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EFFICIENT MANURE MANAGEMENT

Hydro’s standard level wind hose reel 
can haul up to one mile of 6” hose. 
NEW this year, the HR88 hose reel. 

Hauls 1 1/2 miles of 6” or 1 mile of 8” 
hose. Hydraulic or PTO driven.

Hydro’s 30’ injector allows as low as 
2,000 gallons per acre, with the flow 
meter for precision application rates. 

Meters are available on all Hydro 
injectors.

Hydro’s patented 3 point hitch manifold 
system. Now you can hook-up to your 

own 3 point tillage equipment for 
injecting manure. Also shown, patented 

jag swivel.

A typical hose drag operation. Many 
other tools and options available. • 

radio Controls • Hydraulic Packages 
• Dump Valve • Reliable Barracuda 

Chopper • Hose Fittings

WANTED:
Custom Manure

Operators

Lease Options
Available

The Maximizer Separator removes a high 
percentage of solids, has a non-clogging 
& durable screen, generates dehydrated 

manure with low moisture content, requires 
limited & low cost maintenance & more!

Hydro’s 34’, 55’, 65’ and 78’ booms can 
place a hydraulic pit pump into deep 
pits, allowing force feeding into high 

pressure 1,200-1,500 GPM pumps.

HP61 Hydraulic Pit Pump
Handles from 200 to 2,00 GPM
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“Supporting The Heartland”

Swift & Company®

Swift & Company®

 Stuhr Road • Grand Island, NE 68801
308-384-5330
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Energetic SpeakerChris Fesko Enterprises
Promoting Farm Life & Agriculture 

through Education & Entertainment 

Ordering Info

Six Video Set 
Price: $95
In a Potato Crate
made by
Chris’s Uncle Al

Call for Educational pricing.
Order online at www.fesko.com
fax orders to (315) 636-9101

Discovery Center

Educational Videos

(800) 747-6470
www.fesko.com

SIZE
12x24
12x36
12x50
12x75
12x100
14x50
16x36
18x48
20x20
20x30
20x40
20x50
24x36
24x48
24x75
25x54
27x50
30x40
30x60
30x75
40x60
50x60
50x75

MISSOURI HAY TARPS
800-514-0258
1673 Lake Shore Drive • Owensville, MO 65066

Push
stakes

completely in
with ring verticle,

then rotate 1/4 turn right to lock... 

Stakes sell for $1.40 in stores. You buy it for $0.67 – less than a 
large spike costs in the hardware store. You buy in only once, it is 
guaranteed for life.

PAY IN 30 DAYS
SHIPPED UPS

RETAIL
$100
$128
$158
$288
$360
$198
$139
$238
$112
$168
$225
$300
$238
$320
$519
$375
$399
$338
$499
$640
$657
$775
$928

WHOLESALE
$50
$64
$80
$144
$185
$99.50
$70
$119
$56
$84
$112.50
$149.50
$119
$160
$259
$189
$199
$169.50
$252
$319
$337.50
$439
$489

HEAVIEST HAY TARPS SOLD • LOWEST PRICES IN U.S.
6.7 weight 230 lbs tensile strength, 1500 denier, 50 micron both sides, fully reversible,

Ultra-Violet Treatment, new white color (optimum sun resistance), Waterproof,
Leakproof, Washable, Shinkproof, Fiber reinforced, Cross-panel construction

300% more holding power with grommets every 12 inches –
Tarp literally locks on the stack, lasts twice as long

Save 40% – Buy Direct at Dealers Wholesale

SELF-LOCKING
HAY STAKES

Large Bales
30 Ft. Wide

Medium Bales
24-27 Ft. Wide

Single Bales
12 x 50 Tarp

18 ft. Wide
(Large Bales 20 ft.)

Large Square Bales
24 or 30 ft. Wide

16 ft.

4 ft.4 ft.
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A major challenge on the farmstead is maintaining a 
pond for not only aesthetic appearance, but also a bal-
anced fishery and good water quality.  Many ponds 

are plagued with poor water quality that can result in major 
algae blooms, fish kills and poor water transparency.   Poor wa-
ter quality is the root of all evil concerning ornamental ponds, 
resulting in low oxygen; excessive algae and weed growth and 
not so nice looking water.
Many of us wonder what are the causes of such conditions and 

how we can correct them.  Most biologists know that excessive 
nutrients such as nitrogen and phosphorus are the culprits of 
poor water quality. Even small amounts of these nutrients in 
water can make a major difference between a clean pond and 
an unsightly pond.
NUTRIENTS
Sources of nutrient entering a pond come from a variety 

of sources that we call non-point source pollution because 
it is hard to identify all sources in particular pond water 
shed. In agricultural areas, run-off from fields, corrals, 
barns etc. can contribute large amounts of phosphorus and 
nitrogen if your pond is down stream.  Even wells can be 
a major contributor to algae growth if they are loaded with 
nutrients. Many people assume if the water from a well 
is clear and cold, then it must be good when if fact, test-
ing many times reveals high levels of phosphorus and even 
nitrogen.
MANAGEMENT STRATEGIES
 The key to a successful farm pond management and a beau-

tiful pond are maintaining water quality through a variety of 
options. The best 
management ap-
proach is solutions 
that are biological 
and mechanical, 
without the use of 
chemicals. In many 
cases we cannot 
controls sources of 
nutrient entering a 
pond, so in-pond 

methods can be used to reduce nutrients and maintain good 
water quality and clarity.
These methods include:
Subsurface aeration, consisting of fine bubble diffusers to in-

crease oxygen, freshening water, reducing nutrients and creat-
ing a better aquatic habitat for beneficial organisms to return to 
the pond.  Subsurface aeration is the best as these aerators can 
circulate large volumes of water from the bottom up with low 
power consumption when compared to fountains.  There are 
even solar powered aerators for lake and ponds that are as good 

as an electric unit, 
with no power costs 
“ever”, but will cost 
more up front.
Beneficial micro-

bial additions, a new 
technology that is 
very effective and 
a very promising 
aquatic management 
tool. Microbes can 
effectively reduce nutrients to low levels, digest bottom sludge 
and reduce all forms of nitrogen. Various beneficial microbes 
are now available for different functions, depending upon pond 
conditions.
Artificial substrates can be added for ponds that are very eu-

trophic (heavy nutrient levels), to grow beneficial organisms 
and absorb nutrients maintaining clear water.
To summarize call a professional biologist that can assess 

your ponds state of health and make recommendations based 
upon sound science. In the next article we will expand on 
aeration, biological management procedures and fishery man-
agement.

FARM POND WATER QUALITY MAINTENANCE
By Jim A. Keeton, Fisheries Biologist

Before Microbes

After Microbes
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Ioka Farms, located in the 
heart of Oregon’s Willamette 
Valley, a modern-day fertile 

crescent, specializes in supply-
ing grower-direct and specialty 
seeds to people throughout the 
United States and the world. 
Over 4,000 acres of turf and 

forage seeds are grown by Ioka 
Farms, and they contract anoth-
er 7,000 acres from local, highly 
regarded growers. Within their 
facilities, 20 million pounds of 
seed are processed each year, 
where cleaning, treating, and 
custom blending take place.  As 
a grower and processor, Ioka 
Farms is able to provide seed 
products and services at lower 
prices than other wholesale 
and retail establishments.  Ioka 
Farms has 3 turf-grass varieties 

Ioka Farms, Inc.
Your Grower-Direct Seed Source

that they grow and contract ex-
clusively, including Henry Hard 
Fescue, Frazer Chewings Fes-
cue, and Silverlawn Creeping 
Red Fescue. These types of fes-
cue were developed exclusively 
for Ioka Farms, and are grown in 
the Silverton Hills surrounding 
the farm. 
Recently, Ioka Farms has be-

come a distributor for New 
Zealand company, Pyne Gould 
Guinness. This seed company 
specializes in development and 
production of unique and spe-
cialized seeds for forage and 
pasture, as well as for wild-
life uses. They are working in 
conjunction with a Pyne Gould 
Guinness agronomist to create 
high quality, high performance, 
custom blends for pasture, vine-

yard, nursery, and wildlife uses. 
Ioka Farms has made a name 

for themselves through working 
with their customers to develop 
seed blends for their specific 
uses, as well as being able to 
find seeds that other companies 
are unable to find. These two 
areas, combined with unsur-
passed customer service, have 
created a business that has 
been satisfying customers for 
over 100 years. 
For more information on Ioka 

Farms, or to inquire about seed, 
call toll free 1-877-FOR-IOKA 
or 503-873-6498, or email at 
iokafarms@aol.com.  
Ioka Farms, a family-run busi-

ness since 1877, is your #1 
source for grower-direct forage, 
pasture, turf, and wildlife seeds! 

PROCESS SALE

Georgetown Manufacturing, LLC  Christiana, PA

610-593-2753
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J.W. Hall Enterprises, located in 
Sante Fe, Texas is America’s 
choice for superior stall and 

barn components.  Committed to 
excellence, J.W. Hall stall and barn 
components have become the indus-
try standard. Engineered for maxi-
mum safety and designed to with-
stand the tough demands placed on 
today’s equestrian activities makes,  
J.W. HALL America’s number one 
choice!
S A F E … F U N C T I O N A L … A F -

FORDABLE!
J.W. Hall Enterprises has been man-

ufacturing quality stalls since 1982.  
Built to last, all stall frames are made 
of heavy duty 2” square tubing with 
2” channel welded to the corner posts 
and have 8-foot tall walls. The chan-
nel holds the lumber in the walls 
without using screws or nails, and the 
tongue and grove lumber is locked in 
place by a hold down, which fits into 
a hole provided in the top rib. Prices 
start at just $612.00 for a 10’ x 10’ 
starter stall.  Please check full pricing 
and part numbers for additional sizes.  
We’ll be happy to send you a free 
instructional video that covers easy 

installation instructions.  Just call us 
with a request at 1-800-475-8158.
The stall fronts include two posts 

with channel for tongue and groove 
lumber and a post for the door. The 
frame bolts to the existing posts. The 
door and hardware need to be pur-
chased separately depending on the 
style desired. All frames are 8 feet 
tall.  Roof jacks are available in any 
length to match your roof height.  As-
sembly is simple.  Just check the as-
sembly page, plus you will receive 
an installation video with your order.  
All frames are hot dipped galvanized 
for lasting a lifetime! 
The connecting tack stall includes 

two corner posts, one doorpost; three 
top ribs, three bottom ribs, hold-
downs for each wall and all fasteners 
to complete the assembly. The tack 
walls are 8 feet tall to match the stall 
walls.  This stall and tack room suite 
provides the ultimate in convenience, 
a stall for your horse and a location 
for feed, tack and other items. It is a 
very popular offering for boarding!
Add our roof jacks, available in any 

length to facilitate the height of your 
barn.  Add a roof and you have com-
pleted minimal efforts and minimal 
cost!
For more information, phone 1-800-

475-8158 or Fax: 409-925-4782.

J.W. HALL ENTERPRISES, INC.
Built To Last A Lifetime!

The Sunrise Group, Inc.
Toll Free (800) 920-6789

LEASE TOP QUALITY
DAIRY CATTLE

• Leasing cows since 1990
• Low lease rates
• You select your cows locally or
  from anywhere

Dirks Earthmoving
SPECIALIZING IN FEED LOT CONSTRUCTION

• PEN SHAPING • LAGOONS • SITE PREPARATION
• CONSERVATION PRACTICES

• LAND LEVELING • DAMS

“Precision Land Forming With Laser Equipment”

“Serving Southwest Kansas Since 1977”

Tailwater Pits
All Types of Terraces

620-872-3057
Toll Free 1-877-872-3057
Mobile 620-872-1793
Richard Dirks
Rt. 3, Box 89 • Scott City, KS 67871
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Don’t Cut Corners - Cut Hay
The NDE Vertical TMR Mixer is the only verti-

cal mixer with our patented knives. These mas-
sive knives have a carbide bit on every serration 
for:

• Longevity - knives last longer, no
  fl ipping or rotating
• Faster cutting - feed is mixed faster and
   chores done sooner
• Reduced horsepower - Auger turns
   easier in the tub

Invest in a machine that can cut your hay AND 
mix it with your other ingredients, AND feed it 
into your bunks. You will save time and money.

For demonstration, call today 
for the dealer nearest you.

Toll Free (888) 336-3127 • www.ndeco.com

UNI-FORK
Universal Bale Handler System

• Quick On/Off 
   For Front End   
   Loaders & 
   Tractor 3-points
• Optional Bale  
  Roller & Extra 
   Forks Available
• Unmatched 
   Versatility
• Uncompromised 
   Quality
• Patent Rights 
  Reserved

KJS Products
4700 N. 215 W. Colwich, KS. 67030

Phone: (316) 393-8135

Hay Grinders...
Experience the Performance of

Totally Engineered Hammers & Rods.

DORAN  MANUFACTURING
Manufacturer of Hammers, Rods and Screens

1230 870th St. • PO  Box 147 • Harlan, IA 51537-0147

(712) 755-7980 • Fax (712) 755-7877

Manufacturing Hammers,
Rods & Screens for all makes
and models of Hay Grinders,
including: Haybuster, Jones,
Farmhand, and WHO.

Mill Rods

Screens

Hammers

• Longer Wear • Personal Service
• Factory Direct Prices

• Cut Out the Middle Man

2 Container System
• Galvanized Construction
• Dimensions: W 84” x L 204”
• Load Height: 45”
• Discharge Height: 138” (11’ 6”)
• Honda 5.5 H.P. Engine
   w/clutch
• Folding Poly Cup Auger or
   Brush Auger
• 12 Volt Battery w/Remote
   Flow Control
• Ball Hitch: Jack: Wired w/Tail
   Light
• 3 Section Telescoping Spout
• Twin 32500 # Axles
• Weight: 1550 (Empty)

AG DRYER SERVICES, INC.
234 N. Tyler • P.O. Box 450 

 Elm Creek, NE 68836
(308) 856-4636 • (308) 856-4641  

Fax • (800) 657-2184
agdryer@agdryer.com • www.agdryer.com

ADS BULK SEED BUGGY
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Herrs Machine began as a small 
home based shop in a 20 x 30 
building in 1969. It soon out grew 

its space and was expanded three times; and 
a new larger steel building was built at the 
northwest comer of Washington, Kansas to 
accommodate their nationwide customers.
The owner has had over 35 years experi-

ence in hydrostatics, hydraulics, engines, 
magnetos, diesel pumps and turbo chargers.  
Herrs hydrostatic transmission staff is fully 
trained and they take great pride in their work 
as customer service is their #1 priority.
Quality is assured throughout the rebuild-

ing process, from tear down to testing in the 
six bay test facility which has been recently 
updated. The customer may choose to 
exchange his unit with a rebuilt tested unit 
that is ready to go.
Herrs Machine stocks most brands of 

pumps, motors and valves which includes 
Sunstrand, Eaton, Dyna-power, Vickers, 
Cessna, Denison and International Tractors. 
Herrs has developed a new style charge 
pump kit for some IH tractors which is 
trouble free and more efficient.
Other choices the customer may make 

is purchasing a new unit; or if time al-
lows; their own unit may be remanned 
and tested.
New and remanufactured units come with 

a warranty. New or reconditioned parts are 
also available for sale.
Herrs offers technical advice, reasonable 

rates and quality service. A major consider-
ation is to keep the customer’s down time to 
a minimum. Herrs agricultural background 
makes them aware of the urgency of getting 
farmers, railroad and construction business 
back into production as soon as possible.

Herrs Machine also specializes in heavy 
duty torque amplifiers for I.H. tractors.
Also, while the customers wait, they may 

also tour Herrs museum of restored antique 
cars, trucks, engines and tractors housed in 
three buildings on the premises. For more 
information or to place an order, phone toll 
free (877) 525-2875. 

HERRS MACHINE
Hydrostatics & Hydraulics

Hydros  Are Tested • Over 35 Years Experience • Rebuild 0r Exchange
Combines / Swathers / Skid Steers / IH Tractor Hydros

Toll Free: (877) 525-2875
1745 Prospect • Washington, KS • www.cyberkraft.com/herrs/

Herrs Machine Hydrostatics & Hydraulics

With countless successes be-
hind them, National Wa-
ter Surveying® franchises 

(owned by NorthWest Aquifer Survey-
ing, Inc.) are fast becoming the author-
ity in the USA for accurately locating 
groundwater. 
HOW AN NWAS SURVEY WORKS
A sound/pressure wave can often be 

sent as deep as 1000 or more feet into 
the ground. This sound/pressure wave 
causes a small movement in the rock 
formation. If there is water present in 
the rock formation below the sound/
pressure wave the water moves (rip-
ples) slightly. When the water moves 

it causes a very small change or dis-
turbance (electro kinetic) in the bond 
between the rock and the water. The 
small electrical signal that is created 
by this change or disturbance travels 
to the surface at the speed of light.  
The stronger the signal the more wa-
ter available. The speed at which the 
signal comes to the surface is gener-
ally used to determine the depth of the 
water. If little or no signal is returned 
then there is either no significant water 
in the rock formation below or there is 
water with high dissolved solids (salt) 
in the rock formation. Our equipment 
records the signals and we provide a 

printed report of the computed results. 
A survey with four or more soundings 
can map approximately 12000 square 
feet and accurately show the estimated 
groundwater depth, quality, and quan-
tity (yield).
THE MINIMUM REQUIREMENTS 

FOR A NWAS SURVEY TO BE 
COMPLETED ON MY PROPERTY
There are only a few minimum re-

quirements: 1) we need to have safe 
access to each sounding site with our 
4X4 vehicle (otherwise in acceptable 
weather we can do remote soundings 

Proven Technology Accurately Locates 
Well Water Before You Drill a Well!

continued on page 18
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Prairie Restorations, Inc.
 • Local genotype seeds and
   plants
 • Reconstructions modeled
   after native plant communities
 • Planning, specifi cation writing,
   materials, installation and land
   management services
 • Contracting throughout the
   Midwest
 • Consulting nationwide

www.prairieresto.com
prairie@sherbtel.net

P.O. Box 327 • Princeton, MN

(763) 389-4342

RB Custom has the comprehensive and
affordable answer for all your tool storage needs.

Why order a custom workbench?
1. Designed with your specifi cations. Virtually any size 
    to meet your needs.
2. Heavy-duty, high quality construction for years of
    dependable service.
3. Makes for highly functional, highly organized, and 
    aesthetically pleasing shop.
4. Protects your expensive tools.
5. Starting at ONLY $100.00 per linear foot.

Features: 10 gauge steel structure, stainless steel
drawers (will not rust); will hold up to 100 lbs. and
more. Rubber-lined drawers & bench top
Options: electric vises, parts washers, any color available.

Excellent for new or existing shops.
For more information and to order please contact

Rick Jorgenson at: 
(507) 634-7557
Kasson, Minnesota
rb91@kmtel.com

Detailed specifi cations at 
www.rbcustomworkbenches.com

MADE IN U.S.A.

RB Custom has the comprehensive and

Custom Fit
Workbenches
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• 22-Bu. Capacity
• Exclusive Grain Flow To Auger
• Adjustable Flow control
• New Patent Design Grain Tank
   Design

MARK’S WELDING 
I-80, Exit 222, South on Hwy. 21, 9 Miles

Cozad, Nebraska • 308-486-5434
www.markswelding.com

Grain Tank For Haybuster
2650 Processor

2620,2640 & 2650

Create a landmark by placing a 
Polyanna Cupola on any size 
building - from residential  

homes, garages, and backyard sheds to 
large warehouses and post frame barns. 
Just updating the look of an existing 
building or topping off a new one has 
never been easier. 
Polyanna Cupolas are designed of 

weather-resistant, high-density polyeth-
ylene that is lightweight, impact resis-
tant and will never rust or decay. Poly-
anna Cupolas are maintenance-free and 
retain the quality of their original ap-
pearance for a lifetime. They combine 
the rigidity of polyethylene with the 
convenience of lightweight construction 
for easy shipping and quick installation 
on any shingled or metal roof. 
Good ventilation is critical for the 

structural integrity of roofs of all types. 
Polyanna Cupola Models 220, 320 
and 420 are designed with vented and 
screened louvers on all four sides to pro-
vide excellent ventilation (model 120 is 
not vented). 

With any combina-
tion of nine comple-
mentary colors, the 
two-piece construc-
tion (model 120 is 
one piece) allows 
you to coordinate a 
cupola design that 
best accents your 
building, Four mod-
els are available with 
sizes ranging from a 
12” to 42” square 
base. Polyanna 
Cupolas are avail-
able with a choice 
of three weather-
vane options: horse, 
country doctor or 
rooster (full-bodied 
and gold-bronze 
weathervane orna-
ments also available). Unique to the Poly-
anna Cupola is an optional photo-sensor 
light kit that automatically illuminates 
the cupola with a soft glow at night.

AG-CO • Polyanna Cupolas

 For more information, contact AG-
CO. Inc. at 800-522-2426 or www.ag-
co.com to add a unique touch of distinct 
style with a new Polyanna Cupola.
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Is Extra Room In Short
Supply On Your Property?

Variety Of Sizes • Single Slope And
Gable Style • Choice Of Colors

Price Includes 52” Door
Crossroads Welding, LLC

Miller, Nebraska

(800) 807-5002 • (308) 457-2355
Fax: (308) 457-2305

www.crossroadswelding.com
Serving NE, KS, IA, MO, MN

Since the early 1970s, grain el-
evators and terminals have been 
using near-infrared analyzers to 

grade the protein, moisture and oil in 
grains to achieve the highest quality and 
most profit.  This ability to analyze grain 
quickly, easily and accurately for the 
constituent content has been reserved 
for the large companies who could af-
ford $20,000, $30,000 or even $50,000-
dollar NIR analyzers to analyze for pro-
tein until now.
Protein analysis is now available at 

farm level with the ZX-50 Portable 
Whole-Grain Analyzer.  The ZX-50 al-
lows you to test your crop prior to send-
ing it to an elevator to determine which 
portion of the crop to store for later sale, 
and which portion of your crop to sell 
now to maximize your profit.  In addi-
tion, the ZX-50 is available with a GPS 
locator, which allows precision farming 
to move to the next level.  Not only do 
you know the quality of your harvest, 
but you can now test your crop in the 

field, recording the GPS location for 
mapping later. 
Combining the quality data with the 

current quantity (yield) data, you will 
now have the ability to determine where 
your field delivers you the most profit, 
as well as the most efficient use of fer-
tilizer. 
The ZX-50 is designed to be used in 

the rugged environment of the farmer’s 
field.  The ZX-50’s totally solid-state 
optical system with no moving parts, 
no light bulbs and no spinning motors, 
is the most reliable and rugged optical 
system made.  The Zeltex patented in-
frared-emitting diodes (IREDs) and nar-
row band pass filter design allows for 
great stability over time and tempera-
ture.  Zeltex’ patented temperature com-
pensation allows measurements to be 
made anytime of day or night, regard-
less of the temperature of the analyzer 
or the sample. 
The ZX-50’s lightweight design (net 

weight less then four pounds) and alu-

The Next Step in Precision Farming
The Zeltex ZX-50 Portable Whole-Grain Analyzer

minum carrying case allows you to 
move from one field to another, with-
out re-setting the analyzer, making the 
ZX-50 the perfect tool in your precision 
farming arsenal. 
Selling for less than half of the cost of 

other grain analyzers, the ZX-50 is the 
choice for today’s precision farm and 
small elevators.  For more information, 
please go to our web site at www.zeltex.
com, or call 1-800-732-1950.

The Industry’s Most Affordable 
Whole-Grain Analyzer
Measure Protein, Oil & Moisture
for Increased Profitability
In The Field or at the Lab
Call Today: (800) 732-1950

(301) 791- 7080 • FAX: (301) 733-9398 • www.zeltex.com

Zeltex, Inc      Portable Whole Grain Analyzer

ZX-50            ISO 9001 Certified  CE

Zeltex, Inc        Portable Whole Grain Analyzer

ZX-800          ISO 9001 Certified  CE

Get Accurate, Repeatable 
Whole-Grain Analysis for 

less than $11,000 
Why spend $20,000, $30,000 or

more, when you can have the ZX-800? 

Call Today: (800) 732-1950
(301) 791-7080 • FAX: (301) 733-9398 • www.zeltex.com

Less Than
$7000
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The Easy Way:
with the Heston Tree Spade

Transplants and 
Removes Trees 

Quickly!

More trees and 
shrubs survive 

when moved with 
the Heston Tree 

Spade!

• Wheel Attachment for 
  Moving Trees
• Penetrates even the 
  Hardest Ground
• Easy to Use
• Tough and Durable

• Transplant Trees & Shrubs
• Remove Unwanted Trees
  and Shrubs
• Minimum Distress to Trees
  and Shrubs
• Leaves Ample Soil Around
  Roots

Heston Tree Spade
Manufactured by: Airway Machine Co., Inc.

