careful research, I drew 

up the following Pros and Cons list:
Pros:
Significant tax benefits – unlike pleasure 

horses or other hobby stock, the IRS rec-
ognizes alpaca production as a for-profit 
agriculture endeavor.
Lifestyle – a reasonable venture for those 

who want to get out of the city, suits and 
boardroom, and into the country, overalls 
and tack room.
Return on investment – alpacas offers a 

good rate of return; at current prices, al-
paca sales can provide a very comfortable 
income. Prices have remained strong and 
stable for the past decade.
National marketing  – the Alpacas Own-

ers and Breeders Association has a very 
strong marketing component, provid-
ing high quality television ads that reach 
scores of potential buyers, from coast 
to coast. Last year, this marketing effort 
generated over a quarter of a million vis-

its to the web site. Each year, web visits 
increase by 20%.
Limited supply – the US alpaca regis-

try is closed to imports, which limits the 
supply of alpacas to the approx. 50,000 
alpacas already here, plus the slow growth 
rate governed by the 11 month gestation 
period and the fact that alpacas deliver 
single babies, not litters.
Family friendly – alpacas are small (ap-

prox. 150 lbs.), intelligent and gentle, 
thereby making them easy for women and 
even children to handle.
Efficient – alpacas are “cheap eaters”, 

consuming about 1.5 bales of hay per 
month, making them less costly to feed 
than the family dog! They also have high 
stocking ratios, at eight alpacas per acre. 
Just 4 or 5 acres provides ample room to 
raise many alpacas.
Earth-friendly – alpacas do not have 

hooves, making them gentle on the land, 
nor do they have upper incisors, making 
them relatively gentle grazers.
Cons:
Sticker shock – the initial cost of pur-

chase takes some getting used to!
Medicine – most medicine is not labeled 

specifically for alpacas, so dosing and 
treatment has to be guesstimated.
Veterinarian help – not as many vets are 

familiar with the unique requirements of 
alpacas, compared to traditional livestock, 
but most are willing to learn.
Spit happens – Yes, alpacas do spit – at 

each other. Just avoid getting caught in the 
crossfire.
No overnight riches – alpaca breeding is 

not a pyramid or get-rich quick scheme. 
Like any other business, it takes time, 
dedication and hard work to be success-
ful.
After visiting numerous alpaca ranches, I 

took the plunge, and purchased 3 females. 
Four years later, my herd now numbers 25 
alpacas and I don’t regret a minute of it. I 
elected to specialize in suris (vs. huacayas) 
because of their scarcity – suris make up less 
than 10% of the world alpaca population. My 
reasoning is the suris will hold their value 
longer as a result of their rarity. Right now, 
suris are in very high demand, and generally 
fetch a higher price than huacayas.
A word of caution to anyone contemplat-

ing the purchase of alpacas as an invest-
ment: DON’T buy cheap! Low quality 
alpacas may seem like a deal from a price 
point, but high quality alpacas will always 
be in demand. Look at the llama market 
as proof of this – there are still high qual-
ity llamas selling for $30,000-$40,000, 
whereas the low end market will only 
bring a few hundred dollars per animal.  
On the other hand, if you are looking for 
pet quality or fiber-only (i.e. non-breeder) 
animals, the low end of the market makes 
perfect financial sense. Lastly, if purchas-
ing companion alpacas, never buy a single 
alpaca. These are herd animals, and do not 
do well alone – a lone alpaca would perish 
of a broken heart.
I am happy to discuss alpacas anytime 

– please call our toll free number 1-888-
338-9594 or schedule a ranch visit if 
you’d like to see the alpacas up-close-and 
personal.

Is alpaca investing right for you?
Some points to consider before parting with your cash…
By: Diane Kuss
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When asked to write an arti-
cle about our alpaca ranch, 
it finally hit me – “I really 

am an alpaca rancher!”  Four years ago, 
when my husband emailed the face of 
a young alpaca to me with the subject 
line, “Is this the darndest thing you’ve 
ever seen?” I never dreamed we would 
actually pursue something outside of 
our chosen field.  I mean it’s unheard of 
for academic-minded, career-oriented 
scientists to even consider something 
besides laboring in the lab 65 hours a 
week!  Nonetheless, we ordered the 
free information from the Alpaca Own-
ers and Breeders Association (AOBA) 
and were on our way to becoming al-
paca breeders.  The video explained the 
alpaca’s South American heritage, the 

two alpaca types, how easy they are to 
raise and handle, their magnificent fiber 
qualities, the spectacular tax benefits, 
and most of all, the unbeatable life-
style.  All the details, from alpaca traits 
to business plans, are freely available 
from AOBA.  However, the real learn-
ing comes from the real teachers – your 
local alpaca ranchers.  Ranch visits not 
only introduced us to a most intriguing 
and unfamiliar animal, but also exposed 
the true face of an alpaca owner.  We met 
prosperous businessmen, nine-to-fivers, 
young families with a penchant for the 
fiber arts, well-to-do retired couples, 
even a talented musician raising her 
grandsons.  There were also a few just 
like us that wanted a life away from the 
city, but with no agricultural experience 

except a love of animals and a desire to 
work outside of an office.  Surprisingly, 
the group that seemed to be in the obvi-
ous minority was the established ranch-
er/farmer.  Now if a boy from the bayou 
and city girl from L.A. can navigate 
successfully in such uncharted territory, 
imagine what an established agricultural 
businessperson could do!  The time-
honored rancher already possesses the 
knowledge we so eagerly sought dur-
ing those early farm visits - the secrets 
to building barns, designing efficient 
fencing, purchasing equipment, animal 
husbandry, knowing a good large animal 
vet and hay brokers – the list goes on.  
With these skills, the traditional rancher 
is well on his way to a profitable venture 
into the world of alpacas.

Lazy K Ranch
One of the Northern Nevada Breeders

Kay & Ed Rodriguez
(775) 970-5155

lazykalpacas@aol.com
www.lazyk-ranch.com

We offer starter packages (mix & 
match from the ranches), 3-in-1 

packages, pregnant females, junior 
herdsires, pet/fiber males, juveniles 

and yearlings in a wide variety of 
colors – woolly whites, fabulous fawns, 

beautiful browns, and 
gorgeous greys!

Prices range from $ 1,500 to $ 30,000
• Discounts for multiple purchases

• Live Birth & Reproductive Guarantee
• Long Term Client Support

For those who do not know 
what an alpaca is, they are a 
member of the camelid fam-

ily. My husband and I started raising 
them in 1999 while we still lived in 
Southern California. These charming, 
quiet animals stole our hearts. To-
day we have a herd of 35 and more 
to  come this summer.  There are two 
types of alpacas. The Huacaya is a 
woolly animal whose fiber is best for 
knits and the Suri is an elegant animal 
with almost dread-locklooking fleece 
that is better for worsted fabrics. We 
have both types.
The alpaca is very easy to care for 

and inexpensive to keep.  The average 
alpaca will eat one bale of grass hay 
per month and is extremely hardy.  We 
find that they love Nevada’s cooler 
summers and cold winters. They re-
ally enjoy the snow.  They use a com-

munal dung pile, do not trample the 
ground and only take about 3 hours 
a day to take care of a herd my size.  
I vaccinate only once a year and de-
worm twice a year.  Shearing normal-
ly takes place in June when we also 
check toenails and teeth. The alpaca 
has a dog like pad with two toes and 
nails that can be cut with small prun-
ing shears.  We find we do have to do 
white animal’s toenails more that the 
colored animals.
Our operation, while still in the con-

struction process, is really simple.  
A barn (you can also do three sided 
shelters) and five foot field fencing.  
We have catch pens and a breeze-way 
to help herd the animals.  We started 
with less than a half acre of land and 
now have six acres enclosed.  Our 
goal is to have twenty to fifty breed-
ing females.

Lazy K Ranch
We are on the seven-year plan finan-

cially. We started with two breeding 
age females and four maiden females.  
After a year of showing the younger 
females we bought two pregnant fe-
males because we really wanted ba-
bies. Now we have five suri females 
and ten huacaya females. We are ex-
pecting thirteen crias this summer.
As with any livestock we do have 

sickness and deaths. It is just a fact 
of doing this type of business.  I have 
been very fortunate to lose only two 
animals in the five years of raising 
them.  We have had some hard births, 
ear ticks and lameness but we are 
counting our blessing. Each one of 
these animals is a treasure to me.  My 
neighbor, who also raises alpacas, has 
said  “If I die tomorrow, I’ll be happy 
because I got to care for these won-
derful animals.”  I feel that way also.

Alpacas of Caliana 
An Exquisite Alpaca Awaits You!
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I was asked to write an article on llamas as an alternative 
livestock choice for ranchers wishing to diversify their 
operations.  Llamas are my primary livestock.  I used to 

raise angora rabbits, miniature horses, angora goats, cashmere 
goats and Cormo sheep.  As a single mother, I soon realized 
my  llamas hurt me less, were less labor intensive, brought 
me more enjoyment and made me more money than all of my 
other livestock.  I now pursue my fiber interests as a hobby and 
concentrate solely on producing and selling llamas.  I remar-
ried eleven years ago, and we own and manage  300 llamas by 
ourselves.  
In South America, llamas (the oldest domesticated livestock) 

are the mainstay of life on the altiplano and they are revered.  
Their fiber is used for clothing and the best is mixed with al-
paca for export to the world’s fashion industry.  The coarser fi-
ber is used for outer garments, rope, etc.  Implements are made 
from the bones, sandals from the hides, and fuel from packed 
dung which is virtually odorless and smokeless.  Llamas serve 
as beasts of burden until they can no longer feed themselves or 
carry their loads; then they are eaten.  Consumption of the hard, 
sparse grasses from the rocky soil leads to tooth problems, so it 
is rare to find llamas over eight.  Llamas in the United States live 
productive lives of 15-20 years due to better care and nutrition.  
Our llamas are utilized in a more limited way.  The US industry 

is in its infancy compared with other livestock industries.  To 
some extent the rise of the llama industry can be tied to flight 
from urban and suburban areas by people with discretionary 
funds who wanted to invest in a rural lifestyle.  They sought 
a “commodity animal investment” which would provide quick, 
high returns, would graze their land, and would provide them 
with an agricultural tax assessment and a depreciable tax shel-
ter.  Many llama owners had no previous livestock experience 
and were searching for animals which could be sold as compan-
ion animals rather than as meat animals.  Horses fit the bill, but 
were intimidating and dangerous for people with no large animal 
experience.  Llamas proved to be a perfect match.  They were 
unique, exotic, gentle, hearty, adaptable, and did not require a 
high level of scientific knowledge or skill (artificial insemination, 
castration, complicated nutrition, etc.)   Scarcity caused prices to 
stay remarkably high ($15,000 to over $100,000) throughout the 
eighties and early nineties.  Llamas’ value was much like that of 
fine art; they were rare, exotic and beautiful. 
Recently, most llama breeders have had to readjust to more 

realistic prices influenced by increases in the number of llamas 
and llama breeders and more widespread acceptance of llamas 
as a common and easily available livestock choice.  The top 
show animals still command high prices, as they do in other 
livestock industries, but 80% are now sold for prices based on 
their end uses ($250-$3500).  The industry is beginning to di-
versify and have niche markets such as: miniatures, suris, clas-
sics, appaloosas, and specific use categories. This specializa-
tion is generating renewed enthusiasm among some breeders.
Our industry is just beginning to market based on a product 

or end use.  The wool market is still primarily a cottage in-

dustry with produc-
ers making woven 
or knitted goods or 
sending their clips 
to mills to be re-
turned as yarn or 
finished goods for 
a fee.  There are 
a few co-ops that 
will buy very clean 
fleeces outright, but 
a national fiber co-
op where our clips 
can be sold and 
marketed to the in-
ternational fashion 
industry still needs 
to be developed.  We do have some forward looking individu-
als investigating those possibilities.
The meat market has not been developed, because the sensi-

bilities of our current owners with urban, yuppie or pet back-
grounds cannot conceive of this use. Some llama producers 
with livestock backgrounds are doing the science and, upon 
analysis, have discovered llama to be the leanest domestic meat 
with excellent flavor.  As our industry expands and matures, 
and as it becomes an alternative livestock choice for sheep, 
cattle, goat, and exotic ranchers, the meat market will probably 
be organized and developed.
There are many uses for llamas.  After years of selective 

breeding, we sell most of our animals as breeding stock.  The 
rest are sold for show animals, wool production, pack animals, 
4H projects, pets, and livestock guardian animals.  I have also 
sold llamas to train cutting horses, to control weeds in pastures 
and ditches, to carry building supplies to remote areas, to use in 
animal assisted therapy, as golf caddies, as quiet, sensible com-
panions for hunters, and as cart trained animals that do birthday 
parties, weddings, etc. 
Some major advantages of llamas are: they can be raised at 

any elevation, they do not overeat or bloat, they are easy to 
fence, transport and train, and they do not damage equipment, 
barns or trailers. Llamas do not contract or spread bovine vi-
ruses or brucellosis and are minimally susceptible to TB and 
FMD. They are strictly herbivores and do not contract Mad 
Cow Disease.  They are quiet and are suitable for small acre-
ages, because they consume less grass and hay per pound than 
other livestock.  They are browsers and will clean up the weeds 
in pastures that have been overgrazed by cows and horses.  
They completely digest their food and this destroys weed and 
grass seeds, producing slow-release nitrogen rich manure.   It 
is a highly marketable commodity.  Their exceptional guarding 
ability also makes them an animal that would enhance cattle, 
sheep and goat operations.
This is the first article in an on-going series, by noted llama 

authorities.

