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J G CONSTRUCTION
We are the Pole Building Specialists

Custom Buildings • Garages • Shops • Barns

Cell: 406-360-3987 • Office: 406-363-3632 
Fax: 406-363-4563

Starting at:  
24 x 32 x 10 $6,500.00
32 x 40 x 10 $10,150.00

Call Today!
Pre-Engineered 
Steel Buildings!
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CRYSTALYX® has done it 
again. The premier low-mois-
ture block supplement has 

combined with the premier pasture ion-
ophore to create the only FDA-approved 
low-moisture block with BOVATEC®: 
IONO-LYX® B300 in the blue CRYS-
TALYX® barrel. The good news for 
producers is that cattle will grow faster, 
pastures will last longer and profits will 
increase.
Advantages of CRYSTALYX® and 

BOVATEC®
When BOVATEC®, the leading iono-

phore feed additive for pasture cattle, is 
combined with the proven supplement-
ing performance of CRYSTALYX®, 
there are significant advantages:
• Improved growth rate of cattle by in-

creasing rumen fermentation efficiency
• Maximized utilization of pasture by 

encouraging animals to visit otherwise 
underutilized grazing areas
• Consistent consumption compared to 

other feeding methods for ionophores
• Precise intake of nutrients and BO-

VATEC®
IONO-LYX® B300 is ideal for beef 

and dairy replacement heifers, stockers 
and feeder cattle, and is a perfect way 
for delivering an ionophore to grazing 
cattle.
BOVATEC®: Proven Performance
BOVATEC® enables cattle to utilize 

energy and protein sources more effi-
ciently, resulting in improved growth. 
It has been proven to increase average 
daily gain by 9.82% in 84 pasture stud-
ies. That’s an increase of .14 pounds 
per-head, per-day.
Ideal Delivery Method
IONO-LYX® B300 is the best method 

to deliver an ionophore to pasture cat-
tle. Like all CRYSTALYX® products, 
IONO-LYX® B300 is designed to be 
fed on a free-choice basis. 
IONO-LYX® delivers:
• Accurate, safe, consistent nutrient and 

ionophore delivery
• Highly controlled daily consumption 
• Improved forage utilization
• Economical cost per-head, per-day
• Excellent return on investment
Compared to hand-fed supplements, 

IONO-LYX® B300 is more conve-
nient and economical. Where other 

free-choice products containing BO-
VATEC® are concerned, IONO-LYX® 
B300 provides precise, consistent con-
sumption that assures the correct intake 
of nutrients and BOVATEC®. Universi-
ty research shows that a high percentage 
of cattle visit CRYSTALYX® products 
and nearly three times as often com-
pared to conventional dry mineral.
The New, Blue Barrel
IONO-LYX® has another unique fea-

ture: the container. IONO-LYX® is 
available in a blue 250 lb. CRYSTA-
LYX® durable steel barrel. The change 
in barrel color is to ensure the highest 
level of safety and proper use of feed 
supplements containing BOVATEC®. 
The blue barrel will differentiate IONO-
LYX® B300 from non-medicated 
CRYSTALYX® products in the tradi-
tional black barrels. The blue barrels are 
dedicated to IONO-LYX® B300.

Ridley Block Operations
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Merrick’s mission is to manufacture animal feed prod-
ucts and ingredients for a worldwide market, provid-
ing quality and service exceeding the expectations 

of our customers. Merrick’s began selling dairy products to the 
feed industry in 1959. The experience and knowledge Merrick’s 
brought to the industry helped establish the standards by which 
milk and fat products are judged today.
Innovative Product Development
After pioneering in the manufacture of 60% and 80% dry high 
fat products, we expanded this line to include 100% fat for both 
dairy cow and swine rations. Merrick’s was the first to develop 
and introduce many innovative products that optimize the sur-
vival and health of baby animals. In 1982 Merrick’s expanded 

to manufacture and 
market a full line 
of branded milk re-
placers for calves, 
baby pigs, foals, 
lambs and kids. 
Over the years we 
have developed 
innovative supple-
ments, additives 
and electrolytes for 
all species.

Milk Replacers . . . and So Much More!
Animal plasma in milk replacers was introduced into the 
market by Merrick’s in 1989. In 1998 we developed a calf 
milk replacer formulated with spray dried animal blood cells. 
In the search to develop nutritionally advanced products for 
use in milk replacers, we test many alternative proteins. This 
testing resulted in the formulation of egg protein milk replac-
ers for both Merrick’s branded milk replacers and private la-
bel customers. In 1994 we developed a calf nursing bottle 
and a patented nipple featuring the first advance in calf nipple 
design in many years. That year Merrick’s also entered the 
poultry feed industry with products to help producers main-
tain healthier animals.
Research and Product Formulations
At Merrick’s, research is a basic belief and an ongoing pro-
cess. Research into all aspects of animal nutrition results in 
the development of innovative products and in our ability to 
offer products with a wide range of protein and fat sources. 
The manufacture of these products allows us to fulfill a va-
riety of needs to help guarantee the survival and health of 
valuable animals. Merrick’s qualified nutritionists can help 
determine which product formulations will best meet pro-
ducers needs. We also market a wide range of ingredients 
for swine and dairy rations, in addition to dry fat, including 
whey, lactose, animal blood cells and plasma.
Commitment
Merrick’s is committed to develop, manufacture and market 
quality products. We maintain a high level of commitment to 
the individual needs and success of our customers and pro-

ducers. Merrick’s technical staff is available to assist with any 
questions about our products and good animal management 
practices.
Merrick’s, Inc. Brands:
Milk Replacers: Centurion, Millennium, Cell Star, Winter 
Star, Super Star, Gold Star, Silver Star and Blue Star for 
Calves; Soweena Litter-Gro and Litter Life for Baby Pigs; 
Super Lamb and Super Kid; Grow-N-Glow for Foals
Additives & Supplements: Plas/Magic, Super Calf-Kit, Super 
Guard - Type B for Calves
Electrolytes: Blue Ribbon Electrolytes with Direct-Fed Mi-
crobials – for all species
Poultry Vaccine Stabilizer: Vacci-Guard
Nursing Equipment: Super-Calf Nipples & Bottles Super-Calf 
Oral Bottle Feeder
Dry Fats: Soweena 7-60/4-80 & Select 100 for Swine Ra-
tions; Dairy Ultra 100 for Lactating Cows
MERRICK’S, INC.
The Performance Leader in Baby Animal Nutrition
Johanna Kuehn, Director–Global Sales & Marketing
P.O. Box 620307, Middleton, WI 53562.0307 USA
l.800.MER.RICK (637.7425)
1.608.831.3440 / FAX: l.608.836.8943
mersales@merrick’s.com / www.merricks.com

Merrick’s A Division of Merrick Animal Nutrition, Inc.
Bringing together experience, research, performance and commitment.
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When you hear Auger flighting, most of you think of 
Egbers. We’re very proud that we’re so well known 
by our customers, “Says Doug Egbers, owner 

of Egbers Flighting & Supply.” The Egbers family has been 
involved in the Auger and Agricultural Repair business since 
1974.” Doug and Laura Egbers are the newest members to take 
on the family business. In January, 2003 Egbers Farms Inc. was 
purchased and Egbers Flighting & Supply was set in place.
Egbers still offers a wide variety of auger flighting and recently 

they opened up their other stock items for resale. “In the past, 
we did not heavily advertise our stock of tube, shaft and auger 
accessories. There are so many companies that require minimum 
orders, we opened our stock items to better accommodate our 
customers,” says Laura Egbers. Egbers has no minimum order 
requirements.
Also new with Egbers is their 20 ft. balancing machine. They 

have found a better-finished product when unloading augers are 
balanced. “We can take most of the vibration out these unloading 
augers,” Doug Egbers says. The faster the auger runs the greater 
the need for the auger to be balanced. ”We have customers drive 
from all over just to balance their grain cart augers.”
Along with their many stock items, Egbers accommodates 

their customers by shipping complete augers. “We have a lot 
of talent in our company, and we like the variety of projects 
that we do,” says Doug Egbers.  “We’ve worked on augers as 
small as 2” in diameter for corn burners and 24” in diameter 
for a rock quarry.
Walking into their inventory shed, you see rows and rows of 

auger flighting. Around 1200 sizes are on hand at all times. 90% 
of these sizes are the ‘Super Edge’ Auger Flighting. Egbers 
possesses a talent for size and application. Just call on their sales 
staff and they can fit about any application you have for your 
combine, grain cart, transport auger and more.
Remember, Egbers Flighting & Supply; they’re your one stop 

shop for auger replacement needs! Phone: 800-462-2588 or 
402-567-2700, website: www.eflighting.com

1200 Sizes of Auger
Flighting on Hand

90% of our Stock is Super Edge
We ship flighting mounted or unmounted

Custom Machine and Fabrication

Computerized Balancing Available
Supporting parts plus Pipe, Tube & Shaft and more

Whether you need to patch your auger or require
total replacement

Egbers Flighting & Supply Co.
Your One-Stop-Shop for your replacement needs

No Minimum Order Requirements!

Phone 402-567-2773 • Fax 402-567-3211
www.eflighting.com

Egbers Flighting
& Supply Co.
Egbers Still At It

The American Angus Associa-
tion is pleased to offer a custom 
planned, professionally man-

aged tour to Scotland, England, Wales 
and Ireland, July 27 to August 14, 2004. 
A highlight of the program is the Angus 
Heartland Celebration at Creiff, in Cen-
tral Scotland, which coincides with the 
125th Anniversary of the Aberdeen An-
gus Society in the United Kingdom.
�We’re very pleased to work with Terry 

Steele and Anchors Away Cruises and 
Tours to offer this first-class trip to visit 
the home of the Angus breed,� says John 
Crouch, executive vice president of the 
American Angus Association. This op-

portunity to see Angus cattle and ex-
plore the sights and sounds of Scotland 
and other countries is a unique opportu-
nity for our membership.�
Not only will the group visit leading An-

gus herds in Central Scotland, but they 
will also attend a cattle sale, visit Scot-
beef Ltd’s meat plant, a civic reception 
at Perth’s Royal George Hotel, which is 
where the inaugural meeting of the society 
was held in 1879, and witness a rededica-
tion of the gravestone of breed founder 
Hugh Watson of Keillor, and much more.
The tour package includes:
17 nights hotel accommodations with 

private facilities

Angus Heartland Celebration registra-
tion and activities
Private motor coach transportation
39 meals
Luggage handling
Celebration hosted by Aberdeen Angus 

cattle society
Services of escorts and guides for all 

included services
Space on the tour is limited.  For more 

information or to download a registra-
tion form, a complete itinerary and 
costs, go to www.anchorsawaycruises.
com/angusscotland, or call Terry Steele 
at Anchors Away Cruises and Tours at 
1-800-527-8666, ext. 203.

ANGUS TOUR OFFERED TO SCOTLAND
JULY 27-AUGUST 14
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Otter’s, Inc. is a family owned operation, building angle 
dozer blades since 1958.  The company’s founder, 
Marion Otter previously operated under the title of 

Otter Manufacturing until 1997 when he retired. He then turned 
the company over to his sons, Frank, Greg and Doug Otter, 
presently, Otter’s Incorporated. 
An Otter Angle Dozer gives you maximum use from your 

tractor year-round for snow removal, packing silage, terrace 
repair, cleaning feedlots, etc.  Otter’s will custom design blades 
to fit your individual tractor. 
Otter’s offers balanced and pivotal dozer blades for the standard 

2-wheel drive tractor with optional widths of 9 ft., 10 ft., 11 ft., and 
12 ft.  The blade mounts close to the front wheel for best control, 
has easy suitcase linkage for angle change and activates from a 
standard 8-inch cylinder which is included.  The push frame is 
designed to take the beating that a dozer gets on the corner.

Otters, Inc.
Dozer Blades Designed To Fit Your Individual Tractor

For the mechanical front wheel standard 4-wheel drive tractor 
there are optional widths of 10 ft., 12 ft., and 14 ft. and optional 
accessories offered.  
“Think Otter” for your pushing, packing and cleaning. For 

more information or questions, Phone 785-567-4648 or Fax: 
785-567-4629.  E-mail: info@otterdozer.com;  Website: www.
otterdozer.com

We Custom Design To Fit Your Tractor
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MALJOHN COMPANY’S
UHMW ‘U’ TROUGH LINERS

Instant fixing of
worn out troughs
with UHMW liners

formed to size.
Predrilled and beveled for immediate installation • Quieter operation

Reduced wear costs • Lightweight for ease of handling

ALSO AVAILABLE: UHMW spouting and liners.
UHMW drag flights, return rollers,
machinable plastic rod, bar sheet,

custom made washer, etc.

Shipments FOB Niagara Falls, NY

MALJOHN COMPANY
Rush Requirements Call: 905-692-5404

Fax: 905-692-3349
Email: maljohn@maljohn.com • www.maljohn.com

Maljohn Company Limited 
is North America’s premier 
supplier and manufacturer 

of plastic and plastic products for 
industrial applications. Maljohn has 
been dedicated to solutions for your 
industrial plastics manufacturing and 
supply needs for over 25 years.
Specializing in Ultra High Molecular 

Weight (UHMW) plastics, Maljohn 
stocks a variety of types and thick-
nesses of materials and products.
Manufacturing capabilities include 

2D forming and bending; complex and 
simple cutting, complex and simple 
machining (drill ing, chamfering, 
counter boring and countersinking); 
application of adhesives (pressure 
sensitive tape, adhesive-backed sheet, 
etc.) and of metal attachments (fasten-
ers, etc.); CAD programmable cutting 
and machining; punching and stamp-

Maljohn Company Ltd.
Solutions For Your Industrial Plastics
Manufacturing & Supply Needs

ing; and lathe prepared parts.
Your solution to worn out troughs 

is Maljohn Company’s UHMW’U’ 
Trough Liners. Instant fixing of worn 
out troughs with UHMW liners are 
formed to size. They are pre-drilled 
and beveled for immediate installa-
tion, have quieter operation, reduced 
wear costs, and are lightweight for 
ease of handling. 
If you need a piece of plastic, a 

component part made, an industrial 
sheet, rod or tube, or design assistance, 
Maljohn Company can advise you 
and help you meet your requirements.  
Maljohn also ships to many parts of 
the world. 
To request advice, assistance or more 

information,  phone (905) 692-5405 
or email  maljohn@maljohn.com.  
Fax: (905) 692-3349; Website: www.
maljohn.com

State wildlife officials expect to 
issue hunting tags for bison next 
summer, and to resume a contro-

versial hunt on the edge of Yellowstone 
National Park next winter, an agency 
spokesman said.
Ron Aasheim of the Department of 

Fish, Wildlife and Parks said an envi-
ronmental assessment should be finished 
soon and then will be available for pub-
lic comment, with a completed plan.
After that, hunters would be able to ap-

ply for one of a limited number of tags, 
expected to cost $75 for residents and 
$750 for non-residents. Current plans 
call for tags to be issued in August 
2004.
The duration of the hunt and the num-

ber of tags to be issued remain to be de-
cided.
Every winter, bison wander across the 

Yellowstone National Park border to for-
age in Montana. Some bison carry bru-
cellosis, which causes domestic cattle to 
abort. A federal-state management plan 
allows for bison that leave the park and 
cannot be herded back in to be killed 
under certain circumstances to protect 
cattle from infection.
A decade ago, lawmakers stopped 

public hunting of bison because of a 
barrage of bad publicity and a threat-
ened boycott of Montana organized by 
animal-rights activists. But the Leg-
islature last winter voted to resume 
hunts.
Aasheim said a hunt this winter is 

very unlikely, no matter how many bi-
son stroll into Montana, and any future 
hunts will be very different from those 
in the past.
There will be fewer hunters, with em-

phasis on shooting areas away from 
public roads.
But any killing of bison would draw 

protests, said Michael Mease of the Buf-
falo Field Campaign, an activist group 
that tries to protect bison that roam from 
the park.
Yellowstone officials say the park’s bi-

son herd is estimated at 4,250 head, at or 
near a record high.