357 BRIGGS ST. • IDAHO FALLS, ID 83402

800-238-1025
Email: airway@onewest.net

www.airwaymachine.com

Dealers 
Welcome

Airway Machines, Co., Inc. located in Idaho Falls, 
Idaho, has been in business for 22 years. Their suc-
cessful product, the Heston Tree Spade, was first 

manufactured in 1992.
The Heston Tree Spade is designed to make the job of moving 

trees and shrubs so much easier. Whether you are planning to 
transplant trees or simply remove them, the Heston Tree Spade 
is the answer! Up until now, the chances of survival of trans-
planting these trees were slim to none.                   
The design of the Heston Tree Spade and its simple appli-

cation allows you to move that choice tree with a minimum 
of shock and injury to the tree. You only extract the proper 
amount of soil with the roots and tree. There is minimum dis-
turbance of the ground as the Heston Tree Spade makes clean 
and exact cuts every time. The unique wheel attachment then 
allows you to move and place the tree in the desired location.
The Heston Tree Spade comes complete with 10” pneumatic 

tires, dolly, adjustable straps, and a driver. This spade is made 
entirely of steel and is powder coated, which makes it very 
durable and long lasting.  The tree spade is capable of moving 
an 18” or larger root ball on many trees and shrubs.
For more information or to order, call 1-800-238-1025 or Fax: 

208-523-7206.  Visa, MasterCard and American Express Ac-
cepted. E-mail:airway@eznettools.net
Website:www.airwaymachine.com 

Airway Machine Co., Inc.
Heston Easy To Use Tree Spade

Get Rid Of Nuisance Pests For Good
The Gophinator uses anhydrous ammonia 
to control rodents like gophers, pocket go-
phers, rats, groundhogs, moles & prairie dogs.
Poses no risk to livestock or pets - just 
effective control in hay/pasture land, till/no till 
land, wooded areas and yards and buildings.
Units come complete with 60 gallon tank, 50 
ft. hose, wand, frame, mole probe, gloves and 
goggles.

ATV trailer models are also available

Maze Innovations
P.O. Box 660, Unity, SK S0K 4L0

306-398-2637 • Fax: 306-398-2638
www.gophinator.com

DEALERS WANTED!

The GOPHINATOR is a sixty gallon Anhydrous ammonia 
tank designed to control rodents like gophers, pocket go-
phers, rats, ground hogs, moles, and prairie dogs. It poses 

no threat to livestock and pets, just effective control in hay/pasture 
land, till/no-till land, wooded areas and yards and buildings. 
Units come complete with the tank, 50 feet of hose, a specially 

built wand, frame, mole probe, gloves and goggles. The wand 
is equipped with a spring-loaded valve that for safety reasons 
has to be held open when in use. On the end of the wand is a 
hose to be placed in the hole, or a probe can be installed if you 
are after pocket gophers. 
The purpose of this unit is to eradicate rodents for good. This 

is done by placing the end of the wand into the burrow of the 
rodent and injecting the NH3 down the hole. It only takes about 
five seconds per hole, and one tank can last up to 500 holes. 
The unit is designed to be loaded in the back of a pick-up 

truck, on a trailer, or whatever the operator chooses by either a 
forklift or a front-end loader. 
The price is $3,100.00 (U.S.) plus applicable taxes. Price is 

quoted FOB Unity, Saskatchewan. A wheel unit is also available 
for this unit. It allows to be towed behind a four-wheeler or any 
ATV. The price for this option is $550.00 (U.S.) Price subject to 
change without notice.
To place an order, phone Maze Innovations at (306) 398-2637 

or Fax: (306) 398-2638. Website: www.gophinator.com

Maze Innovations
Get Rid Of Nuisance Pests For Good
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A record breaking, wet spring in 
1991 caused a career change 
for farm wife Beth Collins. 

Beth and her husband, Roger, oper-
ated a grain and livestock operation 
in Livermore, Iowa. When it became 
obvious the saturated soil conditions 
and seemingly unending rainfall was 
destroying any opportunity for profit 
that year, Beth began to consider go-
ing back to work off the farm. Beth 
had long been involved with fieldwork 
and chores and took an active part in 
making marketing decisions for the 
Collins family farm using knowledge 
she gained attending seminars, read-
ing books, and using options.
Knowing her interest in the mar-

kets, her husband suggested that she 
get licensed to work as a commodi-
ties broker. After Beth visited with 
Roger Sarchet, owner of the broker-
age office Farmers Options & Hedg-
ing Services, he expressed an interest 
in hiring her. In January 1992, Beth 
passed the Series 3 Commodity Fu-
tures Exam and started her new career. Beth currently has 
a branch office of Farmers Options & Hedging Services 
located in Humboldt, Iowa. 
Beth enjoys the normal brokerage activities of buying and 

selling futures and options for her customers. However, she 
has expanded by teaching producers about marketing to 
help them gain confidence in managing risks for their farm 
operations. She has presented seminars for area banks, ex-
tension offices, and through an area community college. 
Topics included are fundamental, seasonal, and techni-
cal information, how to use basis history, commitment of 
traders reports, and understanding and using options. She 
outlines how to develop and implement a marketing plan 
for an individual’s farm. Of special interest was offering 
instructional seminars just for women who are involved in 
agriculture. 
The teaching and working with clients led to developing 

marketing club meetings. These meetings help members 
focus on the current news and learning how to use current 
information to make marketing decisions. The women also 
have their own marketing club meetings. Beth offers a ser-
vice to her clients that develop a personalized marketing 
plan for their operation. 
Beth also gives market price reports on two local radio 

stations each day and writes cattle comments for a weekly 
fax sent to Iowa banks. Beth and her husband Roger cur-
rently feed cattle, have a cow/calf herd, and raise corn and 
soybeans. They have three grown children and two grand-
children who all live in the area.

Attention Farmers
Are You Looking For A Commodity Broker

Information or grain and livestock 
marketing strategies

Call Beth Collins, Broker at 
Farmer’s Option and Hedging 

Service Inc. offers:
Up-to-date market information 

and I answer questions on 
how to trade options or futures.

Easily accessible with 
800 number and office hours of 

7:30 - 4:00/5:00
226 Sumner Ave. 

Humboldt, IA 50548
(800) 340-8031 or 

(515) 332-1924

Farmers Option & Hedging Service Inc.
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16801 Industrial Circle S.E.
Prior Lake, MN 55372

(952) 447-6064
Fax ( 952) 447-6050

E-mail: wtic@windturbine.net
Web:www.windturbine.net

President: Archie J. Pavek
Manager: Steven T. Turek

The exclusive manufacturer of the Jacobs® 
wind energy systems since 1986. The wind 
plants range in size from 10kW to 20kW, with ro-
tor sizes ranging from 23 ft. (7m) to 29 ft. (8.8m). 
These Systems can provide power for a broad 
range of applications, which include Grid Intertie 
(utility bill reduction) or Hybrid battery charging 
(remote battery charging). The Jacobs® wind 
energy systems have over 70 years of history 
providing  clean, quality, reliable and efficient 
power in the USA and around the world.

wind energy systems

which are an additional cost). 2) The 
area to be tested generally needs to 
be a minimum of 40 to 50 feet away 
from any type of electrical power 
source (primarily underground power 
and some buildings). 3) We need to 
have enough unobstructed surface 
sediment (topsoil) to drive (install) 
four 3 foot 3 inch long 3/4 inch diam-
eter electrodes into the ground. The 
electrodes are placed in a straight line 
and require an area that is approxi-
mately 16 feet long and 2 feet wide to 
complete each sounding. The NWAS 
definition of unobstructed surface 
sediments is surface sediments that 
contain approximately 30% or less 
large gravel or cobbles. If the surface 
sediments contain more than 30% 
large gravel or cobbles then more 
soundings may be required to collect 
a sufficient amount of definitive in-
formation.
THE SURVEY LOCATION
In most cases, the property owner 

tells us the general area that they 
would like to have their well, which is 
where we complete the survey. If you 
are unsure of approximately where you 
would like your well drilled or there 
are a number of dry or poor perform-
ing wells in the area then you have a 
few options to narrow the search for 
the right place to complete the survey. 
One option is to have fracture tracing 
(used primarily in areas with bedrock 
near the surface) completed on your 
property. Another option is to have a 
study of the existing wells in the area, 
which may help find a pattern common 
to the good wells. A final option is to 
have NorthWest Aquifer Surveying 
complete and extended sounding pro-
file survey (soundings completed in a 
line but separated by approximately 
300 feet) completed across your prop-
erty which will help us located some 
good areas to focus on with a more de-
tailed close sounding profile survey.
SOUNDINGS NEEDed per 

PROPERTY
Every property varies and some prop-

erties need many more soundings than 

others but as a general rule we recom-
mend a survey consisting of a mini-
mum of four soundings (completed 
in a profile or grid pattern separated 
by 85 to 150 feet) for a single house 
domestic well and a survey consist-
ing of a minimum of eight soundings 
for agricultural or multi-home wells. 
We also recommend that the sound-
ings be completed in a profile or an 
organized pattern of some kind.
Until now, there were very few ac-

curate and affordable options to lo-
cate wells. The two most common op-
tions are either picking a spot or well 
witching. Most well drillers will not 
suggest where to drill a well because 
of the potential liability involved. 
NWAS will survey your property and 
provide a printed report containing 
approximate water depth, water qual-
ity, and approximate flow rate.
Find out more about this amazing tech-

nology, client testimonials, successes 
and NWAS company franchises that 
provides this service by logging on to: 
www.findwellwater.com click on any 
State to locate franchises Near you!

NWAS
continued from page 12
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Maximum Drought Protection
for established

Lawns & Landscaping
as well as seeding, hydroseeding, sodding

& transplanting of trees, shrubs, flowers and vegetables

Root Zone Moisture Manager
A unique liquid plant survival aid that 
absorbs and stores moisture like tiny water 
magnets within the soil along plant roots.

The entire lawn in the picture 
was as green as the center 
section prior to a 6 week drought. 
Only the center section treated 
with Hydretain stayed green.

Cuts Watering Requirements up to 50%
Not a simple wetting agent or super absorbent polymer 
–The Best of Both & More in an easy to apply liquid 

concentrate. One application lasts up to 3 months.
Double Even Triple the Days Between Required Watering!

Ecologel USA, Inc.
Ph: 888-545-6307 • Fax: 352-620-0312

www.ecologel.com

Hydretain Root Zone Moisture 
Manager is a unique “solu-
tion” for proper soil and plant 

moisture.  Hydretain is a revolutionary 
new chemistry designed to reduce the 
watering requirements of plants and 
turf.  Its patented blend of liquid hu-
mectant and hygroscopic compounds 
attract free water molecules from the 
air within the soil matrix and effi-
ciently transfers them into the roots of 
plants.  This simple mechanism results 
in healthy, vigorous, drought resistant, 
turf, trees, shrubs, ornamental plants 
and agriculture. 
Double or even triple the days between 

required watering and enjoy the benefits 
of proper moisture management. The 
benefits are many such as minimizing 
drought stress; controls or eliminates 
dry spots; enhances nutrient efficiency; 
optimizes pesticide efficiency; improves 
seed germination; increases transplant 
survival; reduces watering expenses and 
maximizes your crop yields.  

Ecologel USA Inc.
Reduce Watering By Up To 50 Percent Or More

Hydretain is a totally unique concept 
in soil moisture management.  Attached 
to the root system, Hydretain acts like 
tiny water magnets, making available 
to plant roots microscopic moisture that 
would otherwise be lost to evaporation.  
It is not simply another wetting agent, 
surfactant or super absorbent polymer 
crystal.
Check out our 

website at www.
ecologel.com and 
review some of 
the independent 
research that vali-
dates the Hydretain 
effect on the health 
of your greenery.  
The scientific com-
munity continues 
to affirm the effects 
of Hydretain in root 
zone moisture man-
agement.  Put the 
science to work in 

your home garden, lawn and shrubbery 
and see for yourself what the studies 
have already proven.  HYDRETAIN, 
the choice of the professionals, now 
available for home use!
Ecologel USA is so certain that Hy-

dretain will work for you, that we will 
stand behind it with a 100% money-
back guarantee!  



Product Profile:
VARMITGETTER™ The Newest, Safest Burrowing Pest Control
Device, Featuring  A Wired Remote Control !!

Underground blasters are not a 
new technology since they have 
been around for some time and 

have evolved over the last ten years or so, 
becoming better designed and now safer. 
Handheld devices have safety issues. 

Our product has freed the operator from 
those safety issues.
The concerns over the safety of the oth-

er underground blasters has led Shaffer 
Enterprises, Inc. to design a device that 
has these advantages:
Operator DOES NOT hold onto the ap-

plicator, when producing the blast and can 
be up to 25 ft. away from the blast site. 
The other hand held units cause some 

operators to flinch, resulting in an inef-
fective application plus some operator 
becomes fatigued by the constant con-
cussion from the blasts. 
It is smaller and better balanced making 

it more portable to move from burrow to 
burrow and easier to use on gophers, voles, 
mole, etc. and able to do larger holes such 
as prairie dogs, ground squirrels, etc.  
A calibrated mixture of 98 percent 

oxygen and 2 percent propane, the gas 
is dispersed into the tunnel system. It is 
remote detonated to insure the operator 
does not get fragmentated. The Tunnel 
system and anything in tunnel system is 
gone for pennies. 
You are also able to cover the firing 

cone with loose dirt, 
which helps keep gas 
from escaping and to 
help snuff out fire. 
Plus the single 

dispersion hose 
provides better gas 
mix, giving more ef-
ficient, effective and 
consistent blasts. 
With an improved 

design to protect 
sensitive parts, but 
yet readily acces-
sible for in the field 
repairs.  
Extra safety mea-

sures are built in so in the event that the 
device has been damaged or misused, you 
are protected by check valves, flashback 
arrestors and pressure relief plugs.
It comes with a One Year Warranty and is 

also registered with the EPA and is Patent 
Pending.
The VARMITgetterTM operates the 

same as the other devices with a pro-
pane & oxygen mix injected into the 
burrow and upon ignition, causes an un-
derground explosion which destroys the 
targeted pest and tunnel system.  
The VARMITgetterTM comes with Appli-

cator; 25 ft. of single Hose/Ignition Cord; 
Control Box; 12 ft. of twin Gas Hoses; 

Oxygen & Propane Regulators; two 9 volt 
Batteries; VG Shovel; Safety Glasses; 
protective Ear Muffs; easy-to-follow In-
structions and Operator’s Manual.
Check out our website @ varmitgetter.

com
If you have any questions, would like 

more information or to purchase call our 
toll free number 1- 877-XVARMIT.
VARMITGETTER, LLC
130 North Main Street
Payette, Idaho 83661
Office: 208-642-9889 
Fax: 208-642-9779
Hours: M-F 8 to 5 Mt. Time
www.varmitgetter.com

Call for a free information
packet today!

JOIN THE NEW GENERATION OF SUPER FARMERS!
  “To see 60,70, and 80 bushel 
soybean yields like I saw in my 
test plot, there are two key things 
to remember: You need to control 
SCN, and you need to be aware 
of insect infestations.”     
  -Rick Kettley

Rick Kettley
Steward, Illinois

MRK Seed Brand
*Top 5 Varieties
Adjusted Yields

Ex105 BT 215.6 bu/acre
02BT110 215.1 bu/acre
01110 212.6 bu/acre
98BT104 211.9 bu/acre
02110 211.0 bu/acre

Leland Boyd
Charles City, Iowa

While we feel imitation is the most flattering form 
of compliment, do not be confused by products that 

may sound alike, cost more, and yield less.  Ask your 
dealer for the “original” Cyst Tech® Soybeans and 

MRK Brand Variety Corn.

Mark Seed has a full menu of 
•alfalfas •grasses •grains •CRP mixes

*2003 Corn Test Plot Leland Boyd Mark Seed will strive to 
continually bring you, our 
customers, the best quality 
product line-up.  At no 
time will we jeopardize 
our reputation or yours, by 
marketing a product that 
doesn’t adhere to our strictest 
guidlines of quality.

MARK SEED COMPANY
PO Box 67 • 823 West 2nd St; Perry, Iowa 50220 

800-383-6275 • 515-465-2122 • Email: markseed@dwx.com
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When you hear Auger flighting, most of you think of 
Egbers. “We’re very proud that we’re so well known 
by our customers,” Says Doug Egbers, owner of 

Egbers Flighting & Supply. The Egbers family has been involved 
in the Auger and Agricultural Repair business since 1974. Doug 
and Laura Egbers are the newest members to take on the family 
business. In January, 2003 Egbers Farms Inc. was purchased and 
Egbers Flighting & Supply was set in place.
Egbers still offers a wide variety of auger flighting and recently 

they opened up their other stock items for resale. “In the past, 
we did not heavily advertise our stock of tube, shaft and auger 
accessories. There are so many companies that require minimum 
orders, we opened our stock items to better accommodate our 
customers,” says Laura Egbers. Egbers has no minimum order 
requirements.
Also new with Egbers is their 20 ft. balancing machine. They 

have found a better-finished product when unloading augers are 
balanced. “We can take most of the vibration out these unloading 
augers, Doug Egbers says. The faster the auger runs the greater 
the need for the auger to be balanced.  We have customers drive 
from all over just to balance their grain cart augers.”
Along with their many stock items, Egbers accommodates 

their customers by shipping complete augers. “We have a lot 

Egbers Flighting & Supply Co.
Egbers Still At It

of talent in our company, and we like the variety of projects 
that we do,” says Doug Egbers.  “We’ve worked on augers as 
small as 2” in diameter for corn burners and 24” in diameter 
for a rock quarry.”
Walking into their inventory shed, you see rows and rows of 

auger flighting. Around 1200 sizes are on hand at all times. 90% 
of these sizes are the ‘Super Edge’ Auger Flighting. Egbers 
possesses a talent for size and application. Just call on their sales 
staff and they can fit about any application you have for your 
combine, grain cart, transport auger and more.
Remember, Egbers Flighting & Supply; they’re your one stop 

shop for auger replacement needs! Phone: 800-462-2588 or 
402-567-2700, website: www.eflighting.com

1200 Sizes of Auger
Flighting on Hand

90% of our Stock is Super Edge
We ship flighting mounted or unmounted

Custom Machine and Fabrication

Computerized Balancing Available
Supporting parts plus Pipe, Tube & Shaft and more

Whether you need to patch your auger or require
total replacement

Egbers Flighting & Supply Co.
Your One-Stop-Shop for your replacement needs

No Minimum Order Requirements!

Phone 402-567-2773 • Fax 402-567-3211
www.eflighting.com

CRP MIXES
In Business Since 1980

Most Complete Inventory
Osenbaugh Grass & 
Wildflower Seeds 
(800) 582-2788  
(641) 340-0294
(800) LUCAS88 

(641) 766-6795 Fax
E-mail: johno@iowatelecom.net

V & E XPRESS
Specializing in Bulk

Commodities
& Oil Seeds

785-899-5434
785-821-1560

1502 Texas Street
Goodland, KS 67735
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Valley Engineering, Inc.  has been producing hydrau-
lic Driven Hole diggers since 1988.  The unit is all 
enclosed in a sturdy steel case w/ oversize bearings.  

Direct drive units w/ Quick-Tach bucket brackets or skid steer 
mounts.  Augers are heavy duty full thickness to edge sectional 
flighting ranging in size from 6” to 24”.  rock bits are available 
for fracturable materials ranging from 6” to 12”.  Telescoping 
extensions for 6” to 24” Augers.  Call 1-800-400-0124 for ap-
plications and pricing.  Ask about the badger* digger.

Badger earth augers are built 
rugged as well as user friendly

• All Badger series are direct drive 
units which have no expensive gear 
boxes or high maintenance drive 
chains.

• Bucket mounting unit allows for 
greater visibility, thus it is more 
comfortable to operate and reduces 
fatigue. This mount also allows down 
force to be applied in tough conditions.

• Types of brackets available include: 
bucket mount, 3 point, cat 2 or 3 
hitches, quick attach rear booms, skid 
steer and backhoe.

• Badger units can be easily mounted 
and used by one person, no one is 
needed at the auger to apply down 
force.

3-point and bale bed, hydraulic wire winders also available.
www.lubemate.com

VALLEY
ENGINEERING, INC.

357 Road 3168, Hastings, NE 68901

1-800-400-0124
Fax: 402-463-4584

E-mail: vallen@kdsi.net

Dickinson, ND 58601
(888) STEFFES (783-3337) or (701) 483-5400

Ideal for cake, pallets, fertilizer or small grain
Call for details • Built in the USA

Steffes Overhead Drive Through Bins
                              2 Sizes Available:
25 to cake - 1152 bu • 40 ton cake - 1575 bu
• Up to 14’ drive through
   clearance available
• Split compartments
   available
• We deliver and setup
   on site

Steffes Corporation began manufacturing and selling Hop-
per Bins in 1983 on a local basis of a 100-mile radius. 
Currently their customer base is mainly in North Dakota, 

South Dakota, Montana and Wyoming. However, their territory 
is quickly expanding. Steffes Overhead Drive Through Bins 
have been delivered to Washington, Oregon, Idaho, Colorado, 
Iowa, Minnesota, Kentucky, Illinois, Nebraska and even parts 
of Canada. Steffes currently manufactures two sizes of their 
square overhead bins. The smaller model holds 30 ton of cake, 
or 1152 bushels, and the larger model holds 40 ton of cake or 
1575 bushels. Drive through clearances range from 7’ up to 14’ 
to allow for unloading into trucks, feeders or semis. Split com-
partments are also available in both standard sizes. This allows 
you to store two different products on one bin.
Engineering, design and manufacturing capabilities of Steffes 

Corporation allows them to design and build custom bin sys-
tems. Systems with multiple compartments and larger capacity 
are available as well as superstructures to allow higher drive 
through clearances.
Contact us at 888-STEFFES (783-3337) toll-free to have your 

custom bin system designed.

Valley Engineering

Steffes Corporation

Dairymen ..... Big Welcome awaits you in Muleshoe.
In the last 5 years, five new dairy operations have 

moved their herds to Muleshoe, Texas. Lets find out 
why!
First of all, the folks went and welcome you. But that is only 

part of the reason you should explore this great opportunity.
Muleshoe Economic Development has offered cash incen-

tives to make the move...Cash from $50,000 to $100,000 or 
more in forgivable loans.
But that is just part of the reason for you to explore this site 

for your operation.
All the services you need are available. Abundant Feed sup-

ply, available land at low prices. Market for milk and a new 
cheese plant being built.
Muleshoe has great weather, low humidity and moderate tem-

peratures to assure you of peak production from your herd.
Best of all, according to one recent dairyman who made the 

move, “They sure made us feel like they want us here and the 
entire town is glad to have us.”
So add it up, incentives, increased production, great weather 

and folks who are glad to have us.
Call Janet Claborn, Director of Economic Development at 

(806) 272-7455. She will be happy to help you plus answer all 
your questions. You sure will be glad you made the call.

Muleshoe Economic 
Development
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P.O. Box 730 • Alamo, TX 78516 • 956-787-1911 • lanthony@speedling.com

A L A M O   D I V I S I O N

KANSAS
Swihart Sales Co.

7240 Co. Rd. AA • Quinter, KS 67752
785-754-3513 • 1-800-864-4595

www.swihart-sales.com

NEBRASKA
Kolterman Farm Equipment, Inc.

85541--550 Ave.
Pierce, NE 68767
402-329-6279

For Information Write Or Call

The Leader In Feeders!
         Mfg. by:

Schoessow®, Inc.
Portage, WI 53901 • 608-742-8851

Deputy Secretary of Agriculture 
James R. Moseley announced 
the approval of a Rural De-

velopment broadband loan of $106.7 
million to Cinergy, Ind. The funds will 
allow for the expansion of broadband 
access to high-speed Internet to resi-
dents and businesses in 11 rural Indiana 
communities as part of the Bush Ad-
ministration’s effort to expand universal 
access to broadband technology by the 
year 2007. 
“Providing access to broadband tech-

nology and services will greatly enhance 
the economic competitiveness of rural 
Indiana,” said Moseley during a cere-
mony here with area mayors. “By bring-
ing broadband to rural communities, we 
are helping rural communities compete 
with new levels of technology.” 
The proposed broadband system will 

include advanced voice, video and high-
speed data services. The services are 
expected to provide access to 71,039 
homes and 5,532 businesses. Cinergy 
will use a fiber backbone to connect all 
the communities to the service nodes 
and fiber-to-the-premises technology, to 
connect each home and business. Com-
munities impacted include Bedford, 
North Manchester, Connersville, North 
Vernon, Greencastle, Seymour, Hun-
tington, Vincennes, Madison, Wabash 
and New Castle. 
 Funding will be contingent upon meet-

ing the conditions of the loan agree-
ment. USDA provides a number of other 
important tools to advance broadband 
service in rural America, including the 
Distance Learning and Telemedicine 
grant program which provides advance 
technologies for educational and health 
care needs.
Since the beginning of the Bush Ad-

ministration, over $2 billion in tele-
communication funding has provided 
over one million rural homes and busi-
nesses with access to high speed broad-
band connections. To learn more about 
available funding through USDA’s 
broadband program, visit http://www.
usda.gov/ or contact USDA Rural De-
velopment broadband staff at (202) 

720-9554. 
 USDA Rural Development’s mission 

is to deliver programs in a way that will 
support increasing economic opportu-
nity and improve the quality of life of 
rural residents. As a venture capital en-
tity, Rural Development provides eq-
uity and technical assistance to finance 

and foster growth in homeownership, 
business development, and critical 
community and technology infrastruc-
ture. Further information on rural pro-
grams is available at a local USDA Ru-
ral Development office or by visiting 
USDA’s web site at http://www.rurdev.
usda.gov. 