Stage Stop Llamas:  Diversify and Enhance Your Livestock Operation
By Sally Rucker Conveniently located 5 minutes south of Saskatoon, 

Saskatchewan, Canada, Ring Ranch Alpacas  covers 
80 acres of rolling hills, lush pasture land and beauti-

ful bluffs of mature poplars. This prairie paradise is home to 
one of Canada’s largest and finest alpaca herds.
Life out on the ranch is truly a family affair, requiring 

time, dedication and commitment from each member of the 
family. As our herd has grown to nearly 100 alpacas, it 
has become a full time, often overtime labour of love for 
the entire Ring family. Our numerous awards and champi-
onship banners earned in competitions is testament to our 
commitment to quality within this exciting industry we’ve 
grown to understand, respect and enjoy.
Ring Ranch offers an impressive collection of quality alpacas 

for sale in a wide range of colors, ages and prices to suit all 
budgets. Championship Peruvian, Bolivian and Chilean blood-
lines have earned us the recognition and respect throughout the 
alpaca industry. From stunning crias, incredible maiden and 
bred females to our outstanding young males and spectacular 
herdsires, we are sure to have the alpaca you are looking for.  
Our American clients continue to benefit from the exchange 

rate value to our Canadian dollar, making Ring Ranch Alpacas 

an exceptionally attractive investment. We offer new breeders 
a full support program including hands on training, assistance 
with your ranch design facilities and continuing after sale sup-
port.
Ring Ranch offers our clients a complete range of services 

including; 
- Full farm guarantees on all alpacas we sell.
- Hands on training on location at our ranch.
- An impressive roster of herdsire breeding services.
- Guest accommodations.
- Fibre and product sales.
- Ongoing after sale support and service.
Our full service package provides you with the assurance that 

you can 
“Buy with confidence from a name you can trust”
Ring Ranch has grown from one small, simple dream to vir-

tual reality. The welcome mat is always out at Ring Ranch. 
Our alpaca friends, associates and clients alike have an open 
invitation to stop in and join the Ring family for a taste of down 
home prairie hospitality. Overnight stays in our spacious guest 
room complete with private bath are also available.
Come share your dream with us at Ring Ranch Alpacas!

Welcome To Our World 
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Goat Central™
El Dorado, CA

Renting Kiko goats for Brush Management

Selling Kiko & Kiko cross goats for

meat, pets & breeding

Commercial and Registered Stock available

Livestock Guardian Dogs

Herding Dogs

Roy and Julie Austin
530-621-2920

www.goatcentral.com
kiko@goatcentral.com

Goat Central™ started in June, 2000 
with 3 goats.  There are now 150 
goats in the mob(and it is grow-

ing!), four border collies and seven predator 
control dogs. 
Goat Central™  goal is to give landowners 

an alternative to vegetation management.  
Goats can clear land of unwanted vegetation 
and go places no man or machine could go.
Using portable electric fencing, the goats 

can be contained in a specific area targeted 
for vegetation reduction.  The fencing al-
lows a flexible way to move the goats.  If 
necessary, the border collies will assist in 
the movement.  The predator control dogs 
stay with the goat herd to protect the goats 
from other dogs, coyotes or mountain lions.  
These dogs are not guard dogs, but guard-
ians to the goat mob.  
Goat Central™ uses Kiko goats.  The breed 

comes from New Zealand and is a hardy, me-
dium to large size goat.  They are an excel-
lent choice for this type of work.  They are 
bred to forage.  They know how to browse, 
and are aggressive at it.  The ability to con-
vert vegetation into a nutritional substance 
is outstanding.  They are adapted to a variety of climates 
and don’t mind working in the rain!  
Vegetation management with goats is far more then just 

putting the goats out to eat.  They eat different things at 
different times of their life, and at different times of the 
year.  There is a balance to what they eat, and when they 
eat it.  There is a balance in a project size and how many 
goats and how long it will take to accomplish the ultimate 
goal.  And they don’t do everything.  Unwanted and dead 
vegetation must still be removed.  Trimming of cleaned 
lower limbs must be done by hand.  The biggest benefit 
these goats will do is to open the vegetation, reduce the 
fuel load, reduce fuel ladders and get rid of the poison oak, 
making it much easier for the land owner to work with the 
land.  
Using goats can also take more time then conventional 

methods.  In can take maybe three seasons to kill unwanted 
growth of some vegetation.  Some projects may only need 
maintenance.  First year, the vegetation is reduced.  How-
ever, the roots of most plants are not dead.  It comes back, 
and the goats come back to reduce the new growth and 
so on until the eventual kill is achieved in the offending 
vegetation.  No chemicals, no fires, and minimal mechani-
cal or hand work.  They work in the summer, with no fear 
of starting a fire with a spark.  They work in the winter 
when it is too wet to burn.  In the early spring, grasses 
can be reduced.  Late summer, and the grasses can again 
reduced.  But there has to be a balance.  Too much grazing, 
and the grass seed bank can be reduced.  

Goat Central™

It’s been said that the two most 
exciting animals to be imported 
into the United States in the past 

40 years are the Spotted Camel and 
the South African Boer Goat.  We’re 
not big on Spotted Camels but we sure 
like Boer Goats. The United States 
Boer Goat Association (USBGA) is 
proud to be leading the industry in 
registration and promotion of this 
triple purpose animal. We feel the 
advantages of meat, milk and leather 
in one unique package equals a prof-
itable business venture for small and 
large ranchers. USBGA offers member 
friendly services, unique programs, 
and extended pedigrees on all of our 
beautiful red, white, and blue Regis-
tration Certificates. USBGA is the only 
association that offers the ease of elec-
tronic Registration Certificates printed 
on your home computer.  As busy as 
everyone’s life is the unique opportu-
nity of electronic registration allows 
busy Americans to be able to register 
their animals easily and quickly.  US-
BGA also has the electronic ability to 
alert everyone with an e-mail about 
important late breaking news involv-
ing their goat business.  Members can 
research pedigrees on our website at 
www.usbga.org. A requirement of the 
staff is that they are all involved in 
raising Boer Goats. This allows mem-
bers access to a knowledgeable staff 
to assist them with their questions. 
We feel the USBGA is the “Breeder’s 
Choice Registry” for easy registration 
transactions, an excellent magazine, 
and getting help with all of your busi-
ness needs. If you would like more 
information about this wonderful ani-
mal as a new business venture please 
contact us by phone at 1-877-640-
4242 or 1-866-668-7242 or by fax at 
1-877-640-4060.  Our email address is 
usbgaoffice@aol.com.

USBGA LEADS 
BOER GOAT
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Pre -Engineered Steel Buildings
Commercial • Industrial

Residential • Agricultural

Serving Farmers & Ranchers
Throughout Colorado & Wyoming
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Goat Central™
El Dorado, CA

Renting Kiko goats for Brush Management

Selling Kiko & Kiko cross goats for

meat, pets & breeding

Commercial and Registered Stock available

Livestock Guardian Dogs

Herding Dogs

Roy and Julie Austin
530-621-2920

www.goatcentral.com
kiko@goatcentral.com

Goat Central™ started in June, 2000 
with 3 goats.  There are now 150 
goats in the mob(and it is grow-

ing!), four border collies and seven predator 
control dogs. 
Goat Central™  goal is to give landowners 

an alternative to vegetation management.  
Goats can clear land of unwanted vegetation 
and go places no man or machine could go.
Using portable electric fencing, the goats 

can be contained in a specific area targeted 
for vegetation reduction.  The fencing al-
lows a flexible way to move the goats.  If 
necessary, the border collies will assist in 
the movement.  The predator control dogs 
stay with the goat herd to protect the goats 
from other dogs, coyotes or mountain lions.  
These dogs are not guard dogs, but guard-
ians to the goat mob.  
Goat Central™ uses Kiko goats.  The breed 

comes from New Zealand and is a hardy, me-
dium to large size goat.  They are an excel-
lent choice for this type of work.  They are 
bred to forage.  They know how to browse, 
and are aggressive at it.  The ability to con-
vert vegetation into a nutritional substance 
is outstanding.  They are adapted to a variety of climates 
and don’t mind working in the rain!  
Vegetation management with goats is far more then just 

putting the goats out to eat.  They eat different things at 
different times of their life, and at different times of the 
year.  There is a balance to what they eat, and when they 
eat it.  There is a balance in a project size and how many 
goats and how long it will take to accomplish the ultimate 
goal.  And they don’t do everything.  Unwanted and dead 
vegetation must still be removed.  Trimming of cleaned 
lower limbs must be done by hand.  The biggest benefit 
these goats will do is to open the vegetation, reduce the 
fuel load, reduce fuel ladders and get rid of the poison oak, 
making it much easier for the land owner to work with the 
land.  
Using goats can also take more time then conventional 

methods.  In can take maybe three seasons to kill unwanted 
growth of some vegetation.  Some projects may only need 
maintenance.  First year, the vegetation is reduced.  How-
ever, the roots of most plants are not dead.  It comes back, 
and the goats come back to reduce the new growth and 
so on until the eventual kill is achieved in the offending 
vegetation.  No chemicals, no fires, and minimal mechani-
cal or hand work.  They work in the summer, with no fear 
of starting a fire with a spark.  They work in the winter 
when it is too wet to burn.  In the early spring, grasses 
can be reduced.  Late summer, and the grasses can again 
reduced.  But there has to be a balance.  Too much grazing, 
and the grass seed bank can be reduced.  

Goat Central™

It’s been said that the two most 
exciting animals to be imported 
into the United States in the past 

40 years are the Spotted Camel and 
the South African Boer Goat.  We’re 
not big on Spotted Camels but we sure 
like Boer Goats. The United States 
Boer Goat Association (USBGA) is 
proud to be leading the industry in 
registration and promotion of this 
triple purpose animal. We feel the 
advantages of meat, milk and leather 
in one unique package equals a prof-
itable business venture for small and 
large ranchers. USBGA offers member 
friendly services, unique programs, 
and extended pedigrees on all of our 
beautiful red, white, and blue Regis-
tration Certificates. USBGA is the only 
association that offers the ease of elec-
tronic Registration Certificates printed 
on your home computer.  As busy as 
everyone’s life is the unique opportu-
nity of electronic registration allows 
busy Americans to be able to register 
their animals easily and quickly.  US-
BGA also has the electronic ability to 
alert everyone with an e-mail about 
important late breaking news involv-
ing their goat business.  Members can 
research pedigrees on our website at 
www.usbga.org. A requirement of the 
staff is that they are all involved in 
raising Boer Goats. This allows mem-
bers access to a knowledgeable staff 
to assist them with their questions. 
We feel the USBGA is the “Breeder’s 
Choice Registry” for easy registration 
transactions, an excellent magazine, 
and getting help with all of your busi-
ness needs. If you would like more 
information about this wonderful ani-
mal as a new business venture please 
contact us by phone at 1-877-640-
4242 or 1-866-668-7242 or by fax at 
1-877-640-4060.  Our email address is 
usbgaoffice@aol.com.
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BOER GOAT
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Residential • Agricultural
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Throughout Colorado & Wyoming
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• 22-Bu. Capacity
• Exclusive Grain Flow To Auger
• Adjustable Flow Control
• New Patent Design Grain Tank
   Design