Bison Hunting
Tags To Be Issued 
In August, 2004
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Eric Geving
CUP/CPEC Certified Technician

Working to improve the cattle industry 
through beef carcass ultrasound.

Home: (307) 868-2487
Cell: (307) 272-0744

P.O. Box 118
Meeteetse, WY 82433
egeving@tctwest.net

Beef Ultrasound

Precision Beef Ultrasound of-
fers a service allowing an 
animal to be analyzed “un-

der the hide.” Whether you produce 
seedstock, commercial cattle, or 
finish cattle in a feedlot, beef car-
cass ultrasound can improve your 
marketing and profitability.  The 
ribeye area, back fat, marbling, and 
rump fat traits are captured by ul-
trasonic imaging and evaluated for 
carcass merit.
Precision Beef Ultrasound services 

are used in seedstock production for 
trait measurement and body compo-
sition EPDs. Images are captured on 
animals within guidelines set around 
one year of age. The images are sent 
to the Centralized Ultrasound Pro-
cessing (CUP) Lab in Ames, Iowa 
and traits are measured through 
software at the laboratory. The data 

is then sent to the represented breed 
association where body composition 
EPDs are derived and subsequently 
put out to the breeder.  Many seed-
stock producers use the derived 
EPDs to market their cattle.  
For commercial producers, Precision 

Beef Ultrasound can measure mar-
bling and back fat chute-side through 
software developed by the Cattle 
Performance Enhancement Company 
(CPEC) of Oakley, Kansas. Ribeye 
images are captured and later traced 
through CPEC software for area mea-
surements. Commercial producers 
use the ultrasound evaluation to cull 
herds and enhance selection.
Carcass ultrasound is used in the 

feedlot industry to sort fed cattle.  
Scanning for backfat, marbling, and 
muscle depth improves profits by 
marketing sort groups when they fit 

Beef Carcass Ultrasound Aids
Marketing and Profitability
By: Eric Geving

a profitability model.  Studies show 
that marketing a pen of cattle on 
one day is inefficient and does not 
maximize carcass quality or profit-
ability. Each animal has an optimal 
harvest day and those optimal days 
are distributed so that there is typi-
cally at least a hundred day inter-
val from when the first should be 
harvested until the last. Normally, 
a 3-way sort for a pen is the most 
efficient sort as it nearly eliminates 
outliers and also leaves the middle 
group intact.  
No matter what segment of the 

beef industry you’re involved with, 
increasing marketing and profit-
ability is available to you through 
beef carcass ultrasound. Precision 
Beef Ultrasound offers competitive 
services that can be catered to help 
reach the goals of your operation.
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The Easy Way:
with the Heston Tree Spade

Transplants and 
Removes Trees 

Quickly!

More trees and 
shrubs survive 

when moved with 
the Heston Tree 

Spade!

• Wheel Attachment for 
  Moving Trees
• Penetrates even the 
  Hardest Ground
• Easy to Use
• Tough and Durable

• Transplant Trees & Shrubs
• Remove Unwanted Trees
  and Shrubs
• Minimum Distress to Trees
  and Shrubs
• Leaves Ample Soil Around
  Roots

Heston Tree Spade
Manufactured by: Airway Machine Co., Inc.

357 BRIGGS ST. • IDAHO FALLS, ID 83402

800-238-1025
Email: airway@onewest.net

www.airwaymachine.com

Dealers 
Welcome

Airway Machines, Co., Inc. located in Idaho Falls, 
Idaho, has been in business for 22 years. Their suc-
cessful product, the Heston Tree Spade, was first 

manufactured in 1992.
The Heston Tree Spade is designed to make the job of moving 

trees and shrubs so much easier. Whether you are planning to 
transplant trees or simply remove them, the Heston Tree Spade 
is the answer! Up until now, the chances of survival of trans-
planting these trees were slim to none.                   
The design of the Heston Tree Spade and its simple appli-

cation allows you to move that choice tree with a minimum 
of shock and injury to the tree. You only extract the proper 
amount of soil with the roots and tree. There is minimum dis-
turbance of the ground as the Heston Tree Spade makes clean 
and exact cuts every time. The unique wheel attachment then 
allows you to move and place the tree in the desired location.
The Heston Tree Spade comes complete with 10” pneumatic 

tires, dolly, adjustable straps, and a driver. This spade is made 
entirely of steel and is powder coated, which makes it very 
durable and long lasting.  The tree spade is capable of moving 
an 18” or larger root ball on many trees and shrubs.
For more information or to order, call 1-800-238-1025 or Fax: 

208-523-7206.  Visa, MasterCard and American Express Ac-
cepted.
E-mail:airway@eznettools.net
Website:www.airwaymachine.com 

Airway Machine Co., Inc.
Heston Easy To Use Tree Spade

Get Rid Of Nuisance Pests For Good
The Gophinator uses anhydrous ammonia 
to control rodents like gophers, pocket go-
phers, rats, groundhogs, moles & prairie dogs.
Poses no risk to livestock or pets - just 
effective control in hay/pasture land, till/no till 
land, wooded areas and yards and buildings.
Units come complete with 60 gallon tank, 50 
ft. hose, wand, frame, mole probe, gloves and 
goggles.

ATV trailer models are also available

Maze Innovations
P.O. Box 660, Unity, SK S0K 4L0

306-398-2637 • Fax: 306-398-2638
www.gophinator.com

DEALERS WANTED!

The GOPHINATOR is a sixty gallon Anhydrous am-
monia tank designed to control rodents like gophers, 
pocket gophers, rats, ground hogs, moles, and prairie 

dogs. It poses no threat to livestock and pets, just effective 
control in hay/pasture land, till/no-till land, wooded areas and 
yards and buildings. 
Units come complete with the tank, 50 feet of hose, a specially 

built wand, frame, mole probe, gloves and goggles. The wand 
is equipped with a spring-loaded valve that for safety reasons 
has to be held open when in use. On the end of the wand is a 
hose to be placed in the hole, or a probe can be installed if you 
are after pocket gophers. 
The purpose of this unit is to eradicate rodents for good. This 

is done by placing the end of the wand into the burrow of the 
rodent and injecting the NH3 down the hole. It only takes about 
five seconds per hole, and one tank can last up to 500 holes. 
The unit is designed to be loaded in the back of a pick-up 

truck, on a trailer, or whatever the operator chooses by either a 
forklift or a front-end loader. 
The price is $3,100.00 (U.S.) plus applicable taxes. Price is 

quoted FOB Unity, Saskatchewan. A wheel unit is also avail-
able for this unit. It allows to be towed behind a four-wheeler 
or any ATV. The price for this option is $550.00 (U.S.) 
To place an order, phone Maze Innovations at (306) 398-2637 

or Fax: (306) 398-2638. Website: www.gophinator.com

Maze Innovations
Get Rid Of Nuisance Pests For Good
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Byrne
MASONRY INC.

BLOCK • BRICK • STONE
Residential & Commercial

Free estimates
Grout pump services

Serving The Jackson Area
and Teton Valley, ID
Cell: 208-313-4749

Home/Fax: 208-787-9942

Nearly 75 percent of all farm-
ers suffer from some hear-
ing loss, compared with one 

in 10 of the general public that de-
velop hearing loss, according to the 
New York Center for Agricultural 
Medicine and Health. The statistics 
are a reminder that the farm can be 
a very noisy place, said Kansas State 
University Extension farm safety 
specialist John Slocombe.
The statistics are a reminder that 

the farm can be a very noisy place. 
Hearing loss can happen gradually 
so that it may not be noticeable to 
the person who’s losing his or her 
hearing. It can be caused by both 
loudness and the length of time a 
person is exposed to the loud nois-
es. On the farm you have exposure 
to engines running, squealing pigs, 
or power tools can damage hear-
ing in as little as two hours, unless 

some type of hearing protection is 
used. Hearing protection decreases 
the intensity of sound that reaches 
the eardrum.
The bad news about hearing loss is 

that it is permanent. Once it is lost, 
it can’t be recovered. The good news 
is that it is easy to protect against 
it. The first step is to recognize that 
many sounds on the farm can be 
damaging. If any noise is so loud 
that people must shout to be heard, 
or if the noise hurts your ears, makes 
your ears ring, or leaves you slightly 
deaf for several hours after expo-
sure, it is too loud and steps should 
be taken to protect yourself, the farm 
safety specialist said.
Eliminating the noise is the perfect 

solution, but since that is not always 
possible, hearing protection should be 
worn. Protectors such as earplugs and 
earmuffs are available at most farm 

Farmers Experience Greater Hearing Loss
supply, hardware, and discount retail 
stores. When properly fitted, plugs and 
muffs allow a person to hear conversa-
tion and the sounds of machinery, but 
with the volume of sound greatly re-
duced – thus protection hearing.
An added benefit, Slocombe said, is 

that the wearer will feel less fatigued 
at the end of the day. For the best 
safeguard, look for hearing protection 
that carries a noise reduction rating 
of 25 or higher. Those who already 
have hearing loss may want a lower 
rating, he said. Choose protection 
that is comfortable and easy to use, so 
there will be no excused for no using 
it. In additions, because farmers are 
continually exposed to loud noises, 
they should have their hearing tested 
regularly. An audiogram will reveal 
signs of hearing loss so that steps can 
be taken to reduce exposure and stop 
further hearing damage.

Women are making up a larger 
percentage of all U.S. farm-
ers, the U.S. Census Bureau 

reported. Come 27.2 percent of agricul-
tural producers were women who were 
principal operators increased 12.6 per-
cent from 1997, the survey said.
The census changed the way it counts 

principal operators for 2002, so com-
parisons need some interpretation. 

Ag Census: Women Farmers Grow In Numbers 
California had 12,598 women opera-
tors in 1997, when the last survey was 
conducted. Now it has 35,438, when as 
many as three people can be considered 
an “operator” of a farm.
In Idaho, the number of women op-

erators increased from 2,245 in 1997 to 
11,347 in 2002. 
African American, American Indian, 

Hispanic and women operators are all 

significant contributors to agriculture 
and their numbers have all increased 
since 1997. These women are involved 
in day to day farming and ranching de-
cisions. 
This census incorporated collection of 

new data and improved methodologies 
to enable us to present the most com-
plete and accurate picture of U.S. agri-
culture available.

Lariat Welding
& trailers

Fencing • Welding
Trailers • Hitches

(307) 332-6620
260 Tulip St. • Lander, WY

Serving Farmers & Ranchers
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In 1986, Schiltz Manufacturing 
invented a cost-effective grain bin 
unloading system for new and ex-

isting grain bins.  At that time, the only 
other option was a shovel, a lot of time, 
and a lot of work!  Since then, Schiltz 
Mfg. has expanded their business with 
many superior products, outstanding 
customer service, and dedication to 
helping customers improve their farm 
operations.  
Schiltz Manufacturing’s patented 

system offers you a solution that is 
cost effective because the complete 
system is powered by a single electric 
or hydraulic motor that is up high 
enough and extends out far enough to 
gravity flow into a mixer grinder, seed 
cleaner, or conveyer.   This eliminates 
the need for an incline auger that is very 
expensive and very difficult to move 
from bin to bin.
The above floor, plug free design of 

the 8” and 10” Portable Hopper Auger 

systems, which are great for semi’s, 
straight trucks and gravity boxes 
simplifies the installation in bins with 
concrete and aeration floors.  With 
the optional sweep tunnels, you can 
leave the sweep in the bin saving time 
and labor. The no hassle “Y” duct 
and straight duct aeration systems are 
available for storage facilities up to 
36’ in diameter.  The system is easy to 
install and has clearance for the sweep 
to pass underneath so the system can 
remain permanently in the bin. This 
option gives you outstanding, year-
round grain conditioning and afford-
able complete grain handling system 
on the market.  
Schiltz Manufacturing‘s goal is to 

provide its customers with a product 
that is affordable  for new and existing 
grain storage facilities. Their proven 
track record of reliability and ease of 
use keeps their customers coming back 
and bringing new customers that are 

looking  for a cost effective and much 
improved grain handling system.  
 One of Schiltz Mfg.’s biggest con-

cerns is for your safety.  Always re-
member to:
(1) Never enter a grain bin while the 

grain bin unloaded is in operation. 
(2)  Always make sure the grain un-

loading system is disconnected from 
power, and that others will not engage 
power to the system. 
(3) Close the sump lid and stop all 

augers before entering a grain bin or 
before making adjustments.
(4)  Keep children away from au-

gers.
(5)  Keep your hands and feet away 

from all augers.
Schiltz Mfg. looks forward to be of 

assistance to you.  For more informa-
tion, phone (605) 458-2220 or call 
toll-free at 1-800-658-3637 or e-mail: 
schiltzmfg@sbtc.net.  Website: www.
schiltzmfg.com. 

Schiltz Manufacturing Inc.
The Only 360˚ Grain Unloading System For New & Existing Grain Bins
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Brown Construction, Inc. 

Excavation Work
Serving The Oilpatch

& Working With Pipeline

307-856-4389
or

307-851-3095 
Riverton, WY

BLEVINS ALL METAL NEW 
STIRRUP BUCKLES
$ 7.50 per pair plus $ 2.50 shipping 

Blevins’ new all metal stirrup buckle 3”, 2-1/2” and 
2” widths. The 3” and 2-1/2” widths have the posts 
set horizontally and fit standard holes, while the 2” 
width has the posts set vertically. Made of stainless 
steel and heat-treated aluminum, the same as our 

leather-covered buckles.
At your dealers, or you may write:
Blevins Mfg. Co., Inc.
615 Ferguson Rd. • Wheatland, WY 82201

U.S. Hog slaughter for the week 
ending December 20, was 2.225 mil-
lion head, the largest in five years 
and second-biggest weekly figure 
ever.
The all-time high was set the same 

week in 1998, at nearly 2.265 mil-
lion head. Weekly hog slaughters 
during the fourth quarter have aver-
aged nearly 3.4 percent above a year 
ago. This compares with expectations 
before the quarter began of approxi-
mately one percent below a year ago. 
Heavier carcass weights have added 
to total pork production, which for the 
quarter is up about 4.8 percent form a 
year ago.
Although the week’s kill was nearly 

40,000 head below the record week in 
1998, estimated pork production was 
15.8 million pounds, or 3.68 percent, 
above that of the record kill week.
Despite the unexpectedly large 

slaughters and pork production this 

quarter, prices are well above a year 
ago. The same week a year ago, lean 
hog, or carcass prices, in Iowa/south-
ern Minnesota averaged $40.68 per 
hundredweight. Lean values in that 
region averaged about. $47.90, up ap-
proximately 17.5 percent from a year 
ago. During the same week in 1998, 
carcass-based prices averaged only 
about $16.50.
Industry sources and market analysts 

credit the very high wholesale beef 
prices and reduced beef production 
as supportive for pork. They said the 
beef complex is largely responsible 
for keeping hog and pork prices from 
falling. 
Combined meat output for the quarter to 

date is running about 4.4 percent below a 
year ago, with the increase in pork more 
than offset by reduced beef production. 
Some also said growing U.S. population 
and expanded exports of U.S. pork are 
supportive factors for prices.