USDA ANNOUNCES $106 MILLION BROADBAND LOAN TO GREENCASTLE, INDIANA
Loan To Provide Competitive Broadband Services To
Nearly 76,600 Rural Indiana Homes and Businesses 
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U.S. Custom Harvesters, Inc. is 
an association of professional 
custom harvesters serving the 

needs of the American Farmer.  The or-
ganization was established and chartered 
in 1983 in the State of Texas and serves 
as a link between the harvesters and the 
many groups of people they work with 
such as farmers, businesses, and the State 
and Federal Government.  U.S. Custom 
Harvesters is a dues funded, member-
ship organization with the Harvest News 
magazine as their primary means of com-
municating with members.
This organization also works to educate 

its membership concerning safety, qual-
ity of workmanship and information on 
equipment updates.    
The input from their membership is 

channeled through designated com-
mittees that report to the elected board 

meeting annually the first weekend of 
March. The membership has benefited 
at these annual gatherings in such areas 
as exchanging ideas, helping one another 
in the placement of work, and establish-
ing a scholarship fund that helps educate 
future leaders.  Much of the information 
is updated in the Harvest News monthly 
magazine.
It has been a goal of USCHI to provide 

funding for scholarships through various 
activities such as quilt sales and raffles, 
silent auctions, memorial donations, hon-
orary and auction donations.  To qualify 
for a scholarship, all applicants must 
have some direct family ties to a current 
USCHI regular member, or have been 
employed by a current regular member 
within the last year, or be making some 
direct contribution to the USCHI orga-
nization.  In addition, applications are 

U.S. Custom
Harvesters Inc.

To All U.S. Agricultural Producers:
Be it Resolved - March 8, 2003

United States Custom Harvesters, Inc. supports the mandated use of grain-based fuels, 
principally Ethanol and BioDiesel, in the United States. This use of ethanol and BioDiesel 
is to be a supplement to fossil fuels thereby contributing to the wealth, safety and security 
of the United States of America while assisting the farmers and providers of these renewable 
resources produced in our Homeland.
     Respectfully and Unanimously,
     United States Custom Harvesters Inc. Membership

HIRE AMERICAN HARVESTERS
Wanted - Grain, Forage & Cotton Harvesting

Crews Available Anywhere - USA
For List of Available US Crews Please Contact:

U.S. Custom Harvesters, Inc.
(620) 664-6297

E-mail: office@uschi.com • www.uschi.com
We Support U.S. Agriculture

Please Support Us!

considered if the applicant is directly 
related to a deceased member (son or 
daughter) that was a regular member 
within the last two years of their death.
The strength of this organization is in its 
membership, which consists of not only 
custom harvesters, but also related busi-
nesses such as implement dealers, insur-
ance companies and farmers.  It is their 
goal to continue to enhance and promote 
custom harvesting so that it is a viable 
industry available to future generations 
of producers. 
U.S. Harvesters will continue to sup-

port and be a vital part of American 
agriculture, which is the strongest and 
most effective producer of crops that 
feed the world.
For more information, phone (620) 664-

6297 or e-mail: office@uschi.com.
Website: www.uschi.com.

U.S. Custom Harvesters, Inc.
Harvesting Crops That Feed The World

Press Technology is a developer 
and manufacturer of cutting 
edge screw presses for a variety 

of commercial and industrial applica-
tions.  A leader in new screw design, 
Press Technology specializes in devel-
oping and manufacturing equipment 
tailored to meet customer requirements 
and demands.   
Press Technology is an industry leader 

in manufacturing durable, cost-effective 

Press Technology
dewatering equipment.  We feel confi-
dent that in a thorough comparison of 
alternatives, the quality and value of PT 
& M’s equipment will be apparent.  Our 
goal is to maintain 100% customer sat-
isfaction resulting in unequaled service 
and support.  
Press Technology was founded in 1992 

by industry design expert Mr. George 
Berner P.E. who offers more than 40 
years of experience in engineering, 

manufacturing and product develop-
ment.  His credits include the design 
and development of screw presses for 
several leading manufacturers of pulp 
and paper equipment.
Contact us regarding questions, more 

information, sample testing, or to sched-
ule an equipment demonstration or con-
sultation at your facility.  Phone: 937-
327-0755  Fax: 937-327-0756  Website: 
www.presstechnology.com

INDESTRUCTIBLE RUBBER WATER TANKS
Giant Rubber Water Tanks specializes in

livestock watering tanks that last a lifetime. 8’- 12’
diameter, freeze resistant. Ask about semi-load

delivery. They can be cut to any height up to 34”
and can hold up to 1200 gallons and linked

together for more capacity.

CALL TODAY FOR MORE INFORMATION • BETH REILLY

(307) 467-5786
Giant Rubber Water Tanks • Box 86 • Alva, Wyoming 82711

“Dealer Inquiries Welcome”
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After Completion, 32’. . . . . . . . . $13,000 + F.E.T.

Grain Trailer Kits • Pre-Cut, Pre-Fab • Any Size 22’-42’
No Axles Or Tarp 24’ - $4,249 • 34’ - $5,249

MCM Co. (620) 532-5466
630 Kansas Ave. • Kingman, KS • After 5:00 P.M. (620) 532-5209

We Specialize In Grain Trailers, Earth Movers and Carry-Alls
Trailer Sizes: 22’, 24’, 26’ Single Axle • 30’, 32’, 34’, 42’, Tandem Axle

CALL FOR HARVEST SPECIALS

Financing Available

SHUR-LOK
TARP

DEALER

Tulare, California … The first-
ever California Crop Center 
will open at the 2005 World Ag 

Expo according to Rob Fletcher, the 
2005 Show Chairman. This new pavil-
ion is another important expansion of 
service to agricultural growers accord-
ing to Fletcher featuring both national 
and international outreach from this 
world-renowned event. The California 
Crop Center will more fully respond to 
the worldwide interest in California’s 
tremendous ability to produce an al-
most unlimited variety of high qual-
ity, commercially viable food and fiber 
crops.
With the new California Crop Center, 

crop trade associations and commercial 
companies will now have additional 
outreach opportunities to provide the 
latest cropping information to Cali-
fornia and Western growers. Also im-
portant, many international attendees 
come to World Ag Expo to learn more 
about the fertilizers, crop chemicals, 
irrigation specifics and machinery in-
volved in producing a specific crop or 
crops. All visitors can get the desired 
information by visiting with individual 
commercial exhibitors or by register-
ing for information at the California 
Crop Center.
Fletcher stated, “While the California 

Crop Center will be new in 2005, the 
concept for it has been discussed for 
several years. Only with the 2003 ac-
quisition of more than 400 additional 
acres has sufficient space become 
available to put more of such expan-
sion plans into action.”
“The 2003 expansion of the Dairy 

Center and relocation of many exhibit 
spaces farther east was the first ben-
eficiary of the acreage addition. While 
more space is available on the east side 
of the grounds, we recognize the need 
to locate the California Crop Center in 
close proximity to the cropping ma-
chinery, seed and chemical exhibits for 
the convenience of growers.”
Fletcher added, “Co-chairpersons of 

the new California Crop Center will be 
Ron Goble and Stan Bird, representa-
tives of Multi Ag Media LLC. Multi Ag 
Media currently publishes the widely 
circulated Official World Ag Expo 

Magazine and this fall will publish the 
newly announced VIP Preview on our 
behalf. They have been very active in 
developing the California Crop Center 
concept and presenting us with a pro-
cedure for its successful introduction at 
the 2005 event.”
While all functions that may become a 

part of the California Crop Center have 
not been finalized according to Goble 
and Bird, informational cropping semi-
nars and selected industry speakers will 

California Crop Center to Open at 2005 World Ag Expo
be a significant part of the first year’s 
activities.
One specific opportunity under con-

sideration would allow crop trade asso-
ciations special opportunities to offer 
free samples of the various fruits, nuts 
and other edibles that their members 
produce. Commercial companies are 
also expected to request opportunities 
to present up-to-date information about 
new products and services of value to 
California and international growers.
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After carefully listening to 
customers who were dis-
appointed with the perfor-

mance or lack of features in ATV 
sprayers available, C&R Supply set 
out to design a series of sprayer to 
meet their needs.
 “Instead of taking an off the shelf 

tank and attaching features, we need-
ed to get all the input we could from 
customers and ATV manufacturers”, 
said product manager Dusty Miller. 
“With a good vision of what features 
and options were required, it became 
obvious that a completely new tank 
design was needed”.
The EZ ATV Sprayer was designed 

with the operator in mind for ease of 
operation and functional ability and 
safety.  With the sleek design brings 
the weight forward and more to a cen-
ter of gravity for better machine bal-
ance.  Allowing the legs of the tank to 
wrap around the fenders of the ATV 
gives the sprayer dual sumps to give 
maximum drainage and the ability to 

run on side hills without losing its 
prime.  The pump, strainer, and main 
shut-off are mounted underneath the 
tank in a protected cavity, which also 
serves as a dual slosh baffle.  The 

C&R Supply, Inc. • Birth Of A Sprayer

top of the tank is designed with a fill 
catch area to prevent chemical from 
getting on the operator.  The EZ is fit-
ted with a 4 gpm Shurflo Pump and 
a quality Tee-Jet trigger style hand-
gun in the convenient control panel at 
your side.  All brackets and boomless 
nozzle or boom accessories are at-
tached to the tank for quick and easy 
mounting.  The EZ ATV Sprayer has 
several different options and acces-
sories to meet your requirements and 
needs.
C&R Supply, Inc. is a distributor 

and manufacturer of agricultural and 
roadside spray equipment located in 
Sioux Falls, South Dakota.  For over 
25 years, C&R Supply, Inc. has been 
a leader in the distribution and ser-
vicing of many quality products from 
Raven Industries, Spraying Systems, 
Banjo, and more.  They also lead the 
way in designing and manufactur-
ing new and advanced products such 
as their C&R Foam Marker, Spot 
Sprayer, and the EZ ATV Sprayer 
featured in this ad.  C&R is a provid-
er for precision ag products such as 
GPS guidance systems, variable rate 
controllers, mapping, steering as-
sist systems, and chemical injection 
units. C&R prides themselves on 
the knowledge and experience that 
is required to keep up with today’s 
technology.

Spray 30 feet wide with no boom
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Leasing Resources, Inc.
We Lease “Virtually Anything

With A Serial Number”

Call For An Application Or
Print One Off Our Website!

Toll Free: 800-743-4089
Fax: 316-262-5504

Website: www.leasingresources.com

• New Or Used Equipment
• Combines & Tractors
• Hay, Tillage & Planting Equipment
• Trucks & Trailers
• From A Dealer, Auction Or Individual
• Refi nance Or Sale-Lease Back Available (WAC)

“SERVING OUR AGRICULTURAL
CUSTOMERS SINCE 1989”

American Tank Service
~24 HOUR SERVICE~

Damon R. Breit
Fully Insured

• 80 BBL Vacuum truck
• Fresh Water Hauling
• Tank Cleaning
• Lease Work

785-628-7478
P.O. Box 656 • Hays, KS 67601

Unwanted Trees ?
OUR TREE SAW
WILL CUT DOWN
A 12 INCH TREE
WITH ONE PASS
IN 45 SECONDS!

IT WILL CUT AT OR
BELOW GROUND
LEVEL AND CAN BE
USED TO DESTUMP
EXISTING STUMPS.

Call Hicks Fabrication
at

785-862-8603
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Concern over the negative im-
pact of poisons and inhumane 
trapping devices led Meyer 

Industries to develop the Rodenator 
Pro ™. The Rodenator Pro™ is cut-
ting edge technology for eliminating 
burrowing animal problems. Bur-
rowing rodents destroy crops, plants, 
and flowers and cause damage to golf 
courses, football fields, yards, and or-
chards.  Rodents carry disease and can 
cause illness, even death.  
Today, Meyer Industries markets the 

only known chemical and poison-free 
system of its kind that is registered 

with the EPA providing efficient and 
effective burrowing rodent control. 
Farmers, ranchers, pest control com-
panies, nurseries, golf courses, and 
water districts experiencing rodent 
destruction can eliminate the problem. 
City parks and recreation departments, 
schools, and public works, all of 
whom have a responsibility to moni-
tor public safety, are using this system 
to eliminate rodent infestations in the 
U.S. and around the World.  
The Rodenator Pro™ is a new aggres-

sive approach to burrowing rodent con-
trol. It is an elimination system as well 

as a control system. 
Marketed exclu-
sively in the U.S. in 
the past, the Rode-
nator Pro™ System 
has proven so effec-
tive that it is now 
marketed world-
wide.  Waiting for 
animals to come to 
baits or traps is no 
longer necessary. 
The Rodenator Pest 
Elimination System 
is fast and efficient, 
allowing a user to 
go directly after a 
targeted pest.  
The Rodena-

tor Pro™ System 
comes complete, 
excluding propane 
and oxygen tanks, 
and uses the lat-
est in solid-state 
electronic controls, 
circuitry, and check 
valves.  The system 
is environmentally 
safe, completely 
non-toxic, and the 
cost of operation 
is only pennies per 
application.  This 
device operates by 
squeezing a lever 
that ejects a cali-
brated mixture of 

propane and oxygen down through the 
rodent’s tunnel system. A self-contained 
ignition system then allows the user to 
ignite the gas, creating an underground 
shockwave, instantly and humanely 
eliminating the animal without using 
poisons.
Customers who have used the device 

find it safe and effective:
• Jack Bailey, Reclamation District 

Manager says, “Our rodent control 
went from 5 to 6 weeks, to 5 to 8 days 
on the 54.4 miles of levees that we 
maintain in California, the Rodenator 
Pro works”!!!
• Monte Daniels, D&D Cattle Co. 

Wolfforth, TX “The Rodenator Pro™ 
is the only economical and environ-
mentally friendly device I have found 
for both control and eradication of prai-
rie dogs in cropland and rangeland.”
• Gino Favagrossa, Farm Manager at 

Fresno State University says, “The new 
Rodenator Pro™ has been very effective 
in the control of our squirrel infestation 
at Fresno State.  The improvements of 
the new Rodenator Pro™ have increased 
the efficiency of our eradication efforts.  
We continue to use the Rodenator Pro™ 
throughout the campus farm for control 
of squirrels and gophers”.
For further information or to order the 

Rodenator Pro™, call 800-750-4553 
or visit our website: http://www.rode-
nator.com or email: info@rodenator.
com 

MEYER INDUSTRIES BRINGS NEW CUTTING EDGE 
TECHNOLOGY TO BURROWING RODENT CONTROL!!!
Rodenator Pro™ Advanced Technology in Rodent Control

Tomorrow’s rodent-control 
device is here today.
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Chickweed Healing Salve is 
made by cold infusion and is 
wild crafted from Southern 

Indiana. It is never really cooked, only 
heated enough to accept the bees’ wax.
Chickweed (we also call “Starlady”) 

together with comfrey has exceptional 
healing and drawing properties. Chick-
weed is healing to the skin. Other ingre-
dients include mint, rosemary, lavender 
and eucalyptus, which are beneficial for 
colds, and sore throats. Lavender adds 
a nice odor and is also a great pain re-
liever.
The base is olive oil and bees’ wax, 

which are natural and healthy. Infused 
together we have a salve which is good 
for a variety of skin disorders such as 
eczema, psoriasis, fungal infections, 
rashes, sore throat, cuts, burns, poison 
ivy, colds, diaper rash, etc.
TESTIMONIALS
“Hi there: I wanted to keep you ap-

praised of my progress since I received 
your salve four days ago.  I have been 
to many dermatologists and have had 
many cortisone injections and still had 

dry scalely skin in patches on 10% of 
my body.  It looked awful and was very 
noticeable.  I have used very expensive 
medicines and have not had the results 
that your salve has given me in an al-
most immediate time frame.  While I 
am not a doctor, I am an experienced 
patient who has suffered and can say to 
you that no other skin preparations have 
given me the immediate results that 
your Chickweed Healing Salve has. To 
say it simply, it’s WONDERFUL…the 
scales and crusts and blemishes are go-
ing, going, GONE!” Saul Kaplan, West 
Palm Beach.
“I had a sore throat. After applying 

Chickweed Healing Salve to the outside 
of my throat it went away. It is great!” 
– Bob Schwagmeir
“Our baby had a painful diaper rash. 

Within minutes of applying the Chick-
weed Healing Salve he quit crying. By 
morning the rash was nearly all gone.” 
– KC
“I had these dark spots on my leg of 15 

years. I’m not sure what it was but it was 
growing! After two months of using the 

CHICKWEED HEALING SALVE

- HOME -
• I had skin cancer removed 2 times from my face. The third time it came back, I decided 
to use Chickweed Healing Salve. Within 2 weeks it was gone. I also used it on my leg 
and ankle that was swollen. It went down and the soreness left also. Thank you for your 
help.- Raymond Davis, New Washington, IN 812-293-3555
• That stuff’s like dynamite, one said now we’ll never be without that salve. We use 
it for everything and suggest it to everybody. Then an older lady said as we left, “Just 
don’t ever quit making the Chickweed Healing Salve.” - Three ladies talking to us as we were eating our lunch in the 
hills of Ohio. Place called Thelma Jeans Pizza, 740-493-2711

- BARN -
• My wife washed our milker claws in a heavy dose of washer acid which burned and blistered the cow teats. I put this 
salve on one cow, it almost completely healed up in 48 hrs. So tonight I put it on every blistered cow in my stable. 
- Daniel Stoltzfus, Loganton, PA
• I used this salve on sheep foot rot and they healed up nicely, where vet medicine didn’t work. - Beth Johnson, Owasso, OK
• “I have had a contact dermatitis on both hands for over 1 year ever since I worked with some Walnut lumber “hobby”. 
I thought it was dry skin, etc. Well, it got infected and has been a real problem so much so I had to take a leave from 
work. The dermatologist prescribed very expensive ointment and I used them. There was improvement but not com-
plete healing and some breakouts. One of my co-workers went to Amish Country in Shipsewana, Indiana and saw 
Chickweed Healing Salve and thought of me. They purchased it and brought it to me. I had nothing to lose so I tried it. 
Within 4 days, and I mean 4 days-my hands had healed! I couldn’t believe it. Every day I would show my co-workers 
the improvement. And as it progressed, their amazement grew. Of course they wanted to know what I was using-where 
they could get it. We all here at work have dry skin and this really helps. None of us here are herbal people. But this was 
the first demo of a natural/herbal product working so well. Oh-did I mention I am a critical care RN working in ICU and 
my co-workers are hospital staff? Well, this 10-container order is a combined order for several people at the hospital. 
Chickweed healing salve sure has helped me so far, and we’ll see what time brings.” Butch Witlock

CHICKWEED HEALING SALVE
GOOD FOR ALL SKIN DISORDERS

All Natural Salve Made by Cold Infusion
Good for Skin Cancer, Baby’s Diaper Rash, Sore 

Throat, Cuts, Burns, Poison Ivy, Dry and Chapped 
Skin, to name a few

TESTIMONIALS:

Dealer Inquiries Welcome

Send check or money order to:

S. A. E. G. (Suite Western)
1362 Hwy. 129, Canaan, IN 47224

For Credit Card Orders Only

866-244-2593

(1) 4 oz. tin container
$19.95 + Free S&H

(2) 4 oz. tin containers
$29.95 + Free S&H

Chickweed Healing Salve the spots are 
almost gone. I also use it for dry skin on 
my heels and toes. Its amazing stuff!” 
– Kirk Baron
“My Poodle has very bad allergies on her 

skin. She gets scales, sores and dry flaking 
skin. After using the Chickweed Healing 
Salve for one week, the condition was 
completely gone.” – Dorothy Stale
“I burned myself real bad across the 

chest, arms and hands. I started using 
Chickweed Healing Salve on my third 
day in the burn unit at University of 
Louisville Hospital and had immediate 
results. The nurses were impressed at 
the results.  Eight days later I was re-
leased.” – Charles Mulligan, Athens TN
FREE Shipping USPS Priority/Han-

dling Satisfaction Guaranteed. 
If you have any questions, email us at 

info@chickweedsalve.com  
We accept checks, money orders, 

checks by phone and all major credit 
cards. Dealers/Resellers welcome.  Free 
shipping on all orders.
Phone TOLL FREE: 866-CHICK-

WEED  1-866-244-2593 or mail checks 
or money orders to: CHS Laboratory at 
202 Rosenburger, Madison, IN  47250.

The Common Sense 
WIRE WINDER

Heavy Duty Winder!
• Has a level wind to make your rolls look like
   a new roll of wire.
• Mounts on loader bucket or 3-point hitch.
• Spool is made so you can reuse your wire.
• Spool can be modified for high tensile.

COMMON SENSE 
MANUFACTURING

Kelly Melius • 16008 357th Ave.
Faulkton, SD 57438
(605) 598-4387 or 

(605) 216-0687 (cell) 
Check out our other product lines at: 

www.balefeeder.com



The SAFARI has evolved from 
designing, testing, modifying, 
and refining since 1962. The or-

igin is the single seat Helicom, designed 
in 1953 and built by the capable hands 
of aerospace engineer, Harold “Pop” 
Emigh and his son. This model was 
successfully built and flown by many 
homebuilders. Many of these helicop-
ters are still flying through support and 
parts manufactured by Canadian Home 
Rotors Inc. (CHR). Later, recognizing 
the need for a two place helicopter, Pop 
altered the design to accept a 150 HP 
Lycoming engine. Many of these were 
produced during the early seventies. 
Mr. Emigh sold the rights and manu-

facturing jigs in 1970 to a new company, 
International Helicopters of Mayville, 
New York. They continued the evolution 
of the design naming it the Commuter 

II A & B. It was 
basically the same 
sturdy airframe and 
drive components 
but with a beauti-
ful new streamlined 
cabin. Quite a few 
of these were also 
produced and it was 
in 1979 that CHR 
got its start, when 
company president, 
Murray Sweet, 
bought his first kit 
and the Canadian rights to market the de-
sign. After completion of his Commuter 
IIB and successful flight tests, Murray 
began making modifications in an ef-
fort to save weight, lessen maintenance, 
increase safety and dependability, while 
at the same time, making the helicopter 

useful in allowing it 
to pay its own way. 
This was the start 

of the long process 
of designing, engi-
neering, and devel-
oping the details of 
manufacturing the 
components. New 
partners, investors, 
and employees 
joined in the project 
along the way, with 

Product Profile:
SAFARI Helicopter Kit

Spraying for Work, Flying for Fun

Where Can You?
• Get The Job Done 
• Take A Deduction
• Have Fun

Enjoyed all year-round Across the country 
• Michigan • Minnesota • Florida • Pennsylvania
• Oregon • Nebraska

And the world
• Australia • Sweden
• Italy • Brazil

Call Now For a FREE Brochure (807) 222-2474
Canadian Home Rotors Inc.                           WWW.ACEHELICOPTER.COM

CHR incorporating in 1986. 
In 1992, at the E.A.A. National Con-

vention in Oshkosh, Wisconsin, CHR 
made its debut. Although CHR had nev-
er advertised prior to July of 1992, we 
have built a large clientele just by word 
of mouth. The quality of the product has 
improved due to computerized equip-
ment and technological advances. CHR 
will always continue to strive for perfec-
tion well into the future. 
Today, CHR manufactures and assem-

bles the Safari in Canada and the USA 
and has expanded their product line to 
include helicopter trailers, pontoons, a 
maintenance and flight school and heli-
mounted agricultural spray systems. For 
more information on the Safari helicop-
ter kit, visit our website at www.aceheli-
copter.com or call us at 807-222-2474.
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• Urethane Roof Coating - 10 Year Warranty.

• Steel Bin Base Seal. 

• Do-It-Yourself Kits Available.

• Expansion Joints.

• Epoxy Concrete Repair.

• Epoxy Crack Injection. 

• Penetrating Concrete Sealer.

• Urethane Caulking.

• Roof Drains.

Specialized
 Coatings, Inc.

(800) 817-2986
Atwood, IL

Crack
Injection

Epoxy
Concrete 
Repair

Urethane
Roof
Coatings Bin

SealRoof
Drains

The Dougherty Tree Saw
Commercial Tree And Brush Cutter

Our high speed hydraulic saw is the fastest cutting 
attachment of its size on the market today. Loaded with 
industrial features, a hydraulic drive train and our ex-
clusive blade design, this attachment gets land cleared 
in a hurry with minimal damage to surrounding areas. 