MARK’S WELDING 
I-80, Exit 222, South on Hwy. 21, 9 Miles

Cozad, Nebraska • 308-486-5434
www.markswelding.com

Grain Tank For Haybuster
2650 Processor

2620, 2640 & 2650

MOUNTAIN
WEST INC

GENERAL CONTRACTORS
RESIDENTIAL
COMMERCIAL
INDUSTRIAL

FARM/RANCH STRUCTURES

(406) 892-1499
PO BOX 248

376 Kokanee Bend Dr.
Columbia Falls, MT 59912

The breed standard for the meat goat is primarily 
designed to enhance structural correctness of the 
breeding meat goat, with an emphasis on muscle 

volume, function, and survivability of the commercial ani-
mal. 
General Appearance: A long body is desirable, with leg 

and cannon bone length in proportion to the animal. Ex-
tremely long legs are no more desirable than extremely 
short legs. A strong level back is desirable, extending from 
the neck to the hook bones, keeping in mind that heavier, 
older animals are more likely to have a weaker top line than 
young animals. The back should be long, wide, and strong. 
Width and length of loin are important to volume of meat 
in the carcass. The back should be wide from the withers to 
the rump, with smooth shoulders, that blend smoothly into 
the neck. The rump should be long and wide also, with the 
same width between hooks as pins, if not wider between the 
pin bones. The rump should have a slight slope from hook 
bones to pin bones, but should not be overly steep. Some 
angle is necessary for easy kidding. 
The front end should be wide and smooth. Well spaced 

front legs representing a wide chest floor, and the legs per-
pendicular to the ground. Muscling should be visible in the 
forearm. Feet should be pointing straight ahead. Knock-
knees, buck knees, pigeon toed, or splay footed animals are 
not desirable. The barrel needs adequate spring of rib indi-

cating capacity for foraging, pregnancy, and maintenance 
of body condition. 
Rear legs should be wide apart and straight when viewed 

from the rear. Muscling should be evident as demonstrated 
by a thick thigh, and the depth of the twist. A side view 
should show a straight line from pin bone to hock and pas-
tern to touch just behind the hoof. These angles are most 
desirable for correct free movement of the legs. The pas-
terns should be strong and straight. The feet should have 
tight toes, and a level sole. Frame size indicates growth 
potential. Adequate to moderate bone is acceptable. Sickle 
hocked, post legged and cow hocked animals are unaccept-
able. 
Mouth: The dental pad: Length of the upper and lower jaw 

should be equal. Teeth should touch the dental pad in young 
goats. In older goats, some leaning of teeth is acceptable, as 
long as the length of the jaw and dental pad, as viewed from 
the side is equal. No over or undershot jaw is acceptable. No 
allowances will be made for bad bites. 
Does: The doe should have a feminine head, and a femi-

nine wedge appearance of the body, with a long elegant 
neck blending smoothly into wide smooth shoulders and 
back. The body should be of adequate size for age of the 
animal. Does should exhibit good spring of rib and depth 
of body; these are good indicators of volume. There should 
be adequate muscling in the rear leg without loosing femi-

AMGA Breed Standard
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(NAPSI)-Graduating high school is a strangely exciting time. 
Many students feel a great sense of accomplishment; while 
at the same time have apprehensions about the future. Those 
planning to attend college are flooded with questions like: 
What will college be like? Did I sign up for the right classes? 
Will I make friends? How will I pay for it? In time, these ap-
prehensions will fade and the next few years of their lives will 
be filled with both delights and disappointments. But for many 
hardworking students a Monsanto Company sponsored schol-
arship program can help them prepare for college right now.
The Commitment to Agriculture scholarship awards 100 high 

school seniors one-time gifts of $1,500 each. In association 
with the National Association of Farm Broadcasters (NAFB), 
Monsanto recognizes outstanding students, who have long-
term career interests in agriculture. To be eligible, the students 
from farm families throughout the United States must have an 
above-average academic record and plan to enroll as a full-
time student in an agriculture-related academic major at an ac-
credited school.
While the financial assistance of the Commitment to Agri-

culture scholarship makes it a coveted honor, it also rewards 
student’s hard work, accomplishments and goals in agricul-
ture. Price Counts IV, a winner in 2004 from Colbert Country 
High School in Tuscumbia, Alabama knows this scholarship 
puts him one step closer to his dreams. “Farming means a great 
deal to me and this award will help me further my education to 
make me a better farmer,” said Counts, who plans to major in 
agricultural business management at Shoals Community Col-
lege.
Established in 1999, the scholarship program has awarded 

over 550 students with nearly three quarters of a million dol-
lars in support for their devotion to the agriculture industry.
“I was very honored to be recognized by two distinguished 

agricultural organizations,” said Jessica Brown, a future ag-
riculture major from Morrisonville, Illinois. “It means a lot to 
me to see my hard work pay off and to know that there are 
companies that are willing to support the future generations of 
agriculture.”
Students can apply for the scholarship through the NAFB, 

stations and networks, public high schools, National FFA Or-
ganization chapter advisors, Monsanto field sales representa-
tives, as well as retailers and seed dealers that sell Monsanto 
products.
Applications can also be downloaded at www.monsanto.com, 

www.nafb.com and www.ffa.org.
Application forms must be completed and postmarked by 

Feb. 15, 2005. Applicants will be notified of the contest results 
by May 1, 2005.
Monsanto is the leading provider of technology-based solu-

tions and agriculture products that improve farm productivity 
and food quality. 
The NAFB’s member broadcasters are heard on over 2000 ra-

dio stations nationwide as well as over 100 television stations.
One hundred high school seniors have a chance at winning a 

special agriculture scholarship.

Scholarship Program For
Agriculture Students

Are you troubled with sagging gates or gates
that won’t stay open while you drive through?

“Jimmy Jack”
by Oteco To The Rescue...

To Order or to get more information
Call: 307-322-3373 or 866-564-6952

Fax: 307-322-3374

Oteco
82 Rainbow Road • Wheatland, WY 82201

ninity. The body should have volume and capacity, which 
demonstrates productivity to breed, carry, and rear young in 
a pasture situation. 
The udder should ideally be round, with good suspension 

(not pendulous), and teats that are easily nursed by a newborn 
kid. Both sides of the udder must be functional. Breeding age 
females should show evidence of having kidded by the age of 
two years. Evidence of reproductive activity, as demonstrated 
by a well-developed mammary system, and vulva is very im-
portant. Large well-developed does, with infantile, reproduc-
tive systems are not acceptable. 
Bucks: Bucks should exhibit masculinity, and adequate 

muscling. The head should be masculine, with a broad strong 
muzzle and horns set far apart enough to not trap and break 
legs of other goats. The neck should smoothly flow into wide 
smooth shoulders. The body should demonstrate the Mascu-
line profile with the heavier chest and forebody. Masculin-
ization of older bucks, as demonstrated by higher, heavier, 
coarser shoulders is acceptable, as this is a manifestation of 
testosterone. Testicles should be of equal size, and large for 
day of age. No split is allowed in the scrotum. Mature bucks 
should have a minimum scrotum circumference of 25cm or 
10 inches in circumference. Overly pendulous testicles are 
undesirable. Testicles should be smooth, and free of bumps 
or lumps. 
Source: American Meat Goat Association
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Angora Diablo
Danville, CA

Chuck Violet
925-837-6843

Fax: 925-837-7009
Registered Angora Goat

Studs Bucks & Does

Kids Bucks & Does

Mohair Fleece

Allen Mesick / Randy Shumaker

2719 Terrace Ave.
Sanger, CA

559-787-2025
brnburner@aol.com

Registered White & Natural 
Colored Angora Goats

Breeding Stock
Fine Raw Fleeces

Mohair Pelts
Processed Fiber & Yarns

Haku Valley Farm
2032 S. Plano

Porterville, CA 93257

(559) 784-9732
(559) 789-0640

Registered 
Lamanchas & Angoras

Pure Breds
Navajo Churro Sheep

Breeding Stock

moondancerunderscorealf@yahoo.com

Kinder goats and the Kinder Goat 
Breeders Association were first 
publicly introduced via a front 

page article, with photo, in the January, 
1989 issue of United Caprine News. The 
article invited interested breeders to join 
in the development of the Kinder goat. 
Now, 15 years later, it is amazing to look 
back on the course that introduction has 
taken. When the first three does, later to 
be called “Kinders”, were born in June 
and July of 1986, little did we know 
what an impact they would have on our 
lives. The two breedings that produced 
them, Pygmy buck to Nubian does, were 
made out of a necessity to freshen the 
does, but ended up taking us on an ad-
venture of a lifetime!
We discovered that the invitation to 

participate in the development of the 
new breed was an intriguing project to 
people who had never seriously consid-
ered goats before. The idea appealed, 
as well, to those who had raised goats 
previously, but liked the idea of a small-
er size with which to work. The new 
Kinder breeders soon began discover-
ing many surprising advantages to this 
new little goat. They tend to be very 
intelligent, with laid-back and coopera-
tive personalities. They eat far less than 
a standard size goat, yet their milk and 
meat production is quite impressive for 

their body size (average weight for ma-
ture does, 115-125 pounds, for bucks, 
135-145 pounds). They take on the 
Pygmy Goat trait of a seasonal breed-
ing so that a breeder can have kids being 
born any time of year without the hassle 
and expense of special lighting to “fool” 
them into cycling. That translates into 
a milk and meat supply that can extend 
right through those usually lean winter 
months.
Kinders have become known for having 

“litters” of kids. In 1997, Virginia State 
University did a study using eight years 
of kidding records from Zederkamm 
Farm in Snohomish, WA, where the 
first goats to be called “Kinders” were 
born. The study used 119 doe records 
for analysis, and found that the average 
litter size overall was 2.51. The range 
was from 1.94 with yearling does, to an 
astonishing 3.47 in four year old does. 
Triplet and quadruplet births are very 
common, quintuplet births are not un-
common, and there are four recorded 
births of sextuplets. The present record-
holding doe for the most live births in 
her career, gave birth to 28 kids in seven 
unassisted kiddings. There are a number 
of does that are coming close to chal-
lenging that record. 
Kinder gestation length in that group 

of 119 does averaged 147.8. The aver-

CONNECTING WITH KINDERS!
By: Pat Showalter

age weight per kid is about 5.5 pounds, 
and of course, will vary some with lit-
ter size. The first quintuplet set reported 
so far this year, reported individual kid 
weights from 3.8 to 5.5 pounds. Weight 
gain in the first week was nearly dou-
bled. A five pound kid (at birth) can, by 
age four months, weigh 45-50 pounds.
Milk production is where the Kinders 

are really stellar performers. In our 
earliest literature, the KGBA claimed 
that the Kinder does could average six 
pounds of milk daily, with a butterfat 
average of 6%, and a protein average of 
4% or better. Not many people believed 
the claim (“any goat that looks like that 
could never be a dairy goat!”), but with 
14 years of official DHIA testing, with 
47 does having earned their production 
stars to date, the numbers have proven 
to be true. Kinder does are required to 
meet the same standards as set by the 
American Dairy Goat Association for 
the standard dairy breeds. Because of 
their high butterfat, Kinders usually 
earn their stars first on butterfat, and 
often, on the next lactation, qualify 
on milk volume as well.  It is not un-
usual for a good Kinder doe to be able 
to produce a gallon or more of sweet 
milk daily for a good part of her lacta-
tion. By the way, cream can be scooped 
off the top of chilled Kinder goat milk, 

saved aside a little at a time in the 
freezer, then can be whipped for des-
sert use, or made into delicious butter. 
If you are wondering if Kinder does 
have adequate teat size for comfortable 
milking, the answer is yes, but that de-
pends upon proper selection. Just like 
in any dairy goat breed, there is quite 
a variety of teat and orifice sizes. The 
trick is to learn to select the type you 
like, and build your milking herd with 
those does that are easy to milk, if that 
is important to you.
The milk production record-holders to 

date are as follows:
Standard/group test on 305 day lacta-

tion, milk production: 11*M Zederkamm 
Floribunda, 2480# milk/138# butter-
fat/88# protein -- year 2000
Because Kinder goat milk is extreme-

ly rich, it is exceptional for use in 
cheesemaking. Cheese yield (drained 
curd) from five quarts of milk will be 
from 3 to 4.5 pounds, depending upon 
the time in their lactation. In Strasburg, 

Colorado, a growing goat dairy last 
year added a nucleus herd of registered 
Kinders to begin upgrading their milk 
quality. The Lucky 7 Ranch dairy sells 
their milk to a nearby cheesemaking 
plant. It is a little early to determine the 
financial difference the Kinders will 
make, but the higher the butterfat, the 
better the price the milk will bring. As 
a bonus, feedback from plant workers 
says that the milk flavor has improved 
noticeably with the input of Kinder 
goat milk.
Kinder goats have spread across the 

US, with new breeders beginning also 
in Canada. The largest concentrations 
of breeders are in the Pacific Northwest, 
California, and Missouri, but there are 
more and more developing areas. In 
1997 a group of four bred does and an 
unrelated buck were shipped to Brazil, 
where they have acclimated very well. 
Within four months of their arrival, the 
five Kinders had become 16, and they 
have continued to increase from there.