U.S. cattle slaughter for the week was 
634,000 head, compared with 620,000 
a week prior and 650,000 a year ago. 
Year-to-date cattle slaughter is esti-
mated at 34,022 million head, down 
1.03 percent from a year ago.
Year-to-date hog slaughter is esti-

mated at 96.791 million head, up 0.20 
percent from a year ago. The week’s 
combined meat production – for beef 
and veal, pork and lamb/mutton – was 
estimated at 923.5 million pounds, 
versus the previous week’s 896.5 mil-
lion and the year-ago figure of 934.3 
million pounds.
Combined meat production for the 

year to date is estimated at 44.909 bil-
lion pounds, down 1.33 percent from 
last year.
Broiler slaughter of the week was 

estimated at 154.380 million head, 
compared with 153.501 million a 
week ago and 152.854 million a year 
ago.

U.S. Hog Slaughter Second Largest Ever
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The Reaves Building System, 
located in Sioux Falls, South 
Dakota is a pre-engineered, pre-

built, component system.  Our system 
uses only the finest raw materials, crafts-
manship and technologies.  We pledge to 
deliver every system accurately to your 
job site on time, every time.
Reaves Building System offers four 

distinct styles of totally engineered 
buildings: 
(1) The Reaves Building (2) The Doug-

las Building (3) The Silas Building (4) 
Modified Reaves Building.
Every Reaves Building System package 

is delivered complete with a fabrication 
erection manual containing easy-to-follow 
instructions with all steps in sequence.  
Nothing is left to guess work.  All fabrica-
tion is done in the factory, and we employ 
bi-monthly independent inspection to 
assure customers top quality.
In the building industry, a building is a 

long-term investment.  A building that 
isn’t well constructed can be a real prob-
lem. Our specialty of engineered columns, 
roof trusses and panels provide structural 

integrity. The craftsmanship provides the 
highest quality available. So that makes 
our system unique from the others on the 
market.  Reaves sells a totally engineered 
building. Exterior look and design options 
are limitless.  Unlike other systems, the 
Reaves Building does not rely on exterior 
or interior cladding to provide the bracing.  
This allows the use of outside veneer de-
sired, giving you the look you want.
Reaves is also quicker to erect and is 

adaptable.  Doors and windows can be 
almost in the structure, allowing you the 
functionality you need. Choose either 1 
or 2 story designs.  A Reaves Building 
can be up to 20 feet tall.  You will save 
money on heating and cooling through-
out the lifetime of a building because of 
the increased insulation in the walls and 
roof.  Our research proves that a Reaves 
Building costs up to ¾ less to heat and 
cool than a competitor’s steel building. 
Space is used efficiently because of the 
flat ceiling instead of a sloped ceiling.
Nothing can stand up to harsh weather 

like Reaves’ exclusive building design.
Metal-on-metal construction increases 

Reaves Building Systems • Commitment To Quality Is Unsurpassed

the wear and tear. Simply put, a screw fits 
and is better in a thicker wood plank than 
in a thin sheet of steel.  After seasons of 
the outside elements, both pieces of metal 
start eroding.  However, screws driven 
into wood have less chance for corro-
sion.  The wood used is fire resistant and 
is actually quite safe.  Reaves Buildings 
are environmentally responsible, more 
efficient than steel. 
Interiors are totally customized.  Be-

cause the strength of a Reaves Building 
is in its exterior structure, no interior wall 
balances the load. You can customize the 
interior floor plan to your needs and you 
won’t have the unsightly columns in the 
middle of your space. 
With a Reeves Building, you’ll also have 

lower insurance rates.   
 A Reaves Building is also very versatile.  

We created the system to be easily adapt-
able for virtually anything.  Our buildings 
have been used for churches, retail cen-
ters, restaurant, and office buildings.
Call 1-800-658-3572 today to place an 

order or for more information.  Website: 
www.reavesbuildings.com 

Celesta Cartrite, MS, CCC/A
Certified Audiologist

SERVING ALL OF
FREMONT COUNTY

Providing comprehensive hearing 
& balance evaluations, hearing aid 
sales, service & repair and custom 
swim plugs & hearing protectors

125 Wyoming Street, Lander, WY
1005 College View Drive, Riverton, WY

307-335-7555 • 800-375-HEAR (4327)
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Concern over the negative im-
pact of poisons and inhumane 
trapping devices led Meyer 

Industries to develop the Rodenator 
Pro ™. The Rodenator Pro™ is cutting 
edge technology for eliminating bur-
rowing animal problems. Burrowing 
rodents destroy crops, plants, and flow-
ers and cause damage to golf courses, 
football fields, yards, and orchards.  
Rodents carry disease and can cause 
illness, even death.  
Today, Meyer Industries markets the 

only known chemical and poison-free 
system of its kind that is registered with 

the EPA providing efficient and effec-
tive burrowing rodent control. Farm-
ers, ranchers, pest control companies, 
nurseries, golf courses, and water dis-
tricts experiencing rodent destruction 
can eliminate the problem. City parks 
and recreation departments, schools, 
and public works, all of whom have a 
responsibility to monitor public safety, 
are using this system to eliminate ro-
dent infestations in the U.S. and around 
the World.  
The Rodenator Pro™ is a new ag-

gressive approach to burrowing rodent 
control. It is an elimination system as 

well as a control 
system. Marketed 
exclusively in the 
U.S. in the past, the 
Rodenator Pro™ 
System has proven 
so effective that it 
is now marketed 
worldwide.  Waiting 
for animals to come 
to baits or traps is 
no longer necessary. 
The Rodenator Pest 
Elimination System 
is fast and efficient, 
allowing a user to go 
directly after a tar-
geted pest.  
The Rodenator 

Pro™ System comes 
complete, excluding 
propane and oxygen 
tanks, and uses the 
latest in solid-state 
electronic controls, 
circuitry, and check 
valves.  The system 
is environmentally 
safe, completely 
non-toxic, and the 
cost of operation 
is only pennies per 
application.  This 
device operates by 
squeezing a lever 
that ejects a calibrat-
ed mixture of pro-

pane and oxygen down through the ro-
dent’s tunnel system. A self-contained 
ignition system then allows the user to 
ignite the gas, creating an underground 
shockwave, instantly and humanely 
eliminating the animal without using 
poisons.
Customers who have used the device 

find it safe and effective:
• Jack Bailey, Reclamation District 

Manager says, “Our rodent control 
went from 5 to 6 weeks, to 5 to 8 days 
on the 54.4 miles of levees that we 
maintain in California, the Rodenator 
Pro works”!!!
• Monte Daniels, D&D Cattle Co. 

Wolfforth, TX “The Rodenator Pro™ 
is the only economical and environ-
mentally friendly device I have found 
for both control and eradication of prai-
rie dogs in cropland and rangeland.”
• Gino Favagrossa, Farm Manager at 

Fresno State University says, “The new 
Rodenator Pro has been very effective 
in the control of our squirrel infestation 
at Fresno State.  The improvements of 
the new Rodenator Pro have increased 
the efficiency of our eradication efforts.  
We continue to use the Rodenator Pro 
throughout the campus farm for control 
of squirrels and gophers”.
For further information or to order the 

Rodenator Pro™, call 800-750-4553 or 
visit our website: http://www.rodena-
tor.com or email: info@rodenator.com 

MEYER INDUSTRIES BRINGS NEW CUTTING EDGE 
TECHNOLOGY TO BURROWING RODENT CONTROL!!!
Rodenator Pro™ Advanced Technology in Rodent Control

Tomorrow’s rodent-control 
device is here today.
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As one of the West’s reputation out-
fits, the Arapahoe Ranch consists 
of 380,000 acres of high desert 

and steep mountain country, spanning the 
Owl Creek Mountains to an elevation of 
10,000 feet.  The Arapahoe Ranch is home 
to over 4000 mother cows and 2000 head 
of yearlings, along with over 300 head of 
Quarterhorses, including the ranch cavvy, 
the product of years of intensive breeding 
to establish hard working ranch geldings.
The Arapaho nation is seven generations 

strong.  Just as strong are the three gen-
erations of the Arapahoe Ranch.  This is 
a place where the past is lived everyday.  
The past shapes the future.  And from the 
beginning of ranching along Owl Creek 
sprang the future of the Arapahoe Ranch.  
The ranch was established in 1940 when 
the Northern Arapaho Tribe purchased the 
Padlock Ranch.  The Arapahoe Ranch was 
the first enterprise of the Northern Arapa-
ho people and came into tribal ownership 
at a time when the Arapaho were still reel-
ing from the shock of moving away from 
a nomadic lifestyle to settle into an agri-
cultural community.  It is the strength and 
perseverance of the Arapaho people that 
allowed them to make this transition from 

chasing buffalo on the 
open plains to raising 
cattle on the Wind 
River Reservation.
Sixty-four years af-

ter its purchase, the 
Arapahoe Ranch is 
a thriving enterprise 
for the Arapaho peo-
ple.  It is also a source 
of great pride and ac-
complishment.
The West is still 

very much alive at 
the Arapahoe Ranch, 
where cowboys spend 
long, hard days horse-
back working cattle.  Summers are spent in 
high mountain cow camps branding calves.  
And during the fall, the cowboys spend 
long days in the saddle gathering pairs to 
the lower country so that the calves can be 
weaned and the cows pregnancy tested and 
then turned back out on native range.  Arap-
ahoe Ranch cows must be highly adaptable 
to endure long, tough winters and hot, dry 
summers, but the summer grass is beyond 
comparison and both cows and calves 
come into the winter months in good flesh.  

The Tradition of the Arapahoe Ranch

The yearling program is also very produc-
tive for ranch operations.
The ranch has recovered from the devas-

tating wildfires of the summer of 2000 and 
four consecutive years of drought and has 
begun to rebuild the cow herd and is quickly 
becoming one of the premier cattle ranches 
in the country.  With the continued support 
of the Northern Arapaho Business Coun-
cil and the Arapaho people, the Arapahoe 
Ranch will continue its historic and prosper-
ous tradition for generations to come.
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406-587-3250
1-888-588-3250

A new, scientific wave in water location is now avail-
able in Montana to help land owners find water before 
their driller ever punches a hole. Technology in use by 

NorthWest Aquifer Surveying of Southern Montana is a slight-
ly different twist to sound-wave science that has pinpointed 
oil and ore deposits for decades. This new technology utilizes 
sound waves to disturb the bond between rock and water allow-
ing electrical signals from water to be collected and analyzed 
revealing aquifer depth and potential yield.
“So far we have assisted a number of clients who have one 

or more dry wells and are hoping to find a location where they 
can drill a productive well,” says Dean Petty, who with his wife 
Darla, purchased the Southern Montana franchise of NorthWest 
Aquifer Surveying in October of 2002. “Some have felt a little 
desperate I think. It’s hard to live on a gallon or less of water 
per minute especially if you have a family,” adds Darla. 
Other clients have come to the Pettys planning ahead. Near 

Great Falls a client was looking forward to purchasing prop-
erty, but wanted some assurance that he would be able to get an 
adequate supply of water for the horses he plans to keep. An-
other client put off buying his dream property near Wilsall until 
he was sure water could be found. After an NWAS survey of 14 
soundings, at a fraction of the cost of drilling in an uncertain 
location, this land owner drilled at the best site located by the 
Pettys and now has a 15 gpm well. Both he and the driller were 
thrilled to find water at the depth indicated by NWAS electro-
seismic data, and a higher yield than expected.
The Pettys of Bozeman are just as excited as their customers 

about this new water location technology as it promises to take 
the guess work out of where to drill. “It’s a scientific, highly ac-
curate technique proven by its ten to 20 percent margin of error 
at estimating aquifer depth, and 25 percent margin of error to 
estimate yield,” Dean said of its accuracy rate which has been 
proven around the world since 1994. That is when developers 
at the British-based company GroundFlow Ltd. patented and 
first began promoting the technology. Exclusive franchising 
rights for North America were purchased by Ervin and Chris-
tine Kraemer of Washington state, who have been offering 

NWAS water location services since July of 2001. 
Aquifer surveys provide accurate estimates of aquifer depth and 

potential yield in gallons per minute which are determined from 
data collected through ‘soundings’. Each survey includes a mini-
mum of four soundings that are accomplished on site beginning 
with insertion into the ground of four, three-foot electrodes. Con-
nected by cables to a data-collection computer, the electrodes cap-
ture electrical signals from water generated by a sound pressure 
wave sent from the surface. The sound waves are created through 
one of two sources: either a sledge hammer and steel plate are used 
for shallow soundings of 325 feet or less, or a ‘buffalo source’ is 
used for soundings that will reach more than 1000 feet deep.
The sound wave jars rock formations, producing a movement, or 

rippling, of existing ground water. This seismic disturbance causes 
a very small (electro-kinetic) change in the earth’s magnetic field. 
Having disturbed existing water, electrical signals returning to the 
surface at the speed of light reveal a distinct pattern where water is 
found. Using computer programming designed by geophysicists 
at GroundFlow Ltd., the collected data is analyzed and processed 
to reveal the depth and quantity of  the groundwater.  
Each sounding is recorded approximately 80 feet apart in a 

systematic pattern so that the minimum survey of four sound-
ings maps an area of over 8000 square feet.  Clients receive 
the data analysis in a written report which they can then use to 
determine their best drilling options. 
While in some ways it is similar to traditional seismic testing, there 

is a major difference in what kind of data is being recorded. Seismic 
work performed by geologists measures the waves returning from 
different geological formations while electro-seismic technology 
measures the electrical signals given off by water that is being dis-
turbed.  The signal does not reveal anything about the geology, but it 
proves very accurate in locating where water can be found.
Since beginning operations in December of 2002, NWAS of 

Southern Montana has served over 30 clients in Southern Mon-
tana and Wyoming. Most clients have been referrals from well 
drillers, but the Pettys believe that as the word gets out, the many 
uses for electro-seismic aquifer surveys will become more evi-
dent and sought after. Besides helping residential clients and 
their drilling contractors to avoid drilling dry holes, electro-seis-
mic data has also been used to discover the most productive well 
location for agricultural pivots, has helped developers plan new 
subdivisions, cities solve water problems, and in numerous other 
ways has aided projects dependent on water.
While this is new technology for America, it has been used 

extensively in Africa, the Middle East, Japan, Australia and 
Europe.  As a new company in the U.S., NWAS Inc., of Adna, 
Wash., has continued to expand the use of electro-seismic tech-
nology through franchise holdings.  It now has 15 franchises, 
located in the states of Washington, Montana, Colorado, Or-
egon, California and Texas with several others pending.
As attested to by numerous successful wells drilled using 

NWAS data, electro-seismic water location is the newest, most 
accurate scientific method available in North America today. 
For more information on successful wells and testimonials of 
satisfied customers one can visit www.findwellwater.com, the 
NWAS, Inc. website.  The Pettys can be reached in Bozeman 
at P.O. Box 881, 59771 or by calling them at 406-587-3250 or 
toll free at 888-588-3250. 