Phone: (405) 542-6418
www.doughertysaw.com

Dougherty Forestry Manufacturing 
30250 Jensen Road West • Hinton, Oklahoma 73047

Cut an 8” tree in 
one second!

Cut a 10” tree in 
a single pass!

A Gooseneck Hitch
Stong Enough For
Maximum Loads

www.sprayers.com
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PneumaSeal Features and Benefits 
PneumaSeal stands alone in the market as a patented, homo-
geneous substance, with unlimited shelf life when stored in its 
sealed container. PneumaSeal is a preventative maintenance 
product which provides protection for the life of the tire. 
PneumaSeal: 
Prevents flat tires by quickly and permanently sealing tread 
area punctures from objects up to 1/4” in diameter while a ve-
hicle is in operation. 
Prevents underinflation due to slow leaks caused by porosity, 
rim and bead leaks that can lead to air loss. 
Reduces fuel costs by maintaining the recommended tire pres-
sure which increases fuel efficiency and reduces premature 
tread wear. Underinflation of tires can decrease gas mileage by 
3% to 5%. This could represent as much as $300.00 in savings 
over the life of a set of tires. 
Remains effective for the life of the tire. 
Continuously coats casing interior to fill cracks. 
Reduces internal dry rot and deterioration by keeping tire cas-
ing moist and pliable. 
Reduces the risk of tire blowouts. Most tire blowouts are caused 
by air loss due to a puncture. A puncture leaves a tire danger-
ously under-inflated. At high speeds the sidewall cannot with-
stand the flexing and over heating caused by underinflation. 
How Does PneumaSeal Work? 
PneumaSeal is a completely homogeneous, patented formula 
of fibers, particulates, adhesives, bonding and anti-corrosive 
agents that have been sized, weighed and blended in an ethyl-
ene glycol base that keeps the product in permanent suspension 
within the tire, for the life of the tire. 

When installed inside a tire, PneumaSeal will virtually elimi-
nate flat tires. PneumaSeal is designed to seal tread punctures, 
bead leaks, rim leaks, porosity leaks, or any tube, tire or wheel 
related leaks. PneumaSeal seals the tire to maintain proper in-
flation and will seal up to 1/4 inch tread area punctures for the 
legal life of the tire. The adhesion properties in PneumaSeal 
provides continuous protection for the tire. 
PneumaSeal is thixotropic. It thins when the tire is put in motion 
but it thickens rapidly when the motion ceases, thereby main-
taining an even layer of PneumaSeal on all interior surfaces. 
PneumaSeal is installed quickly and easily through the valve 
stem (average installation time is just minutes per tire). When a 
puncture occurs the centrifugal force of the rotating tire and the 
tire’s internal air pressure force PneumaSeal into the puncture. 
This forms a temporary seal. As the tire continues to turn, more 
PneumaSeal is forced into the puncture. A permanent seal is 
created as the puncture is packed with particulates and fibers. 
A small amount of PneumaSeal will go through the puncture 
to the outside of the tire, where it quickly dries. PneumaSeal 
is compatible with and will not react or otherwise harm, the 
tire composition, the rims on which the tire is mounted or the 
valves in the tires. PneumaSeal is water dispersible, so clean up 
is simple, just rinse with water. 
PneumaSeal’s unique thixotropic chemical composition is ex-
tremely important. PneumaSeal will not separate, freeze or ball 
up. Its coating action maintains proper air pressure within the 
treated tires, protecting tires from underinflation, the number 
one tire killer. By maintaining proper air pressure, PneumaSeal 
reduces the level of heat generated by the tire’s excessive flexing 
and friction, allowing the tire to run cooler and to last longer.

Pneumateck Ind., Inc.
PneumaSeal Tire Sealant

INTRODUCING THE AMAZING....

TERRALIFT
A Real Solution To Septic Problems

To find a technician in your area call

(888) 298-4272

We Need Technicians In Your Area
• Tremendous Potential • Comprehensive Mfg. Support • Exclusive Territory

CALL STEVE TODAY • (603) 279-1400
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NON corrosive solution
TIRE BALLAST 

Manufactured By: Rim - Guard Inc.

P.O. Box 4012
www.rimguard.biz

East Lansing, MI 48826
• Non-corrosive to tire rims • Non-toxic & 

biodegradable • Safe to 30° • Non flam-
mable • Reduces tire rusting to rim • Weighs 

approx. 10.7#/gal. • Patented and OSHA 
approved • Ready-to-use liquid, easier to 

handle than traditional weights • Use with 
tubes or tubeless tires on new antique, full 

size or compact tractors

NEW100% 
Environmentally 

Safe

PNEUMASEAL TIRE 
SEALANT

Ture Selant for 
Pneumatic Tires & 

Tire Selant for
Inner Tubes

You’ll never know 
the flats you missed

• Fast, Easy Application 
• Comes Ready To Use 

• Self Sealing 
• Good In 40 Below Temp

• Fibers & Particles Form Permanent Plug
• Built in Rust Inhibitors

• Prevents Dry Rot
• Seals Punctures up to 1/4” in Diameter in 4 ply 

Tires & Larger in Higher Ply
• Prevents Air Loss for Life of Tire

Pneumateck Ind., Inc.
2900 Pharr Crt. S. #2306, Atlanta, GA 30305

(404) 264-0107 • (404) 264-0907 (fax)
www.pneumateck.com

12 volt electric motor 
installs on your existing 
crank. Toggle switch 
raises and lowers 
trailer easily and safely.
Also great for 18 wheel-
er, flatbed, hot shot, 
boat & grain trailers

6-1/4 motor will lift
legally loaded trailers

up to 45,000 lbs!

Cajun Easy Lift System
337-468-2170 or 337-523-6680

Ken Francois
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Since 1983, Aqua-Therm™ has been providing high 
quality, dependable outdoor wood burners for heating 
homes, shops, barns or a combination of buildings.  

Available in four sizes, sheltered or non-sheltered, Aqua-Therm 
can provide a wood burner to meet any size heating need -- hy-
dronic or forced air systems – and each unit carries a limited 
lifetime warranty.
In addition to its line of quality wood burners, Aqua-Therm also 

offers its own line of radiant heat products.  Radiant floor heat 
is an extremely efficient means of heating a building. It is cost 
competitive with other forms of heat, and results in even, com-
fortable warmth.  Aqua-Therm’s PEX-AL-PEX tubing is laid 
out and installed before concrete is poured.  Radiant floor heat 
is ideal for farm shops and barns since the entire slab is warmed 
which allows the inside temperature to recover quickly when the 
doors are opened.  As part of Aqua-Therm’s service, in-house 
radiant design engineers will design and provide drawings for 
tubing layout and system components to ensure the ultimate in 
quality, comfort heat.
Aqua-Therm also offers two additional product lines to provide 

even more choices for comfort heating. Their Nordic® cast iron 
boilers, available for all fuel types (natural or propane gas, or 
fuel oil), provide high efficiency comfort for hydronic heating 
systems.  The units are rated up to 85.3% average efficiency, and 
provide a range from 47,500 Btuh to 245,000 Btuh input.  The 
compact-designed units are delivered factory-packaged, ready 

for installation, and carry a limited lifetime warranty.
Aqua-Therm’s Nordic® indirect-fired water heaters provide more 

domestic hot water when you need it when compared to standard 
gas or electric water heaters.  These units are piped directly to the 
Nordic® boiler…no separate venting, burner or fuel lines. The 
tank-within-a-tank design has a stainless steel inner tank that holds 
the domestic water, and a carbon steel outer tank through which 
the boiler water circulates to heat the domestic water in the inner 
tank.  This design is self-cleaning and resists liming.  Available in 
three sizes – 36, 46 and 56-gallon capacity– each unit is 100% leak 
tested and carries a limited lifetime warranty.
For a complete line of products to fit your needs for quality, 

comfortable hydronic and radiant heating systems, visit www.
aqua-therm.com or call 800-325-2760.

Aqua-Therm™
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POWER CHIP
Now give your tractor or combine 
10, 20, or 30% more power with-
out touching the injection pump. 
The power clip plugs to the wiring 

harness at the injection pump. 
The chip can be removed when 
the extra power is not needed. 

The chip does not affect machine 
diagnostics. Only $400.00 Plus 

shipping and handling.
Call SCHLAGEL MFG.

Toll Free at (888) 889-1504
Website: www.schlagel.net

E-mail:
 schlagel@praireweb.com

KJ’s Repair Service
Rt. 1, Ponoka,  Alberta, Canada T4J 1R1

403-783-4729

We Specialize In Repowering Of
Agricultural Equipment

Large Inventory Of New & Used
Cummins Engines & Repower Kits

KJ’s Repair Service

Keith Kjenner and four mechanics repower 4-WD tractors with Cummins
6-cyl. diesel engines. Photo shows just a few brands they work on.

 • Any Width from 30’ to 240’ 
 • Professionally Engineered   
   Steel Truss with Poly Cover
 • Hot-dipped Galvanized for    
   Economical Maintenance
 • Ratchet Wheels are Used to 
   Keep Each Section Tight
 • Open Ridge Vent or 
   Covered by an Overshot 
 • Overhang
 • Many More Options

 • 30’ 38’ 42’ 50’ and 65’ wide
 • 12.5 oz. Durable Poly Cover
 • Square Tube Truss Design
 • Powder Coated for Longer Life
 • Hay, Cattle, Machinery, ect.

REPAIR TECH offers 2 kits:
The “Deluxe Box” which includes 17 six 
inch carbonized rods sized from 1/8” to 
2-1/2 diameter and three carbonizes plates 
measuring 3-1/2” x 6-1/2” x 1/2” thick. 
Comes with water resistant, nicely orga-
nized container for $199.

The “Econo Box” includes 13 six inch 
carbonizes rods sizes from 1/8” to 1-1/2” 
diameter and three carbonized plates mea-
suring 3-1/2” x 6-1/2” x 1/2” thick on a  
sectioned plastic container for $79.

REPAIR TECH
1434 E. Benge Rd.• Fort Gibson, OK 74434

(888) 478-4558
www.repairtech.org

Repair Tech is an 
economical technique 
to effectively correct 
elongated holes in cou-
pling and pivot points, 
drawbars, hitches, ect.

REPAIR TECH
“Solving the wHole problem”

Before Repair

After Repair
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Learn to be a Farrier at...
Shurshod 

Horseshoing
School

Call
(417) 462-7848
or see us on the web at

www.shurshod.com

Offering affordable 
4-week course, 
experienced instructors,
hands on training. Never more 
than 8 students per session; 
Qualified & 
Experienced Instructors

If you are interested in becoming 
a Professional Farrier,  Shur Shod 
Horseshoeing School will prepare 

you to have a successful career as a Far-
rier.  The Shur Shod philosophy is not 
how may Farriers they can turn out, but 
it’s how good are the Farriers they turn 
out!
Shur Shod Horseshoeing School in 

committed to turning out the best possi-
ble Farriers that they can.  Not a student 
or diploma mill, they don’t push a stu-
dent to get a specific amount of horses 
done each day.  Each student works at 
his or her skill level.  
At Shur Shod, they create the best pos-

sible learning environment that allows a 
student to learn the things they will need 
to know when they are out in the field 
under a horse.  This is done through 
hands-on training, not endless lectures 
or videos.  
Nowhere in the United States will you 

find a more qualified instructor than 

Max Williams. Besides his 38 plus years 
of actual experience shoeing horses and 
teaching, he has  certificates in several 
states and has taught school at the high 
school, junior college, university level, 
and private school.  Max is a Certified 
Journeyman Farrier with the American 
Farrier’s Association, so not only can he 
teach, but he is a craftsman as well.
In your search for a school, you may 

have noticed that almost all of the 
schools including Shur Shod, use  “The 
Principles of Horseshoeing 11”  by Dr. 
Doug Butler.  It’s a book that Farriers 
around the world have come to recog-
nize as one of the most informative and 
valuable books they can have in their 
library.  You will also notice that Max 
Williams has a Masters Degree in Horse 
Science with an emphasis on Horse-
shoeing.   Max earned that Master De-
gree while studying with Dr. Butler as 
his principle advisor at Sul Ross State 
University in Alpine, Texas.

Shur Shod Horseshoeing School of-
fers you an affordable four-week course 
designed to fit your needs and skills, 
small classes, modern, comfortable ac-
commodations, a supportive learning 
environment, with a highly qualified 
and widely experiences instructor who 
will assist you in learning. The advan-
tages of learning to be a Professional 
Farrier at Shur Shod are there are only 
eight students per session, competitive 
fees, newer facilities and a qualified and 
experienced instructor.
Farriers might be an independent lot, 

but like any other business, they get out 
of their profession what they put into it.  
This school is looking for quality, ener-
getic individuals willing to earn the title 
of Professional Horseshoer.  
To learn to be a Farrier at Shur Shod 

Horseshoeing School, or for more infor-
mation, please phone  (417) 462-7848 
or click on their website at www.shur-
shod.com

Shur Shod Horseshoeing School
Offering Affordable Hands-On Training

WILLOW CREEK 
QUARTER HORSES

Home of Dakota Drift stud fee $1000
1994 Dun Stallion High Percentage 

Driftwood
Rom Arena Superior In Calf 

Roping & Heading 
NRHA & NRCHA Money Earner

Points In Heading, Healing & Calf Roping
2001 Foundation Quarter Horse 
Association Versatility Champion

2003 Calf Roping Circuit Champion
Sioux Falls, SD

5th In 2004 Super Stallion 
Competition @ BHSS

John Anderson • Plainview, NE

(402) 582-3240
Colts & Horses For Sale At All Times
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Larson Metal Inc. constructs quality buildings using all 
new materials featuring two inch square tubing for pur-
loins and three inch x 3/16th inch steel frames.  Larson 

Metal Inc. buildings are built for durability and low mainte-
nance.  We offer your choice of colored metal and trim.
Larson Metal Inc. offers a large variety of buildings such as 

confinement buildings, horse barns, horse barns with tack rooms, 
shelters with add-on side gates, shelters with a four-foot over-
hang, cattle sheds, cattle shelters with a calf gate, and cattle shel-
ters with adjustable gates.  A great feature for livestock buildings 
are the six-inch pipe skids with tow hooks for easy moving. 
Shelters with side gates added on make great wind breaks.  

We can put them on any building.  Call for prices at (308) 641-
5527, Shop: (402) 764-8298, Evenings: (402)-764-3471, Cel-
lular: (402) 363-9130,  Website: www.larsonmetal.com

Larson Metal Inc.
Quality Built Steel Buildings

Horse Barns & Cattle Sheds

∂ Constructed with all new materials
∂ Built on 6-inch pipe skids with tow hooks
∂ 2-inch square tubing for purloins
∂ 3-inch x 3/16 inch steel frame
∂ Your choice of colored metal and trim

Larson Metal Inc.
308-641-5527

Call For Details
www.larsonmetal.com

CLASS I RECALL
Carneco Foods, LLC, a Columbus, 

Neb., firm, is voluntarily recalling ap-
proximately 497,000 pounds of frozen 
ground beef and beef patties that may be 
contaminated with E. coli O157:H7.
The recall was prompted by epide-

miological evidence related to illnesses 
linked to consumption of a product pro-
duced by this establishment on June 21. 
FSIS continues to work with state and 
federal partners on this investigation. 
Product subject to recall include:
• Six pound bags of “NORTHERN 

PLAINS BEEF SIRLOIN AND BEEF 
PATTIES, 85/15” with a packaging code 

17304. The products subject to recall are 
also marked with “Best by 12/18/04.” 
• Ten pound boxes of “NORTHERN 

PLAINS GOURMET BEEF PATTIES” 
with a packaging code 17304. The prod-
ucts subject to recall are also marked 
with “Best by 12/18/04.”
• Eight and ten pound boxes and chubs 

of “FINE GROUND BEEF 91/09” 
marked with “Sell/Freeze By 07/10/04” 
or “SELL BY FREEZE BY 04 JUL 10.”
• Seven pound boxes of “SEASONED 

BEEF PATTIES (MISFORMED)” with 
a packaging code 17304. The products 
subject to recall are also marked with 
“Best by 12/18/04.”

Nebraska Firm Recalls Ground Beef Products For 
Possible E. coli O157:H7 

The American Royal 2004 Livestock 
Show is set for Oct. 20-25 with the 
Junior Premium Livestock Auc-

tion scheduled for Sunday, Oct. 24.
“Last year the 2003 Livestock show brought 

in 1636 head of cattle, 293 hogs and 424 lambs 
and competitors from 29 states to Kansas City 
to compete,” said George Guastello, American 
Royal’s president and CEO. “It was the largest 
show with the most head of cattle ever on the 
American Royal Grounds at one time.”
For entry forms and premium books 

exhibitors should contact: Paulette Orth,   
American Royal Livestock Show, 1701 
American Royal Court, Kansas City, MO 
64102 or call (816) 221-9800 ext. 119.

American Royal show 
schedule
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Calf Claim
An Aid In Pairing New Born 

Calves With Cows

MT. AYR VET CLINIC
& VET PRODUCTS

607 S. Henderson
Mount Ayr, IA 50854

(641) 464-2202

“Calf Claim” helps new cattle mothers and their calves get off 
to a compatible relationship. “Calf Claim”, a granular product, 
encourages even the most apathetic cows to respond appropri-
ately to their newborns. It is smeared or sprinkled on the calf 
during the tough bovine debut when there’s extra stress usually 
involving a young, first-time mother who can’t get the calving 
job done on her own. In livestock, sometimes you have a prob-
lem with the mother claiming the young, and some will even 
attack them. Heifers are the worst. It’s a mess if a heifer doesn’t 
claim her calf. If the calf doesn’t nurse, it can’t absorb the anti-
bodies it would get from the colostrum.
When the “Calf Claim” is sprinkled on the back of the new-

born livestock, it makes even the most reticent mothers recep-
tive to their young. The mother smells the licorice-laced product 
and dries off the baby as she licks it. This contact stimulates the 
baby’s respiration and heartbeat. The calf stands up and the cow 
lets it nurse. 
“Calf Claim” has been used on foals and lambs, but is most 

successful with beef and dairy calves born under stress to first 
time mothers. When used routinely on calves that need pulled, it 
helps the cow or heifer to start licking. The product works best if 
the dam and baby are penned in a small area, about 10x15 feet, 
and one or two ounces of “Calf Claim” are rubbed into its hair. 
It also helps to dampen the calf’s back to make it stick. “Calf 

Claim” is bottled in five-ounce plastic containers and distrib-
uted for sale by veterinarians and veterinary suppliers across 
the Unites States and Canada. It sells for around $12 a bottle 
and is good for up to 12 calf situations. Demand is heaviest in 
the spring, although it has found favor with Western-fall calv-
ing herds. 
This spring, there’s even more of an incentive than usual to 

do everything possible to save newborns. Each fresh, young 
bovine face emerging on the scene represents a pretty valuable 
addition. The market for young calves is hot, and perhaps has 
never been hotter. It’s a good time to take  precaution and  care. 
So having something that prevents calf abandonment is essen-
tial. “Calf Claim” is an answer to an old problem. Order “Calf 
Claim” today from your veterinary distributor. You may phone 
(641) 464-2202 or Fax: (641) 464-2254 for more information.
History. 
Through the years, we at the Mt. Ayr Veterinary Clinic have 

manufactured and distributed a flavored powdered product 
“Calf Claim”™. “Calf Claim” is a bonding agent that is sprin-
kled on and rubbed into the hair of a newborn calf. The aro-
matic scent from the product attracts and entices the cow to lick 
and clean the calf stimulating bonding. It is highly successful in 
cattle and horses and somewhat successful in sheep and swine. 
We are very proud of the article written about “Calf Claim” 

and the many letters received from people telling of their use of 
the product. However, nobody has ever asked about its history. 
“Calf Claim” is a formulation of a product worked up by Joe 
Graham, D.V.M. of Milo, Iowa. Dr. Graham has been practic-
ing veterinary medicine since the 1940’s and compounded his 
product one dose at a time, as there was a need for it. 
After a tour of duty with the U.S. Army, I joined my class-

mate. Dr. Max Mekus in a general veterinary practice in Mt. 
Ayr, Iowa. Shortly after starting practice. Dr. Mekus introduced 
me to the mixture that his Uncle Dr. Graham had compounded 
and I was impressed with all the success that local cattlemen 
were having using the product. Many were repeat customers 
stopping by the clinic asking for one or more doses of our calf 
claimer, as they called it. 
Out of necessity, we formulated a new process of compound-

ing to batch produce the calf claimer to meet the demand. At 
this time, it became a permanent part of our O.B. grips. After 
a successful delivery of a newborn the question of “What are 
you doing Doc?” soon changed to “Did you put Calf Claimer 
on Doc?” 
In 1978, we trademarked the name “Calf Claim” and started 

to market our product thru some of the smaller veterinary 
product distributors that called upon us. The rest is history, 
and we now have distribution is the United States and Canada. 
About the only advertising of the product has been its success. 
“Calf Claim” has actually sold itself. In, 2003, our formula-
tion was changed a little. We have removed the animal by 
products as the carrier and changed to a vegetable carrier. This 
change was prompted because of the fear of mad cow disease. 
John L. Peters, D.V.M.

Mt. Ayr Vet Clinic & Vet Products
Vet’s Product Fosters Togetherness In Cattle
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(618) 644-5853
Henry & Eleanor Piork

11405 Lake RD., Highland, IL 62249
or contact our MN Dealer

Speltz Farm Supply
Lewiston, MN • (507) 523-2030

VERY
BIG HAY 
SAVER

Rectangular 
Hay Feeder
Pat. 5386800

 P
iro

k’s Big Bale Feeder

“Anywhere-Anytime”
Hartford Insured

24 Hr. Service • Est. 1970

620-624-2232 SHOP

       Randy’s Cell 620-629-1857
       Home 620-626-6691
       Jeff’s Cell 620-629-1840
       Fax 620-624-6729

www.cowtrucks.com
612 General Welch Blvd.

Liberal, KS 67901

13’ x 33’ with 8’ Tack Room
They are open on one side and offer protection for 
livestock, feed or equipment. Building sizes available 
are: 9 1/2’x 15’, 13’x 24’, 11 1/2’x 30’ with other sizes 
available. Feed and tack room can be added. Wood 
lined for protection available in different colors. For 

additional information contact Lloyd Estes,

Cell 620-770-2553
Office 620-549-6693

1-888-549-6693
Rt. 2, Box 146

St. John, KS 67576

ESTES SALES

A slight taper from the center is built into the slat and this unique 
design along with the smooth finish keeps the floor cleaner and drier.
The Honegger slat has a pencil rounded edge that resists chipping 

and reduces damage to feet and legs.
The self-spacing “T” slat is a feature of the Honegger slat. We feel 

the 6-inch slat with 1-inch spacing is the best floor for hogs and 
weaners to market.

HONEGGER SLATS
Plant Location: 1204 W. Oak, Fairbury, IL 61739

Sales Office: 815-692-3511
“Honegger Concrete Slats have a compression strength of 7020 psi at 28 days”

“Delivery & Installation Available”
Manufacturing Quality Slats For 35 Years
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Energy-Free 

Livestock Drinkers
For Cattle, Hogs, Calves, Sheep, Horses

• Large water volume to manage cold and hot weather
• Easily installed - no special ground heat well
• Proven performance design
• Quality construction for long life durability

Factory Direct Delivery by UPS!

Mfg. by HIGHCROFT CO.
28721 St. Thomas Road • Le Sueur, MN 56058

(507) 665-6833

The Highcroft Co. is a family business manufacturing 
Livestock Equipment for more than 25 years, serv-
ing farmers across the United States and Canada. 

Highcroft’s Energy Free Drinkers “The Original” uses the pat-
ented lift up lid design in combination with the internal baffles to 
operate without electrical or gas heat. This arrangement has been 
used successfully across the country for more than 20 years. 
The efficient baffle design with lift up lids in conjunction 

with the insulated tank store the heat that is in your ground 
water. This works well in Minnesota with a minimum num-
ber of animals using the Drinker. Drinker construction is 
very strong and tough with double wall polyethylene plastic 
filled with efficient structural insulation and easy to install 
and simple to operate with only a float valve to adjust. Four 
models from the 10 gallon Model 95P (for hogs and small 
animals) 15 gallon Model 150P (small groups of large ani-
mals) 21 gallon Model 21 OP (medium animal numbers) and 
38 gallon Model 380P (large groups of livestock). Double 
openings for fence line installation or free standing. 
Highcroft also manufactures a Mineral Feeder Model MF-2. 

The two compartment mineral feeder has lift up lids like the 
Drinkers. Each compartment holds approximately 100 lbs. of 
material which is protected from the weather by the lifting flap. 
All of the Energy Free Drinkers and the Mineral Feeder 

can be shipped by UPS. We are available to answer your 
questions by phone or letter. 