Though Kinders are being tested in 
many different situations, their primary 
placement so far has been as “home-
stead” goats, supplying milk and meat 
for families. Often the children of the 
family are the “herdsmen”, and the 
goats provide a wide variety of activi-
ties particularly useful for home school-
ing situations (basic animal husbandry, 
showing, cheesemaking, soap making, 
cart pulling among them). Many young 
people are using Kinders for 4-H proj-
ects, and there are reports of small busi-
ness activities making cheese and goat 
milk soap products.
If you haven’t met a Kinder, you have 

missed a special experience! If you 
would like to learn more, the Kinder 
Goat Breeders Association offers a 
free informational color brochure. The 
Association has a web site at: http://
www.kindergoats.com. The KGBA ad-
dress is: P.O. Box 1575, Snohomish, 
WA 98291-1575. The phone number 
is: (360) 668-4559.

• Reduced fees for registering and transferring goats. 
• Membership Directory with names and addresses of other 
   IKGA mem-bers and local kiko goat clubs across the U.S. and
   around the world. 
• Addresses for goat-related supply companies (including
   magazines, books, equipment, novelties, and more!). 
• IKGA Membership book of rules for the Association (including
   infor-mation on IKGA programs and breed standards). 
• Participation in KHIR (KIKO Herd Improvement Registry)
   testing pro-gram, which gives you recognition for production
   records earned by your herd. (est. start date is Jan. 2006)
• Opportunity to serve on a IKGA committee dealing with

   specific areas of problem solving. 
• Eligibility to apply for an IKGA Scholarship, (est. start date is 
   June 2005)
 • Quarterly edition of the IKGA News & Events to keep you
   informed of IKGA news and programs. (est. start date is Dec.
   2004) 
• Miscellaneous Fact Sheets and flyers on various goat-related
   topics. 
• Announcements of our Annual Meeting which features a long
   schedule of seminars and programs, plus an exciting auction of 
   top quality KIKO goats. 
• Eligibility in IKGA Certified Breeder or Farm Program WWW.

4453 Hwy. 11E.
Bluff City, TN 37618

(888) 538-4279
The Most Progressive
Kiko Goat Association
In The World!

Building on the foundation of New Zealand fullblood Kiko bloodlines while progressively 
improving our breed through the use of scientific independent performance testing.

The International Kiko Goat Association, Inc., invites ALL goat meat producers to consider the proven production 
performance of our breed as we all work together to promote the U.S. goat meat industry!
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Kinder goats and the Kinder Goat 
Breeders Association were first 
publicly introduced via a front 

page article, with photo, in the January, 
1989 issue of United Caprine News. The 
article invited interested breeders to join 
in the development of the Kinder goat. 
Now, 15 years later, it is amazing to look 
back on the course that introduction has 
taken. When the first three does, later to 
be called “Kinders”, were born in June 
and July of 1986, little did we know 
what an impact they would have on our 
lives. The two breedings that produced 
them, Pygmy buck to Nubian does, were 
made out of a necessity to freshen the 
does, but ended up taking us on an ad-
venture of a lifetime!
We discovered that the invitation to 

participate in the development of the 
new breed was an intriguing project to 
people who had never seriously consid-
ered goats before. The idea appealed, 
as well, to those who had raised goats 
previously, but liked the idea of a small-
er size with which to work. The new 
Kinder breeders soon began discover-
ing many surprising advantages to this 
new little goat. They tend to be very 
intelligent, with laid-back and coopera-
tive personalities. They eat far less than 
a standard size goat, yet their milk and 
meat production is quite impressive for 

their body size (average weight for ma-
ture does, 115-125 pounds, for bucks, 
135-145 pounds). They take on the 
Pygmy Goat trait of a seasonal breed-
ing so that a breeder can have kids being 
born any time of year without the hassle 
and expense of special lighting to “fool” 
them into cycling. That translates into 
a milk and meat supply that can extend 
right through those usually lean winter 
months.
Kinders have become known for having 

“litters” of kids. In 1997, Virginia State 
University did a study using eight years 
of kidding records from Zederkamm 
Farm in Snohomish, WA, where the 
first goats to be called “Kinders” were 
born. The study used 119 doe records 
for analysis, and found that the average 
litter size overall was 2.51. The range 
was from 1.94 with yearling does, to an 
astonishing 3.47 in four year old does. 
Triplet and quadruplet births are very 
common, quintuplet births are not un-
common, and there are four recorded 
births of sextuplets. The present record-
holding doe for the most live births in 
her career, gave birth to 28 kids in seven 
unassisted kiddings. There are a number 
of does that are coming close to chal-
lenging that record. 
Kinder gestation length in that group 

of 119 does averaged 147.8. The aver-

CONNECTING WITH KINDERS!
By: Pat Showalter

age weight per kid is about 5.5 pounds, 
and of course, will vary some with lit-
ter size. The first quintuplet set reported 
so far this year, reported individual kid 
weights from 3.8 to 5.5 pounds. Weight 
gain in the first week was nearly dou-
bled. A five pound kid (at birth) can, by 
age four months, weigh 45-50 pounds.
Milk production is where the Kinders 

are really stellar performers. In our 
earliest literature, the KGBA claimed 
that the Kinder does could average six 
pounds of milk daily, with a butterfat 
average of 6%, and a protein average of 
4% or better. Not many people believed 
the claim (“any goat that looks like that 
could never be a dairy goat!”), but with 
14 years of official DHIA testing, with 
47 does having earned their production 
stars to date, the numbers have proven 
to be true. Kinder does are required to 
meet the same standards as set by the 
American Dairy Goat Association for 
the standard dairy breeds. Because of 
their high butterfat, Kinders usually 
earn their stars first on butterfat, and 
often, on the next lactation, qualify 
on milk volume as well.  It is not un-
usual for a good Kinder doe to be able 
to produce a gallon or more of sweet 
milk daily for a good part of her lacta-
tion. By the way, cream can be scooped 
off the top of chilled Kinder goat milk, 

saved aside a little at a time in the 
freezer, then can be whipped for des-
sert use, or made into delicious butter. 
If you are wondering if Kinder does 
have adequate teat size for comfortable 
milking, the answer is yes, but that de-
pends upon proper selection. Just like 
in any dairy goat breed, there is quite 
a variety of teat and orifice sizes. The 
trick is to learn to select the type you 
like, and build your milking herd with 
those does that are easy to milk, if that 
is important to you.
The milk production record-holders to 

date are as follows:
Standard/group test on 305 day lacta-

tion, milk production: 11*M Zederkamm 
Floribunda, 2480# milk/138# butter-
fat/88# protein -- year 2000
Because Kinder goat milk is extreme-

ly rich, it is exceptional for use in 
cheesemaking. Cheese yield (drained 
curd) from five quarts of milk will be 
from 3 to 4.5 pounds, depending upon 
the time in their lactation. In Strasburg, 

Colorado, a growing goat dairy last 
year added a nucleus herd of registered 
Kinders to begin upgrading their milk 
quality. The Lucky 7 Ranch dairy sells 
their milk to a nearby cheesemaking 
plant. It is a little early to determine the 
financial difference the Kinders will 
make, but the higher the butterfat, the 
better the price the milk will bring. As 
a bonus, feedback from plant workers 
says that the milk flavor has improved 
noticeably with the input of Kinder 
goat milk.
Kinder goats have spread across the 

US, with new breeders beginning also 
in Canada. The largest concentrations 
of breeders are in the Pacific Northwest, 
California, and Missouri, but there are 
more and more developing areas. In 
1997 a group of four bred does and an 
unrelated buck were shipped to Brazil, 
where they have acclimated very well. 
Within four months of their arrival, the 
five Kinders had become 16, and they 
have continued to increase from there.

Though Kinders are being tested in 
many different situations, their primary 
placement so far has been as “home-
stead” goats, supplying milk and meat 
for families. Often the children of the 
family are the “herdsmen”, and the 
goats provide a wide variety of activi-
ties particularly useful for home school-
ing situations (basic animal husbandry, 
showing, cheesemaking, soap making, 
cart pulling among them). Many young 
people are using Kinders for 4-H proj-
ects, and there are reports of small busi-
ness activities making cheese and goat 
milk soap products.
If you haven’t met a Kinder, you have 

missed a special experience! If you 
would like to learn more, the Kinder 
Goat Breeders Association offers a 
free informational color brochure. The 
Association has a web site at: http://
www.kindergoats.com. The KGBA ad-
dress is: P.O. Box 1575, Snohomish, 
WA 98291-1575. The phone number 
is: (360) 668-4559.

• Reduced fees for registering and transferring goats. 
• Membership Directory with names and addresses of other 
   IKGA mem-bers and local kiko goat clubs across the U.S. and
   around the world. 
• Addresses for goat-related supply companies (including
   magazines, books, equipment, novelties, and more!). 
• IKGA Membership book of rules for the Association (including
   infor-mation on IKGA programs and breed standards). 
• Participation in KHIR (KIKO Herd Improvement Registry)
   testing pro-gram, which gives you recognition for production
   records earned by your herd. (est. start date is Jan. 2006)
• Opportunity to serve on a IKGA committee dealing with

   specific areas of problem solving. 
• Eligibility to apply for an IKGA Scholarship, (est. start date is 
   June 2005)
 • Quarterly edition of the IKGA News & Events to keep you
   informed of IKGA news and programs. (est. start date is Dec.
   2004) 
• Miscellaneous Fact Sheets and flyers on various goat-related
   topics. 
• Announcements of our Annual Meeting which features a long
   schedule of seminars and programs, plus an exciting auction of 
   top quality KIKO goats. 
• Eligibility in IKGA Certified Breeder or Farm Program WWW.

4453 Hwy. 11E.
Bluff City, TN 37618

(888) 538-4279
The Most Progressive
Kiko Goat Association
In The World!

Building on the foundation of New Zealand fullblood Kiko bloodlines while progressively 
improving our breed through the use of scientific independent performance testing.

The International Kiko Goat Association, Inc., invites ALL goat meat producers to consider the proven production 
performance of our breed as we all work together to promote the U.S. goat meat industry!
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White Rail Ranch

Quality percentages, Fullbloods 
& show wethers. Bloodlines 
include Yuba, Eggsonerate, 

RRD Goldstrike, Oscar, Sumo
and other great bucks. 

Traditionals, paints, reds & black. 

Chuck & Judy Kaye 

(559) 788-1085
Located in Porterville, CA

Web: goatranchers.com/whiterail.html
Email: wrr@jps.net

White Rail Ranch is located in 
Porterville, California it is 
owned and operated by Chuck 

and Judy Kaye. We raise show quality per-
centage, Fullblood Boer goats and project 
wethers. We have raised meat goats since 
1997 and have had registered show goats 
since 2000. Since 2001 our goats have won 
at every major show in California, Arizo-
na, Nevada and Oregon. Our bloodlines in-
clude several National Champions - Oscar, 
Yabu, Bingo, RRD Goldstrike, plus many 
Ennobled bucks and does. Our wether 
goats have been the top CJLA (California 
Junior Livestock Association) circuit win-
ners for the last three years. We also bred 
the reserve grand at the 2001 California 
State Fair and Reserve Grand at 2003 Cow 
Palace. We also have bred many county 
fair winners. Our buck line-up is really 
strong including WRR “MO” Better sired by Eggsonerate and 
out of JLS Maya. His dam is Sumo X Oscar. “MO” and Maya 
have been overall Grand Buck and Doe three different times. 
Pretty good for a mother and son team. Other bucks include 
TLB Voodoo sired by Yabu and out of a Lucas Berger doe - he 
was Grand Champion at California State Fair, L.A. County fair 
and several others. ROK Maverick is sired by RRD Gold Strike 

(National Champion) and out of LRB Havana by Eggsonerate, 
her twin brother is LRB Hobenero Ennobled deceased. WRR 
Hoss sired by L.H. Bengal out of SEE 335 a triple bred Kaptain 
Doe. FDO Tucker by Eggsonerate and out of a Big “0” daugh-
ter. We have all our bucks collected and semen is available. We 
kid year round and always have show wethers and breeding 
stock available.

White Rail Ranch

PROPANE 
SERVICE & SALES

HOME PROPANE DELIVERY
 HOME APPLIANCE SALES

Refrigerators • Ranges
Furnaces • Water Heaters

NORTHERN ENERGY INC.
MISSOULA, MT • 406-721-2300

3301 W. BROADWAY

KALISPELL, MT • 406-257-3406
1120 E. IDAHO ST.

HELENA, MT • 406-442-5409
2200 AIRPORT RD.

POLSON, MT • 406-883-2406
200 SEVENTH AVE.