NWAS • Electro-Seismic Waves Help Quench Montana Well-Water Thirst
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Helping ranchers with a low-cost method of providing 
clean water to livestock for 12 months a year, Frost-
free Nosepumps put a new spin on old-school tech-

nology - a pump that lets cattle draw their own fresh well or 
pond water year-round, without the need for power. 
The design allows the pump to work in winter, and is easy  

for livestock to use. With a little help from the producer, cattle 
train themselves to use the pump by being able to smell water 
pumped into the trough by the trainer, and also by observing 
those animals that have learned how to operate the pump. The 
first cow to the pump strokes the pendulum about 3 times to 
draw the water, after which it pumps at about half a quart per 
stroke. When there are no livestock pumping, the fresh water 
in the riser pipe drains back down through a small hole. The 
hole is 5 feet down the pipe, and the vertical culvert should 
be insulated to protect against freezing in winter temperatures. 
When the livestock pump, water flows over a nipple in the back 
of the Nosepump unit and into the trough. This nipple prevents 
backflow which could carry contaminates back into the water 
source. Because water is produced on the push stroke vs. the 
return stroke, the cattle drink everything they pump. 
The creator of the Frostfree Nosepump, Jim Anderson,  puts 

his own herd of 135 cows on a single unit after weaning, and 
recommends 50 to  60 cow/calf pairs per pump in the summer-
time. After five years of using the pumps year-round on their 
own operation, the Andersons are very confident that this pump 
will help many livestock producers.
Customers are encouraged to pour a 20’ by 20’ concrete pad 

around the unit. It’ll help prevent contamination and it also 
keeps the frost from being driven down by the activity around 
the pump. As an added precaution, we recommend styrofoam 
insulation under the cement pad.
The demand to keep cattle out of riparian areas is increasing, 

and the Frostfree Nosepump is an environmentally friendly 
alternative to keep cattle out of rivers, creeks, ponds and dug-
outs. It is especially helpful to water cattle on remote pastures 
and establish winter feeding areas away from traditional sites. 

The pump has been tested over existing cased wells and bored 
wells, or trenched from ponds with standing water between 7’ 
and 45’. It is guaranteed to work year-round if it is installed ac-
cording to the directions provided. To view cattle operating the 
pump even at temperatures of minus 40 degrees, take a look at 
the videos on the website: www.frostfreenosepumps.com.  For 
further information on Frostfree Nosepumps Ltd. visit the web-
site or call the toll-free phone number in the ad on this page.

Cattle Pump Their Own Water

FROSTFREE NOSEPUMPS - THE ENERGY FREE SOLUTION

Keeps cattle out
of ponds, rivers, and
creeks, all year
round .......

Will not freeze - even
in Canadian winters!
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Two Guys Communications Inc.
Communications Specialists

• New & Refurbished Telephone Systems
• Sales, Installation, Service
• Data Wiring
• Cetified Technicians
•  Voice Mail

Service & Repair On All Major Brands
307-632-4285

5205 Charles St.
Cheyenne, WY 82001

YOUR FULL SERVICE
IRRIGATION COMPANY

Townsend, MT • (406) 266-3741
1-800-654-2854

www.watsonirrigation.com

Loegering is excited to introduce 
the only forward digging skid-
steer-mounted trencher that is 

guaranteed to trench circles around the 
competition.  This trencher is literally 
the only trencher that goes the right 
direction.  The Loegering Trencher’s 
innovative side-shift design digs in 
both directions, straight, and in curves.  
This innovative trencher has a skid-
plate that can be set in relation to the 
two tandem dirt augers and rests on the 
ground, allowing the operator to skid-
steer in the float position and maintain 
a constant digging depth at all times.  
“Not only is it a user-friendly trencher, 
this is currently the only trencher in the 
skid-steer market that can dig trenches 
moving forward allowing you to dig 
right up to a building or curb”, states 
Loegering Region Sales Manager Todd 
Shepherd.  
The trencher is available in digging 

depths of 3 feet 6 inches, 4 feet 6 inches 
and 5 feet 6 inches. In just a matter of 
minutes, your 3 feet 6 inch trencher can 
become a 4 foot 6 inch unit by simply 
sliding the extension piece onto the 
boom and adding an additional section 
of chain.  Converting to a 5 foot 6 inch 
machine just means adding a second 
boom extension, the proper length of 
chain as well as additional teeth.  The 
teeth can also be adjusted to widen or 
narrow the trench.  The trencher can dig 

trenches from five to 
12 inches wide.
The Loegering 

trencher is easier, 
safer and faster than 
the competition.  
This trencher fea-
tures bumper arms 
that rest on the front 
frame of the skid-
steer to stabilize and 
take pressure off the 
skid-steer’s tilt cyl-
inders. 
Loegering Regional 

Sales Manager Dale 
Brandt feels one of 
the primary ben-
efits of the Loeger-
ing Trencher is the 
added safety you get 
with our trencher.  
“With the Loegering Trencher, you can 
now see where you’re going.  Not only 
is this a nice safety feature, but since 
you no longer need to use a spotter, this 
Trencher will also cut down on your la-
bor costs!”  
This trencher is ideal for creating circu-

lar foundations.  The outside of the tren-
cher frame has eyelets for hooking up a 
chain to use as a visual guide to keep 
the trencher at the desired radius while 
creating perfect sidewalls.
The trencher also has a Spoon that 

cleans out and levels the trench.  
The spoon attaches to the underside 
bracket.  
Loegering, the original skid-steer track 

manufacturer, has been building tracks 
for over 30 years and tracking self-pro-
pelled booms since 1977. The company 
designs and produces tracks and attach-
ments for distribution worldwide.
For more information, please contact:

Becky Fix, Marketing & PR Specialist, 
(701) 347-6316.
e-mail: beckyf@loegering.com

Loegering introduces the only forward-moving skid-steer 
trencher in the market. Now you can dig trenches the RIGHT way!
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Save Time And Money
with Box-S Permanent Fence

SUNDERMAN MFG. CO.
47143 250th Street • Baltic, SD 57003

(605) 529-5470 • (800) 843-3312
Fax: (605) 529-5469 • www.boxsfence.com

• Depending upon
  your situation
  elevate panels
  hassle-free to fit
  your individual needs.

• Add to your lot as you 
can with the easy,

  continuous system.

• Mounts in any style 
post-wood or pipe.

USE FOR:
Corrals

Acreages
Feed Lots

Sorting Alleys
Roping Arenas
Riding Arenas

Sunderman Manufacturing is proud 
to be a competitor in the livestock 
fencing industry.  Our products 

display years of development which is 
refl ected in their quality.  Installation is 
fast, easy and permanent.  
Box-S Fence offers a line of continuous 

fencing in two sizes.  The continuous fence 
is made in 20 foot lengths, with 1 inch 
and 1¼ inch round tube 14 gauge panels 
available.  The 1 inch panel is a panel used 
for large holding pens and low crowding 
areas. It is a panel that many of the horse 
enthusiasts are using for their operations.  
We also offer a 1¼ inch panel that is best 
used for feedlot and higher crowding areas.  
This is an extremely sturdy panel that will 
provide you with less fence maintenance. 

Both panels are attractive and have a clean, 
pleasing appeal.  Our panels are as strong or 
stronger than any other on the market. 
Continuous Fenceline Feeder Panels 

will help you cut back on waste in your 
feeding operation.  Depending upon your 
situation, you can elevate them to meet 
your individual needs.  Installation is fast, 
easy and permanent.  
Box-sS Fence  also produces a set of ex-

tremely high quality Portable Corral Pan-
els.  You will fi nd them highly effi cient 
wherever you need to use them.  A pin 
and loop connection is used, making it 
easy to connect, even in rough terrain.  
 We also offer a new circular designed 

Mini Tub/Calving Pen which is safe 
and strong.  There are no corners to get 

Sunderman Mfg. Co. • Save Time & Money With Box-S Permanent Fence
backed into.  You‘ll never have to get in 
the pen with the cow until she is caught in 
the headgate. The catch gate stops every 
four feet and the back gate opens to allow 
room for pulling calves.
 All of the Box-S Fence products can be 

mounted on any style of post or pipe and 
the splices and clips are included in the 
purchase price.  
We’re confi dent that with Box-S Fence, 

you’ll fi nd people with a can-do attitude. 
We‘ll help you in any way possible.  To 
place your order, or for more information, 
please phone (605) 529-5470 or toll free 
(800) 843-3312.  Click on our website 
at www.boxsfence.com and check out 
our pricing and various products we 
have to offer. 

Farmers cope with more job stress 
than the average worker. In fact, 
the National Institute for Occu-

pational Safety and Health reports that 
farming is one of the 10 most stressful 
occupations and one of the most danger-
ous occupations - with an accident rate 
second only to mining.
The combination of stress and daily work 

around powerful machinery and /or large 
animals in varying and unpredictable 
situations can lead to accidents. The most 
effective way to counter farm stress is to 
recognize that some events can be stress-
ful and to plan ways to deal with those 
stressors effectively - before symptoms 
become severe.
Stress can manifest itself as physical 

symptoms such as headaches or stomach 
problems, or as emotional symptoms 
through angry outbursts or depression. In 
most people, stress affects relationships 
with others and is often fi rst noticed by 
someone other than the person experi-
encing it. Stress can also lead to action or 
behavior that results in a farm accident.
Research shows that even under similar 

circumstances, farmers react differently 
to the amount of stress they experience, 
Slocombe said.  This is because some 
farmers develop more effective coping 
strategies than others.
Stress levels among farmers may increase 

farm accidents.
Tips for managing stress:
• Recognize your personal symptoms     

MANAGE FARM STRESS TO STAY SAFE
and make a conscious decision to do 
something about them.

• Eat nutritious foods daily. Just as 
machinery needs quality fuel, our 
bodies need nutritious food to function 
properly.

• Keep machinery and equipment in 
good working condition. Elimination 
potential breakdowns can minimize 
stressful events.

• Talk about your stress with family or a 
close friend. 

• Do something relaxing every day 
- even if it’s just for a few minutes.

• Exercise. Farmers get a lot of exercise,  
but it’s not always vigorous enough. 
Try to do some type of aerobic exer-
cise at least three times a week.
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INDESTRUCTIBLE RUBBER WATER TANKS
Giant Rubber Water Tanks specializes in

livestock watering tanks that last a lifetime. 8’- 12’
diameter, freeze resistant. Ask about semi-load

delivery. They can be cut to any height up to 34”
and can hold up to 1200 gallons and linked

together for more capacity.

CALL TODAY FOR MORE INFORMATION • BETH REILLY

(307) 467-5786
Giant Rubber Water Tanks • Box 86 • Alva, Wyoming 82711

“Dealer Inquiries Welcome”

Ray Choriki – B & C Ag Consultants
BENEFITS OF DEEP SOIL TESTING
Deep soil samples provide the information necessary to 

reach “Maximum Yield Potential, Crop Quality and Profits”. 
We test for salt, sodium, soil depth, PAW to 6 ft., available 

nutrients to 4 ft., establish a realistic yield potential and 
calculate nutrient needs by budget/inventory.

GPS SOIL MAPPING FOR MAX PROFIT
MT soils are variable. Take advantage of soil variability to 

maximize profits. We pioneered a soil zone mapping process that 
maps the deep, shallow with shale or glacial till, salty layers, 

gravelly or sandy soils in each field. Every soil zone is fertilized 
for its own yield potential and fertilizer needs.

4 Probe Trucks for 6 Foot Sampling
We are scheduling and sampling for 2004 winter wheat crop.

CALL RAY TODAY FOR DETAILS 406-259-5779
Stop Guessing! Start Deep Soil Testing!

Serving MT, Western ND & SD and WY for over 30 years.

Dairy farmers get paid for 
milk yield from dairy cows. 
It represents over 80% of the 

income from most dairy enterprises. 
The milk production of a cow is the 
result of her genetic capacity to pro-
duce milk and the provision for her 
on the part of the dairy farm man-
ager of high quality nutrition and a 
comfortable stress-free environment. 
Over the last 40 years in the US the 
milk yield of first lactation Holstein 
cows has almost doubled from about 
13000 pounds to just over 25000 
pounds. Over that same time period 
the genetic value of dairy sires for 
milk yield has increased almost 7800 
pounds. These gains are tremendous 
and represent a concerted effort of 
dairy farmers and the AI industry 
to improve milk production and the 
genetic capacity of cattle for milk 
production.
Now some farmers are asking if we 

need to continue our strong empha-
sis on milk production in our genetic 
selection programs. Why would this 
question be asked? Trends from 
USDA data show a decline in pro-
ductive life of about 3 months over 
the last 40 years while breeding val-
ue of sires for productive life has ac-
tually increased by about 6 months. 

WHY CONTINUE TO SELECT FOR MILK YIELD?
Dr. Jack McAllister • Extension Dairy Specialist, University of Kentucky

Other studies have shown a decline 
in several measures of reproduction 
but the genetic component of this de-
cline is not clear-cut. The real ques-
tion is has increased genetic capac-
ity for milk yield come at too high a 
genetic price? 
This is not an easy question to 

answer. Management and the eco-
nomics of dairy production must be 
examined to arrive at some overall 
perspective. Feed cost is the single 
largest cost category for milk pro-
duction. Because higher producing 
cows require more nutrients, espe-
cially energy and protein, they will 
have higher feed costs for the same 
level of ration quality than lower 
producing cows. To a degree higher 
producing cows have greater health 
care costs. Most other dairy produc-
tion costs are essentially indepen-
dent of the yield of the cow. How-
ever, higher producing cows should 
still generate more income over vari-
able costs. In so doing they will raise 
the production efficiency and should 
with good management increase the 
profit margin. Management is re-
sponsible for the environment which 
promotes higher production as well 
as the cost control to make the higher 
profit margin possible.

Continued selection on milk yield 
will ensure that the cows will have 
the genetic capacity to produce as 
good managers provide environ-
ments which stimulate higher and 
higher milk production. A long term 
study at the University of Minnesota 
begun in 1964 has shown that cows 
sired by bulls highly selected for 
yield since then now produce 10,000 
pounds of milk more per lactation 
than cows sired by bulls at a 1965 
genetic level when both groups of 
cattle were fed and managed alike. 
This study is consistent with the na-
tional trend discussed earlier. 
We currently recommend choosing 

AI bulls which are in the 80th per-
centile or above for Lifetime Net 
Merit $ to sire herd replacements. 
This should keep the genetic poten-
tial of herd replacements ahead of 
the genetic trend currently being ex-
perienced in the national population. 
In the Lifetime Net Merit $ index, 
yield adjusted for feed cost receives 
about 67% of the emphasis in the se-
lection for the production, type, so-
matic cell score and productive life 
traits. Among bulls which meet this 
standard, specific bulls can be se-
lected to improve or prevent decline 
in other traits of interest.
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Since humans first domesticated horses nearly 5,000 years 
ago, the brainy and brawny horse has played a central 
role in shaping human culture. They not only enabled 

faster communication and travel, but also proved decisive allies 
in military campaigns, with mounted troops often overwhelming 
foot-bound infantry. 
The horse was such an effective weapon, in fact, that empires 

from Egypt to Mexico crumbled before the onslaught of mount-
ed enemies, who brought with them new ideas, technologies, and 
cultural practices. 
Historians disagree about whether the first tamed horses were 

used primarily for food, riding, or to pull carts -- probably all 
three. But they do agree that by about 3,000 years ago, the horse 
had become a fixture of many ancient civilizations. Due to their 
use in war, horses quickly became associated with power and 
prestige. 
The horse’s quick feet so impressed the Persians that they put 

the animal to work as a communications tool. In the 5th century 
BC, Persian officials used mounted couriers, who would ride a 
short distance, then hand messages off to rested riders to send in-
structions to their far-away colonies. The riders were instructed 
not to let snow, rain, heat, nor darkness keep them from deliver-
ing their precious cargo. Centuries later, in the 1800’s, the U.S. 
Pony Express borrowed the same method and motto as its rid-
ers galloped across the new nation, delivering the messages that 
drew America together. 
It is the workhorse, however, that may have had the biggest im-

pact on human history. Bred to haul heavy loads day in and day 
out, the workhorse changed the practice of farming and industry. 
Harvests could suddenly be transported long distances, creating 

trade and wealth in villages that had once had little contact with 
the outside world. Similarly, timber and stone could be moved to 
cities and towns, greatly increasing the supplies of raw materials 
available to shipyards, carpenters, and builders. 
In an age of trucks and trains, it is hard to imagine that a trained 

team of draft horses once pulled as much as some locomotives.  
Still, they proved no match for modern engines. 
Even race car owners would agree: no high-horsepower motor 

has anywhere near the personality or historical importance of 
a real horse.