Highcroft Co

D&H Field Services

Specializing in Liquid 
Manure Handling

Specializing in Liquid 
Manure Handling

• Drag Hose 
   Application

• Direct Injection
• No Field Compaction

“ Nobody 

does 

it b
etter”

Quality Service You 

Can Depend On!

D&H Field Services

Osakis, Minnesota
Darrin Herickhoff Owner/ Operator

(320) 352-6746

Call Now For 

Bookings!

D & H Field Services strives for excellence 
to satisfy their customers. We bring quality 
equipment to your farm that is traded every 

two to three years to limit the amount of down time. 
The advantage of having new equipment is that it is 
easier for us to do a professional and quality job of 
handling liquid manure. We work around the clock in 
shifts to get the job done efficiently. All of the employ-
ees take great pride in the work they do. We want to 
leave your farm knowing you are 100% satisfied with 
our work.
D & H Field Services is experienced, licensed, insured 

and ready to do the job right.
Today, D & H Field Services has over 50 satisfied cus-

tomers that we work for in Minnesota, North Dakota and 
South Dakota.
D & H Field Services specializes in applying liquid ma-

nure. We also apply on hay fields after first, second, and 
sometimes third crop hay. This allows the farmer to en-
ter the fields earlier in the spring. Timing is very crucial. 
You need an experienced crew with the right equipment 
to utilize the nutrients from the liquid manure for your 
hay field. One day too late could mean disaster for your 
hay fields.

D & H Field 
Service, Inc.
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This may be a question you ask yourself before mak-
ing your next major purchase of cattle handling equip-
ment. We at Stampede Steel, manufacture a diverse 

line of cattle handling equipment. You may wonder, “What 
makes Stampede Steel different in the market place?” Well, ask 
yourself these questions.
Have you ever:
Had to work your cattle alone?
Had your cattle turn on you in the alleyway?
Had a bull or cow that did not fit in your Squeeze?
Wished you could nurse a calf in your squeeze chute?
Implanted or ear tagged and wished you had a way to restrain 

the animal’s head?
Had cattle turn backwards on you in the tub and get wedged 

in the “V”? Which meant you had to open the tub door, so the 
animal would turn towards the alley.
When feeding your cattle, have you looked at all the hay 

around the feeder and thought “ What a waste of money”??
If you have answered YES to any of these questions, then 

you need to talk to us at Stampede Steel! Our equipment is 
designed to work with the natural instincts of cattle as well as 
efficiency for the cattle handler!   
We have designed cattle equipment that one person can oper-

ate from the back of the working area! This alone sets us in the 
forefront of the industry! By being able to run the squeeze chute 
from the back, we can stand out of the flight zone and in the com-
fort zone of the cattle. This allows the cattle to flow smoothly 
through the system with minimal hesitation.  The need for mul-
tiple people in the handling area is no longer a necessity!
Our equipment is built heavy, and user friendly so you will get 

many years of use out of your dollar. We, at Stampede Steel Mfg. 
are not just manufacturers. We are Cattlemen and Ranchers as well. 
We understand the need to handle our cattle quietly and safely! By 
being as involved in the industry as we are, we realize the value 
of a dollar, and the need to stretch it as far as possible! This is why 
we have developed the equipment as we did. More value for your 
buck! We are constantly listening to fellow producers who bring 
us new ideas that better our equipment. These are the reasons why 
we are staying in the forefront of our industry.
By bringing new concepts to our forever changing industry, 

we are able to offer the producer new and improved ways of 
handling cattle. In an industry that has been around for centu-
ries, we have taken older concepts and brought them to the new 
millennium.
At Stampede Steel Mfg. all we ask is for the chance to speak with 

you and offer our comments and expertise. You will find that we 
at Stampede, are manufactures of steel products and our strength 
is in our personnel and their pride of workmanship! Let Stampede 
Steel help you handle your cattle more efficiently and safely.
Stampede Steel is located in Linden, Alberta a small com-

munity one hour north of Calgary, AB Canada. Established in 
1992, Stampede Steel is a young, but progressive and aggres-
sive company which is currently expanding our dealer network. 
We look forward to hearing from you, so watch for us at your 
local ag trade shows and ag publications in your area. We wish 
a prosperous 2004 to all Farmers, Ranchers and Cattlemen! 

Why Stampede Steel Mfg.??

Ph: 888-546-4005
Fax: 4003-546-2436

www.stampedesteel.com

“Double Dutch”
Surgery/Vet Chute
SS New Body Type

We at Stampede Steel 
have modified our sig-
nature squeeze that has 
taken the marketplace by 
storm and have custom-
ized it to

accommodate our Pure-
bred Breeders and Veteri-
narian clientele! This DD 
body type will allow you to 
access your animal from 
just about anywhere. This 
will make performing “C” 
sections more user friend-
ly, as well as fitting cattle 
will now be possible with 
greater ease.

Having side panels that 
split on both sides, enables 
you to lock top or bottom 
panels in place, exposing 
just what is needed to per-
form the task at hand. This 
makes nursing calves, 
working on udders or trim-
ming feet a simple task! 
This body type is available 
on all SS working Squeeze 
chutes! 

DEALERSHIP OPPORTUNITIES 
AVAILABLE 

EXPANDING OUR NETWORK – CALL NOW!
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www.telusplanet.net/public/medidart/
MEDI-DART INC.   (888) 778-7757 (Toll-Free)

TREAT YOUR CATTLE
IN ALL THE RIGHT WAYS

IN ALL THE RIGHT PLACES
Thousands Of Cattle Producers Familiar With Medi-
Dart Products Realize Fast And Low Stress Treatment 
Of Their Livestock Result In Maximum Gains, Less 
Medicine And A Quiet, Easy To Handle Herd. Medi-
Dart Enable You To Treat Almost Any Infection Your 
Cattle May Have Within Minutes Of Seeing The Prob-
lem. Once The Injection Is Completed, The Syringe 
Falls To The Ground For Easy Retrieval.

Tests have shown that quieter 
and calmer cattle had greater 
average daily gains than cattle 

that became agitated during routine 
handling.  The commonly used proce-
dures to treat sick animals often cause 
extreme stress to the sick animal as 
well as varying degrees of stress to the 
rest of the herd.   By reducing the stress 
while administering the antibiotic, the 
antibiotic can work faster.  Antibiotics 
can work better if the stress on the ani-
mal being medicated is less.
How many times have you tried to 

treat a sick animal and due to lack of 
facilities and manpower leave it un-
treated?  The Medi-Dart syringe, a 
mobile one person treatment system, 
can fix that.  With over 12 years in 
business we have many customers tell 
us the Medi-Dart medicating system 
has improved their cattle operation.
The completely reusable Medi-Dart 

syringe gives an 
intramuscular or 
subcutaneous in-
jection using air 
pressure, provided 
by a simple air 
pump.  There is no 
cost per shot.  The 
injection, up to 30 
cc, is completed 
in a few seconds.  
As the plunger 
finishes the injec-
tion it pushes out 
an ejector loop, 
around the needle, releasing the syringe 
from the animal.  The syringe falls to the 
ground, that animal has been medicated.  
Sound easy?  It is. 
Medi-Dart offers 3 styles suitable for 

any operation.  The Crossbow Medi-
Dart uses a specially designed cross-
bow and it allows you to treat animals 

Medi-Dart Inc. • Optimize Your Animal Health

out of the window of your truck.  Be-
cause it is so handy, the Crossbow 
Medi-Dart is the favorite among cattle 
producers.
Would you like more information?  

Please call toll free 1 888 778-7757
Check us on the web at  www.telus-

planet.net/public/medidart/

Distributed by

(888) 537-4418

* INNOVATIVE QUALITY LIVESTOCK EQUIPMENT *
“ Let our all-new design make your livestock handling easier”

• Labor saving • Anti-bruise design • Galvanized and/or powder coated steel
Available is a full line of complete corral systems, squeeze chutes, calf cradles, tubs, alleys, 

calving pens, loading chutes, mobile units, gates, panels, and hay & grain feeders.
Also available: horse equipment, goat & sheep handling 

equipment, and equipment for exotic animals.
Call for your free information pack today!

P.O. Box 34
Gothenburg, NE 69138

(308) 537-4418
(888) 537-4418
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A REVOLUTION IN ANIMALS MANAGEMENT!!
“The best time and labor saving device on

 the market”

RAU
Animal

Immobilizer

• Instant animal control
• Full Immobilizing system
• Harmless to animals
• Saving on labor costs

• Easy to operate in the fi eld
• Full warranty
• Increased handler safety 
• Saving on time and effort

Without the aid of clips or clamps, the RAU Animal
Immobilizer completely immobilizers the animal for:

• Close examination 
• Branding
• Minor treatment procedures

• Artifi cial Insemination 
• Hoof paring
• De-homing

What are they saying about the 
RAU Animal Immobilizer?

• “Minimizing stress factors is very important 
to ensure sustainable milk or embryo 
production. I found the Animal Immobilizer 
Indispensable in working with these animals” 
...Dr. Van Zyl, Nucleon Genetics

• “I used the RAU Immobilizer to treat pink- 
eye on Longhorn cows. The device allowed 
me to treat the eye without the animal moving 
its head” ...Producer, Hico TX

• I used the unit for performing 
sheath scrapings in bulls, testing 
for venereal disease. No more 
kicking when it hurts. I did 70 
bulls in 2 hours.” ...Veterinarian, 
Bergville SA

For more information & details 
on our 30-day FREE trial offer 

contact:
I&G Distributors USA 
James Keane-Murphy
Tel: (770) 350-0342
Fax: (770) 350-0348

On the web: www.igd-usa.com

• 6 minute • 1 person set up
• The system does the work-electric over 

hydraulic jack raises and lowers
• Works on extremely uneven terrain
• Wheels on each panel
• Converts into working alley
• Twice the capacity as our competitor
• Affordable
• Converts into multiple pens
• Pickup truck can be driven through the 

system
• Frame gates for sorting
• Up to 300 head capacity available
• Optional loading chute
• Additional panels can be added
• Can be pulled down the highway at the 

speed limit

Rawhide Portable Corral

500 N.E. 14th • Abilene, KS 67410

785-479-1331
Email: mcdonald@kansas.com

New Hay Handler
Perfect for acreage owners, horse 
enthusiasts and beef producers

Tongue 
removed 
for safety 

during 
feeding

Open
top

horse 
model 
shown

New Large Bale Transporter/Feeder
Self-loading with bale spear and electric winch. 
Handles large bales easily. Loads and unloads 
bales in less than 2 minutes. Transforms into a 

safe, sturdy bale feeder in less than fi ve minutes. 
Convenient, easy, economical one-man bale 

handling system. Dealer inquiries invited!

402-656-5585
615 E. Main

Plymouth, NE 68424

Agricultural
Engineering
Associates

1000 Promontory Dr. • Uniontown, KS

(620) 756-1000

www.agengineering.com

• Three decades of experience and dedicated

  service specifi c to clients best interest.

• Innovative and cost effective design for optimal

  animal production and environmental

  control for beef, swine, dairy, sheep  & poultry

  facilities, etc.

• Site development and regulatory compliance

  services throughout the central United States.

• Computerized mapping, surveys, design stakeout

  and earthwork balance.
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ERGON
COOL Leaving You Cold?

COOL or Country of Origin Labeling will enable the con-
sumer to determine exactly what they want to pay for – an im-
ported beef or one that has been home grown. And like toma-
toes, there’s a world of difference. Your job? Make sure they’re 
buying your beef!
How to do it easily? Get a software program for your com-

puter that isn’t just for purebred herds. The right one doesn’t 
merely keep herd breeding records straight; it also keeps own-
ership records from getting tangled. Record keeping doesn’t 
have to be too hard. Simply change the way you handle some 
of the paper that has been coming into your hands all along. 
A sale record shows the place, date, and animal bought. Enter 
those COOL identifiers in your computer. Shove the paper re-
cord into your special COOL file in the file cabinet. When an 
animal is sold, print off the data in your computer and take it to 
the sale barn. You’re done.
Sold a semi-load? Handle the paperwork the same but assign 

a lot number to the group. Print off a copy of their papers for 
the buyer or buyers.
Bought a bull from a neighbor? Write a bill of sale and do the 

same with it as you would from a sale barn.  Butchered one to 
eat?  Enter a death in the computer, throw a note in the file, and 
go enjoy your steak.
The best cattle programs are so flexible and easy to use that 

you could learn it in a day. It should keep track of very mixed 
parentage, mixed ownership, and have plenty of note-taking 
areas for whatever else you keep track – COOL or not. Records 
should be easily printed off for use at the working chute, the 
kitchen table, the accountant’s office, and eventually in the file 
cabinet for assisting with COOL compliance.
The best software this reviewer has seen for simplicity and 

flexibility is Cowboy PC. Reach them at (620) 493-4700 or 
ergon@pld.com. Tell them you heard about it in Western Farm, 
Ranch, and Dairy magazine and get a $25.00 discount!

     Need Information? Contact Nina Sipes

                      Phone: (620) 493-4791

                             e-mail: ergon@pld.com

                                Special Sale Price: $250.00

The Inexpensive and easy cure

for your COOL headache.

Learned in very short time
Will work with blanks in entry fields
Tracks mixed-bred cattle or multiple owners
Has plenty of space to list COOL identifiers

“ Dennis Pro-Post Driver”

Exclusive Cap Design 
Holds Post In Place.

Reinforced Mounts Stay In 
Place While Other Compa-

nies’ Mounts Break.

Swivels Carry N4L01L
Bushings, Not Bolts!

www.larrydennisandson.com

Dennis Fencing And Post Drivers
254 Russell Cave Rd., Georgetown, KY 40324

Larry Dennis - Cell (859) 333-0206
Home (859) 294-9737

INTRODUCING THE REVOLUTION-

“The smart and safe way to fence”
1.    Driver will accept post (up to 12” dia.) in place     

while the hammer sets the post into the ground.    
Exclusive dual cylinders also stabilize driving.

2.    Reinforced footing stabilizes the driver for the 
strongest available impact.

3.    Heavy-duty mounts with swivel keeps drive in 
place. Competitors’ mounts break easy.

4.    Bushings do not allow additional maintenance 
or grease fittings.

Attach to tractors, skid loaders & construction equipment
3 size hammers, w/springs
Pro 9 driver, 900# hammer, 200,000# strike force
Pro 6 driver, 600# hammer, 140,000# strike force
Pro 3 driver, 300# hammer, 75,000# strike force
Available without springs

METHANE DIGESTERS

“M
ANURE=MONEY”

DAIRY 
BEEF 
POULTRY 
SWINE

ENVIROMENTAL SERVICES
P.O. Box 69 • Chilton, WI 53014
(920) 849-9797

• Oder Reduction 
• Electricity Generation
• Pathogen Reduction

• Weed Seed Destruction
• Engineering & Design • Permitting

• Installation • System Start-Up
• System Maintenance
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• Multiple Database
• Combine Multiple
  Herds/Database
• Automatic Web Check
  For New Updates
• Internet

THE MOST COMPLETE SOFTWARE 
PROGRAM DESIGNED BY 

CATTLEMEN FOR CATTLEMEN

CALL NOW!
Mention This 

Ad For 
Special Price

E-mail: bowman@cattlepro.com 
support@cattlepro.com
www.cattlepro.com 

 Free Upgrades Via The Internet
517 Hendricks Lane • Cynthiana, KY 41031

(800) 204-2002

CattlePro 
2003!!

NOW 
AVAILABLE

Supported By Cattlemen! Cattle Waterers 
Made For Life

Marc or David Allard

Allard Concrete Waterers
5516 East County Road 66 
Wellington, Colorado 80549

(970) 568-3900

Kelln Solar
50 James St, Lumsden SK S0G 3C0
Ph: 1-888-731-8882 • www.kellnsolar.com

Two models, all have 28” or 50” wands, using LP 
gas for low heat clipping of udder hair. Less ac-
cumulation of dirt and manure increases overall 
sanitation. Reduce environmental and subclinical 
mastitis, bacteria and somatic cell count. Helps 
control Johne’s disease in new born calves. Vet  
and Dairy Scientists recommended. Healthy cows 
with clean udders produce QUALITY MILK!

(800) 749-6550
www.uddersinge.com

E-mail: sales@uddersinge.com
COD

Fax: (904) 284-0964
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CRYSTALYX® has done it 
again. The premier low-mois-
ture block supplement has 

combined with the premier pasture ion-
ophore to create the only FDA-approved 
low-moisture block with BOVATEC®: 
IONO-LYX® B300 in the blue CRYS-
TALYX® barrel. The good news for 
producers is that cattle will grow faster, 
pastures will last longer and profits will 
increase.
Advantages of CRYSTALYX® and 

BOVATEC®
When BOVATEC®, the leading iono-

phore feed additive for pasture cattle, is 
combined with the proven supplement-
ing performance of CRYSTALYX®, 
there are significant advantages:
• Improved growth rate of cattle by in-

creasing rumen fermentation efficiency
• Maximized utilization of pasture by 

encouraging animals to visit otherwise 
underutilized grazing areas
• Consistent consumption compared to 

other feeding methods for ionophores
• Precise intake of nutrients and BO-

VATEC®

IONO-LYX® B300 is ideal for beef 
and dairy replacement heifers, stockers 
and feeder cattle, and is a perfect way 
for delivering an ionophore to grazing 
cattle.
BOVATEC®: Proven Performance
BOVATEC® enables cattle to utilize 

energy and protein sources more effi-
ciently, resulting in improved growth. 
It has been proven to increase average 
daily gain by 9.82% in 84 pasture stud-

ies. That’s an increase of .14 pounds 
per-head, per-day.
Ideal Delivery Method
IONO-LYX® B300 is the best method 

to deliver an ionophore to pasture cat-
tle. Like all CRYSTALYX® products, 
IONO-LYX® B300 is designed to be 
fed on a free-choice basis. 
IONO-LYX® delivers:
• Accurate, safe, consistent nutrient and 

ionophore delivery
• Highly controlled daily consumption 
• Improved forage utilization
• Economical cost per-head, per-day
• Excellent return on investment
Compared to hand-fed supplements, 

IONO-LYX® B300 is more conve-
nient and economical. Where other 
free-choice products containing BO-
VATEC® are concerned, IONO-LYX® 
B300 provides precise, consistent con-
sumption that assures the correct intake 
of nutrients and BOVATEC®. Universi-
ty research shows that a high percentage 
of cattle visit CRYSTALYX® products 
and nearly three times as often com-
pared to conventional dry mineral.
The New, Blue Barrel
IONO-LYX® has another unique fea-

ture: the container. IONO-LYX® is 
available in a blue 250 lb. CRYSTA-
LYX® durable steel barrel. The change 
in barrel color is to ensure the highest 
level of safety and proper use of feed 
supplements containing BOVATEC®. 
The blue barrel will differentiate IONO-
LYX® B300 from non-medicated 
CRYSTALYX® products in the tradi-
tional black barrels. The blue barrels are 
dedicated to IONO-LYX® B300.

Ridley Block Operations
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  SLIPPERY FLOORS?
S  T  O  P !

culling cows
 due to injuries from falls 

We’ll put a corduroy texture into the 
entire floor surface. Traction milling for 
your existing concrete or rubber floors.

More than just traction!

  • Cull rate reductions of up to 35%
   • Heat detection increases of up to 22%
    • Milk production increases of up to 18%
     • Foot and leg problem decreases of up to 55%
      (statistics from Agri-Trac customer survey)

Your Bio-security is Assured

Fax: (519) 425-5634
Woodstock, Ont.      www.agritraction.com       Ingersoll, Ont.

For Dealership information phone (519) 425-0992

Tom Woodall  
(877) 966-3546

 Ron Watt
(866) 426-7178

Over 250 references available!

 Herd Bloodlines
Baldridge Gearshift
B/R Krugerrand 872
B/R New Design 323
Ext 93

Sleep Easy
Mountain Dew
Precision 187
Fame 99-3

Breeding Quality Angus Cattle Since 1966

Wilson Brothers
HC 69, Box 53 • Parks, NE 69041

“Keep Your Investment In The Black”
www.mypcstore.net/wilsonbrothers

Wilson Bros. 
Angus

Duane or Nason

308-423-2191
Sale Day

308-423-2194

For A Catalog Call:

Heifers Bred To:
Advantage, Extra H6, 
Focus 237, Lead On, 
New Design, Strategy

All our Bulls 
are ultrasound for 

marbling & backfat
All cattle are broke to tie

CAI-PANmint

UDDER CREAM LINIMENT with
35% pure CAI-PAN

JAPANESE PEPPERMINT OIL

NO DISCHARGED MILK FROM HEALTHY UDDERS

Massaging with CAI-PANmint will 
maintain normal udder condition

Syrvet, Inc
1100 SE Westbrook Dr.

Waukee, IA 50263
Ph: (800) 727-5203
supervet@syrvet.com

www.syrvet.com
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The camel has been described as a “horse designed by a 
committee”. In fact the camel is unlike any other large 
mammal and the unique anatomic and physiologic 

characteristics that make it endlessly fascinating to observe 
and to raise are the products of evolution in some of the most 
inhospitable environments on earth. 
Camels were domesticated about 2500 B.C. Their milk, meat, 

wool, hides and draft power (equals to two oxen) were and are 
the only sources of survival in the very arid areas of Asia and 
the Middle East. Other important camel products in some soci-
eties are dung for fuel, blood for food, urine as a disinfectant, 
and bones for jewelry. In addition camels have been a major 
vehicle for transport of people and materials. Bactrian camels 
were the original pack animals on the Silk Road often in car-
vans of 10,000 animals and were also used as cavalry mounts 
in several ancient and more recent wars. Dromedary camels 
have been raced for hundreds of years. Currently in the Arabian 
Peninsular, racing camels sell for up to 1.5 million dollars and 
total prizes may reach 4-5 million dollars for a five day event. 
Worldwide there are about 15.5 million Dromedary camels, 

and about 2 million Bactrian camels. Bactrian camels today 
exist predominantly in Mongolia, Northern China, and East-
ern Russia. In addition there are still about one thousand wild 
camels in the Gobi desert. There are only about 300 Bactrian 
camels in North America. Other than in the number of humps 
the Bactrian and Dromedary camels differ only in size, hair 
distribution, cold tolerance, and personality. They are embryo-
logically identical and will interbreed. 
The Bactrian camel weighs from 1,000 to 2,000 lbs. and is 6 to 

8 feet in height. Predominant colors are various shades of brown. 
White or near white animals are extremely rare at present there 
are only about thirty in this hemisphere. Bactrian camels are 
intelligent, affectionate, expressive and vocal. Animal trainers 
report that they are more easily trained than horses. 

Reproduction in camels differs markedly from most other large 
mammals. Ovulation is induced by a protein in the seminal 
plasma (unlike rabbits and cats where ovulation is triggered by 
mechanical stimulation during coitus). Breeding in this country 
is limited to the first five months of the year because the male 
camel like the deer is only fertile while in rut. Gestation is 402 
+ 11.5 days. Bactrian camels produce only one young every 
two years. Twins have never been reported. 
As pack animals Bactrian camels can carry pack up to a ton. 