PLAINS, MT • 406-826-3461
102 W. RAILROAD

BOZEMAN, MT • 406-586-9707
2400 NORTH 7TH AVE.

ENNIS, MT • 406-682-4230
349 E. MAIN ST.

V-1 PROPANE
VICTOR, MT • 406-642-3636

2364 HWY. 93 NORTH

COMPLETE
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Colorado Springs, CO (Aug. 1, 2004)- In 1999 an 
agreement was signed between the National Sheep 
Industry Improvement Center (Sheep Center) and  

the National Livestock Producers Association (NLPA) that 
enables Sheep Center funds to be used in the sheep and 
goat industries. The agreement allowed NLPA to establish 
a revolving fund that is used exclusively for loans with the 
following goals:
• To make capital available for enhancing business meth-

ods and services.
• To improve marketing efficiency and product quality.
• To promote coordination and cooperation within the in-

dustry.
• To create opportunities for adding value to sheep and 

goat products.
According to the terms of the agreement the Sheep and 

Goat Fund Committee, which consists of members of 
NLPA and representatives of the sheep and goat industries, 
is responsible for the oversight of Fund. The Committee 
regularly reviews applications and is only allowed to con-
sider loans up to $1 million that are submitted by eligible 
entities (sole proprietors are not eligible as written into the 
legislation that established the Sheep Center). 
To date, the NLPA Sheep & Goat Fund has extended 38  

loans to 30 entities in 19 states and has received 63 ap-
plications. More than $6.9 million has been loaned to the 
sheep and goat businesses, leaving about $7 million still 
available for new applications at a current interest rate of 
4.25%.
“We hope to get all of the money loaned soon so it can help 

to stabilize and build the industry,” Richard Drake, chair-
man of the NLPA Sheep & Goat Fund Committee, said. 
“The Fund has already helped the industry by establishing 
loans that have reasonable risk but may otherwise not be 
considered by most banks. Currently, loans have been made 
in many areas, including genetic development, sheep and 
goat dairies, lamb and goat meat processing, and fiber pro-
cessing. The Sheep & Goat Fund Committee will consider 
any worthwhile project that will benefit our industry.”
For more information or an application please contact the 

National Livestock Producers Association at (800) 237-
7193. More information and the application are also avail-
able at www.nlpa.org.

Funds Available to Help
Sheep & Goat Industries

Funds are still available!
Get your application online today!

Offering
low-interest, 
flexible-term 
loans to the 

sheep and goat
industries to 

expand business operations, such as:
• equipment purchases

• new construction or remodels
• facility and equipment upgrades
• value-added marketing projects

Call (800) 237-7193 or Visit www.nlpa.org

A program of the National 
Livestock Producers Association

Renegade Ranch
Biggs, CA

Christina Stohlman & jeff smith

530-868-1799
htpp://www.renegade-ranch.com

• Premium Fainting Goats
• IFGA Registered 

• Disease Free Herd
• All Colors - Blue Eyes 

• Babies Due Jan. 05
• Bucks & Does

• Can Ship Anywhere
renegaderanch6@aol.com
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Band Castration has been around 
for years. More recently growers 
have been using delayed cas-

tration to benefit from the natural male 
growth hormones that the animal receives 
from the testis. You leave the animal intact 
for several months before castration and 
the increased growth is significant. When 
you cut a larger animal the trauma to the 
animal is greater. It is not uncommon for 
the animal, after having been castrated 
with a knife, to go to the corner of the 
pen, lie down and not eat for days. Band 
castration has proven to be much less 
traumatic to the animal. We developed 
the Inosol “Band-IT” band castration tool 
to be equally less traumatic to the owners. 
The tool is simple and yet surprisingly 
efficient. The clip with the attached rub-
ber ligand fits in a notch in the tool. You 
firmly grasp the scrotal sac with the same 
hand that holds the tool. Holding the tool 
firmly against the sac, you reach around 

the back with the other hand and take 
hold of the free end of the tubing. Stretch 
the tubing away from you with about 15 
to 20 pounds of force and with the tubing 
stretched, you pull the tubing around the 
sac and lock it down in the clip. You then 
release the clip from the tool and you are 
done. The whole process can take as little 
as 10 seconds. We like to use a squeeze 
chute and apply the bands from the side 
for obvious reasons. With a little practice, 
you get to where you can do it by reach-
ing down and under with both hands and 
keeping your head and face up against 
the side of the animal. By stretching the 
ligand before you pull it around the sac, 
you will find that you get more even ten-
sion all around the sac and less chance of 
any leakage and swelling. The sac dries 
up and will fall off on its own in three to 
five weeks. For more information call 1-
800-847-2533 or 760-337-9244.
Website: www.inosol.com

InoSol “Band-IT” Castrator The California Bander
• All new stainless design.
• You have never used a band castration
   tool as easy as this one.
• It is truly an extension of your hand.
• Applying the bands takes just seconds.

´ The tool is only $29. 
´ The bands are only 85¢.

“We have reduced our processing team by one man
since we started using the California Bander”

Tom Gallery, Bartlesville, OK

• You gain the advantage of delayed
   castration.
• You gain again with lower cost of
   castration.
• We give you a money back guarantee.

InoSOL
1774 Citrus Lane • El Centro, CA 92243

Call 800-847-2533 or 760-337-9244
www.inosol.com

The Inosol “Band-It” Band Castrator Tool

The McCance Honey Creek Ranch 
and Hay Co., LLC is located in 
the northwest corner of Nebraska. 

We have raised commercial Angus cattle 
for the past twenty-two years 
and have been raising dairy qual-
ity hay just as long.  We, Honey 
Creek Hunts, also encourage 
wild game hunts of every animal 
available in the Nebraska Game 
and Parks Hunting Guide from 
small fur bearing animals to all 
types of birds and large game.
The McCance Ranch Boers 

have grown drastically in num-
ber in the past few months.  Our 
original interest in the Boer goat 
was as weed eaters because of 
their size and gentleness.  We 
have recently decided to delve 
into the breeding lines to create 
a weed-eating machine that can carry 
the same muscling as a feedlot animal 
and be able to label it organic.  This is 
a big order, but it is our goal.  Genetics 
and nutrition are our top priorities for 

our goats and the people who eat them.  
Goats are great for weed eating and ac-

tually prefer weeds, bushes, and trees to 
grass.  Grass is usually their last choice.  

We keep our goats on the river where they 
eat the weeds and (what was) overgrown 
brush down, which helps prevent fires 
from getting out of control in our cur-
rent drought area.  By eating the weeds 

Boer Goats
   Fullbloods, Purebreds, & Percentages

Bucks, Does, & Wethers

Also
Hay, Com. Angus Cattle, & Wild Game Hunts

17375 HWY 385 * Chadron, NE 69337-6974

McCance’s Honey Creek Ranch
honeycreek@panhandle.net

http//:www.mhcr.net 
(308) 432-5817

they have also considerably lowered the 
mosquito population, since that is where 
mosquitos like to hide.  
We recently held a sanctioned Interna-

tional Boer Goat Association 
show in Chadron with Don 
Smith from Texas as our judge.  
It was a huge success with over 
70 goats and several exhibi-
tors from Nebraska, Colorado, 
Wyoming and Texas.  This is 
the furthest north any of the 
sanctioned shows have come 
so far.  Our main goal in hold-
ing the show was to educate the 
public “up north” where meat 
goats and goat meat is not yet 
very popular.  We plan on mak-
ing this show an annual event.
Our bloodlines include: Egg-

streme, Tarzan R27, Poco 
Bueno, Bushman, Ubora’s Remington, 
Little Jake Spoon, Tabu, Tabasco, Sir 
Edmund, Eggs-Ryals, and hopefully 
soon to include Pipeline, Canadian Club, 
Dowen Big 85, Kaptein, and Labola.

McCance Honey Creek Ranch 

Dennis Taylor

Wyoming Boer 
Goat Ranch
68 Windy Ridge Rd.
Douglas, WY 82633

(307) 358-6364
dltaylor@communicomm.com
Championship Bloodlines
Bucks & Does
Show Wethers
Breeding Stock
Full Bloods & Percentages

Excellent Top Quality Animals

(877) 402-4242
P.O. Box 1045

2750 St. Hwy. 160
Whitewrite, TX 78491

www.intlboergoat.org

INTERNATIONAL 
BOER GOAT 

ASSOCIATION, INC

Our association is not just a 
livestock registry which is-
sues certificates of pedigree 

for full blood and percentage Boer 
Goats; however, it certainly is a state 
of the art registry. We are a respected 
association of capable, talented breed-
ers and producers who have taken the 
opportunity to help propel the Boer 
breed and the entire meat goat industry 
into the mainstream of world wide ag-
riculture. The heart of the association 
is a member-owned, member-directed, 
non-profit organization that promotes 

the Boer goat breed.
The Association has taken the initia-

tive in helping the members in many 
ways and they include: 
*state of the art registry 
*full color bi-monthly publication 

“Boer Breeder” 
*producing quality educational mate-

rials about the Boer breed, a narrated 
video with photos of goats which shows 
and explains the requirements of our 
Breed Standards 
*cultivating strategic alliances and 

working relationships within the agri-

International Boer Goat Association, Inc.
culture community, in academia, and 
with appropriate government agencies 
*enthusiastic Regional & District Co-

ordinators 
*identifying and targeting potential 

newcomers in the Boer industry 
*implementing meaningful programs 

and offering substantive assistance de-
signed to enhance each member’s profit-
able participation in this industry. 
*a progressive youth program 
*dynamic scholarship program 
*exciting show schedule 
*fast & economical DNA testing
The Association has stepped up and is 

providing the leadership necessary to 
secure the future of the Boer breed and 
the meat goat industry in North Ameri-
can and even on to a world wide goal.
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Band Castration has been around 
for years. More recently growers 
have been using delayed cas-

tration to benefit from the natural male 
growth hormones that the animal receives 
from the testis. You leave the animal intact 
for several months before castration and 
the increased growth is significant. When 
you cut a larger animal the trauma to the 
animal is greater. It is not uncommon for 
the animal, after having been castrated 
with a knife, to go to the corner of the 
pen, lie down and not eat for days. Band 
castration has proven to be much less 
traumatic to the animal. We developed 
the Inosol “Band-IT” band castration tool 
to be equally less traumatic to the owners. 
The tool is simple and yet surprisingly 
efficient. The clip with the attached rub-
ber ligand fits in a notch in the tool. You 
firmly grasp the scrotal sac with the same 
hand that holds the tool. Holding the tool 
firmly against the sac, you reach around 

the back with the other hand and take 
hold of the free end of the tubing. Stretch 
the tubing away from you with about 15 
to 20 pounds of force and with the tubing 
stretched, you pull the tubing around the 
sac and lock it down in the clip. You then 
release the clip from the tool and you are 
done. The whole process can take as little 
as 10 seconds. We like to use a squeeze 
chute and apply the bands from the side 
for obvious reasons. With a little practice, 
you get to where you can do it by reach-
ing down and under with both hands and 
keeping your head and face up against 
the side of the animal. By stretching the 
ligand before you pull it around the sac, 
you will find that you get more even ten-
sion all around the sac and less chance of 
any leakage and swelling. The sac dries 
up and will fall off on its own in three to 
five weeks. For more information call 1-
800-847-2533 or 760-337-9244.
Website: www.inosol.com

InoSol “Band-IT” Castrator The California Bander
• All new stainless design.
• You have never used a band castration
   tool as easy as this one.
• It is truly an extension of your hand.
• Applying the bands takes just seconds.

´ The tool is only $29. 
´ The bands are only 85¢.

“We have reduced our processing team by one man
since we started using the California Bander”

Tom Gallery, Bartlesville, OK

• You gain the advantage of delayed
   castration.
• You gain again with lower cost of
   castration.
• We give you a money back guarantee.

InoSOL
1774 Citrus Lane • El Centro, CA 92243

Call 800-847-2533 or 760-337-9244
www.inosol.com

The Inosol “Band-It” Band Castrator Tool

The McCance Honey Creek Ranch 
and Hay Co., LLC is located in 
the northwest corner of Nebraska. 

We have raised commercial Angus cattle 
for the past twenty-two years 
and have been raising dairy qual-
ity hay just as long.  We, Honey 
Creek Hunts, also encourage 
wild game hunts of every animal 
available in the Nebraska Game 
and Parks Hunting Guide from 
small fur bearing animals to all 
types of birds and large game.
The McCance Ranch Boers 

have grown drastically in num-
ber in the past few months.  Our 
original interest in the Boer goat 
was as weed eaters because of 
their size and gentleness.  We 
have recently decided to delve 
into the breeding lines to create 
a weed-eating machine that can carry 
the same muscling as a feedlot animal 
and be able to label it organic.  This is 
a big order, but it is our goal.  Genetics 
and nutrition are our top priorities for 

our goats and the people who eat them.  
Goats are great for weed eating and ac-

tually prefer weeds, bushes, and trees to 
grass.  Grass is usually their last choice.  