History Was Written by the Horse

Farmers and ranchers possess the ability to boost their in-
come and help preserve their enterprises by tapping into 
the potentially lucrative market for agri-tourism, according 

to Jane Eckert, a marketing professional and sixth generation farm 
proprietor, states that agri-tourism can create added stability for 
farm operations.  Eckert urges farmers and ranchers to think about 
how non-farm families perceive rural areas. 
“See a stressed-out urban couple, both of which are working,” 

she said.  “They wake up on a Saturday morning and they say 
“Let’s go out to a farm today.” Such a couple is a perfect target 
market.  Urbanites who appear at farms are “looking to reconnect 
with the land have an opportunity to experience what, for them, is 
a lost world,” Eckert said.  “Visiting a farm or ranch is more than a 
vacation.  It is an awakening.”  Opening up a farm to visitors also 
opens up an educational purpose.  “We can become a place where 
people learn to appreciate what you do,” she said.
Eckert explained her own experience getting into agri-tourism. 

Born on a family apple farm outside of St. Louis, she left it to pur-
sue another career after she completed her education.  She returned 
to the farm in 1988 and “started looking at the farm with new eyes. 
I observed the good time people had by coming to our farm.”
In subsequent years Eckert and other family members built the 

agri-tourism component of the farm so that it now attracts more 
than 500,000 visitors each year. The property hosts a series of sea-
son-specific events throughout the year.  An Easter egg hunt, for 

example, draws 2,000 children.  The Eckert’s charge $12 for the 
daylong activity. “We are farmers just like you”, Eckert said. “We 
are doing our best to keep our farms and  property.”  
Changes in domestic travel patterns favor agri-tourist destina-

tions. Most U.S. citizens now take short trips over long weekends 
instead of the traditional, two-week expedition. Eckert’s said they 
are looking for different experiences that will also strengthen fam-
ily relationships. Recent evidence indicated that farm properties 
open to the public have benefited.  According to a U.S. Service 
Forest survey, 62 million citizens visited a farm or ranch in 2001. 
Eckert recommends that farmers and ranchers who are consid-

ering agri-tourism, contact officials at state and local tourism 
agencies and local chambers of commerce.  Partner ships with 
these outside entities can create additional sources of funding 
and assistance with marketing.  She described the combination 
of agriculture and tourism as “a natural marriage.”
The process of building an agri-tourism business is not easy and 

is not for everyone, but the rewards can extend beyond profits.  
Families and children will learn something every moment they 
are on the farm.  One of the most thrilling things is when children 
make the connection that what was produced at the farm ends up 
on their table.
Farm and ranch owners may obtain more information about agri-

tourism by contacting the North American Farmers Direct Marketing 
Association.  The organization maintains a website at nafdma.com.

Agri-Tourism Can Be Lucrative For Farmers

Having Trouble Finding Qualified Workers
for Livestock Production Occupations?

CALL MOUNTAIN PLAINS AG SERVICE FOR HELP IN H-2A
LABOR CERTIFICATION

For more information call:
Oralia Mercado • Executive Director

307-472-2105
811 N. Glenn Rd. • Casper, WY 82601 

Mountain
Plains
Agricultural              . . . .
Service                        . . .
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“Honoring our chiefs and our
Traditions with continual obligation

towards addressing the Health,
Education, and Wellbeing of Shoshone 

people and those living on the
Wind River Reservation”.

Executive Secretary: Barbara Ferris-Mireau

(307) 332-3532 • (307) 332-4932
15 North Fork Road • P.O. Box 538

Fort Washakie, WY 82514
www.wrtsc.org/easternshoshone.html

The vast territory belonging to 
the Shoshonean linguistic stock 
of the large Uto-Aztecan family 

once stretched from the rugged Cascades 
and Sierra Nevadas to the northern Plains, 
then southward almost into Mexico.  With 
the exception of the Washos of California, 
it included all of the Indians in the Great 
Basin area, the Shoshonis, the Paiutes 
(Paviotsos), the Bannocks (Northern Pai-
utes), Commanches, and the Utes.  There 
was a variety of dialects, but the natives 
had little difficulty understanding each 
other. 
With their linguistic bond and cultural 

similarity, they were not readily distin-

The Shoshone 
guishable.  Yet the Shoshoni (Snake) Indi-
ans, bearing the linguistic name and speak-
ing the Shoshoni-Comanche dialect, are 
unique in that they show the influence of 
three distinct cultures, namely, the Basin, 
the Plateau, and the Plains.  Their territory, 
separate from that of their kinsmen, the 
Paiutes and Utes, stretched continuously 
from the desert area of California, across 
the central and northwestern Nevada, then 
across Utah and Idaho into Wyoming, over 
the Rockies and on to the Plains, with the 
Comanche branch pushing southeastward 
through Colorado deep into Texas. 
The Great Treaty Council. officially 

known as the Fort Bridger Treaty Council 

of 1868, was highly significant as it was 
the last treaty council called for the pur-
pose of establishing a reservation.  There-
after, all reservations were created by ex-
ecutive order.
The Eastern Shoshone of the Wind 

River Reservation 
The Eastern Shoshone are located on 

the Wind River Reservation, which is 
located in the central region of the state 
of Wyoming.  The reservation is home 
to two tribes: the Northern Arapaho and 
the Eastern Shoshone.  The tribes operate 
as two separate tribal governments.  The 
reservation covers 2,268,008 acres.  There 
are 2,650 Eastern Shoshone. 

Freberg & 
Co. of

Wyoming
“Your one stop source for 

any insurance needs”
Trucking • Oilfield

Commercial • Life/Health

305 SW Wyoming Blvd.
Mills, WY 82644

307-266-6568
Proud to support Wyoming’s 

farmers and ranchers

The Koehn family began their ag equipment com-
pany 40 years ago with the now famous Drive-Thru 
Electric Gate. You can simply drive through the 

spring-loaded gate from either direction with any vehicle 
without ever having to stop and open or close the gate.
Other unique products made by Koehn include the Kozy 

Kalf Sled for hauling baby calves, the popular Aluminum 
Kalf Katch that telescopes from 5’ to 10’, also The Calf 
Warmer & Kalf Koat. Koehn also offers a line of Super 
Sorting Stix that include the Koehn Rattle Paddle Stix. 
For a free catalog featuring these products and many 
more, call toll free 1-800-658-3998, or contact Koehn 
Marketing Inc. at P.O. Box 577 Water-town, SD 57201. 
Web site www.koehnmarketing.com

Koehn’s Unique Livestock Handling Products   
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Designed with the Farmer in Mind

EASILY DELIVERED TO YOUR FARM
Johnson Mfg, Inc. 1-800-874-5600 (ask for Jerry)

Kulm, ND                 www.johnsonmfg-hygrade.com

Built rugged
because tough

jobs need tough
equipment.

• 12’ & 14’ blade width
• 45˚ blade angle
• 15˚ blade tilt
• Control from tractor seat

REAR STEER models
• Blade moves 4’5’ to either side

of tractor
• Great for drainage ditch cleaning, 

terracing, riprapping

4 

MODELS

Johnson Mfg., Inc. began in 1981.  
Gerald Johnson Sr., Founder and 
inventor, began his manufacturing 

out of necessity.  Through ingenuity and 
need, he invented farm implements.  He 
then had these inventions patented in the 
USA and Canada.  Marketing began, and 
Johnson Mfg. was born.  Our company 
Motto is “If you like our product, tell 
others; if you don’t, tell us.”  
Located in Kulm, North Dakota, 

Johnson Mfg. employees take pride 
in their work, and through employee 
teamwork, they build high quality 
products that meet and exceed our 
customer’s expectations.  
Johnson’s operator-friendly HyGrade 

Graders are built rugged because tough 
jobs need tough equipment. They are a 
quick and economical way to clean and 
maintain waterways, rebuild ponds, dig 
irrigation ditches, fill washouts, level 
building sites, clean feedlots, grade roads, 
remove snow, level field edges, and any 
other jobs with your farm tractor.  
There are four models to choose from. 

The models 1200RS and 1400RS have 
hydraulic rear steer that allows the 
operator to move the blade 4 to 5 feet 
more to the left or to the right side 
of the tractor hydraulically from the 
tractor seat.  They require 4 hydraulic 
remotes.  The Rear Steer feature allows 
the HyGrade Grader to clean along 
feedlot fences, buildings, trees, etc. 
without having to drive the tractor 
too close to the objects that you are 
working near.  The Rear Steer also gives 
the grader the capability to clean out 
irrigation and drainage ditches that are 
wet, while keeping the tractor on dry 
ground. The Rear Steer Models make 
road construction and rip rapping easier 
since the operator doesn’t need to drive 
as close to the edge of the road banks.
Johnson Mfg., Inc. is continually 

improving its product line.  Business 
hours are 8:00 a.m. to 6:00 p.m. Monday 
through Friday central standard time. 
For more information, please phone 
1-800-874-5600 or visit our website at 
www.johnsonmfg-hygrade.com.

Johnson Mfg., Inc.
HyGrade Pull Type 
Graders - Designed With 
The Farmer In Mind 

R Y E G R A S S  S E E D

RESPONSIVE - PROVEN FORAGE YIELDS

FORAGE SEED BLENDED FOR YOUR NEEDS
Forage Ryegrasses
Forage Tall Fescues

Forage Turnips and Rape
Clovers, Bromes, Timothy, Orchardgrass, 
Festulolium, New Zealand Forage Seeds

For the dealer nearest you call 541-491-3501
or email: seed@saddlebutte.com

Saddle Butte Ag • 31144 Wirth Rd. • Tangent, OR 97389
DEALER INQUIRIES WELCOME
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After carefully listening to cus-
tomers who were disappointed 
with the performance or lack 

of features in ATV sprayers available, 
C&R Supply set out to design a series of 
sprayer to meet their needs.
 “Instead of taking an off the shelf tank 

and attaching features, we needed to get 
all the input we could from customers 
and ATV manufacturers”, said product 
manager Dusty Miller. “With a good vi-
sion of what features and options were 
required, it became obvious that a com-
pletely new tank design was needed”.
The EZ ATV Sprayer was designed 

with the operator in mind for ease of op-
eration and functional ability and safety.  
With the sleek design brings the weight 
forward and more to a center of grav-
ity for better machine balance.  Allow-
ing the legs of the tank to wrap around 
the fenders of the ATV gives the sprayer 
dual sumps to give maximum drain-
age and the ability to run on side hills 
without losing its prime.  The pump, 
strainer, and main shut-off are mounted 
underneath the tank in a protected cav-
ity, which also serves as a dual slosh 
baffle.  The top of the tank is designed 
with a fill catch area to prevent chemical 
from getting on the operator.  The EZ is 
fitted with a 4 gpm Shurflo Pump and 
a quality Tee-Jet trigger style handgun 
in the convenient control panel at your 

side.  All brackets and boomless nozzle 
or boom accessories are attached to the 
tank for quick and easy mounting.  The 
EZ ATV Sprayer has several different 
options and accessories to meet your re-
quirements and needs.
C&R Supply, Inc. is a distributor and 

manufacturer of agricultural and road-
side spray equipment located in Sioux 
Falls, South Dakota.  For over 25 years, 
C&R Supply, Inc. has been a leader in 
the distribution and servicing of many 
quality products from Raven Industries, 

C&R Supply, Inc. • Birth Of A Sprayer

Spraying Systems, Banjo, and more.  
We also lead the way in designing 
and manufacturing new and advanced 
products such as our own C&R Foam 
Marker, Spot Sprayer, and the EZ ATV 
Sprayer featured in this ad.  C&R is a 
provider for precision ag products such 
as GPS guidance systems, variable rate 
controllers, mapping, steering assist 
systems, and chemical injection units.  
C&R prides themselves on the knowl-
edge and experience that is required to 
keep up with today’s technology.

Spray 30 feet wide with no boom

For Extreme Cow Comfort
Ulti-Mat™ All Rubber

Cow Mattress Installation
Absolutely The Ultimate In Comfort

Installation & Financing 
Available

ZARTMAN 
FARMS

717-733-1050
820 Hilltop Rd.

Ephrata, PA 17522
www.zartmanfarms.com

E-mail: zartmanfarms@dejazzd.com
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J.W. Hall Enterprises, located in 
Sante Fe, Texas is America’s 
choice for superior stall and barn 

components.  Committed to excellence, 
J.W. Hall stall and barn components 
have become the industry standard. En-
gineered for maximum safety and de-
signed to withstand the tough demands 
placed on today’s equestrian activities 
makes,  J.W. HALL America’s number 
one choice!
SAFE…FUNCTIONAL…AFFORD-

ABLE!
J.W. Hall Enterprises has been manu-

facturing quality stalls since 1982.  Built 
to last, all stall frames are made of heavy 
duty 2” square tubing with 2” channel 
welded to the corner posts and have 8-
foot tall walls. The channel holds the 
lumber in the walls without using screws 
or nails, and the tongue and grove lum-
ber is locked in place by a hold down, 
which fits into a hole provided in the 
top rib. Prices start at just $612.00 for a 
10’ x 10’ starter stall.  Please check full 
pricing and part numbers for additional 
sizes.  We’ll be happy to send you a free 
instructional video that covers easy in-
stallation instructions.  Just call us with 
a request at 1-800-475-8158.
The stall fronts include two posts with 

channel for tongue and groove lumber 

and a post for the door. The frame bolts 
to the existing posts. The door and hard-
ware need to be purchased separately 
depending on the style desired. All 
frames are 8 feet tall.  Roof jacks are 
available in any length to match your 
roof height.  Assembly is simple.  Just 
check the assembly page, plus you will 
receive an installation video with your 
order.  All frames are hot dipped galva-
nized for lasting a lifetime! 
The connecting tack stall includes two 

corner posts, one doorpost; three top 
ribs, three bottom ribs, hold-downs for 

each wall and all fasteners to complete 
the assembly. The tack walls are 8 feet 
tall to match the stall walls.  This stall 
and tack room suite provides the ul-
timate in convenience, a stall for your 
horse and a location for feed, tack and 
other items. It is a very popular offering 
for boarding!
Add our roof jacks, available in any 

length to facilitate the height of your 
barn.  Add a roof and you have complet-
ed minimal efforts and minimal cost!
For more information, phone 1-800-

475-8158 or Fax: 409-925-4782.