They produce a high quality wool, which they shed in early 
summer. Although Bactrain camels kick if provoked they are 
best known for “spitting” – cud that happens to be in the mouth 
is ejected when the animal makes a loud bark like vocal com-
plaint. Tame animals will just bark. 
Camels have evolved multiple unique adaptations to condi-

tions of scant even, salt water, meage, poor quality forage and 
severe temperature extremes. They do not store water in the 
hump(s) but rather use multiple mechanisms for conservation 
and recycling of water. Overall the water requirement of cam-
els is only about 10 percent that of cattle. Camels can survive 
for 15 days without water (cattle deprived of water die in 4 
days). They also have unique mechanisms for thermoregula-
tion that reduce water loss and permit survival at high tempera-
tures including the ability to vary body temperature as much as 
6 degrees. This allows core temperature to rise during the day 
and fall at night thus decreasing the temperature gradient and 
reducing the need for cooling down during the day and warm-
ing at night. The bulk of the body fat in camels is concentrated 
in the hump(s) rather than being distributed subcutaneously, as 
in all other animals, to facilitate heat dissipation and to provide 
an energy reserve.
Camels have a three compartmented stomach with foregut fer-

mentation and they regurgitate and rechew ingested forage as do 
other ruminants. However they are more efficient than ruminants 
in extracting protein and energy from poor quality forages. 
Bactrian camel feet have soft pads rather than hoofs to in-

crease traction on snow and sand. A third eyelid and slit-like 
nostrils that can be fully closed at will protect against blow-
ing sand and snow. Camels have thick keritinized pads over 
their joints to permit kneeling on abrasive sand surfaces and a 
similar large pad over the breastbone that allows air circulation 
under the animal when it lies on the ground in an upright posi-
tion (sternal recumbancy or couching). 
The camels upper lip is split and almost prehensile and ex-

tends slightly over the lower lop permitting the animal to grasp 
the small more nutritious leaves of plants and to pick up small 
particles of food from the ground. A thickened lining in the 
mouth and on the lips allows camels to browse thorny shrubs 
and trees. In the Southeastern part of this country wild roses 
are a favorite food.
The penis of camels points backward between their hind legs 

and is pulled forward during mating possibly protecting it from 
sand and snow. At birth the fetus is covered with a transparent 
slippery membrane that facilitates the passage through the birth 

canal of young that can weigh up to 150 lbs at birth. 
Bactrian camels are easy to raise. They prefer browsing on 

shrubs and trees but do well on average quality hay and pas-
ture. Overfeeding of grain supplements leads to obesity. Worm-
ing with Doramectin orally, by drench or by injection and Fen-
bendazole orally, alternated every 4 months and tailored to 
conditions is sufficient. Good quality fences, ideally electric, 
are required. Camels tend to push down woven wire fences 
using their necks and to walk right through barbed wire fences 
but will avoid even one strand of electric fence. Barn shelter is 
ideal but not required. 
Currently domestic markets are limited to zoos, petting zoos, 

private owners, resorts, tourist adventure trekking and safaris, 
and circuses. Potential uses are milk and wool production. 
Bactrian camels yield 10 to 36 pounds of high quality wool 
annually. Milk production of up to 5,000 pounds per 305 days 
has been reliably documented. The milk is relatively low in 
fat (about 4%)and high in vitamin C. A forty camel automated 
milking pallor has been established in Saudi Arabia.     
A slow reproduction rate currently prevents full exploitation 

of the Camels full potential. Poor reproductive performance is 
essentially due to the suppression of estrus during the lacta-
tion period in the female coupled with the five month seasonal 
fertility in the male. In practice, if weaning is performed at six 
months postpartum, the male is no longer fertile when the fe-
male returns to estrus. The end result is that a female camel 
only produces one young every two years. 
Embryo transfer and in vitro fertilization can be used to expe-

dite selection of desired traits. Artificial insemination, embryo 
transfer, and in vitro fertilization are being used successfully to 
improve racing animals in the United Arab Emirates. 
The Dromedary camel and the llama have been successfully 

crossbred through artificial insemination. The two hybrids 
that have been produced thus far do not have humps and more 
closely resemble the llama mother than the camel father. The 
possibility of obtaining miniature, two humped, multicol-
ored camel hybrids by crossing the Bactrian camel with other 
lamoids (llama, alpaca) needs to be explored.   
Currently we have 29 Bactrian camels at Lost World Ranch. 

Seven are the extremely rare white color. Efforts over the past 6 
years have been directed at building a breeding herd. Although 
females will not be for sale for sometime, male camels of sev-
eral ages are currently available. 

THE BACTRIAN CAMEL 
AN ALTERNATIVE-TO-ALTERNATIVE ANIMALS

LOST WORLD RANCH
P.O. Box 464 • 1420 Gose Mill Road

Burkes Garden, VA 24608
(276) 472-2347

E-mail: lwr@netscope.net

LOST WORLD RANCH
P.O. Box 464 • 1420 Gose Mill Road

Burkes Garden, VA 24608
(276) 472-2347

E-mail: lwr@netscope.net

BACTRIAN CAMELS
APPALOOSA LLAMAS
AMERICAN INDIAN DOGS
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• livestock enzyme and mircobial feed additive
• designed to increase digestibility of feed up to 14%
• formulated to aid animal health by preventing illness during stress
• contains numerous strains of different enzymes, yeast,
  fungi, and up to 3.5 billion CFUs of bacteria
• now available in a drench
• an alternative to using antibiotics
• made in dry, liquid, and paste form
• certified organic
• university and producer tested
• dealer inquiries invited

Multiple Stabilized Enzymes

Natur’s Way, Inc. Horton, KS • 1-800-615-0299
Jim Dinklage, Sales: Orchard, NE • 1-866-615-0299

LIFETIME TANKS™
CRUSH-PROOF &

CORROSION-RESISTANT
The most indestructible livestock

water tanks, horse tanks, and feeder
tanks available on today’s market!!!

CALL US FOR SIZES AND PRICES!
Many options available.

USA TIRE MANAGEMENT
SYSTEMS, INC.

1573 C Avenue • Dakota City, NE 68731

PH: 800-755-8473 Fax: 402-494-5640
Email: tirecut@pionet.net • www.usatireproducts.com

The camel has been described as a “horse designed by a 
committee”. In fact the camel is unlike any other large 
mammal and the unique anatomic and physiologic 

characteristics that make it endlessly fascinating to observe 
and to raise are the products of evolution in some of the most 
inhospitable environments on earth. 
Camels were domesticated about 2500 B.C. Their milk, meat, 

wool, hides and draft power (equals to two oxen) were and are 
the only sources of survival in the very arid areas of Asia and 
the Middle East. Other important camel products in some soci-
eties are dung for fuel, blood for food, urine as a disinfectant, 
and bones for jewelry. In addition camels have been a major 
vehicle for transport of people and materials. Bactrian camels 
were the original pack animals on the Silk Road often in car-
vans of 10,000 animals and were also used as cavalry mounts 
in several ancient and more recent wars. Dromedary camels 
have been raced for hundreds of years. Currently in the Arabian 
Peninsular, racing camels sell for up to 1.5 million dollars and 
total prizes may reach 4-5 million dollars for a five day event. 
Worldwide there are about 15.5 million Dromedary camels, 

and about 2 million Bactrian camels. Bactrian camels today 
exist predominantly in Mongolia, Northern China, and East-
ern Russia. In addition there are still about one thousand wild 
camels in the Gobi desert. There are only about 300 Bactrian 
camels in North America. Other than in the number of humps 
the Bactrian and Dromedary camels differ only in size, hair 
distribution, cold tolerance, and personality. They are embryo-
logically identical and will interbreed. 
The Bactrian camel weighs from 1,000 to 2,000 lbs. and is 6 to 

8 feet in height. Predominant colors are various shades of brown. 
White or near white animals are extremely rare at present there 
are only about thirty in this hemisphere. Bactrian camels are 
intelligent, affectionate, expressive and vocal. Animal trainers 
report that they are more easily trained than horses. 

Reproduction in camels differs markedly from most other large 
mammals. Ovulation is induced by a protein in the seminal 
plasma (unlike rabbits and cats where ovulation is triggered by 
mechanical stimulation during coitus). Breeding in this country 
is limited to the first five months of the year because the male 
camel like the deer is only fertile while in rut. Gestation is 402 
+ 11.5 days. Bactrian camels produce only one young every 
two years. Twins have never been reported. 
As pack animals Bactrian camels can carry pack up to a ton. 

They produce a high quality wool, which they shed in early 
summer. Although Bactrain camels kick if provoked they are 
best known for “spitting” – cud that happens to be in the mouth 
is ejected when the animal makes a loud bark like vocal com-
plaint. Tame animals will just bark. 
Camels have evolved multiple unique adaptations to condi-

tions of scant even, salt water, meage, poor quality forage and 
severe temperature extremes. They do not store water in the 
hump(s) but rather use multiple mechanisms for conservation 
and recycling of water. Overall the water requirement of cam-
els is only about 10 percent that of cattle. Camels can survive 
for 15 days without water (cattle deprived of water die in 4 
days). They also have unique mechanisms for thermoregula-
tion that reduce water loss and permit survival at high tempera-
tures including the ability to vary body temperature as much as 
6 degrees. This allows core temperature to rise during the day 
and fall at night thus decreasing the temperature gradient and 
reducing the need for cooling down during the day and warm-
ing at night. The bulk of the body fat in camels is concentrated 
in the hump(s) rather than being distributed subcutaneously, as 
in all other animals, to facilitate heat dissipation and to provide 
an energy reserve.
Camels have a three compartmented stomach with foregut fer-

mentation and they regurgitate and rechew ingested forage as do 
other ruminants. However they are more efficient than ruminants 
in extracting protein and energy from poor quality forages. 
Bactrian camel feet have soft pads rather than hoofs to in-

crease traction on snow and sand. A third eyelid and slit-like 
nostrils that can be fully closed at will protect against blow-
ing sand and snow. Camels have thick keritinized pads over 
their joints to permit kneeling on abrasive sand surfaces and a 
similar large pad over the breastbone that allows air circulation 
under the animal when it lies on the ground in an upright posi-
tion (sternal recumbancy or couching). 
The camels upper lip is split and almost prehensile and ex-

tends slightly over the lower lop permitting the animal to grasp 
the small more nutritious leaves of plants and to pick up small 
particles of food from the ground. A thickened lining in the 
mouth and on the lips allows camels to browse thorny shrubs 
and trees. In the Southeastern part of this country wild roses 
are a favorite food.
The penis of camels points backward between their hind legs 

and is pulled forward during mating possibly protecting it from 
sand and snow. At birth the fetus is covered with a transparent 
slippery membrane that facilitates the passage through the birth 

canal of young that can weigh up to 150 lbs at birth. 
Bactrian camels are easy to raise. They prefer browsing on 

shrubs and trees but do well on average quality hay and pas-
ture. Overfeeding of grain supplements leads to obesity. Worm-
ing with Doramectin orally, by drench or by injection and Fen-
bendazole orally, alternated every 4 months and tailored to 
conditions is sufficient. Good quality fences, ideally electric, 
are required. Camels tend to push down woven wire fences 
using their necks and to walk right through barbed wire fences 
but will avoid even one strand of electric fence. Barn shelter is 
ideal but not required. 
Currently domestic markets are limited to zoos, petting zoos, 

private owners, resorts, tourist adventure trekking and safaris, 
and circuses. Potential uses are milk and wool production. 
Bactrian camels yield 10 to 36 pounds of high quality wool 
annually. Milk production of up to 5,000 pounds per 305 days 
has been reliably documented. The milk is relatively low in 
fat (about 4%)and high in vitamin C. A forty camel automated 
milking pallor has been established in Saudi Arabia.     
A slow reproduction rate currently prevents full exploitation 

of the Camels full potential. Poor reproductive performance is 
essentially due to the suppression of estrus during the lacta-
tion period in the female coupled with the five month seasonal 
fertility in the male. In practice, if weaning is performed at six 
months postpartum, the male is no longer fertile when the fe-
male returns to estrus. The end result is that a female camel 
only produces one young every two years. 
Embryo transfer and in vitro fertilization can be used to expe-

dite selection of desired traits. Artificial insemination, embryo 
transfer, and in vitro fertilization are being used successfully to 
improve racing animals in the United Arab Emirates. 
The Dromedary camel and the llama have been successfully 

crossbred through artificial insemination. The two hybrids 
that have been produced thus far do not have humps and more 
closely resemble the llama mother than the camel father. The 
possibility of obtaining miniature, two humped, multicol-
ored camel hybrids by crossing the Bactrian camel with other 
lamoids (llama, alpaca) needs to be explored.   
Currently we have 29 Bactrian camels at Lost World Ranch. 

Seven are the extremely rare white color. Efforts over the past 6 
years have been directed at building a breeding herd. Although 
females will not be for sale for sometime, male camels of sev-
eral ages are currently available. 

THE BACTRIAN CAMEL 
AN ALTERNATIVE-TO-ALTERNATIVE ANIMALS

LOST WORLD RANCH
P.O. Box 464 • 1420 Gose Mill Road

Burkes Garden, VA 24608
(276) 472-2347

E-mail: lwr@netscope.net

LOST WORLD RANCH
P.O. Box 464 • 1420 Gose Mill Road

Burkes Garden, VA 24608
(276) 472-2347

E-mail: lwr@netscope.net

BACTRIAN CAMELS
APPALOOSA LLAMAS
AMERICAN INDIAN DOGS



Thousands of farms and ranches 
across America now raise alpac-
as as the alternative livestock 

business. 
Alpacas are beautiful, intelligent, and 

docile animals. Cousin to the llama, 
adult alpacas are smaller and stand 
about 36 inches at the withers. They 
weigh between 150 and 200 pounds. 
Alpacas produce a luxurious fi ber that 
is as soft as cashmere and is stronger, 
warmer, and lighter than wool.  
Originally from South America, al-

pacas were fi rst commercially imported 
into the United States in 1984. The Al-
paca Owners and Breeders Association, 
(AOBA) consists of over 3,800 mem-
bers. Today, more than 55,000 registered 
alpacas are raised in North America.  
Getting Started
Alpaca breeders, Erin McCarthy of 

Charlotte, North Carolina and Deb Hill 
of Flagstaff, Arizona offer valuable ad-
vice to fi rst-time alpaca breeders. Mc-
Carthy is the former vice-president of 
Information Management at Bank of 
America and is an AOBA board mem-
ber. Hill is a small business owner and 
serves on AOBA’s education committee 
and is co-chair of the Alpaca Research 
Foundation (ARF). 
All successful businesses start with 

solid business plans. The alpaca indus-
try is no different. To develop a good 
business plan, you should learn as much 
about the alpaca industry as possible. 
Resources for Education
The secret to a lucrative alpaca career 

is constant education, and there are a 

number of resources. The best way to 
learn about the alpaca business is to visit 
alpaca farms in your area. The breeders 
will gladly answer all your questions 
and share helpful information about 
their experiences of starting-up. To fi nd 
an alpaca farm near you, visit alpacain-
fo.com and go to the “request informa-
tion” link and you’ll receive a free Farm 
and Ranch Guide listing alpaca breeders 
across the country. Or, call the AOBA 
offi ce at (800) 213-9522 to receive your 
complimentary guide. 
Another great way to learn is to at-

tend alpaca local, regional, and national 
AOBA certifi ed shows and events. To 
fi nd a complete list go to alpacainfo.
com and click on Calendar of Events.  
You can also join AOBA as an associ-

ate member, which will give you a sub-
scription to Alpacas Magazine and the 
OneVoice newsletter, plus access to the 
AOBA lending library.  
Business Plan
To develop your business plan, here 

are some of the questions that need to 
be answered…
And don’t forget to include a market-

ing budget. “As your sales grow, your 
marketing dollars should grow propor-
tionately”, McCarthy says.  
 Do I want to generate income from ex-

clusively from breeding or do I want to 
include fi ber and alpaca end-products?
How much start-up money do I need?
The start-up money you need de-

pends on how much income you hope 
to generate from your alpaca business. 
Consult your accountant for advice. “I 
saw one person start up with $300,000 
and another with $8,000. It really runs 
a gamut based on what your resources 
are and how dedicated you are to mak-

ing this a full-time venture. It’s such a 
wide range”, McCarthy says. 
How much land do I need?
Alpacas can be successfully raised on 

small acreage. In fact, fi ve to ten alpacas 
can be pastured on one acre. Accord-
ing to Hill, about 90-percent of alpaca 
farms in the United States are consid-
ered small, meaning they have 20 or 
less animals. Some large alpaca farms 
have over 1,000 animals. When you’re 
just getting started, there are a number 
of alpaca farms that will board, or agist, 
your animals. 
What kind of alpacas should I buy?
When purchasing your alpacas, con-

sider gender, age, and pedigree. “Buy 
the best you can afford without taking 
food off your table, and don’t spend the 
money you will need to live on. When 
you purchase your foundation stock, 
consider that it is from these animals 
that your future herd will come. This is 
not the place to cut corners-buy the best 
you can afford,” Hill urges. 
What do I need as far as equipment, 

shelter, and training?
Alpacas need basic equipment and 

fencing is one of them. Pasture layout 
should be logical, allowing the animals 
to fl ow from pasture to pasture. Other 
helpful items are: halters made especial-
ly for alpacas and a few lead ropes.  
Space is another issue. At the very 

least, alpacas should be separated by 
sex. Separate quarters are also recom-
mended for: crias (or baby alpacas) and 
moms, weaned crias, females waiting to 
be bred, and new arrivals. “It’s impera-
tive for small farms to be fl exible with 
available space. Corral panels work well 
to create new spaces,” Hill suggests. 
Alpacas also need shelter, but the kind 

needed varies by region and refl ects 
climate. In the north, the extreme cold, 
snow, and ice make an enclosed barn es-
sential. In the south, the hot and humid 
heat make fans a necessity. Access to 
plenty of fresh, clean water is essential 
no matter the location. 
According to the 2004 AOBA member 

survey, only 40-percent of alpaca own-
ers have had prior livestock experience. 
Although alpacas are easier to handle 
than other livestock, basic training for 
their health, breeding, and birthing is 
highly recommended. “The message is 
[that] you really need to understand how 

alpacas are cared for in your particu-
lar region. Ask the advice of, and help 
from, farms in your region,” McCarthy 
advises.
Can I manage the farm myself?
Working the farm yourself or hiring 

staff depends on farm services, layout, 
and maintenance. A good rule of thumb 
is that for every 30 alpacas, there is a 
full-time staff member. Farms with 50 
or more alpacas should seriously con-
sider hiring additional staff and a farm 
manager. 
I’m ready, where can I buy alpacas?
You can buy an alpaca various ways, 

but for your initial purchase, it’s recom-
mended that you purchase from a farm. 
“Buying alpacas within six to eight 
hours from your farm allows more face-
to-face contact and hands-on support. 
When the breeder’s nearby, they can 
communicate issues pertaining to your 
particular region,” McCarthy says. To 
fi nd farms near you, visit www.alpac-
ainfo.com and request a Farm and Ranch 
Guide. Or, you can call the AOBA offi ce 
at (800) 213-9522. 
A second option is an alpaca auction. 

At an auction, you will see the animals 

Note: The following is the third install-
ment of a four-part series featuring al-
pacas. If you missed the previous two, 
below is a brief re-cap.

Starting Your
Alpaca Business

up-close. You’ll see which animals fi t 
your price range and your preferences 
for gender, age,  color, etc.   
A third option is to purchase animals 

via the web. According to McCarthy, 

because the alpaca industry is highly in-
ternet based, you’re sure to fi nd a wide-
range of animals to suit your fancy. But 
this option is better left until you are 
more experienced in selection. 
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Thousands of farms and ranches 
across America now raise alpac-
as as the alternative livestock 

business. 
Alpacas are beautiful, intelligent, and 

docile animals. Cousin to the llama, 
adult alpacas are smaller and stand 
about 36 inches at the withers. They 
weigh between 150 and 200 pounds. 
Alpacas produce a luxurious fiber that 
is as soft as cashmere and is stronger, 
warmer, and lighter than wool.  
Originally from South America, al-

pacas were first commercially imported 
into the United States in 1984. The Al-
paca Owners and Breeders Association, 
(AOBA) consists of over 3,800 mem-
bers. Today, more than 55,000 registered 
alpacas are raised in North America.  
Getting Started
Alpaca breeders, Erin McCarthy of 

Charlotte, North Carolina and Deb Hill 
of Flagstaff, Arizona offer valuable ad-
vice to first-time alpaca breeders. Mc-
Carthy is the former vice-president of 
Information Management at Bank of 
America and is an AOBA board mem-
ber. Hill is a small business owner and 
serves on AOBA’s education committee 
and is co-chair of the Alpaca Research 
Foundation (ARF). 
All successful businesses start with 

solid business plans. The alpaca indus-
try is no different. To develop a good 
business plan, you should learn as much 
about the alpaca industry as possible. 
Resources for Education
The secret to a lucrative alpaca career 

is constant education, and there are a 

number of resources. The best way to 
learn about the alpaca business is to visit 
alpaca farms in your area. The breeders 
will gladly answer all your questions 
and share helpful information about 
their experiences of starting-up. To find 
an alpaca farm near you, visit alpacain-
fo.com and go to the “request informa-
tion” link and you’ll receive a free Farm 
and Ranch Guide listing alpaca breeders 
across the country. Or, call the AOBA 
office at (800) 213-9522 to receive your 
complimentary guide. 
Another great way to learn is to at-

tend alpaca local, regional, and national 
AOBA certified shows and events. To 
find a complete list go to alpacainfo.
com and click on Calendar of Events.  
You can also join AOBA as an associ-

ate member, which will give you a sub-
scription to Alpacas Magazine and the 
OneVoice newsletter, plus access to the 
AOBA lending library.  
Business Plan
To develop your business plan, here 

are some of the questions that need to 
be answered…
And don’t forget to include a market-

ing budget. “As your sales grow, your 
marketing dollars should grow propor-
tionately”, McCarthy says.  
 Do I want to generate income from ex-

clusively from breeding or do I want to 
include fiber and alpaca end-products?
How much start-up money do I need?
The start-up money you need de-

pends on how much income you hope 
to generate from your alpaca business. 
Consult your accountant for advice. “I 
saw one person start up with $300,000 
and another with $8,000. It really runs 
a gamut based on what your resources 
are and how dedicated you are to mak-

ing this a full-time venture. It’s such a 
wide range”, McCarthy says. 
How much land do I need?
Alpacas can be successfully raised on 

small acreage. In fact, five to ten alpacas 
can be pastured on one acre. Accord-
ing to Hill, about 90-percent of alpaca 
farms in the United States are consid-
ered small, meaning they have 20 or 
less animals. Some large alpaca farms 
have over 1,000 animals. When you’re 
just getting started, there are a number 
of alpaca farms that will board, or agist, 
your animals. 
What kind of alpacas should I buy?
When purchasing your alpacas, con-

sider gender, age, and pedigree. “Buy 
the best you can afford without taking 
food off your table, and don’t spend the 
money you will need to live on. When 
you purchase your foundation stock, 
consider that it is from these animals 
that your future herd will come. This is 
not the place to cut corners-buy the best 
you can afford,” Hill urges. 
What do I need as far as equipment, 

shelter, and training?
Alpacas need basic equipment and 

fencing is one of them. Pasture layout 
should be logical, allowing the animals 
to flow from pasture to pasture. Other 
helpful items are: halters made especial-
ly for alpacas and a few lead ropes.  
Space is another issue. At the very 

least, alpacas should be separated by 
sex. Separate quarters are also recom-
mended for: crias (or baby alpacas) and 
moms, weaned crias, females waiting to 
be bred, and new arrivals. “It’s impera-
tive for small farms to be flexible with 
available space. Corral panels work well 
to create new spaces,” Hill suggests. 
Alpacas also need shelter, but the kind 

needed varies by region and reflects 
climate. In the north, the extreme cold, 
snow, and ice make an enclosed barn es-
sential. In the south, the hot and humid 
heat make fans a necessity. Access to 
plenty of fresh, clean water is essential 
no matter the location. 
According to the 2004 AOBA member 

survey, only 40-percent of alpaca own-
ers have had prior livestock experience. 
Although alpacas are easier to handle 
than other livestock, basic training for 
their health, breeding, and birthing is 
highly recommended. “The message is 
[that] you really need to understand how 

alpacas are cared for in your particu-
lar region. Ask the advice of, and help 
from, farms in your region,” McCarthy 
advises.
Can I manage the farm myself?
Working the farm yourself or hiring 

staff depends on farm services, layout, 
and maintenance. A good rule of thumb 
is that for every 30 alpacas, there is a 
full-time staff member. Farms with 50 
or more alpacas should seriously con-
sider hiring additional staff and a farm 
manager. 
I’m ready, where can I buy alpacas?
You can buy an alpaca various ways, 

but for your initial purchase, it’s recom-
mended that you purchase from a farm. 
“Buying alpacas within six to eight 
hours from your farm allows more face-
to-face contact and hands-on support. 
When the breeder’s nearby, they can 
communicate issues pertaining to your 
particular region,” McCarthy says. To 
find farms near you, visit www.alpac-
ainfo.com and request a Farm and Ranch 
Guide. Or, you can call the AOBA office 
at (800) 213-9522. 
A second option is an alpaca auction. 

At an auction, you will see the animals 

Note: The following is the third install-
ment of a four-part series featuring al-
pacas. If you missed the previous two, 
below is a brief re-cap.