We keep our goats on the river where they 
eat the weeds and (what was) overgrown 
brush down, which helps prevent fires 
from getting out of control in our cur-
rent drought area.  By eating the weeds 
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Bucks, Does, & Wethers
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Hay, Com. Angus Cattle, & Wild Game Hunts
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they have also considerably lowered the 
mosquito population, since that is where 
mosquitos like to hide.  
We recently held a sanctioned Interna-

tional Boer Goat Association 
show in Chadron with Don 
Smith from Texas as our judge.  
It was a huge success with over 
70 goats and several exhibi-
tors from Nebraska, Colorado, 
Wyoming and Texas.  This is 
the furthest north any of the 
sanctioned shows have come 
so far.  Our main goal in hold-
ing the show was to educate the 
public “up north” where meat 
goats and goat meat is not yet 
very popular.  We plan on mak-
ing this show an annual event.
Our bloodlines include: Egg-

streme, Tarzan R27, Poco 
Bueno, Bushman, Ubora’s Remington, 
Little Jake Spoon, Tabu, Tabasco, Sir 
Edmund, Eggs-Ryals, and hopefully 
soon to include Pipeline, Canadian Club, 
Dowen Big 85, Kaptein, and Labola.

McCance Honey Creek Ranch 

Dennis Taylor

Wyoming Boer 
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68 Windy Ridge Rd.
Douglas, WY 82633

(307) 358-6364
dltaylor@communicomm.com
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Show Wethers
Breeding Stock
Full Bloods & Percentages
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(877) 402-4242
P.O. Box 1045

2750 St. Hwy. 160
Whitewrite, TX 78491

www.intlboergoat.org

INTERNATIONAL 
BOER GOAT 

ASSOCIATION, INC

Our association is not just a 
livestock registry which is-
sues certificates of pedigree 

for full blood and percentage Boer 
Goats; however, it certainly is a state 
of the art registry. We are a respected 
association of capable, talented breed-
ers and producers who have taken the 
opportunity to help propel the Boer 
breed and the entire meat goat industry 
into the mainstream of world wide ag-
riculture. The heart of the association 
is a member-owned, member-directed, 
non-profit organization that promotes 

the Boer goat breed.
The Association has taken the initia-

tive in helping the members in many 
ways and they include: 
*state of the art registry 
*full color bi-monthly publication 

“Boer Breeder” 
*producing quality educational mate-

rials about the Boer breed, a narrated 
video with photos of goats which shows 
and explains the requirements of our 
Breed Standards 
*cultivating strategic alliances and 

working relationships within the agri-

International Boer Goat Association, Inc.
culture community, in academia, and 
with appropriate government agencies 
*enthusiastic Regional & District Co-

ordinators 
*identifying and targeting potential 

newcomers in the Boer industry 
*implementing meaningful programs 

and offering substantive assistance de-
signed to enhance each member’s profit-
able participation in this industry. 
*a progressive youth program 
*dynamic scholarship program 
*exciting show schedule 
*fast & economical DNA testing
The Association has stepped up and is 

providing the leadership necessary to 
secure the future of the Boer breed and 
the meat goat industry in North Ameri-
can and even on to a world wide goal.
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Fainting Goats are also known by 
a number of other descriptive 
names such as Nervous Goats, 

Stiff-Legged Goats, Wooden Legged 
Goats, and Myotonic Goats. 
The breed can be traced to the early 

1880’s when a farm worker appeared in 
Marshall County, Tennessee with three 
does and a buck that all had the char-
acteristic myotonia that is typical of the 
breed. His accent and his clothes sug-
gested that he came from Nova Scotia, 
but he was not talkative so his origin 
and the source of the four goats has 
remained a mystery. He sold his goats 
to Dr. H. H. Mayberry, who fortunately 
propagated them and tried his best to 
research their origin. He could fi nd no 
evidence of a similar breed anywhere 
else in the world. He was convinced 
they were a breed because their unique 
traits passed on intact from generation 
to generation.  

Myotonia congenita is the medical term 
for the condition that causes these goats 
to appear to faint. When the goats move 
quickly after being startled or excited, or 
even after stepping over a low barrier, their 
muscles stiffen and cannot relax as quickly 
as those of other goats. If they are off bal-
ance when this occurs they will frequently 
fall over, leading to the name “fainting.” 
The condition is painless, and the goat re-
mains fully conscious and alert. The myo-
tonia of the breed is directly linked to the 
heavy muscling of these goats.
Today’s Fainting Goats have distinctive 

conformations such as protruding eyes 
(sometimes called “pop eyes” or “bug 
eyes”), and a long and wide muzzle that 
is neither dished nor Roman. The ears 
are medium and stand out to the side of 
the head with a slight twist at the base 
making them somewhat forward facing. 
They are neither erect like Swiss breeds 
nor lopped like the Nubian or Boer, Kids 

can be born with ears that are either erect 
or droopy, but these nearly all stand out 
to the side as the kid matures.
The goats are typically thick and mus-

cular. Over the consistent conformation-
al traits are a wide variety of colors in-
cluding solids, bi-colors, and a number 
of fl ashy spotting patterns. Hair ranges 
from short and sleek to very long and 
shaggy, and many of these goats grow 
a winter coat of long and fi ne cashmere. 
Some have blue eyes. Many are horned,   
although several are also polled (natu-
rally hornless) and several breeders 
disbud horned kids so the horns don’t 
grow. No single color, hair type, or horn 
character is preferred over another.
Fainting Goats are renowned for their 

kind and calm temperaments. They are 
much quieter than most other goats. 
They   appreciate routine, consistent 
care and respond to kindness and atten-
tion with affection and devotion. Many 

International Fainting Goat Association
Some Facts About Fainting Goats

Fainting Goats can breed year round, 
making two kiddings possible in one 
year. Some, however, will only pro-
duce kids in the spring of the year. The 
gestation is about fi ve months, as with 
all goats. They usually kid without any 
diffi culty,’ and are devoted mothers that 
raise their kids well.
Fainting Goats are easy to raise, and 

require minimum facilities because they 
cannot climb as well as other goats. 
They are safe for neighbors and family 
members, and are unique enough to be a 
conversation piece. They can be profi t-
able to raise, and fi t well on small acre-
ages. They are a joy to own and raise.
The International Fainting Goat Asso-

ciation is a non-profi t corporation de-
signed to educate the public about the 
breeding and preservation of the Faint-
ing Goat, and to register, promote and 
establish Fainting Goat shows, sales and 
activities. The International Fainting 

Goat Association 
is governed by a 
Board of Directors.  
Fainting Goats are 

registered in two 
categories. Identifi -
cation of goats and 
documentation of 
the degree of myo-
tonia (stiffness) is 
done with photo-
graphs on every 
registered goat. The 
categories of regis-
tration include:   
PREMIUM: Goats that readily stiffen 

and show obvious signs of myotonia. All 
bucks must be PREMIUM. All bucks 
must be in a full faint on the ground.
REGULAR: Goats that do not readily 

stiffen but have all other traits of the 
breed. This section is open to does only.
For complete breed information and to 

become a member of the IFGA, contact: 
International Fainting Goat Association 
International Fainting Goat Association
Ruth Prentice, Registrar
3450 230th Street
Terril, IA 51364-7510
712-853-6372 or visit the IFGA Web-

site: http://www.faintinggoat.com

What A Way To 
See The World!!!

AUSTRALIA, 
NEW ZEALAND, 
EUROPE, JAPAN 

AND 
THE UNITED KINGDOM

If you are 18-30 years of age with practical 
agricultural or horticultural experience, let 
I.A.E.A. help you invest in your future.

Earn as you learn by living/working with 
a rural host family in the country of your 
choice. Placements vary from working with 
beef cattle to sheep to dairy to cropping to 
many forms of horticulture.
For cost and details contact:

AGRIVENTURE/IAEA
#105-7710, 5th Street S.E.

Calgary, Alberta T2H 2L9 Canada

(800) 263-1827

Psychic Boutique
29 Years of Experience

Palm • Tarot • Crystal Readings 
Gifts • Books • Crystals

WE DO PARTIES
Consejera Espiritual

(209) 384-7700
Merced, CA

For the Psychic 
 Reading You’ll 
Never Forget
Revealing 
Your Past,  
Present,  
Future

We have it all.
 If you can’t fi nd

 clothing or footwear 
give us a call.

Anacabe’s Elko General  MDSE. Co.

416 Idaho St. • Elko, NV 89801

(800) 821- ELKO

elkoanacabe@frontiernet.net

Call or email for brochure

 (mention ad)
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Fainting Goats are also known by 
a number of other descriptive 
names such as Nervous Goats, 

Stiff-Legged Goats, Wooden Legged 
Goats, and Myotonic Goats. 
The breed can be traced to the early 

1880’s when a farm worker appeared in 
Marshall County, Tennessee with three 
does and a buck that all had the char-
acteristic myotonia that is typical of the 
breed. His accent and his clothes sug-
gested that he came from Nova Scotia, 
but he was not talkative so his origin 
and the source of the four goats has 
remained a mystery. He sold his goats 
to Dr. H. H. Mayberry, who fortunately 
propagated them and tried his best to 
research their origin. He could fi nd no 
evidence of a similar breed anywhere 
else in the world. He was convinced 
they were a breed because their unique 
traits passed on intact from generation 
to generation.  

Myotonia congenita is the medical term 
for the condition that causes these goats 
to appear to faint. When the goats move 
quickly after being startled or excited, or 
even after stepping over a low barrier, their 
muscles stiffen and cannot relax as quickly 
as those of other goats. If they are off bal-
ance when this occurs they will frequently 
fall over, leading to the name “fainting.” 
The condition is painless, and the goat re-
mains fully conscious and alert. The myo-
tonia of the breed is directly linked to the 
heavy muscling of these goats.
Today’s Fainting Goats have distinctive 

conformations such as protruding eyes 
(sometimes called “pop eyes” or “bug 
eyes”), and a long and wide muzzle that 
is neither dished nor Roman. The ears 
are medium and stand out to the side of 
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making them somewhat forward facing. 
They are neither erect like Swiss breeds 
nor lopped like the Nubian or Boer, Kids 

can be born with ears that are either erect 
or droopy, but these nearly all stand out 
to the side as the kid matures.
The goats are typically thick and mus-

cular. Over the consistent conformation-
al traits are a wide variety of colors in-
cluding solids, bi-colors, and a number 
of fl ashy spotting patterns. Hair ranges 
from short and sleek to very long and 
shaggy, and many of these goats grow 
a winter coat of long and fi ne cashmere. 
Some have blue eyes. Many are horned,   
although several are also polled (natu-
rally hornless) and several breeders 
disbud horned kids so the horns don’t 
grow. No single color, hair type, or horn 
character is preferred over another.
Fainting Goats are renowned for their 

kind and calm temperaments. They are 
much quieter than most other goats. 
They   appreciate routine, consistent 
care and respond to kindness and atten-
tion with affection and devotion. Many 
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must be in a full faint on the ground.
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stiffen but have all other traits of the 
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For complete breed information and to 
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International Fainting Goat Association 
International Fainting Goat Association
Ruth Prentice, Registrar
3450 230th Street
Terril, IA 51364-7510
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Any vehicle, from a compact car to an 18-wheeler, farm 
tractors to back-hoes, even boats, pumps and genera-
tors, can become cleaner and more fuel-efficient thanks 

to a revolutionary new product.
EnergyCelTM, introduced about 18 months ago, is a fuel-saving 

device that clamps around the intake fuel line.  Three powerful 
magnets in the EnergyCelTM break up and re-align clumped fuel 
molecules, yielding more complete combustion and more power 
production.
Jerry Cumbus, co-founder of the Automotive Research and De-

sign Center in Tulsa, Oklahoma, wrote
“This is one simple device that has so many advantages and to 

date we have found no disadvantages to discourage its use on 
any type of vehicle.”
According to Cumbus, tests have shown that EnergyCelTM in-

creases (MPG) miles-per-gallon as much as 23 percent on some 
vehicles.       
Frankie Comeaux, Houston, TX installed an EnergyCelTM on 

her 1999 Chrysler LHS.  She immediately noticed an increase in 
power and the miles-per-gallon went from 16 to a whopping 21 
in normal daily driving.  That’s a 31% saving.
Scott Wiley, Splendora, TX, installed an EnergyCelTM on his 

2001 Massey Ferguson, model 4253 tractor and saves 4 gallons 
of diesel fuel in a normal 10-hour day.  That’s over $1200.00 a 
year savings.
EnergyCelTM was developed to increase fuel mileage, but one 

of its other effects is a reduction in emissions – as much as 50 
percent, said Stan Sisemore, CEO of FreEnergy Group, the com-
pany that distributes EnergyCelTM.  “Everyone is looking for a 
solution right now to the emissions problem,” Sisemore said.  
“We can help that considerably.  The emissions reduction is big-
ger than the fuel savings, and the good thing is, you get both.”
EnergyCelTM is fairly simple to install, although the process 

varies from vehicle to vehicle.  Customers can install it them-
selves or go to an authorized EnergyCelTM installation center.  
Installation is about a five-step deal and usually takes 15 to 30 
minutes.