J.W. HALL ENTERPRISES, INC. • Built To Last A Lifetime!

U.S. Custom Harvesters, Inc. is an 
association of professional cus-
tom harvesters serving the needs 

of the American Farmer.  The organization 
was established and chartered in 1983 in 
the State of Texas and serves as a link be-
tween the harvesters and the many groups 
of people they work with such as farmers, 
businesses, and the State and Federal 
Government.  U.S. Custom Harvesters is 
a dues funded, membership organization 
with the Harvest News magazine as their 
primary means of communicating with 
members.
This organization also works to educate 

its membership concerning safety, qual-
ity of workmanship and information on 
equipment updates.    
The input from their membership is 

channeled through designated committees 

that report to the elected board meeting 
annually the first weekend of March. The 
membership has benefited at these annual 
gatherings in such areas as exchanging 
ideas, helping one another in the place-
ment of work, and establishing a scholar-
ship fund that helps educate future leaders.  
Much of the information is updated in the 
Harvest News monthly magazine.
It has been a goal of USCHI to provide 

funding for scholarships through various 
activities such as quilt sales and raffles, 
silent auctions, memorial donations, hon-
orary and auction donations.  To qualify 
for a scholarship, all applicants must have 
some direct family ties to a current USCHI 
regular member, or have been employed 
by a current regular member within 
the last year, or be making some direct 
contribution to the USCHI organization.  

In addition, applications are considered 
if the applicant is directly related to a 
deceased member (son or daughter) that 
was a regular member within the last two 
years of their death. The strength of this 
organization is in its membership, which 
consists of not only custom harvesters, but 
also related businesses such as implement 
dealers, insurance companies and farmers.  
It is their goal to continue to enhance and 
promote custom harvesting so that it is a 
viable industry available to future genera-
tions of producers. 
U.S. Harvesters will continue to support 

and be a vital part of American agriculture, 
which is the strongest and most effective 
producer of crops that feed the world.
For more information, phone (620) 664-

6297 or e-mail: office@uschi.com.
Website: www.uschi.com.

U.S. Custom Harvesters, Inc. • Harvesting Crops That Feed The World
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• livestock enzyme and mircobial feed additive
• designed to increase digestibility of feed up to 14%
• formulated to aid animal health by preventing illness during stress
• contains numerous strains of different enzymes, yeast,
  fungi, and up to 3.5 billion CFUs of bacteria
• now available in a drench
• an alternative to using antibiotics
• made in dry, liquid, and paste form
• certified organic
• university and producer tested
• dealer inquiries invited

Multiple Stabilized Enzymes

Natur’s Way, Inc. Horton, KS • 1-800-615-0299
Jim Dinklage, Sales: Orchard, NE • 1-866-615-0299

PROPANE 
SERVICE & SALES

HOME PROPANE DELIVERY
 HOME APPLIANCE SALES

Refrigerators • Ranges
Furnaces • Water Heaters

NORTHERN ENERGY INC.
MISSOULA, MT • 406-721-2300

3301 W. BROADWAY

KALISPELL, MT • 406-257-3406
1120 E. IDAHO ST.

HELENA, MT • 406-442-5409
2200 AIRPORT RD.

POLSON, MT • 406-883-2406
200 SEVENTH AVE.

PLAINS, MT • 406-826-3461
102 W. RAILROAD

BOZEMAN, MT • 406-586-9707
2400 NORTH 7TH AVE.

ENNIS, MT • 406-682-4230
349 E. MAIN ST.

V-1 PROPANE
VICTOR, MT • 406-642-3636

2364 HWY. 93 NORTH

COMPLETE

Burrows Enterprises, Inc. 
from Greeley, Colorado, has 
been designing and manu-

facturing agriculture equipment and 
products since 1977. Our largest line 
is the Roto Grind Tub Grinder. This 
machine, designed and patented by 
Harvey Burrows, is now one of top 
selling Tub Grinders in North Amer-
ica. 
During the mid 1970’s, Harvey de-

signed a grinder capable of grinding 
all types of forages, grains, and other 
feeds. This machine controls how fine 
the grind is without using screens. 
While designing and fine tuning pro-
totypes, he became satisfied that the 
new design would eliminate the prob-
lems caused by grinding wet materi-
als with screen grinders.
After production, he encountered 

other pleasant surprises:
• Grinding capacity exceeded expec-

tations. 

• The Roto Grind used less horse 
power than screen-type grinders at 
the same capacity.
• The grind is more consistent than 

other types of grinders.
What’s more, the simplicity of de-

sign requires only 2 moving parts. 
This results in: 
• Lower maintenance costs 
• Less replacement cost of wear 

items 
• Lower initial machine cost
Since Burrows Enterprises is a 

small, family owned business, we 
had to gain our reputation through 
honesty, word of mouth, and through 
the creation of an excellent product. 
As we have grown in the past 20 
years, we have kept improving the 
quality, performance, and versatility 
of the Roto Grind. We are in constant 
contact with end users, dealers, and 
sales people. We are open to sugges-
tions from our distributors and users 

Burrows Enterprises, Inc.
All New Roto Grind Tub & Grain Grinders

on new improvements and changes.
Burrows Enterprises, Inc. now sells 

a high percentages of all grinders sold 
in the United States and sales are now 
world wide. 
Other products manufactured by 

Burrows Enterprises Inc. are: 
• Round Bale Unroller 
• 3 Point Grain Grinders 
• Fisher Pumps used in Irrigation, 

Industrial, Oil field, Manure and 
Construction applications.
• Our basic philosophy is to keep our 

products as versatile, simple, and low 
cost as possible. 
• Our goal is to make certain we 

make every effort to produce the best 
product on the market.
• Every production run we make 

produces the best Roto Grind Tub 
Grinder yet made. 
Call for more information or litera-

ture at (970) 353-3769.
Website: www.rotogrind.com
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Secondary Containment Fertilizer,
Petroleum, Pesticides, Etc.

J.C. Ramsdell Enviro Services, Inc.
P.O. Box 307, Flandreau, SD 57028

Phone: 605-997-3704 Fax: 605-997-2873
Web Site: www.jcramsdell.com Email: johnh@jcramsell.com

SMALL TANK SYSTEM

LARGE TANK SYSTEM

Portable
4 shapes - round
rectangle, square
& oval
Self Install Kits

Peace of mind
Groundwater
protection
May lower
insurance dollars
Recover spilled
material

J.C. Ramsdell Enviro Services, Inc. introduces a secondary 
containment system that is portable and takes the “com-
mon sense” approach. Shipped in kit form, the galvanized 

steel secondary containment system is easy to assemble. Kits 
are available for earthen floors or for concrete pads.
Three standard heights are available 21”, 33”, and 44” tall. 

Taller panel heights are available upon request. Four shapes are 
available-round, oval, square, and rectangle. Panel lengths are 
either 56” or 112” long. Round secondary containment systems 
are available in various diameters from 12’ to 72’ in diameter. 
Square and rectangle shapes can be virtually any size to fit your 
available space. 
With many fertilizer regulations now being enforced by nu-

merous states and the Federal EPA Clean Water Act petro-
leum regulations now starting to be enforced, the galvanized 
steel secondary containment system makes sense. Across the 
Midwest, many insurance companies, to limit their potential 
liability, are requiring secondary containment systems for pe-
troleum tanks. Federal EPA regulations state that all oil tanks 
over 1,320 gallons or a cumulative total of 1,320 gallons must 
have secondary containment. This includes gasoline,  diesel, 
kerosene, ethanol, mineral oil, vegetable oil, animal fat, crop 
oil and any other type of oil.
If you have 1,320 gallons, of oil products on your site and 

you have a 55-gallon drum of engine oil or crop oil then this 
55-gallon drum must also have secondary containment as all 
containers 55 gallons or larger fall under this regulation. All oil 

tanks are included in this regulation, which includes farmers 
and ranchers.
Just one fertilizer or petroleum spill can pay for the second-

ary containment system by recovering the spilled product and 
reusing. Having the spilled product get into any water or hav-
ing the soil cleanup costs can put a financial burden upon your 
operation In today’s climate of “clean and green”, a galvanized 
steel secondary containment system is not only environmental 
friendly, it can save you money if you would have a spill.
If you have any questions about secondary containment, give 

J.C. Ramsdell Enviro Services a call at 605-997-3704.

J.C. Ramsdell Enviro Services, Inc. 

Electrical
 Construction &
  Service

Commercial • Residential
Industrial • Oil Field • Farm & Ranch

ELECTRICAL CONSTRUCTION
SERVICE - DESIGN - MAINTENANCE

Office: 307-856-3012
Cell: 307-851-4067

PROMPT SERVICE GUARANTEED
Licensed • Bonded • Insured

Your Full Service Electrical Contractor

P.O. Box 6190 • #3 Saltbrush Road
Riverton, WY 82501
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The Ultimate in Western Hospitality!
Open All Year • 35 Complete Hookups • Showers • Tent Sites • Community Kitchen w/BBQ 
Area Pool Laundry • Playground • Fishponds • Horseback Riding • Rock Hunting • Hunting 
Group Rates • Weddings • Reunions • Tour Buses • Camp-

ground Open 4/20 To Nov. • Motel • Cabins & A Large Lodge 
That Has 16 Beds, 3 Floors, Fireplace, Large Dining Area & 

Meeting Room  • View Badlands

HCR-53, Box 3 • Interior, SD 57750
605-433-5599 • Fax: 605-433-5598

www.badlandsranchandresort.com

Enjoy the ultimate in western hos-
pitality at the Badlands Ranch and 
Resort located next to the South 

Dakota Badlands National Park.  
You have a choice of many lodg-

ing accommodations including a bed 
and breakfast.  The RV Park, open 
from April 20th to November, has full 
hookup sites which are shaded. There 
is lots of space between the pull-thru 
sites.  Tent in the campground or down 
by the White River. There is a common 
bathhouse with hot water and showers 
available. Rent a tipi and live like the 
mountain men and Indians did when 
the West was a frontier. Or, enjoy a stay 
in the gorgeous heated, air conditioned 
cabins during any season.  Motel units 
have microwaves, refrigerators, and sat-

Badlands Ranch & Resort
ellite TV’s in all rooms. They are also 
furnished with all cooking utensils. 
Open all year, the large lodge will 

house 25-30 people.  It’s a new ranch 
style log home, used as a lodge designed 
for groups, bus tour groups, family re-
unions, etc. It has three levels, and all 
of the levels have bathrooms with show-
ers, satellite TV and an outside entrance. 
There is a fireplace, large dining area 
and a meeting room. The view of the 
two  fishing ponds stocked with trout, 
bass, crappies, catfish and perch and the 
Badlands National Park from the lodge 
is outstanding. The resort will accom-
modate up to 350 people.
Excellent hunting packages are offered 

for spring and fall.  Corporate and private 
hunts are offered for deer, elk, pheasant, 

grouse, turkey, prairie dogs and trout.
Trail rides is just one of the many activ-

ities offered.  Some of the best trail rides 
in the scenic Badlands are located here. 
All ages and riding skills are accepted. 
Normal trail rides are 1-1/2 hours, but 
will tailor to your needs. Inquire about 
prices for a trail ride tailored just for 
you or your group. Instructions and rid-
ing tips are provided for all rides. Other 
activities include bicycling, hiking, rock 
hunting, basketball, baseball, volleyball, 
horseshoes, and snowmobiling.
For you convenience, airport pickup to and 

from Rapid City Regional Airport is also 
available. For more information, phone: 
605-433-5599 or Fax: 605-433-5598.
E-mail: info@badlandsranchandresort.com 
Website: www.badlandsranchandresort.com

We would like to tell you 
about our company Roswell 
Wool and how we can be of 

service to you.
Each partner is actively producing 

and /or feeding lambs here in New 
Mexico. We purchased the Wool Ware-
house in Roswell in 1992 and pur-
chased a second warehouse in 1994, 
Roswell Wool and Mohair. We com-
bined the two businesses and renamed 
it Roswell Wool.
In 1994, I began managing the business. 

At that time, 100% of the wool we handled 
was from New Mexico. Currently, with our 
growth, 50% of the wool we handle is from 

Roswell Wool • Dedicated To A Tradition Of Integrity
out of state, even though the amount of 
New Mexico wool we handle has grown. 
We are now the largest wool warehouse 
by volume, under one roof, in the United 
States. Therefore, we attract wool buyers 
from all over the world. We offer our wool 
on consignments to all wool buyers at our 
regularly scheduled wool sales each year. 
We have sales in January, February, April, 
May, October and December. Wool buy-
ers who come to our sales have core infor-
mation/grab samples/sample bales from 
each lot of wool offered for sale to make 
their visual inspection of each lot.
Our sales are by seal bid offerings 

– meaning that each buyer who bids on 

a lot of wool is by sealed bid. When the 
bids are all in, I announce the high bid-
der, but not until the end of the sale do 
I announce what the bid was. Therefore, 
keeping the speculation on what each 
buyer is willing to offer secret, thus add-
ing a bit of excitement when several buy-
ers are needing the same types of wool.
We look forward to earning your busi-

ness, so you can see why when we say 
“Dedicated to a Tradition of Integrity”, 
isn’t just our motto, it’s our reputation.
If you have any questions, please don’t 

hesitate to contact Mike Corn at (505) 
622-3360 or 1-800-624-WOOL Web-
site: www.roswellwool.com
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Solar Stock Watering Systems

Reliable, Cost Effective & Convenient.
Buy From One Of America’s Oldest, Most 
Trusted Solar Suppliers. Planning Guide And 
Product Catalog. $5.00 1-800-338-6844

Sunelco has been bringing you the fin-
est solar electric products since 1985. 
Our products are reliable, cost effective 
and convenient. In 1999, we joined with 
Kyocera to bring you the largest inven-
tory of alternative energy products avail-
able. Sunelco offers you a wide range of 
solar electric products and systems. You 
will find complete package systems that 
include everything you need to install 
a back-up power system, a stand-alone 
system for a remote home grid inter-
connected system. These systems have 
withstood the test of time. They include 
schematics and wiring diagrams so that 
you or your electrician can easily in-
stall them. If you are looking to add to 
an exiting system, check out our wide 
range of products. We carry everything 
from solar electric modules to inverters, 
controllers, cabling and wire. There’s 
no need to run to the hardware store. 
We have it on the shelf ready to ship to 
you. With the largest inventory in the 
industry, we can ship your order within 
48 hours on all in-stock merchandise. 

Sunelco • The Sun Electric Company 
If you prefer to order the old-fashioned 
way, order our 124 page Planning Guide 
And Product Catalog. It is packed with 
information as well as in introduction to 
solar electricity. For more information, 

or to place an order phone 1-800-338-
6844 or check out our website at www.
sunelco.com and shop online. Buy from 
Sunelco, one of America’s oldest, and 
most trusted suppliers.

Valley Engineering, Inc.  has 
been producing hydraulic Driv-
en Hole diggers since 1988.  