Starting Your
Alpaca Business

up-close. You’ll see which animals fit 
your price range and your preferences 
for gender, age,  color, etc.   
A third option is to purchase animals 

via the web. According to McCarthy, 

because the alpaca industry is highly in-
ternet based, you’re sure to find a wide-
range of animals to suit your fancy. But 
this option is better left until you are 
more experienced in selection. 
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The Flying M Ranch is a small acreage located in south-
central Kansas, owned and operated by Michael and Ja-
nis Murphy.  Purchased in 1999, we had been looking 

for something we could do with the property which would offer 
tax advantages and could be built into a business by the time 
Michael reached the mandatory retirement age of 60 for airline 
pilots.  It was also important that care and related daily farm 
chores be something easy for Janis or Michael’s father…Alpacas 
fi t every one of those criteria.
After visiting some farms we made a decision to buy our fi rst 

animals in December 2001.  Starting with two 3-in-1 packages 
(bred females with their last cria at side) and one maiden; our 
herd has grown from that initial 5 to 35 after this spring crop of 
crias.  We grew much faster than the original plan due to a nerve 

injury which forced a medical retirement from the airline as the 
FAA would not allow Michael to fl y with the medication and 
neuro-stimulator required to control his pain.
We made the decision to raise suris, partly because we preferred 

their appearance and also because they are much more rare and 
felt the market would last longer.  We spent time with other farms 
learning as much as possible in a effort to be as self-suffi cient as 
we could.  We do our own shearing, routine vaccinations and 
worming as well as all work and improvements on the ranch.  
Five to ten can easily be cared for along with a regular job…35 
are about a full-time job.
Our buying and breeding philosophy has been to stay as diverse 

as possible (buying from breeders around the country) and breed 
dams to sires who will improve any shortcomings.  We now have 
a good selection of herdsires on the property enabling us to do all 
our breeding on site and take in outside breeding as one of our ser-
vices.  We have all colors and a selection of quality from entry lev-
el whites to high-end maroons and blacks.  Our herd is mostly of 
Bolivian descent, but also have Peruvian and Chilean.  We learned 
a tremendous amount from breeders we bought from (alpaca own-
ers are anxious to teach and share) and are happy to likewise help 
our customers.  There are also events and clinics around the coun-
try to help prospective, new and established breeders.
One of the really great things about this business; you don’t 

have to be a millionaire to get into alpacas or have a fancy estate 
to house them.  Alpaca owners range from doctors, lawyers and 
corporate executives to teachers, factory workers and farmers.  
People are often looking to “get out of the rat race” and this 
is the perfect avenue…in many cases you’re selling a lifestyle 
rather than an animal!  Most alpacas are owned by small breed-
ers with an average of 7 animals on just a few acres.  We started 
using old serviceable buildings already on the property.  While 
a nice barn would be nice it was not necessary and we elected to 
put our money into our herd to become established rather than 
facilities.  We are going to build a barn this fall; waiting helped 
us decide just what type of facility best suited us, the animals 
and our operation.
We hope you’ll contact us to learn more about these fantastic 

creatures and let us help you change your life(style)!

Flying M Alpacas
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Dan & Linda Fine
9185 Willson Dr.

Chagrin Falls, OH 44023

alpacadan@aol.com
www.finealpacas.com

The friendly investment the whole family can enjoy!
QUALITY HUACAYA ALPACAS

- Visitors Always Welcome -
Sales • Breeding • Boarding • Support 

New To The Business??
Call Us For FREE Information 

& Good Conversation
(440) 543-2212

At Fine Alpacas we consider the 
purchase of your foundation 
herd to be the most important 

decision you will make in your new 
venture.
We take a great deal of time to sit down 

with potential clients and identify the di-
rection they intend to go with the Alpaca 
business. One of the best ways to figure 
out how to get started is to decide where 
you want to be with your Alpaca farm 
in 5 years.
As a full time, full service farm we can 

offer support regardless of the direction 
you might choose to go in the Alpaca 
business.
Fine Alpacas has a large selection of 

high quality Alpacas with diverse genet-
ics for sale at all times.
The services we offer are:
• Service and Support before, during 

and after the sale- We are always will-

ing to help our clients with 
any aspect of the Alpaca 
business.
• Adjustment- This en-

ables you to start enjoy-
ing the benefits of Alpaca 
ownership even though 
you may not be ready to 
bring them to your farm 
immediately.
• Stud service- We have 

traveled all over the coun-
try to purchase breeding 
males of the highest qual-
ity to offer to our clients.
• Financing- Financing is available on 

most animals
• Marketing- We can offer a number 

of options to our clients when it comes 
time to sell their animals to help insure a 
good return on their investment.
• Transportation- We offer free deliv-

ery within the continental 
United States with the pur-
chase of any breed quality 
Alpaca. We also transport 
to most major shows as 
well as most any location 
east of the Mississippi.
• Showing- We offer help 

with show training for 
both you and your alpaca. 
It is also possible for us 
to show your animals for 
you if you can not attend a 
given show.

Buying Your Foundation Herd of Alpacas

We are full time breeders. It is our goal to 
continue to breed for healthy Alpacas that 
are reproductively efficient and of the high-
est quality. We are passionate about these 
animals and committed to the longevity 
of the industry. It is for these reasons we 
are determined to educate and assist, in 
anyway, anyone who purchases an animal 
from us. We feel it is our customers who 
must ultimately succeed in this business if 
we are to be considered successful.
We love to talk about Alpacas give us 

a call or shoot us an email. The farm 
is always open and visitors are always 
welcome. If you don’t see an animal you 
like on our sales list, we are in close con-
tact with many of the farms in Northern 
Ohio. Let us know what type of animal 
you are looking for and we will put you 
in touch with the farm in our area that 
has an animal that meets your needs.
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At Promised Land Farm we 
believe that the key to our 
success lies in helping 

others succeed. As veterinarians 
for 35 years and alpaca breeders 
for 9, we have a lot of knowledge 
to share with new breeders. Here 
are a few of our favorite tips for 
alpaca buyers:
• The selection of your original 

breeding stock is the most impor-
tant decision you will make in your 
alpaca venture. It really pays to do 
your homework before you buy.
• Learn as much as you can from 

books, magazines and talking to 
experienced alpaca breeders. Go 
to a show or two, a workshop or a 
seminar. Try to find a mentor, an 
experienced breeder who can help 
you learn the ropes and avoid cost-
ly mistakes.
• Visit as many alpaca farms as you 

reasonably can before you make 

your first purchase. Take your men-
tor with you if possible. This will 
help you develop an eye for a good 
alpaca. And don’t just stand there 
and look at them through the fence. 
Get in there and get your hands on 
as many animals as possible. Learn 
to recognize a high quality fleece 
both by sight and by touch.
• Watch them move. An alpaca 

that moves with fluid grace almost 
always has good conformation.
• When you find an animal that has 

the qualities you are looking for, 
try to examine as many close rela-
tives as you can find. If the close 
relatives are all have very similar 
traits to the animal you have se-
lected it is likely that those traits 
will continue to be passed along to 
future generations.
• Ask about her reproductive his-

tory and that of all her female 
relatives. Ease of conception, easy 

Promised Land Farm
birthing, good milk production and 
good mothering skills are all highly 
heritable. We have helped launch 
many outstanding new farms and in 
the process have developed many 
wonderful friendships and a terrific 
informal network of successful al-
paca breeders whose positive ”word 
of mouth” drives our continued 
growth. (Of course the fact that we 
consistently produce award-win-
ning black and grey alpacas helps 
a lot, too.) About once a month we 
host a Hands-On Alpaca Workshop 
where a limited number of people 
spend a day learning about alpacas 
by actually doing toenail trimming, 
body scoring, fleece evaluation, 
business and breeding plans. To 
learn more about us or about the 
workshops, call us at 440-285-9255 
or visit us at www.blackalpaca.
com. Ed and Ruthanne McCaslin, 
DVMs
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Simply
Alpacas
Buying Your First Alpaca

First you see them; then you fall in love with 
them. And finally there comes the time when you 
make the momentous decision – you have to have 

them.
The decision making process is just beginning.  Suris 

or huacayas?  Or possibly both!  You may be thinking, 
“What do I do first?”  “Where should I go and who should 
I see?”  “How will I know what to choose?”
Making your first alpaca purchase needn’t be a daunt-

ing experience.  Taking a logical step-by-step approach 
can ensure a smooth process, resulting in the purchase of 
animals that are right for you. If you haven’t visited as 
many alpaca farms as you possibly can, now’s the time to 
start.  Raising and breeding alpacas is a costly undertak-
ing.  Seeing other farms, talking with breeders and tak-
ing a look at your own financial resources will help you 
decide the scope of your future operation.  Do you want 
a handful of animals for your own source of fiber or are 
you interested in breeding for resale?  Are you looking to 
supplement your retirement income or do you envision 
the alpaca business as providing a living for you and your 
family?  Most of us fall somewhere in-between. We’re 
looking to supplement our current incomes as we build 
our businesses and look forward to becoming self suf-
ficient.  
Wherever your level of interest lies, read all you can 

about alpaca conformation and fiber.  Perhaps you’ve re-
quested information from a regional or national alpaca 
organization. If so, you may already be receiving flyers 
and brochures from farms throughout the country, as well 
as a myriad of online auction sites.  Study the photos in 
the literature you receive to find the look that appeals 
to you.  Decide whether to concentrate on suris or hua-
cayas (or both). Visit (or revisit) the breeders that you 
find interesting and helpful.  Ask the breeders to critique 
their animals. Have them show you examples of correct 
conformation, as well as examples of the terms associ-
ated with fiber – luster, handle, density, etc.  I advise first 
time buyers to bypass the auction sites. It’s easy to be 
swayed by a pretty face, unique color pattern or a much-
advertised bloodline.  Purchase from a breeder you feel 
comfortable with, one who has taken as much time as you 
require and has answered your questions to your satisfac-
tion.  All animals should come with a reproductive guar-
antee and all breeders should stand behind their animals 
and offer good customer service before, during and after 
the purchase.  Buy the best you can afford, then relax and 
enjoy the adventure!

Only several hours old, a new arrival enjoys the sun with 
mom and pasture mate.



Alpacas of Prairie Station

1049 Miller Road 
Mineral Point, WI 53565

608.987.5400
www.alpacasaofprairiestation.com

Buying an alpaca can be so very easy. The animals are 
sweet, beguiling and individual. Falling in love comes 
naturally. Everyone is eager to help a new paca person 

become an owner.  Many breeders offer generous fi nancing, as-
sist with equipment, farm set-up, feeding requirements, a whole 
starter kit, including instruction manuals, medical kits and a ho-
tline.
So how does one decide on just the right alpaca to purchase? At 

ALPACAS OF PRAIRIE STATION LLC, we visited farms of 

different sizes, meeting, frankly, more people than alpacas face 
to face. After several months we found a breeder who offered us 
a suri package within our budget. We wanted bred animals with 
experience with birthing, since our only delivery background 
was having our own baby in the car. Furthermore, we’d read 
stories about the “only cria” syndrome. The birth schedule had 
to allow close timing so each cria would have a companion from 
the beginning.
Our starter herd worked for us, though we undoubtedly should 

have spent far more time putting our hands on animals, watching 
the judging at shows more closely, learning just what qualities 
are most important in breeding. Had we done so, we might have 
begun with fewer, but higher quality animals and still stayed 
within our budget.

Buying at an alpaca auction can be a 
daunting prospect, not for the faint 
of heart. The fi rst alpaca auction I 

attended I did just about right.  I sat  on my 
hands next to the breeder who got me start-
ed.  After we examined the animals she was 
interested in, she shared her comments and 
estimates of the selling prices. I went home 
with my pocketbook intact.
My next experience was a bit different.  

I selected three or four lots from the ad-
vance catalog; and with the same advisor, 
we checked them out in their stalls.  She 
suggested a replacement for one of my 
choices.  We poked and prodded the poor 
creature until he was probably relieved 
to be allowed on the stage.  A couple of 
my choices fl ew past my budget before I 

could think to raise my card.  I let them 
pass.  On the replacement choice, my 
competing bidders miscued and both 
stopped bidding.  Spitfi re was mine!  
That was my last auction purchase.
Since then, my husband and I have 

grown more methodical.  We tour the 
display pens, checking out only the 
suris.  We set up our own relative rat-
ing scale, 50  tops.  Then we estimate 
the selling price, which we fi nd consis-
tent with the relative selling prices, though 
our range may differ from that of the auc-
tion as a whole.  Though we haven’t bid 
on any more animals, we are gaining con-
fi dence in our ability to judge alpaca fl esh.  
As with any new skill, it takes practice, 
practice, practice.

Buying At An Alpaca Auction
By Barbe Kackley

Okay, since you have decided to read this article, you 
must be somewhat interested in alpaca farming and al-
ready know about the advantages of alpaca fi ber in the 

textile industry. And you also know how they can enrich your 
family’s lives and bring in additional family income. So. The 
biggy question is: Where do we begin? Lets talk primarily about 
the acquisition of your herd.
After visiting at least 10 alpaca farms, you should have a 

pretty good idea of our industry’s diversity of alpaca farming 
approaches with hundreds of different market niches.  Before 
you begin your selection of your foundation herd, it is wise to 
determine your farm’s market niche. Do you want to have an 
all white Peruvian huacaya herd, or perhaps a fancy suri herd 
or an all black and grey huacaya herd? These are just a few of 
the different market niches out there that current breeders are 
focusing on. 
Once you have narrowed the fi eld, you can begin to focus on the 

type of individual alpaca characteristics that fi ts YOUR herd’s 
specialty. Determining which market niche you should focus on 
will take some research. This is where experienced small farms, 
specialize in assisting you in developing your alpaca herd strat-
egy. The new breeder often overlooks the relative importance 
of the relationship established with a breeder. Your success will 
be determined, in large part, by the ability of the experienced 
breeder to teach and work with you closely. Beware, there are 
breeders that do not like to deal with the hours and commitment 
involved with teaching the new breeders, they would rather fo-
cus on selling to other experienced breeders. Stay clear of these 
types of breeders until you are more experienced. Another thing 
for fi rst time buyers to stay clear from, are the auctions. Revisit 
the auction idea when you are more experienced. Your founda-
tion herd is not the place to shop for “bargains”. There will be 
plenty of time for bargain shopping later.  Buy the best breeding 
stock you can afford for your foundation herd with the help of 
your trusted small breeder’s assistance.

Alpacas: Where do we begin?
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Alpacas of Prairie Station

1049 Miller Road 
Mineral Point, WI 53565

608.987.5400
www.alpacasaofprairiestation.com

Buying an alpaca can be so very easy. The animals are 
sweet, beguiling and individual. Falling in love comes 
naturally. Everyone is eager to help a new paca person 

become an owner.  Many breeders offer generous financing, as-
sist with equipment, farm set-up, feeding requirements, a whole 
starter kit, including instruction manuals, medical kits and a ho-
tline.
So how does one decide on just the right alpaca to purchase? At 

ALPACAS OF PRAIRIE STATION LLC, we visited farms of 

different sizes, meeting, frankly, more people than alpacas face 
to face. After several months we found a breeder who offered us 
a suri package within our budget. We wanted bred animals with 
experience with birthing, since our only delivery background 
was having our own baby in the car. Furthermore, we’d read 
stories about the “only cria” syndrome. The birth schedule had 
to allow close timing so each cria would have a companion from 
the beginning.
Our starter herd worked for us, though we undoubtedly should 

have spent far more time putting our hands on animals, watching 
the judging at shows more closely, learning just what qualities 
are most important in breeding. Had we done so, we might have 
begun with fewer, but higher quality animals and still stayed 
within our budget.

Buying at an alpaca auction can be a 
daunting prospect, not for the faint 
of heart. The first alpaca auction I 

attended I did just about right.  I sat  on my 
hands next to the breeder who got me start-
ed.  After we examined the animals she was 
interested in, she shared her comments and 
estimates of the selling prices. I went home 
with my pocketbook intact.
My next experience was a bit different.  

I selected three or four lots from the ad-
vance catalog; and with the same advisor, 
we checked them out in their stalls.  She 
suggested a replacement for one of my 
choices.  We poked and prodded the poor 
creature until he was probably relieved 
to be allowed on the stage.  A couple of 
my choices flew past my budget before I 

could think to raise my card.  I let them 
pass.  On the replacement choice, my 
competing bidders miscued and both 
stopped bidding.  Spitfire was mine!  
That was my last auction purchase.
Since then, my husband and I have 

grown more methodical.  We tour the 
display pens, checking out only the 
suris.  We set up our own relative rat-
ing scale, 50  tops.  Then we estimate 
the selling price, which we find consis-
tent with the relative selling prices, though 
our range may differ from that of the auc-
tion as a whole.  Though we haven’t bid 
on any more animals, we are gaining con-
fidence in our ability to judge alpaca flesh.  
As with any new skill, it takes practice, 
practice, practice.

Buying At An Alpaca Auction
By Barbe Kackley

Okay, since you have decided to read this article, you 
must be somewhat interested in alpaca farming and al-
ready know about the advantages of alpaca fiber in the 

textile industry. And you also know how they can enrich your 
family’s lives and bring in additional family income. So. The 
biggy question is: Where do we begin? Lets talk primarily about 
the acquisition of your herd.
After visiting at least 10 alpaca farms, you should have a 

pretty good idea of our industry’s diversity of alpaca farming 
approaches with hundreds of different market niches.  Before 
you begin your selection of your foundation herd, it is wise to 
determine your farm’s market niche. Do you want to have an 
all white Peruvian huacaya herd, or perhaps a fancy suri herd 
or an all black and grey huacaya herd? These are just a few of 
the different market niches out there that current breeders are 
focusing on. 
Once you have narrowed the field, you can begin to focus on the 

type of individual alpaca characteristics that fits YOUR herd’s 
specialty. Determining which market niche you should focus on 
will take some research. This is where experienced small farms, 
specialize in assisting you in developing your alpaca herd strat-
egy. The new breeder often overlooks the relative importance 
of the relationship established with a breeder. Your success will 
be determined, in large part, by the ability of the experienced 
breeder to teach and work with you closely. Beware, there are 
breeders that do not like to deal with the hours and commitment 
involved with teaching the new breeders, they would rather fo-
cus on selling to other experienced breeders. Stay clear of these 
types of breeders until you are more experienced. Another thing 
for first time buyers to stay clear from, are the auctions. Revisit 
the auction idea when you are more experienced. Your founda-
tion herd is not the place to shop for “bargains”. There will be 
plenty of time for bargain shopping later.  Buy the best breeding 
stock you can afford for your foundation herd with the help of 
your trusted small breeder’s assistance.

Alpacas: Where do we begin?
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Nearly 15 years ago, Julie Ann 
Jarvinen and Bill Hedberg 
recognized alpacas as al-

ternative livestock with great poten-
tial.  The opportunity to apply skills 
and experience acquired from raising 
dairy cattle and horses also attracted 
them to the fledgling alpaca industry. 
Now Bill’s 26-acre Iowa farm, for-
merly used for raising hogs, is home 
to approximately 140 prize-winning 
registered suri and huacaya alpacas 
plus 14 llamas. After choosing foun-
dation stock with sound conformation, 
they have employed a selective breed-
ing program designed to achieve early 
maturity and to improve fiber quality 
and quantity without compromising 
conformational excellence.  
Today the alpacas of Pine Forty Farms 

provide supplemental income for these 
busy veterinary professionals through 
sales of breeding stock across the US.  
Fiber from their alpacas is harvested 
every spring and pooled with fiber 
contributed by other members of The 
Alpaca Fiber Cooperative of North 
America (www.americasalpaca.com) 
for transformation into sumptuous yarns 
and garments.  Just as demand for pork 
products drives the hog industry, cre-
ation of strong worldwide demand for 
alpaca fiber products is essential to sus-
tained growth of the alpaca industry. To 

help develop this demand, Bill and Julie 
have further diversified their alpaca op-
eration by becoming the exclusive US 
distributors of 100% alpaca knitwear 
wonderfully handcrafted in Bolivia by 
Waliki (www.Waliki.com). 
As progressive breeders, Bill and Ju-

lie realize that continuing success of 
the alpaca industry will also require 
ongoing genetic improvement of the 
alpaca as well as increased production 
efficiency. Both goals can be achieved 
through application of many manage-

Pine Forty Farms
QUALITY SURI AND HUACAYA ALPACAS

RAISING BETTER ALPACAS – ONE GENERATION AT A TIME

Julie Ann Jarvinen, PhD, DVM
3717 Ross Road

Ames, Iowa 50014

515-292-3829
Fax: 641-456-2710

William Hedberg, DVM
979 Nettle Avenue

Hampton, Iowa 50441

641-456-2779
E-mail: spitdoc@iowaconnect.com

Pine Forty Farms
Raising better alpacas one generation at a time

ment practices and principles already 
established in traditional livestock 
industries. They encourage other ex-
perienced livestock producers to enter 
the alpaca industry where they can 
capitalize on their personal expertise 
and help take alpaca production to the 
next level. For more information on 
Pine Forty Farms alpacas or Waliki 
products, please contact Bill at 641- 
456-2779 or Julie at 515-292-3829 or 
visit our web site at www.alpacana-
tion.com/pinefortyfarms.asp.
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Owned and operated by Frank and 
Jody Hezoucky, Lana Bella Al-
paca Farm, formally located on 

five acres in Hudson, Ohio has recently 
moved to Carrollton, Ohio. Both Frank 
and Jody grew up owning and raising 
farm animals, including cows, goats and 
chickens for Frank, and horses for Jody, 
so it was only a question of what type 
of livestock to invest in. They chose to 
purchase alpacas with the goal of selling 
quality offspring as a small family busi-
ness that they could enjoy while working 
full time and still have time to enjoy other 
activities with their two young boys. The 
family set out in search of such an animal 
during the summer of 1997, county fair 
season. Through these fairs, the Hezouck-
ys learned about alpacas and decided they 
still needed to know more about the ani-
mal. Trips to local breeders, the Internet 
and AOBA provided them with as much 
alpaca information as they needed. 
Like most people first exposed to the idea 

of raising alpacas, sticker shock soon set 
in. With a new house payment, car pay-
ments and two kids in day care, many 
people would have given up on the idea of 
investing in anything, let alone an alpaca 
farm. But Frank and Jody did not give up. 
Because of the tax advantages owning al-
pacas offers, it was simple for them to take 
out a second mortgage interest only loan 
on their house to invest in two bred female 
alpacas. Getting started as alpaca breeders 
was easier then they ever imagined. With 
the type of loan that they obtained, it was 
just like buying a new car, except they 
could depreciate the alpacas and deduct 
the interest they paid on the loan along 

with all the other expenses associated with 
the farm at tax time each year.  
After only 18 months, the Hezouckys 

sold one offspring of one of the two 
original females and still retained three 
for breeding. The family needed to sell 
only one more offspring to recoup their 
initial investment. 
According to Jody, improving the qual-

ity in the offspring of the investment 
happens one generation at a time. Part of 
the fun of raising alpacas is the breeding 
choices you make that will improve the 
next generation’s cria. You have your 
investment right outside your window 
where you can watch and see it grow, 
she says. 
In the fall of 1999, Peruvian LB Reming-

ton, at nine months old, was added to their 
herd as the future herd sire. At the 2000 
AOBA National Conference and Show, 
Remington was awarded Grand Champi-
on for Age and Color. The Hezouckys re-
alized Peruvian Remington was growing 
into an outstanding herd sire and turned 
out to be just what the family was look-
ing for in its goal of breeding top quality 
alpacas. This was the first big alpaca show 
the Hezouckys attended as a family.
After attending the AOBA National 

conference in 2000, Frank and Jody re-
ally began to realize that they were in the 
right direction in their breeding program 
and that you didn’t need a lot of land or 
a big herd of alpacas to be successful. 
Frank and Jody enjoy attending the 

area alpaca shows and events. Not only 
is it a fun family activity, but it is also 
an economical way for them to network 
with other alpaca breeders and showcase 

Lana Bella Alpaca Farm 

Frank and Jody Hezoucky
7256 Kensington Rd.

Carrollton, Ohio 44615
Phone 330-627-6000 • Toll Free 330-232-LANA

Web Site www.4alpaca.com • e-mail info@4alpaca.com

their offspring to potential investors. 
After the long winter, the Hezouckys are 

looking forward to the spring show season. 
They only own eight alpacas, four breeding 
females and four males, including one pet 
quality companion male. They choose to 
take three males to the shows: Remington 
their future herd sire, LB Peruvian Castano 
Bay and LB Copper Moon, their only 2 cria 
born on their farm in 2000. These Alpacas 
have all competed very well against farms 
that have had several hundred alpacas to 
choose from. Frank and Jody both agree 
that competing in such shows and events 
has been a beneficial learning experience 
for their farm. You learn what other breed-
ers have to offer while promoting your 
own farm and you know you are part of a 
growing industry that has so much poten-
tial and many people are working together 
to help it grow.
 As a visitor to Lana Bella Alpaca Farm, 

you will find a normal hard working family 
of four that have chosen to raise and sell 
alpacas. You will see only quality alpacas 
for sell including females bred to one of 
the top future herd sires in the country, 
Cperuvian LB Remington, who in his one 
year show campaign has eight blue ribbons 
and five Championships at shows such a 
AOBA, MAPACA, PAOBA, and Triple 
Crown. Lana Bella Alpaca Farm has a 
sound-breeding program, with quality and 
uniqueness in every cria that is born. 
Alpacas make the perfect small farm 

investment animal and Lana Bella Al-
paca Farm is a prime example of how 
with only a few quality alpacas, breed-
ers can turn that small farm into big op-
portunities and rewards. 
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Largest Herd in the Midwest

Over 300 Alpacas

Bolivians, Chileans and Peruvians

Full Support Services

Raising Alpacas since 1985

Fiber, Yarn and Finished Products

Visitors Welcome

Richard and Agnes Wildt
26795 State Hwy. 67
Morgan, MN 56266

(507) 249-3631
e-mail: wildt@richnes.com

www.richnes.com

After looking at ads and seeing 
the alpacas on TV, you decide 
you want to become an alpaca 

owner. The first thing you need to decide 
is whether you want pet animals, fiber 
animals or breeding stock. After the deci-
sion to purchase, there are basically four 
ways to purchase alpacas. 1). by private 
treaty 2). at alpaca shows 3). at an alpaca 
auction or 4). online.
My first and best way to purchase an al-

paca would be by private treaty. Contact 
AOBA about animals for sale in your area 
or region. Than place a few telephone calls 
about arranging a farm visit. After look-
ing at their alpacas, visit with them about 
their barn, fencing, breeding program, 
breeding fees, vet care, ect. When visit-
ing with alpaca farmers, look into their 

boarding fees and live birth guarantees. 
(Most people have between 2-7 days of 
live birth guarantees.) Also, visit with the 
owner about getting a health check from 
their veterinarian. It will put your mind 
at ease and you will need it to purchase 
insurance on your alpacas. Check on de-
livery of animals to your farm. Will the 
owner deliver your purchase? One last 
item to inquire about is if the seller has 
a finance program available for your al-
paca purchase. These financing programs 
will vary from farm to farm. Discuss 
with the seller how much support they 
will give you if you have questions about 
the alpaca once you have them on your 
farm. It usually amounts to nothing. Do 
not be afraid to put miles on your car to 
see other people’s animals, how they use 

Purchasing Your First Alpaca
existing building and what they use for 
fencing. IT IS MONEY WELL SPENT!
My second choice would to spend some 

time at the regional shows watching the 
judges and visiting with other alpaca 
owners. But remember the judge is strict-
ly one person’s option. Usually there are 
animals for sale at the show.
My third way to purchase an alpaca 

would be to buy at an alpaca auction. 
Look the animals over. Visit with the 
owners. Set a price you will pay and stick 
with it. Don’t get caught up in the hype.
My last way to purchase an alpaca 

would be via the internet. But before 
spending your money, I would strongly 
recommend to purchase your first alpaca 
by private treaty. This allows you to see 
and feel the alpaca.