“We think and a lot of people think, that it will probably become 
a household name within the next few years,” he said.  “Within 
the next two years, we think our company will be 10 times the 
size we are right now.”
To find out more about EnergyCelTM or becoming an Energy-

CelTM independent distributor, contact Sharon or Bill Vandervlist 
at 281-852-2157 or visit their website at: www.myenergycel.
com/1900 or e-mail: austex2000@msn.com

NEW PRODUCT
EnergyCelTM Improves Fuel Mileage

Introducing a unique, patented product that 
quickly pays for itself with...

• Increases fuel economy (MPG)
• Reduces maintenance costs
• Dramatically reduces emissions
• Increases horse power & torque
• Lowers RPM
• No need for additives or premium fuel
• Made in the USA
• Lifetime warranty
• Fully tax deductible
• 25 years in development
• State-of-the-art patented design
• A one-time investment with a lifetime return
• Works 100% of the time

EnergyCelTM

Call Sharon or Bill Van Der Vlist
281-852-2157

www.myenergycel.com/1900
austex2000@msn.com

Works on any combustion engine including
all cars, trucks, tractors & big rigs

2.2 MPG Increase

I save over $1200 a year
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POND AERATION 
The very best pond and lake bed aeration 

adds oxygen to all of the water, improves 
water quality by maintaining good dis-
solved oxygen levels especially where 
oxygen is really needed... at the bottom. 
Once the lake or pond has oxygen near the 
bottom, new insect larvae, snails, and other 
fish food can live there. Without aeration, 
the pond’s bottom water will become an-
aerobic and produce poisonous gases that 
smell like rotten eggs....killing anything 
trying to live there. 
Bottom aeration is simply using an air 

compressing windmill or an electric aerator 
to pump through an air line attached to an 
aeration stone which is then placed on the 
bottom of the pond. The rising air bubbles 
from the aeration stone release oxygen in 
the water and brings oxygen-poor bottom 
water to the surface where it is exposed to 
the atmosphere. It is at the surface where 
the real aeration occurs. The rising bubbles 
just gets the bottom up there. The oxygen 
transfer from the air into the water happens 
the fastest at the surface....at the same time 
that Hydrogen sulfide (typical bottom gas) 
is transferred OUT of the bottom water sul-
fur is more soluble in air than water, so it 
transfers quickly into the air at the surface. 
This is why a little 1/4 tip 2.5 amp aerator 
can aerate over 2 acres of water. The ris-
ing bubbles will turn that amount of water 
completely once each day. This is also why 
you should run your aerator 24/7. 
Aeration speeds up the process of oxidiz-

ing or burning up the pollution in the water. 
The result is fresh, sparkling clear, sweet-

smelling water which supports abundant 
fish life, free from excessive algae and 
weeds. 
Remember - air is actually 79% nitrogen, 

21% oxygen. That’s just how God made it. 
Our job is to get that 21% into the water. 
REDUCE ALGAE 
Aeration reduces algae growth by remov-

ing its food (nutrients) - Nitrogen, ammo-
nia, and soluble phosphates are driven into 
the surface air and out of the pond by the 
air transfer at the surface. Iron and manga-
nese are oxidized and drop out of solution 
to the bottom of the pond. Once oxidation 
of these metals begin, they don’t go back 
into solution. Aeration increases aerobic 
bacteria which eat the other nutrients on 
which algae and weeds need to grow. The 
aerobic bacteria eat these nutrients before 
the weeds and the algae can... forcing it to 
starve and die. 
Aerobic bacteria are the good guys: They 

breathe oxygen and exhale C02 like us....
and they have a TREMENDOUS appe-
tite...eating anything organic... very quick-
ly. The aerobic bacteria begin to eat the or-
ganic sediment at the bottom of the pond...
and will continue to eat it as long as they 
are given oxygen. Then the other creatures 
happily show up to nibble on the aerobs. 
Aeration also works for de-icing a winter 

pond. Moving water won’t freeze so there 
remains a 20’ diameter of ice free water 
above the air stone. The more aeration in 
the winter, the less ice, no winter kill of fish 
and the less algae in the summer. 
For windmills, we recommend the 12’ 

steel tower. Tower leg extensions of four 

feet each are available making a 16 foot 
and 20 foot tower if needed. 
Aeration Stone: We recommend that you 

put some gravel in the bottom of a five gal-
lon bucket, and place the aeration stone on 
top of the gravel. Attach a cord and float se-
curely to the bucket and lower the aeration 
stone and the bucket into the water. Use the 
cord/float for retrieval and repositioning if 
needed. 
AERATION in well water storage tanks 

removes iron, manganese, zinc and other 
metals through oxidation and precipitation. 
Metals are oxidized and drop out of sus-
pension because they become heavier. 
AERATION removes sulfur and other 

poisonous gases (methane, ammonia, ni-
trogen, MTBE, chlorine, chloramines, 
VOC’s) by phase distribution. S02 (sulfur 
dioxide) and other gases are more soluble 
in air than water so are transferred to the 
rising air bubbles and then to the atmo-
sphere via a tank vent. 
AERATION: removes hydrogen sulfide 

and anaerobic bacteria which produces 
methane. 
AERATION: leaves all beneficial min-

erals intact - removes only metals, phos-
phates and gases. 
For more information, contact Malibu 

Water Resources, 800-490-9170; Fax 310-
57-4298; www.MalibuWater.com 
Recommended Pond Books: 
Earth Ponds by Tim Matson: 802-333-

9019 
Ohio Pond Guide: 614-265-6300 
REMOTE SITE AERATION 
Malibu Water Resources offers a 12’ tall, 

Malibu Water Resources - Farm Water Aeration In Simple Terms
By Dr. Mervin Brown

AFTER HOURS EMERGENCY (406) 883-7972
www.missionvalleypower.org

WE EXIST TO PROVIDE THE BEST POSSIBLE AND MOST COST EFFECTIVE ELECTRIC POWER SERVICE.

Or
St. Ignatius

Main Office
Hot Springs

(406) 883-7900
(406) 741-3402

(406) 675-7900
(406) 745-4243
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marketplace

24-Hour Emergency 
Dispatch

Brighton • Ft. Lupton • Coal Creek

(303) 659-0551
(800) 468-8809

www.unitedpower.com

1 inch – Coarse • 1/4 inch – Powder
Phone:

801-367-2003
Spanish Fork, Utah

R & C SUPPLY
Bulk Gypsum Semi Loads

• For Tractors, Cotton Pickers &
Windrowers • Tires & Wheels - all
sizes, new/used • We have those

hard to fi nd parts for
CASE • FORD • HESSTON • IH • JD

MF • NH • SAME • VERSATILE
USED EQUIPMENT & TRACTORS
Satellite Locator to over 450 

other parts dealers.
We ship anywhere

PRE-OWNED PARTS, INC.
Hugh Jr. • Buddy • Hugh. Sr.

(760) 344-3490
TOLL FREE (800) 488-3490

pops@brawleyonline.com
www.pre-ownedparts.com

760 E. Highway 78
Brawley, CA 92227

All tractors run on used parts

USED PARTS

FEED • FUEL • FENCING
Our specialty in Sheridan, Wyoming
Compare and save
Livestock, poultry, pets and specilty feeds
Bulk delivery of no lead, diesel and propane
Gates, tanks corral panels and feeders

FARMER’S                   307-674-7463
Scott & Brundage - in downtown Sheridan Open M-F 7-6,Sat. 8-5

You name it we’ve got it! If we don’t we’ll order it for you!

WindMill Pond Aerator
$650

Algae, Weed and 
Ice Control.

Electric Aeration System 
$500

Lower TSS, BOD in 
Wastewater.

www.malibuwater.com
(800) 490-9170

18 gauge galvanized steel windmill aerator 
that produces 1.1 cubic ft. of air at 30 PSI. 
This heavy duty mill is suitable for aerating 
a two acre pond of 20’ depth where elec-
tricity is not available and there is a reliable 
breeze of at least 5 mph. $650.
Most of these mills have been bought by 

farmers and ranchers wanting to improve 
the quality of the water in their wastewater 
lagoons. For livestock, irrigation and fi sh 
ponds, the aeration has clarifi ed the water. 
It can also been used for aerating compost 

piles, soil remediation projects and de-wa-
tering landfi lls. 
The mill is good insurance against power 

loss and is an excellent emergency system 
to back up the loss of conventional aera-
tion. Some fi sh farms keep the mills going 
constantly because, “It’s 1.1 cu. ft. of air 
per minute that you are not buying from 
the Electric Co.” 
AIR OPERATED WATER PUMP 

If you need to pump water from a shallow 
spring box or pond, the optional air operated 
water pump will lift water to 40’ at 3 gpm. 
ELECTRIC AERATOR $500 
1.1 cu. ft. of air @ 30 PSI. A simple 9” 

diaphragm pump in a heavy duty water 
proof housing that is designed to operate 
24 hrs/day without overheating. The air 
pump is 110 v, 1/4 hp and draws only 2.5 
amp which makes it the most economical 
electric aerator available today. 
For improving well water, aeration re-

moves S02 (Sulfur) and other poisonous 
gases along with Iron, Manganese and 
other metals that are troublesome in con-
centrations. 
WASTEWATER LAGOONS 
Whether a simple septic system or a large 

waste water lagoon, the principle is the 
same...if you aerate it, it will go away....at 
least the TSS and the BOD goes away...
which is very good. It makes the waste-

water cleaner and it percolates back into 
the groundwater faster. Remember - every 
study shows that bacteria, viruses and all 
pathogens are removed from percolating 
water by the time it gets 6’ below the sur-
face. How? Bacteria. After 6’ of soil bac-
teria, the water is clean. Even a 300 year 
old septic fi eld in Germany was tested for 
any bacteria or anything biologic below 
6’...nothing. Bacteria are eating machines. 
They will eat almost every man made pol-
lutant found on Earth...and have even been 
found living in ponds of radiated nuclear 
power plant water. 
If you have a large operation like dairy or 

hogs, you might consider the Agstar meth-
ane conversion system....covered lagoons 
produce methane which generates electric-
ity. A California Central Valley hog farmer 
has been powering his whole operation...
and reusing the water ...for over twenty 
years, www.malibuwater.com
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T & T CONCRETE, INC
3000 F Street, Greeley, Colorado 80631

970/352-6721
We support FFA, 4-H Clubs and all other ag activities.

147 Commercial Street
Elko, Nevada 89801

steamstore@frontier.net

775-738-9700
Fax: 775-738-9702

Toll Free: 877-738-9700

Steam Store
&  Hydraulics   of Elko

Tom McGinnis
Sales And Cleaning Equipment Consulting

Serving Since 1972

CUSTOM ELECTRIC BRANDER

SCR
Distributing

Mandan, ND 58554
701-391-1348

Custom made to meet your exact
specifications for any design of

letters, numbers or symbols
•  All branders plug in to 110/120 volt
   outlet, AC or DC
• 12 gauge, 12-ft., 3-wire grounded
   cord made with sjeow rubber, stays
   flexible to almost - 60˚ F
• Longest handle in the industry to 
   decrease back stress
• Insulated barrel handles to prevent
   the transfer of heat to the operators
   hand

ESCALON
LIVESTOCK

MARKET, INC.
Miguel A. Machado

Beef Sale - Monday 10:00 a.m.
Dairy Sale - Wednesday 11:00 a.m.