The unit is all enclosed in a sturdy steel 
case w/ oversize bearings.  Direct drive 
units w/ Quick-Tach bucket brackets or 
skid steer mounts.  Augers are heavy duty 
full thickness to edge sectional flighting 
ranging in size from 6” to 24”.  Rock 
bits are available for fracturable materi-
als ranging from 6” to 12”.  Telescoping 
extensions for 6” to 24” Augers.  Call 1-
800-400-0124 for applications and pric-
ing.  Ask about the Badger® Digger.

Hydraulic Driver
Post Hole Diggers

UDY Corporation manufactures 
and sells coring tools for sam-
pling baled hay, alfalfa and 

other baled forages. The product line 
is known as the Colorado Hay Probe. 
There are five models to choose from 
depending on your needs. These coring 
tools allow you to properly sample your 
forage lots. With good sampling meth-

UDY Corporation
ods and the right equipment your testing 
will accurately represent the quality of 
your bales.
These models are highlighted on our 

web sites, www.udyone.com and www.
udycorp.com. 
After reviewing our web sites, please 

contact us at (970) 482-2060 with any 
questions.

Beef industry leaders who are 
golf enthusiasts should mark 
their calendars for the fourth 

annual Angus Foundation Golf Tourna-
ment, set for July 13 at the Shiloh Springs 
Golf Club in Platte City, Mo. The Angus 
Foundation hosts the tournament, held in 
conjunction with the 2004 National Ju-
nior Angus Show (NJAS).
Teams of four will compete for various 

prizes. Four-player teams can be formed 
before the tournament or players will be 
placed on a team that day. Registration 
fee is $400 per team or $100 per individ-
ual golfer. Junior golfers, National Junior 
Angus Association (NJAA) members un-
der the age of 21 can play for $75.
All proceeds raised from the event go 

to the Angus Foundation, which is a 
not-for-profit 501 (c) 3 organization that 
supports youth, education and research.
For more information about the tourna-

ment, go to www.angusfoundation.org 
or contact the junior activities depart-
ment at the American Angus Associa-
tion at 816-383-5100.

Angus Foundation To
Sponsor Golf Tournament
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It’s your business. It’s in your blood. 
It has been passed on from genera-
tion to generation. If you’ve raised 

cattle all your life and have thought 
about adding an alternative livestock, 
alpacas might be the answer. 
Cattle ranchers find that, in addition to 

raising cows, calves, horses, and other 
livestock, raising alpacas offers count-
less benefits—benefits that are hard to 
match. Alpacas are beautiful, intelligent 
animals that are easy to handle and raise, 
require minimal acreage and food, and 
can offer numerous financial benefits. 
Alpacas, cousins to the llama, are na-

tive to the Andean Mountain range of 
South America, particularly Peru, Bo-
livia, and Chile. Once an Incan civili-
zation treasure, alpacas provided cloth-
ing and transportation. Their luxurious 
fleece was reserved for royalty and was 
known as the “fiber of the gods”. 
The United States first imported alpac-

as in 1984. What began as a small, inti-
mate alpaca community has blossomed 
into an official national organization, 
the Alpaca Owners and Breeders Asso-

ciation (AOBA). That was over twenty 
years ago. Today, AOBA proudly boasts 
more than 3,700 members and 50,000 
registered alpacas nationwide. 
Ease. That’s the word Debbie Cates 

uses to describe what she likes best 
about alpacas. Unlike the Cates’ dairy 
cows, which are heavier and harder to 
handle, Debbie can easily handle alpac-
as herself. 
Adult alpacas stand at approximately 

36 inches at the withers and generally 
weigh between 150 and 200 pounds. 
They do not have horns, hooves, claws, 
incisors or upper teeth. Alpacas are alert, 
intelligent, curious, and predictable. So-
cial animals that seek companionship,  
alpacas communicate most commonly 
by humming, but neck posturing, ear 
and tail positioning, and head tilt are 
other communication methods.
Mike and Debbie Cates of Springdale, 

Washington have raised dairy cows for 
twenty years. Five years ago, they add-
ed alpacas. The Cateses learned about 
alpacas through their friends’ positive 
and enjoyable experiences. Yearning 

to know more, they went to a local fair 
in Spokane. They were hooked. Today, 
they raise 27 alpacas, all huacayas. 
Although almost physically identical, 

what distinguishes the two types of al-
pacas is their fiber. The Huacaya (wa-
Ki’-ah) is the more common of the two 
and has a fluffy, extremely fine coat. The 
Suri (surrey) is the rarer of the two and 
has fiber that is very silky and resembles 
pencil-locks. 
The Cateses, who raise the alpacas pri-

marily for business, share the labor of 
love with their daughters. Mike says, “I 
love walking out there [the farm]. I love 
to be greeted by their friendly personali-
ties.”    
But there’s more to alpacas than the 

fact that they’re easy to handle and 
have gentle personalities. Simply put, 
they are beautiful animals. And for Judy 
Kania, it was love at first sight. Judy told 
her husband, “We’re going to start rais-
ing alpacas”. Fifty alpacas later, Tom 
and Judy Kania, of Shawnee, Oklahoma 
expanded their cow/calf operation of 
120 to include alpacas. The Kanias first 
discovered alpacas at a llama and alpaca 
show auction. At Judy’s persuasion, the 
Kanias bought alpacas soon after. Be-
sides their irresistible beauty and charm, 
Judy was relieved to learn that alpacas 
don’t have to be killed to be profitable. 
Alpacas are shorn, without harm, every 

twelve to eighteen months. They pro-
duce a luxurious fiber that is stronger, 
warmer, and lighter than wool and is as 
soft as cashmere. Making it even more 
desirable, alpaca fiber is hypo-allergen-
ic, contains no lanolin, and comes in 22 
natural colors. 
Today, the Kanias consider raising 

alpacas as a full-time job and profit 
from them by breeding and selling their 
fleece. According to Tom, the differ-
ence between raising cattle and raising 
alpacas is striking. With cattle, you need 
large tractors and heavier equipment. 
While cattle graze on several barrels of 
hay, alpacas need only a small amount 
of grass and hay daily. In fact, a single, 
60-pound bale of hay can generally feed 
a group of about 20 alpacas for one day. 
Cattle are significantly larger and often 
damage the land, whereas alpacas, with 

RAISING THE ALTERNATIVE LIVESTOCK AND LOVING IT
Cattle Ranchers Find Raising Alpacas Personally and Financially Rewarding

their soft-padded feet, are more envi-
ronmentally friendly. Clean-up is easy 
since alpacas deposit droppings in only 
a few places in the paddock.
Tom believes that alpacas are simply 

more economical. If you’re a cattle 
farmer looking to tap into the alpaca 
market, here’s Tom’s advice: keep your 
cattle and gradually incorporate alpacas 
to your farm, research and see what’s 
available, get a feel for what you like 
and don’t like, and start small. 
For Janet and Mike Wilkins of Gene-

va, Nebraska adding alpacas also made 
sense.  The Wilkins’s know cattle. For 
them, it has been a lifelong business. 
They’ve raised angus cattle, registered 
quarter horses, and hogs as well as feed-
ing cattle commercially.  For 40 years, 
they ran a cow-calf operation. They then 
began a livestock insurance business 
that included alpacas. Seeing the many 
benefits of raising alpacas, expanding 
their herd was logical. Says Janet, “Our 
initial investment was with seven open 
females, who we bred right away.”
The average lifespan of an alpaca is 20 

years, with a gestation period of 11.5 
months.  Female alpacas normally give 

birth, without assistance, in the daylight 
hours and typically have single births. 
Twins, though extremely rare, are pos-
sible. The most recent figure notes that 
one in 2000 is a twin. 
Janet continues, “We’re reaping the 

benefits, now. By the time the crias or 
baby alpacas were six-months-old, we 
were showing and selling for a profit. 
We had our initial investment paid for 

in two years.” 
Where is the alpaca market headed? 

Janet says, “The alpaca market is here 
to stay.” The best way to learn more 
about alpacas is to visit an alpaca farm 
or ranch. To find one near you, log 
onto: www.alpacainfo.com or call The 
Alpaca Owners and Breeders Associa-
tion at: 1-800-213-9522. 
Source: AOBA

Huacaya Alpaca (Photo Courtesy AOBA)

Suri Alpaca (Photo Courtesy AOBA)
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It’s your business. It’s in your blood. 
It has been passed on from genera-
tion to generation. If you’ve raised 

cattle all your life and have thought 
about adding an alternative livestock, 
alpacas might be the answer. 
Cattle ranchers find that, in addition to 

raising cows, calves, horses, and other 
livestock, raising alpacas offers count-
less benefits—benefits that are hard to 
match. Alpacas are beautiful, intelligent 
animals that are easy to handle and raise, 
require minimal acreage and food, and 
can offer numerous financial benefits. 
Alpacas, cousins to the llama, are na-

tive to the Andean Mountain range of 
South America, particularly Peru, Bo-
livia, and Chile. Once an Incan civili-
zation treasure, alpacas provided cloth-
ing and transportation. Their luxurious 
fleece was reserved for royalty and was 
known as the “fiber of the gods”. 
The United States first imported alpac-

as in 1984. What began as a small, inti-
mate alpaca community has blossomed 
into an official national organization, 
the Alpaca Owners and Breeders Asso-

ciation (AOBA). That was over twenty 
years ago. Today, AOBA proudly boasts 
more than 3,700 members and 50,000 
registered alpacas nationwide. 
Ease. That’s the word Debbie Cates 

uses to describe what she likes best 
about alpacas. Unlike the Cates’ dairy 
cows, which are heavier and harder to 
handle, Debbie can easily handle alpac-
as herself. 
Adult alpacas stand at approximately 

36 inches at the withers and generally 
weigh between 150 and 200 pounds. 
They do not have horns, hooves, claws, 
incisors or upper teeth. Alpacas are alert, 
intelligent, curious, and predictable. So-
cial animals that seek companionship,  
alpacas communicate most commonly 
by humming, but neck posturing, ear 
and tail positioning, and head tilt are 
other communication methods.
Mike and Debbie Cates of Springdale, 

Washington have raised dairy cows for 
twenty years. Five years ago, they add-
ed alpacas. The Cateses learned about 
alpacas through their friends’ positive 
and enjoyable experiences. Yearning 

to know more, they went to a local fair 
in Spokane. They were hooked. Today, 
they raise 27 alpacas, all huacayas. 
Although almost physically identical, 

what distinguishes the two types of al-
pacas is their fiber. The Huacaya (wa-
Ki’-ah) is the more common of the two 
and has a fluffy, extremely fine coat. The 
Suri (surrey) is the rarer of the two and 
has fiber that is very silky and resembles 
pencil-locks. 
The Cateses, who raise the alpacas pri-

marily for business, share the labor of 
love with their daughters. Mike says, “I 
love walking out there [the farm]. I love 
to be greeted by their friendly personali-
ties.”    
But there’s more to alpacas than the 

fact that they’re easy to handle and 
have gentle personalities. Simply put, 
they are beautiful animals. And for Judy 
Kania, it was love at first sight. Judy told 
her husband, “We’re going to start rais-
ing alpacas”. Fifty alpacas later, Tom 
and Judy Kania, of Shawnee, Oklahoma 
expanded their cow/calf operation of 
120 to include alpacas. The Kanias first 
discovered alpacas at a llama and alpaca 
show auction. At Judy’s persuasion, the 
Kanias bought alpacas soon after. Be-
sides their irresistible beauty and charm, 
Judy was relieved to learn that alpacas 
don’t have to be killed to be profitable. 
Alpacas are shorn, without harm, every 

twelve to eighteen months. They pro-
duce a luxurious fiber that is stronger, 
warmer, and lighter than wool and is as 
soft as cashmere. Making it even more 
desirable, alpaca fiber is hypo-allergen-
ic, contains no lanolin, and comes in 22 
natural colors. 
Today, the Kanias consider raising 

alpacas as a full-time job and profit 
from them by breeding and selling their 
fleece. According to Tom, the differ-
ence between raising cattle and raising 
alpacas is striking. With cattle, you need 
large tractors and heavier equipment. 
While cattle graze on several barrels of 
hay, alpacas need only a small amount 
of grass and hay daily. In fact, a single, 
60-pound bale of hay can generally feed 
a group of about 20 alpacas for one day. 
Cattle are significantly larger and often 
damage the land, whereas alpacas, with 

RAISING THE ALTERNATIVE LIVESTOCK AND LOVING IT
Cattle Ranchers Find Raising Alpacas Personally and Financially Rewarding

their soft-padded feet, are more envi-
ronmentally friendly. Clean-up is easy 
since alpacas deposit droppings in only 
a few places in the paddock.
Tom believes that alpacas are simply 

more economical. If you’re a cattle 
farmer looking to tap into the alpaca 
market, here’s Tom’s advice: keep your 
cattle and gradually incorporate alpacas 
to your farm, research and see what’s 
available, get a feel for what you like 
and don’t like, and start small. 
For Janet and Mike Wilkins of Gene-

va, Nebraska adding alpacas also made 
sense.  The Wilkins’s know cattle. For 
them, it has been a lifelong business. 
They’ve raised angus cattle, registered 
quarter horses, and hogs as well as feed-
ing cattle commercially.  For 40 years, 
they ran a cow-calf operation. They then 
began a livestock insurance business 
that included alpacas. Seeing the many 
benefits of raising alpacas, expanding 
their herd was logical. Says Janet, “Our 
initial investment was with seven open 
females, who we bred right away.”
The average lifespan of an alpaca is 20 

years, with a gestation period of 11.5 
months.  Female alpacas normally give 

birth, without assistance, in the daylight 
hours and typically have single births. 
Twins, though extremely rare, are pos-
sible. The most recent figure notes that 
one in 2000 is a twin. 
Janet continues, “We’re reaping the 

benefits, now. By the time the crias or 
baby alpacas were six-months-old, we 
were showing and selling for a profit. 
We had our initial investment paid for 

in two years.” 
Where is the alpaca market headed? 

Janet says, “The alpaca market is here 
to stay.” The best way to learn more 
about alpacas is to visit an alpaca farm 
or ranch. To find one near you, log 
onto: www.alpacainfo.com or call The 
Alpaca Owners and Breeders Associa-
tion at: 1-800-213-9522. 
Source: AOBA

Huacaya Alpaca (Photo Courtesy AOBA)

Suri Alpaca (Photo Courtesy AOBA)
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I was raised in the suburbs with pet cats 
and dogs; this was my only exposure 
to animals as a child.  I then began my 

career in accounting. I spent 15 years doing 
this type of work.  The last position I had 
was the comptroller of our 48 state trucking 
company.  I was ready for a change.
My husband was at the Ford dealership 

waiting for the them to open when a man 
approached him with questions about the 
Ford diesel trucks performance.  Neil an-
swered his questions and then ask one of 
the man.  He noticed the guy was pulling 
a very nice horse trailer with an air con-
ditioning unit.  Neil ask what was being 
hauled and was shown his first Alpaca.  
He received a brochure about the ani-
mals and brought this to the office for me 
to look at.  Once I read the brochure and 
saw the pictures of the Alpacas, I wanted 
to see them up close.  We went to the Al-
paca farm and looked at the many avail-
able Alpacas.  There was one little male, 
he was 9 months old; that I decided was 
going to be ours.  We thanked the owner 
and told him we would be in touch.  We 
immediately started searching for the right 

property.  This process took us from Penn-
sylvania to our ranch in Colorado.  We 
contacted the Alpaca owner and made an 
appointment to return to his farm.  While 
we were there we bought the little male I 
liked so much plus 3 females and another 
male.  We were now on our way to begin-
ning our new adventure.  Neil went to 
Minnesota and bought a feather-lite trailer 
and came home to pick-up our little ones.  
I say our little ones because we purchased 
all juveniles.  He took them to Colorado 
to our ranch and began setting up the area.  
We then found a buyer for our trucking 
company and headed west, this was in 
1991.  I have been caring for and learn-
ing about these fantastic creatures to date.  
You continue to learn new things all the 
time no matter how long you work with 
the Alpacas.
I liked my Alpacas because after the rush 

of the main stream life style, I now had 
time to enjoy life and the serenity of life 
with the Alpacas.  I did not show my Al-
pacas for many years, but finally I started 
showing them in 2002.  I have enjoyed ev-
ery show I attended and when the Alpaca 

wins a ribbon, I become so excited.  I have 
many ribbons already and just starting my 
3rd season of shows.  I do my own shear-
ing and then have the fleece processed 
commercially. I am learning to make many 
wonderful items from their fleece. I have 
attended a class for hat felting and plan to 
attend more classes. From the knowledge 
I have gained, I now can felt a hat, make 
a quilt, and pillows. I am even learning to 
crotchet.
I have been happier raising my Alpacas 

in the Mountains of Colorado then I 
would have every thought possible after 
working in the public most of my life.

3 Hawk Ranch Alpacas

HOME OF 3 HAWK SIR KNIGHT, 3 HAWK SOCKS,
SA MAGELLAN AND KLEIN NT840 TBS

OUR 4 MAIN SIRES CONTRIBUTE GOOD GENETICS 
FROM CHILEAN, BOLIVIAN, AND PERUVIAN LINES 

IF BLACK IS YOUR COLOR, WE HAVE 7 BLACK 
JUVENILES WITH PERUVIAN GENETICS. WE 
OFFER A WIDE VARIETY OF COLORS, GOOD 
GENETICS, AND WE BREED FOR QUALITY. 

RANCH VISITS WELCOME, PLEASE CALL AND 
MAKE AN APPOINTMENT.

 2720 Stove Prairie Rd.
Bellvue, CO 80512-68047

Phone: 970-498-0729
Web site: www.alpacanation.com/threehawkranch.asp

E-mail: threehawkalpacas@aol.com
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Emerging from a lengthy eco-
nomic drought, the U.S. buffalo 
business today is leaner, healthi-

er, and headed toward sustained growth, 
according to the Denver-based National 
Bison Association.
“Deliciously healthy buffalo meat is 

catching on in restaurants and retail out-
lets across the county. This growing de-
mand, combined with current live animal 
prices, provides a great opportunity for 
producers to get into the business at the 
prime time,” said Merle Maass, president 
of the National Bison Association.
Dedicated marketers, innovative associ-

ation-sponsored promotion, and a newly 
approved source verified marketing pro-
gram are all strengthening the buffalo 
marketplace, according to Maass.
The new source verified marketing pro-

gram is only the latest development in an 
industry that is rapidly moving to meet 
consumer expectations in terms of meat 
quality and safety.
Under the program formally approved 

September 15, 2003, the National Bison 
Association will work with its individual 
producers and marketers to implement a 
USDA Process Verified Marketing seal 
assuring customers that source verified 
buffalo meat is produced without growth 
hormones or subtheraputic antibiotics. 
Participants in the program will utilize 
state-of-the-art electronic ear tags to track 
animals from the ranch to retail outlets.
‘This new label demonstrates that 

America’s buffalo ranchers are proud to 
stand behind the integrity of their prod-
ucts,” Maass said.
Source verified marketing will sup-

port other marketing initiatives that are 
already expanding buffalo beyond the 
white tablecloth restaurants that provided 

the core business 
throughout much 
of the 1990’s. Ted 
Turner has attracted 
significant visibil-
ity in launching the 
new chain of Ted’s 
Montana Grills in 
partnership with 
noted restaurateur 
George McKerrow.
Other restaurants 

and retail stores 
across the nation 
also regularly stock 
buffalo products in 

meat cases and on menus.
The Denver Rocky Mountain News that 

year announced that buffalo burgers were 
in, while portabella mushroom burgers 
were out.
The National Bison Association has 

helped spur new demand with unique 
and innovative marketing programs. 
Through the assistance of a U.S. Depart-
ment of Agriculture Value-Added grant, 
the association conducted a targeted Buf-
falo Stampede campaign in Nashville, 
TN this summer, with several creative 
publicity events designed to convince 
customers to try buffalo meat
Steve Wilson of Kentucky, National Bi-

son Association Vice President, credits 
the Nashville Stampede with helping to 
build demand in an area that has not tra-
ditionally been considered a strong mar-
ket for bison.
“Our association conducted extensive 

research and determined that Nashville 
was one of several cities across the coun-
try with strong potential demand for buf-
falo. By targeting our limited resources in 
that market, we were able to create some 
positive consumer pull,” Wilson said.
Buffalo meat today is offered in a va-

riety of restaurants, and can be found in 
the meat cases of nearly every Wild Oats, 
Whole Foods, and other natural food 
stores. Increasingly, consumers can also 
find buffalo in the meat case of conven-
tional grocery outlets as well.
Despite the rapid growth in consumer 

demand, the bison business is relatively 
small. Slightly more than 25,000 buffalo 
were processed under federal inspection 
in 2002. By comparison, the beef indus-
try processes roughly 130,000 animals 
each day
The bison business is also highly en-

trepreneurial, with roughly half of the 
product being sold through direct ranch-
to-consumer channels such as farmers’ 
markets, internet sales, and catalogues.
Maass noted, “We know that our main 

challenge is to get consumers to take their 
first bite of buffalo. Once they sample our 
products, they want to know where they 
can find more.”
Buffalo have staged a major comeback 

since teetering on the brink of extinc-
tion around 1900. Although the animal 
population grew slowly through most of 
the 20th century, a commitment from a 

handful of ranchers to develop a viable 
commercial meat business in the 1980’s 
launched a surge in the buffalo population. 
The industry experienced rapid growth in 
the 1990s with live animal prices soaring 
as new ranchers came into the business. 
As the influx of new producers slowed in 
the late 1990’s, and as the industry was 
slow to develop the retail marketplace, 
live animal prices dropped sharply.
A USDA commitment to purchase up 

to $10 million in buffalo meat for federal 
food distribution programs is credited with 
significantly culling the herds across the 
country. Meanwhile, the expanding retail 
and restaurant markets are helping to once 
again strengthen the live animal market.
NBA’s Wilson said, ‘This is a great busi-

ness, and this is a great time to get into 
this business.”
Source: NBA

Buffalo Business Moving Toward Greener Economic Pastures
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Ace Construction

Armor Steel Buildings
Concrete Work
Septic Systems

Offi ce

1-307-856-4415
Cell

1-307-850-4006
Riverton, WY

WILD GOOSE 
WELL 

DRILLING
Martin, SD 57551

(605) 685-1402
drillfvr@gwtc.net

Licensed & Certifi ed in South Dakota

FEED • FUEL • FENCING
Our specialty in Sheridan, Wyoming
Compare and save
Livestock, poultry, pets and specilty feeds
Bulk delivery of no lead, diesel and propane
Gates, tanks corral panels and feeders

FARMER’S                   307-674-7463
Scott & Brundage - in downtown Sheridan Open M-F 7-6,Sat. 8-5

You name it we’ve got it! If we don’t we’ll order it for you!

CALL US ABOUT OUR ENERGY 
EFFICIENCY CREDITS

High West Energy
Serving Wyoming for over 60 years

245-3261 • 1-888-834-1657
PINE BLUFFS, WYOMING

PROUD TO SUPPORT WYOMINNG’S RANCHERS

BALE WAGONS
WANTED: New Holland Bale Wagons.

Self Propelled and Pull Types.
Roeder Implement • P.O. Box 228
Seneca, KS 66538 • 785-336-6103

BALE WAGONSmarketplace

Farmers State Bank
103 E. 2nd

Pine Bluffs, Wyoming
307-245-3221

We offer a variety of
Agricultural, Commercial
and Consumer lending.

Your locally owned, Independent
Hometown Bank since 1915

“Member of Federal Reserve System”

REPAIR FLIGHTING FOR 
COMBINES, GRAIN AUGERS,

MIXERS, DRIERS, ETC.
All sizes 3” to 30”

Hellcold, Sectional, &
ALL NEW

SUPEREDGE
FLIGHTING
Longer Life &

Better Wear Resistance
“Factory Direct”

REPLACEMENT 
FLIGHTING SUPPLY

Box 311, Aurora, NE 68818

402-694-6536
Toll Free

888-728-0969

We deliver UPS

KAHN STEEL CO.
Truckload Quantities

800-828-5246
www.kahnsteel.com

PIPE FOR FENCE

ABSAROKA GUEST RANCH
P.O. Box 929 
Dubois, WY

307-455-2275

GUEST RANCH

South & Jones
Timber Co. Inc.

SPECIALIZING
IN INDUSTRIAL
LUMBER OF
ALL KINDS

7 Miles North of
Evanston, WY on Hwy. 89

Offi ce 307-789-9242
Shop 307-789-2398
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We’re Keeping Costs
Down On The Farm.

All Farm Filters
Forget that old saying “You get what you 
pay for” because you can get high -qual-
ity Wix Filters at very low prices. And 
there are a lot of filters to choose from; 
over 2,000 different farm and heavy-duty 
filters in all. Come see us and let us help 
hold costs down on the farm.

MOTOR MART
1350 S. Hwy. 89 • Jackson, WY

(307) 733-2694 

MaKinen Construction
Custom Log Homes • Metal 

Buildings • Remodeling or an 
Addition to Existing Buildings

Add another room to your 
home, a garage built,

or a custom deck!

1700 Swanson #110 • Rock Springs, Wy

(307) 382-3398

Dunn’s Welding
& Irrigation

& greenfield Pivots 
General Welding

Aluminum Welding
Fabrication

Irrigation Pipe & 
Sprinkler
Supplies

86 Burma Rd. 
Riverton, WY
307-856-3191

JR’S REPAIR
Engine Repair • Farm Equipment

Tractor Repair
111 N. 6 Grey Bull

(307) 765-2630

ENGINE REPAIR

BOB’S MARKET
Deli • Groceries • Cold Beverages

600 2nd Ave. W. • Poplar, MT

406-768-3652

MARKET

CANDEE ANGUS FARM INC

GAREY (406) 742-5788
CASEY (406) 742-5863

Rt 1, Box 1655, Fairview, MT 59221
ccandee@midrivers.com
gcandee@midrivers.com

NORTHERN SEED
SERVICE, INC.

2681 Christensen School Rd.
Conrad, MT

406-627-2327

CERTIFIED SEED CLEANING PLANT

COMMERCIAL PLUMBING
& HEATING

G.W. Mechanical
P.O. Box 2392

Mills, WY ................ (307) 472-1833

PLUMBING & HEATING

TRI-COUNTY MECHANICAL
ELECTRICAL INC.

P.O. Box 5928
Helena, MT 59604

406-782-7978

MECHANICAL/ELECTRICAL

Wacker, Dolmar, Partner cut-off saw 
parts, sales & service. All major cut-off 
saws repaired. Hard to find Stihl parts.

Stone, Wacker, Multiquip, Dolmar, Partner 
construction equipment, parts & service. 

Honda GX Engines • Robin Subaru Engines
My advice and wisdom are free.

CHAINSAWMICK.COM
330-297-1322

e-mail: mowen@NACS.net
5200 Lakewood Rd., Ravenna, OH 44266

FIRST SECURITY 
BANK OF HELENA

MEMBER F.D.I.C.

(406) 442-8870

1721 Eleventh Ave.

 Helena, MT

Make deposits,
withdrawals, transfers
... Outside the lobby

HELENA’S
HOME-OWNED,

FULL-SERVICE BANK

9:00 a.m. - 4:00 p.m. Lobby Hours
9:00 a.m. - 6:00 p.m. Drive-In Hours
First Security Bank proudly salutes 

Montana’s farmers & ranchers
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19 Elk 
Rock Springs, WY

307-382-7147
For Authentic Home Cooked 
Mexican Food The People in 

The Area Stop in At The 
Fiesta Guadalajara!
Specializing In:

Tacos • Flautas • Enchiladas 
Shrimp • Beef • Chicken 

Hot Sizzling Fajitas • Full Bar

 
Redeem This 
Coupon For 

$5.00 off Your 
Dinner!!!

B&B
COMPUTER 

SERVICE
“The P.C. MEDIC”

307-632-5426
110 E. Lincolnway, Suite A, Cheyenne, WY

• Certified Technician Serving All Your Computer Needs
• Custom Systems & Upgrades
• 24 Hour Mobile Tech Service Will Come To You
• Same Day Response
• Printer Repair & Macintosh Computer Repair

YOUR PERSONAL COMPUTER SERVICE CENTER

NETWORKING!

Glacier
Electric
Co-op Inc.
RESIDENTIAL • COMMERCIAL

(406) 873-5566
410 E. Main • Cut Bank, MT

ELECTRICAL

WISE RIVER CLUB
RESTAURANT & MOTEL

P.O. Box 129
Wise River, MT
406-832-3258

RESTAURANT & MOTEL

YOUR HORSE
HAULERS, INC.

Providing professional, 
reliable horse transpor-

tation coast to coast. 
Licensed and insured.

(800) 426-0658
Website:

www.horsehaulers.net

DELANEY
IRRIGATION

ZIMMATIC 
CENTER PIVOTS

DESIGN • SALES • SERVICE

PIPE & PUMPS
18 Years Experience in Big Horn Basin Area

Office 307-765-4732
Fax 307-765-2518

Mobile 307-272-2064
561 Hwy. 14 • Greybull, WY 82426

Parts and installation
Specialists in complete pivot irrigation systems.

The adult Boer Goat can easily exceed 200 
lbs. They are one of the few goat breeds 
that have been genetically selected for 

early weight gain, carcass quality and muscling. 
By using a full or half-blood Boer Goat buck 
in your dairy or doe herd, you can increase the 
weight gain of your kids by over 150%!  Boer 
Goat crosses bring more in sales, also. The car-
cass quality is so much improved by even half 
blood sires, that the resulting kids bring premi-
um prices. Because they gain quicker, they get to 
market quicker with less time in the feedlot.
Goats are naturally low in body fat, with only 

51 calories per ounce. A four-ounce serving of 
roasted goat meat contains only 85 mg. of 
cholesterol. Currently, the demand in the U.S. 
exceeds what American farmer’s are able to 
produce.
The Boer Goat performs extremely well in 

trials and carcass competitions proving it to be 
the superior meat goat breed.

Boer Goat Facts

Photo Courtesy Albright Boer Goats
in Bucyrus, Ohio

IH DISGUSTED?? ARE YOU HAVING SHIFT-
ING DIFFICULTIES WITH YOUR IH 706, 806, 856, 
1256, 1066, 1466, 1086, 1486 AND OTHER SIMI-

LAR MODELS?? CALL US FOR THE INDUSTRY’S 
ONLY GUARANTEED SHIFTING FIXES. 

WE ALSO HAVE OTHER TRACTOR PARTS 
AT COMPETITIVE PRICES.

WENZ SERVICE, INC.
1-800-808-7885 • 402-374-2202

TRACTORS