Small Animal Sale - Friday 10:00 a.m.
ALL CONSIGNMENTS WELCOME
25525 Lone Tree Road • Escalon, CA
Office Phone (209) 838-7011

Cell Phone (209) 595-2014
www.escalonlivestockmarket.com

TRACTOR PARTS

Wholesale Tractor & Parts
800-603-4511• Fax: 661-721-0494

Se Habla Español
11427 S. Garzoli • Delano, CA 93215

We Buy or Sell Tractors & Parts

The Kinder Goat Breeders 
Association “Making The World 
A Little Kinder .” The Little Dual 
Purpose Wonder Goat. P.O. Box 
1575, Snohomish, WA 98291-1575 
360-668-4559 kgbassn@aol.com 
http://members.aol.com/kgbassn

KINDER GOATS

REPAIR FLIGHTING FOR 
COMBINES, GRAIN AUGERS,

MIXERS, DRIERS, ETC.
All sizes 3” to 30”

Hellcold, Sectional, &
ALL NEW

SUPEREDGE
FLIGHTING
Longer Life &

Better Wear Resistance
“Factory Direct”

REPLACEMENT 
FLIGHTING SUPPLY

Box 311, Aurora, NE 68818
402-694-6536

Toll Free
888-728-0969

We deliver UPS

Glacier Electric
Co-op Inc.

ELECTRICAL

RESIDENTIAL • COMMERCIAL
(406) 873-5566

410 E. Main • Cut Bank, MT

BALE WAGONS
WANTED: New Holland Bale Wagons.

Self Propelled and Pull Types.
Roeder Implement • P.O. Box 228
Seneca, KS 66538 • 785-336-6103

BALE WAGONS

MONTANA PUMP INC.
Complete Water Well Pump Service

Residential • Commercial
Farm & Ranch
(406) 388-1134

P.O. Box 171 • Belgrade, MT 59714

PUMPS

IH DISGUSTED?? ARE YOU HAVING SHIFT-
ING DIFFICULTIES WITH YOUR IH 706, 806, 856, 
1256, 1066, 1466, 1086, 1486 AND OTHER SIMI-

LAR MODELS?? CALL US FOR THE INDUSTRY’S 
ONLY GUARANTEED SHIFTING FIXES. 

WE ALSO HAVE OTHER TRACTOR PARTS 
AT COMPETITIVE PRICES.

WENZ SERVICE, INC.
1-800-808-7885 • 402-374-2202

TRACTORS
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(559) 673-4261

IRRIGATING THE VALLEY SINCE 1967

Distributor of All Types of Irrigation Equipment
Largest Selection In Central Valley

Fax: (559) 674-4078
19170 Hwy. 99, Madera, CA 93637

• Truck Scales
   Payments Lease To Own
• Livestock Scales

All Types of Scales
New & Used!

(800) 200-9970 / (916) 649-8648
Sacramento, CA 95838

Fax (916) 921-5267

Above Scale
Company

www.abovescale.com

F.D. SWEET & SON MORTUARY
825 A Street • Orland, CA 95963

530-865-3349
F.D. Sweet & Son Mortuary has been

serving families since 1935. Whether your
preference is a simple cremation service or a

full traditional service. F.D. Sweet & Son
Mortuary also offers a wide range of

preplanned services for your convenience.

CALHAN
458 Colorado Avenue

P.O. Box 9
Calhan, CO 80808

(719) 347-2727
Fax (719) 347-2162

FALCON
7025 Meridian Road
Falcon, CO 80831

(719) 495-3650
Fax (719) 495-3688

YOUR LOCALLY GROWN BANK

Member
FDIC

w w w . y o u r f s b . c o m

ELLICOTT
445 N. Ellicott Highway

Calhan, CO 80808
(719) 683-3999

Fax (719) 683-1538

Equal Housing
LENDER

NED CLYDE CONSTRUCTION, INC.

Drainage Work & Foundation Repairs

159 Mason Circle
Toll Free: (800) 564-5411

Concord, CA ............... (925) 689-5411

SOIL-RELATED PROBLEMS

KAHN STEEL CO.
Truckload Quantities

800-828-5246
www.kahnsteel.com

PIPE FOR FENCE

Wacker, Dolmar, Partner cut-off saw 
parts, sales & service. All major cut-off 
saws repaired. Hard to find Stihl parts.

Stone, Wacker, Multiquip, Dolmar, Partner 
construction equipment, parts & service. 

Honda GX Engines • Robin Subaru Engines
My advice and wisdom are free.

CHAINSAWMICK.COM
330-297-1322

e-mail: mowen@NACS.net
5200 Lakewood Rd., Ravenna, OH 44266

Fertilizers • Farm Chemicals  
Consulting • Sampling • Seed 

“Where To Find” 
Simplot Grower Solutions

140 Pacific Ave. • Winnemucca, NV

(775) 623-2005
Kings River Hwy. • Orovada, NV

(775) 272-3288

BOB’S MARKET
Deli • Groceries • Cold Beverages

600 2nd Ave. W. • Poplar, MT

406-768-3652

MARKET

ANSPACHER FUTURES
804 South Ash

Yuma, CO
970-848-5823

COMMODITY BROKERS

SHEPARD RANCH
Registered Limousins

Harrigan Rd., Fallon NV
Contact us for a private treaty 

sale at our ranch
Bill & Laura Shepard

(775) 423-5606

LIMOUSINS/CATTLE

ROB’S REPAIR
T-L Dealer

Sales & Service
(970) 284-6180

22755 WCR 35
LaSalle, CO 80645

SPRINKLER REPAIR
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TEACHING
TRADITIONS

AND SKILLS OF THE 
OLD WEST.

(866) 771-7358
COWBOYSCHOOL@VTC.NET

WWW.COWBOYSCHOOL.NET

Holstein Heifers  
For Sale

‹ 400 to 800 lb. open 
    Holstein Heifers
‹ Holstein Heifers bred
    6-8 months

712-737-4960
Cell: 712-395-1444
Boerdery Inc.

Orange City, IA

Frank Jr. 
Septic Tank 

Service
11633 E. Norman Rd.
Stockton, CA 95215

(209) 465-7472

MODEL 3100

Stoves
Fireplaces

Fire & Stone Inc.
7517 E. State Hwy. 86
Franktown, CO 80116

(303) 841-9092

PUEBLO DIESEL
INJECTION

Specializing in diesel fuel pumps,
injectors & turbo chargers
Dodge • Ford • Chevy
Performance Products

We proudly salute America’s number 
one industry - farming and ranching!

36 N. Laser Drive • Pueblo, CO
Ph: 719-547-9611
Fax: 719-954-7034

E-mail: jkramer@centralmotivepower.com
Website: www.centralmotivepower.com 

Freberg & 
Co. of

Wyoming
“Your one stop source for any 

insurance needs”

Trucking • Oilfield
Commercial • Life/Health

305 SW Wyoming Blvd.
Mills, WY 82644

307-266-6568
Proud to support Wyoming’s 

farmers and ranchers

Drive Thru Electric Gate
Adjustable 13’ - 19’ Standard

Adjustable 18’ - 24’ also available

Kozy Kalf Sled
18 lbs. • 40” x 34”

KOEHN MARKETING, INC.
P.O. Box 577

Watertown, SD 57201
(605) 886-2120 • (800) 658-3998
www.koehnmarketing.com

Spring
Button

Aluminum
Kalf Katch

5 ft - 10 ft

Call for a FREE Catalog

PFENDLER POST & POLE INC.
4 Frontage Rd. East • P.O. Box 246

Drummond, MT 59832
(406-288-3817)

Leo & Sherry Pfendler (owners)

• CCA Full Treated Posts • Tree Stakes 
Rails - Peeled - Split - Doweled • Split 

Rail Stack Panels • Doweled Rail
Cross Bucks & Jack-Legs

Bracing Hardware For T-posts

Brace T-posts with T-posts. 
hang 2 x 4’s & plywood. Even 

hang a gate on a T-post!
Call us for where to purchase 
or check with your local farm 

store or fencing supplier.
website: www.wedgeloc.com

1-800-669-7218
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FINNEY
FARMS INC.

Fertilizer • Seed
Hi-Pro Feed

Chemicals • Spray
Hay • Hay Products

Application of
Fertilizer & TR-10 Chemical

505-355-7372
East Hwy. 60-84
Ft. Sumner, NM

SEED SPECIALISTS
Native Grass

Dehulled Buffalograss

1-800-872-0522
www.frontierhybrid.com

frohyb@aol.com
FAX 806-298-2116

BOX 177
ABERNATHY, TX 79311

HYBRID SORGHUMS, 
CORN & FORAGES

The Wind Sock
PRACTICAL • USEFUL

DURABLE • ORNAMENTAL 
For homes, farms, 
chemical plants, 

crop sprayers, air strips, 
marinas, golf 

and tennis courts
MAKES A GREAT GIFT FOR

THE PERSON THAT HAS 
EVERYTHING

Durable bright orange 100% nylon wind 
sock is treated to resist ultraviolet rays. It is 26” long 
with a 9” port and calibrated to straighten out at 15 

m.p.h. Made of durable no-rust material, this complete 
assembly mounts to any roof or pole in minutes.

Includes instructions, mounting brackets, sock
free-swivel extended sock frame and 14” mast.
$32.76/$5.00 S/H • $11.34 Replacement/$.80 S/H

Contact:

BEHRENS CONSTRUCTION
7110 County Rd. 15 West • Minot, ND 58703

(701) 839-5643 • (800) 659-1268

TPAS, 
INC.

Proudly Serving 

the Northwest

1-800-808-4905
61535 S. Hwy. 97 #9-164

Bend, Oregon 97701

Post Offi ce Box 311
Tonopah, Nevada 89049

(755) 482-6291
Reservations:

(800) 210-9218

Lost  Armadillo 
Ranch  Anatolians

Davis Creek, CA
(530) 233-4461

Kim Gray
Breeding For Temperament,

Conformation And Livestock
Guardian Ability

Akc O.F.A. Health Guarantee
Stud Service

E-Mail: lostarmadillo@citlink.net
www.citlink.net/~lostarmadillo

LEAKY TANK? LEAKY CISTERN?
Line it with a custom drop in liner. Made 
to order. Just send the measurements 
of your tank. Materials for potable and 
irrigation water storage. We also make 
ditch & stream liners for easy winter 
transferring.

Call, Write or Fax: 

POLYFABRICS
221 W. Meats Ave., Orange, CA 92865

714-637-6300 Ext. 4 • FAX 714-637-6302
800-621-6365 Mention this ad for 5% discount

www.polyfabrics.com

Since 1962

Two-in-One Machine
The Most Widely Used Ranch-Proven Machine

• Direct Drive Equal-Angle PTO
• Handles Five / Six Bales
• Proven Haybuster™
• Positive Processor Loading
• Scissor-Action Tandem Lowers Frame For Loading
• 4-Degree Load Angle
• Years Of Engineering And Field Testing
• Bale Retrieving Capabilities By Removing Processor
• New 11L x 15 Ag Tires - rated At 25 MPH -
• Makes Rough Hay More Palatable
  Requirements: Two Hydraulic Remotes • 80 Horsepower, 100 PTO

Sandhill Equipment, Inc.
(402) 684-2331

Box 507 • Bassett, NE 68714
www.sandhillequip.com

E-mail: sandhilleq@huntel.net
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August 16 & 17, 2004
Cheyenne, WY

October 14, 2004
Cottonwood, CA

September 20, 2004
Ogallala, Nebraska & 

Elko, Nevada

November 29, 2004
Reno, Nevada

Call and consign NOW for 
these & our other 

satellite cattle auctions. 
The whole country 
will be watching! 

We are now also on 
DISH Network!

Watch & Listen to the Sale at

Give us a call and
see what Western 
Video Market can 

do for you!
Nationwide Exposure 

(530) 347-3793
Website: www.wvmcattle.com
Email: wvm@wvmcattle.com

Market your cattle
 with the professionals!

94 • Southwest / Rocky Mountain                                                            www.ritzfamilypublishing.com Western Farm, Ranch & Dairy                                                             Southwest / Rocky Mountain • 95



Locate Well Water
Before You Drill!

Locate a Franchise Nearest You:
Check us out online at: www.fi ndwellwater.com

Serving: Residential & Commercial Clients,
Realtors, Small & Large Land Developers,
The Agricultural & Farming Communities, 
Drilling Contractors And Anyone in Need 

of a well water availability Study.

National Water Surveying®

Dedicated to finding the water you need!

*Richard Trevethick of NW CA: 1.800.605.9353
*Jay, Bonnie & Robbie Shaw of CW & C CA: 1.800.980.7429
*James & Gigi Sullivan of SE & SW CA: 1.866.909.3557

*The Schubkegal of Southern CO: 1.800.214.5485

California: 

Colorado:

Using Electro-Seismic Technology NWAS Has The Proven Ability To 
Accurately Estimate Aquifer Yield Generally Within a 25% Margin
& The Ability To Estimate Aquifer Depth Within a 10-20% Margin.

NWAS Corporate Offi ce: 1.866.740.6446