Alpacas were a cherished treasure of 
the ancient Incan civilization and 
played a central role in the Incan 

culture that was located on the high Andean 
Plateau and mountains of South America. 
Alpacas were first imported to the United 
States in 1984. Alpacas are now being suc-
cessfully raised and enjoyed throughout 
North America and abroad. There are two 
types of alpacas - the Huacaya and the Suri. 
The lifespan of the alpaca is about 20 years 
and gestation is 11.5 months. Alpacas eat 
grasses and chew a cud. Adult alpacas are 
about 36” tall at the withers and generally 
weigh between 100 and 200 pounds. They 
are gentle and easy to handle. Alpacas 

don’t have incisors, horns, hooves or claws. 
Clean-up is easy since alpacas deposit drop-
pings in only a few places in the paddock. 
They require minimal fencing and can be 
pastured at 5 to 10 per acre.
Alpacas produce one of the world’s fin-

est and most luxurious natural fibers. It is 
clipped from the animal without causing 
it injury. Soft as cashmere and warmer, 
lighter and stronger than wool, it comes in 
more colors than any other fiber producing 
animal (approximately 22 basic colors with 
many variations and blends).This cashmere-
like fleece, once reserved for Incan royalty, 
is now enjoyed by spinners and weavers 
around the world.
Alpaca owners enjoy a strong and active 

national organization. The Alpaca Owners 

About Alpacas and Breeders Association (AOBA) with a 
growing number of Regional Affiliates and 
AOBA sanctioned national committees ad-
dressing every aspect of the industry.
The Alpaca Fiber Cooperative of North 

America (AFCNA) accepts fleece from 
its members, and turns the precious textile 
into quality alpaca garments and products. 
Members benefit from a ready outlet for 
their fiber, while the cooperative works to 
increase awareness of and demand for this 
every day luxury.
The Alpaca Registry has been established 

to help ensure accurate records and has a 
state-of the-art system to document blood-
lines. Alpacas must be blood typed in order 
to be registered. Virtually every alpaca in the 
U.S. is registered.
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A Fast, Safe, and Accurate Ul-
trasonic Pregnancy Tester 
for Hogs, Sheep, Alpacas, 

Llamas and more.
No lights to watch! No buttons to 

push!
Ultrasonic Pregnancy detection with 

the RENCO PREG-TONE is now a 
proven and accepted herd management 
technique.  Among the numerous ben-
efits are the following:
• Identification of feed-wasting non
   producers.
• Confirmation of pregnancy in
   animals purchased or sold.
• Savings resulting from increase in
  overall operating efficiency,
  permitting more efficient use of
  expensive farrowing installations.
The patented PREG-TONE uses high 

frequency sound waves called ultra-
sound to detect amniotic fluid present 
during pregnancy.  When this fluid is 
detected, the instrument produces a 
loud continuous tone.  When used on 
an animal which is not pregnant, the in-
strument produces an intermittent tone.  
The intermittent tone also indicates that 

good skin contact is being made. 
No guessing and no question.  Clini-

cally proven 100% accurate on nor-
mal sows, 97% accurate on ewes.
The RENCO PREG-TONE has been 

tested against other ultrasound instru-
ments by leading universities through-
out the world.  Their studies show the 
PREG-TONE as the superior instrument 
in both accuracy and ease of use (studies 
available upon request).
Testing may begin as early as 18 days 

with swine (large litters, 11-12 piglets).  
Open sows can be diagnosed as early as 
30 days.  Normal testing time in sows 
and gilts is 30-73 days.  
Pregnancy testing in ewes can begin as 

early as 30 days, with positive diagnosis 
made by 45 days.  Normal testing time 
in ewes is 30-120 days. Testing on large 
New Zealand White rabbits can begin at 
10 days.
Loud, easy to hear tones.
During testing, no lights are used, no 

buttons are pushed, thus attention is not 
diverted from the animal.  A short in-
termittent tone indicates good contact, 
while a loud continuous tone indicates 

pregnancy.  Since the PREG-TONE 
uses only loud easy to hear tones to indi-
cate both pregnancy and non pregnancy, 
it can be clipped on the belt or kept in 
a pocket.  The PREG-TONE does not 
need to be seen or held during testing.
Rechargeable NiMH batteries 

(NEW).  Low battery indication.
Specially chosen by Renco Corporation 

to assure long life, the battery pack will 
last for years and give many hours  of test-
ing on one overnight charge.  Renco’s own 
unique circuitry causes the PREG-TONE 
to turn itself off when the battery needs 
recharging, assuring the user against erro-
neous readings due to insufficient power.   
Battery charger is included.
Rugged all-metal construction... 

Small enough to slip in your pocket.
All-metal construction guarantees 

against interference by radio waves in 
the atmosphere, a major accuracy prob-
lem with some ultrasound instruments.  
Constructed of heavy gauge aluminum 
for ruggedness and ease of cleaning, 
the RENCO PREG-TONE is still light-
weight and small enough to slip in your 
pocket. Contact us today!

RENCO CORPORATION • PREG-TONE®
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I was asked to write an article on 
llamas as an alternative livestock 
choice for ranchers wishing to 

diversify their operations.  Llamas are 
my primary livestock.  I used to raise 
angora rabbits, miniature horses, an-
gora goats, cashmere goats and Cormo 
sheep.  As a single mother, I soon re-
alized my  llamas hurt me less, were 
less labor intensive, brought me more 
enjoyment and made me more money 
than all of my other livestock.  I now 
pursue my fiber interests as a hobby 
and concentrate solely on producing 
and selling llamas.  I remarried eleven 
years ago, and we own and manage  
300 llamas by ourselves.  
In South America, llamas (the oldest 

domesticated livestock) are the main-
stay of life on the altiplano and they are 
revered.  Their fiber is used for clothing 
and the best is mixed with alpaca for 
export to the world’s fashion industry.  
The coarser fiber is used for outer gar-
ments, rope, etc.  Implements are made 
from the bones, sandals from the hides, 
and fuel from packed dung which is 
virtually odorless and smokeless.  Lla-
mas serve as beasts of burden until they 
can no longer feed themselves or carry 
their loads; then they are eaten.  Con-
sumption of the hard, sparse grasses 
from the rocky soil leads to tooth prob-

lems, so it is rare to find llamas over 
eight.  Llamas in the United States live 
productive lives of 15-20 years due to 
better care and nutrition.  
Our llamas are utilized in a more lim-

ited way.  The US industry is in its in-
fancy compared with other livestock 
industries.  To some extent the rise of 
the llama industry can be tied to flight 
from urban and suburban areas by 
people with discretionary funds who 
wanted to invest in a rural lifestyle.  
They sought a “commodity animal in-
vestment” which would provide quick, 
high returns, would graze their land, 
and would provide them with an ag-
ricultural tax assessment and a depre-
ciable tax shelter.  Many llama owners 
had no previous livestock experience 
and were searching for animals which 
could be sold as companion animals 
rather than as meat animals.  Horses fit 
the bill, but were intimidating and dan-
gerous for people with no large animal 
experience.  Llamas proved to be a per-
fect match.  They were unique, exotic, 
gentle, hearty, adaptable, and did not 
require a high level of scientific knowl-
edge or skill (artificial insemination, 
castration, complicated nutrition, etc.)   
Scarcity caused prices to stay remark-
ably high ($15,000 to over $100,000) 
throughout the eighties and early nine-

ties.  Llamas’ value was much like that 
of fine art; they were rare, exotic and 
beautiful. 
Recently, most llama breeders have 

had to readjust to more realistic prices 
influenced by increases in the number 
of llamas and llama breeders and more 
widespread acceptance of llamas as 
a common and easily available live-
stock choice.  The top show animals 
still command high prices, as they do 
in other livestock industries, but 80% 
are now sold for prices based on their 
end uses ($250-$3500).  The industry is 
beginning to diversify and have niche 
markets such as: miniatures, suris, clas-
sics, appaloosas, and specific use cat-
egories. This specialization is generat-
ing renewed enthusiasm among some 
breeders.
Our industry is just beginning to mar-

ket based on a product or end use.  The 
wool market is still primarily a cottage 
industry with producers making woven 
or knitted goods or sending their clips 
to mills to be returned as yarn or fin-
ished goods for a fee.  There are a few 
co-ops that will buy very clean fleec-
es outright, but a national fiber co-op 
where our clips can be sold and market-
ed to the international fashion industry 
still needs to be developed.  We do 
have some forward looking individuals 

Stage Stop Llamas: Diversify and Enhance Your
Livestock Operation By Sally Rucker

There is nothing in the 
breeding pasture we wouldn’t 

walk into the show ring!

The Brownderosa Llamas 
Curt & Dr. Kristy Brown

7369 Kate Ave. • Sparta, WI 54656
Ph: (608) 269-3292  
Fax: (608) 366-1459

www.brownderosa.com 
brownderosa@yahoo.com
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investigating those possibilities.
The meat market has not been devel-

oped, because the sensibilities of our 
current owners with urban, yuppie or 
pet backgrounds cannot conceive of 
this use. Some llama producers with 
livestock backgrounds are doing the 
science and, upon analysis, have dis-
covered llama to be the leanest do-
mestic meat with excellent flavor.  As 
our industry expands and matures, and 
as it becomes an alternative livestock 
choice for sheep, cattle, goat, and exot-
ic ranchers, the meat market will prob-
ably be organized and developed.
There are many uses for llamas.  Af-

ter years of selective breeding, we sell 
most of our animals as breeding stock.  
The rest are sold for show animals, 
wool production, pack animals, 4H 
projects, pets, and livestock guardian 
animals.  I have also sold llamas to 
train cutting horses, to control weeds in 
pastures and ditches, to carry building 
supplies to remote areas, to use in ani-
mal assisted therapy, as golf caddies, 
as quiet, sensible companions for hunt-
ers, and as cart trained animals that do 

birthday parties, wed-
dings, etc. 
Some major advan-

tages of llamas are: 
they can be raised at 
any elevation, they do 
not overeat or bloat, 
they are easy to fence, 
transport and train, 
and they do not dam-
age equipment, barns 
or trailers. Llamas do 
not contract or spread 
bovine viruses or bru-
cellosis and are mini-
mally susceptible to 
TB and FMD. They are 
strictly herbivores and 
do not contract Mad 
Cow Disease.  They 
are quiet and are suitable for small 
acreages, because they consume less 
grass and hay per pound than other 
livestock.  They are browsers and will 
clean up the weeds in pastures that 
have been overgrazed by cows and 
horses.  They completely digest their 
food and this destroys weed and grass 

Since 1989

800•255•0357

Specifically Formulated for Llamas & Alpacas

w w w . S t i l l w a t e r M i n e r a l s . c o m

Spec ial 3% Internet Discount
On the Internet enter Discount Code: ALM

Complete analysis avai lable on the Net
Bob@Stil lwaterMinerals.com

*Free Shipping in lower 48 states
Save an addi t ional  10% on orders of  200#

 or 15% on orders of  500#

Lama-Min 102 with Electrolytes
Recommended for llama in the Summer. Vitamins A, D³, E and
Minerals Calcium, Phosphorus, Potassium, Iron Manganese, 
Cobalt, Iodine, Selenium And Zinc (Zinpro 100) in accordance with 
latest lama research. 
10# - $24.95   25# - $48.50   50# - $80.50 Free Shipping*

Lama-Min 104 with Biotin
Recommended for alpacas the year around. Same formula as 102 
with added Biotin and B-Plex 5 for fiber quality  and growth. Also 
the highest levels of Vitamin E and Zinc.
10# - $26.95   25# - $52.50   50# - $86.50 Free Shipping*

Need Zinc? Zn40: Chelated form of Zinc to be added to the 
above Lama-Min free choice supplements when your veterinarian 
recommends therapeutic levels of Zinc for specific skin and fiber 
conditions.

5# - $19.95 Free Shipping

The Book: Caring for Llamas and Alpacas
by Clare Hoffman, DVM and Ingrid Asmus. Second Edition! 167 
pages with over 60 illustrations. A health and Management Guide. 
A good reference for the experienced breeder and excellent gift for 
the new owner.
$24.95 + $4.00 S&H Free Shipping when ordered with any of the 
above products.*

VITAMINS & MINERAL SUPPLEMENTS

seeds, producing slow-release nitrogen 
rich manure.   It is a highly marketable 
commodity.  Their exceptional guard-
ing ability also makes them an animal 
that would enhance cattle, sheep and 
goat operations.
This is the first article in an on-going 

series, by noted llama authorities.
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If you are a rancher or farmer with 
children or grandchildren and want 
to have an animal for them that is 

fun, easy, and that they can work with, 
you should try llamas. Llamas, having 
been domesticated for almost 7,000 
years in South America, are very intel-
ligent and are a joy to have around. They 
can be used for 4-H and FFA projects, 
as well as breeding and wool produc-
tion. Llamas can be trusted around al-
most any age and type of child. They 
can be worked with by children of all 
ages – four years to ninety-four. They 
are also exceptional with children who 
have special needs; we’ve had children 
in walkers and autistic children at our 
ranch who have been able to walk our 
llamas and give them long hugs without 
any problems. 
If you have problems with coyotes or 

individual dogs killing your livestock, 
a llama belongs on your ranch. Llamas 
are excellent herd guards for sheep, 
goats, cows, and even horses. One sheep 
rancher told me that with an adult llama 
guarding his sheep, losses went from 
40% to zero. 

Why Raise Llamas?
Llama wool can 

be coarse, which is 
wonderful for mak-
ing rugs, or very fine, 
which is great for 
clothing. While not as 
dense as alpaca wool, 
you can still get sev-
eral pounds of wool 
off a llama, and when 
it is cleaned and ready 
to spin, there may 
be little difference. 
Ask anyone who has 
worked with llama 
wool – it is a true plea-
sure to handle!
Llamas open up a 

whole new family 
for you as a livestock 
person, too.  Most 
llama owners do not have much previ-
ous livestock experience, and they are 
interested in learning whatever they 
need to know. This means that llama 
owners share information, and want to 
enjoy getting to know others as they 
learn more about their llamas.

These are only a smattering of possible 
reasons to have llamas. If you would 
like to know more – or get more details 
on these reasons – please visit our web 
site [http://www.edrlamas.com], contact 
us as edrlamama@yahoo.com, or call 
309-822-0041.

GOAT... ITS WHAT’S FOR DINNER?!?

Believe it or not, in any one day, all around the world, 
more goat meat is consumed than beef and pork com-
bined! Demand is growing here in America, mainly 

due to rising ethnic populations. Right now, demand is twice 
the rate of production. Population estimates indicate that the 
US will grow by 44 million between 1995-2025, due to an 
increase in foreign immigrants. Asian, Muslim, Jewish, and 
Hispanic cultures serve the most goat meat, primarily at holi-
day feasts, and are willing to spend more of their flexible in-
come on food. Strongest demand is focused along the Eastern 
Seaboard Coast, southern California, Florida, and Detroit. Data from: USDA Nutrient Database for Standard Reference

GOAT MEAT NUTRITION COMPARATIVE CHART

Per 3 oz. Cooked
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White Rail Ranch is located in 
Porterville, California it is 
owned and operated by Chuck 

and Judy Kaye. We raise show quality per-
centage, Fullblood Boer goats and project 
wethers. We have raised meat goats since 
1997 and have had registered show goats 
since 2000. Since 2001 our goats have won 
at every major show in California, Arizo-
na, Nevada and Oregon. Our bloodlines in-
clude several National Champions - Oscar, 
Yabu, Bingo, RRD Goldstrike, plus many 
Ennobled bucks and does. Our wether 
goats have been the top CJLA (California 
Junior Livestock Association) circuit win-
ners for the last three years. We also bred 
the reserve grand at the 2001 California 
State Fair and Reserve Grand at 2003 Cow 
Palace. We also have bred many county 
fair winners. Our buck line-up is really 
strong including WRR “MO” Better sired by Eggsonerate and 
out of JLS Maya. His dam is Sumo X Oscar. “MO” and Maya 
have been overall Grand Buck and Doe three different times. 
Pretty good for a mother and son team. Other bucks include 
TLB Voodoo sired by Yabu and out of a Lucas Berger doe - he 
was Grand Champion at California State Fair, L.A. County fair 
and several others. ROK Maverick is sired by RRD Gold Strike 

(National Champion) and out of LRB Havana by Eggsonerate, 
her twin brother is LRB Hobenero Ennobled deceased. WRR 
Hoss sired by L.H. Bengal out of SEE 335 a triple bred Kaptain 
Doe. FDO Tucker by Eggsonerate and out of a Big “0” daugh-
ter. We have all our bucks collected and semen is available. We 
kid year round and always have show wethers and breeding 
stock available.

White Rail Ranch

White Rail Ranch

Quality percentages, Fullbloods 
& show wethers. Bloodlines 
include Yuba, Eggsonerate, 

RRD Goldstrike, Oscar, Sumo
and other great bucks. 

Traditionals, paints, reds & black. 

Chuck & Judy Kaye 

(559) 788-1085
Located in Porterville, CA

Web: goatranchers.com/whiterail.html
Email: wrr@jps.net

Sales & Marketing Dept.:
We can make 
a replica of 
your product

1/64 Hillco 
Leveling System 
Models & Kits

These 1/64 cast metal and plastic toys, models, detailing parts and 
accessories are manufactured in the U.S.A by:

Moore’s Farm Toys
3695 Raiders Road, Dept. OF • Dresden, OH 43821

(740) 754-6248 • Fax (740) 754-1550
Email: farmtoys@ee.net • www.mooresfarmtoys.com
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It’s the middle of June; it’s hot, humid and generally yucky, 
but my buddies and I are already planning a road trip for 
the fall. We’re gonna hunt for the mighty 

and elusive Kentucky White Tail.
The important part of that is that 

we’re looking forward to a 
few care-free days of see-
ing some pretty country 
and having some fun 
just being outside - 
doing what we enjoy.
I’ve noticed that 

more and more folks 
are doing the same 
thing each year just 
as soon as the kids or 
grandchillen are back 
in school. You just can’t 
help but have a little of wan-
derlust as the shadows begin to 
get longer and the days begin to cool 
just a bit.
Here’s an idea for a road trip that you probably 

won’t forget anytime soon. Hook up that big ol’ motor home 

or pack your tent and spend the second weekend in September 
at the 2004 Goat Days International Family Festival in historic 

Millington, Tennessee.
“What in the world is Goat Days?” 

you might ask. Goat Days is one 
of the world’s unique festi-

vals; thought up by W. 
S. “Babe” Howard and 

built by the communi-
ty of Millington with 
the help of folks as 
far away as Ireland, 
Texas, Pennsylva-
nia, and Oregon. 
Goat Days is one of 

two festivals in the 
entire world dedicated 

to goats of every make 
and model. It’s also dedi-

cated to keeping things simple, 
rustic and family-oriented. We have 

all the trappings of most other festivals - 
crafts, food, games, and contests. That’s where simi-

larities end.
It wouldn’t be Goat Days without the goats, and there will be 

goat events for every goat-lover. There will be a “Pen Sale” on 
Friday after the parade, with many breeds offered for sale. On 
Saturday, September 10th, the day will start with an ABGA-
sanctioned Boer Goat Show judged by The Honorable Anton 
Ward. This will be Anton Ward’s second time to judge Goat 
Days: he is originally from South Africa (now residing in North 
Carolina) and makes every class interesting and edu-cational. 
The Tennessee Dairy Goat Association will host a Sunday Ju-
nior and Senior Doe Show to be sanctioned by the American 
Dairy Goat Association.
Joyce Miller, club secretary, is expecting to see well over 150 

entries featuring breeds like Alpine, LaMancha, Nubian, Ober-
hasli, Saanen, Toggenburg and a recorded class. 
Three youth showmanship classes will kick off the event at 

noon. Contact Joyce at (901) 872-6573 or by e-mail wind-
song@homerelay.net.
We’re “low tech.” Everything at Goat Days is geared to ear-

lier, more relaxed times. People are not just riding things and 
looking at stuff. They’re actually involved in cooking in Dutch 
Ovens, making homemade ice cream, trying to catch the big-
gest fi sh, or watching 100 pound anvils being shot high into the 
sky. There’s plenty just to look at like the great mill, lint clean-
ers, antique machines and vehicles, or just sittin’ in the shade, 
listening to live old-time music.
Speaking of “old times,” we older folks really don’t have to 

worry about gettin’ around cause there’s a trolley that makes 
its rounds about every 10-15 minutes. There’s also a stage 
coach for a leisurely ride around the lake. About the only 

International Goat Days
Start Plannin’
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other rides are in “Kiddy Land”. They are simple, old timey 
rides like you probably rode as a child.
More than one memory of your childhood will come rush-

ing back if you’re down around our gin or the rodeo area. 
You’ll see old Charlie Grooms and Milton Cleek of Union 
City makin’ a batch of honest to goodness, hog cracklins; I 
can smell ‘em now! You’ll also get to watch Juanita Jones of 
Jones Orchard fame make goodies like apple butter or fried 
pies. She may even be canning fresh peaches. If you grew up 
anywhere near the country, that area will really awaken those 
sweet memories of your tender youth.
Youth is abundant at Goat Days. We’re overrun with mostly 

well-behaved youngsters who are totally agog at the sights 
and sounds from the past. A lot of these kids have never seen 
most of the goodies on display or done things they have heard 
Grandpa talk about. It’s a wonderful, living history lesson. 
I really don’t think I’ve ever seen an unhappy face at Goat 
Days.
There are just too many things to try to talk about here, so 

you’ll just have to load up the bus and come on down. We’ll 
be tickled to save you a camping space. Give us a call and 
we’ll send a complete information pack with motels, plans, 
rules, and brochure, plus a list of events.
You have just enough time to practice your fi sh cookin’ or ice 

cream makin’ before September 10th, 11th, and 12th. Call us at 
(901) 872-4559, or look us up on the net at www.internation-
algoatdays.com or e-mail us at goatdays@bigriv-er.net. For 
information on shows, contact Bill or Robin Gotten at (901) 
837-7827 or sawtree@bigriver.net.

Will Weatherford

Double W. Livestock

P.O. Box 462
Veribest, TX 76886

(325) 656-3719
Full Blood And 

Percentage Goats 
Ennobled And Championship 

Blood Lines 
South African Genetics 

Bucks And Does 
Breeding Stock
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It has been a whirlwind of activity at 
our farm in north Ohio, since 2002. 
We purchased Pistolero (the highest 

selling buck in the U.S. to date) and brought 
him home from Texas to a very chilly 
Ohio, December. To have an animal with 
that kind of pedigree in Ohio is great, but it 
only got better. We purchased our fi rst full 
blooded does, some recipient does and set 
up our fi rst embryo fl ush for May 2003. We 
fl ushed 22 does in May and then set up our 
second fl ush for September 2003. Being 
a glutton for punishment, we purchased a 
few more does and started our second fl ush 
which consist of 16 does. On the last day 
of the second fl ush my husband decided to 
set up our third fl ush for December 2003. 
Ignoring my pleas for mercy and threats 
of divorce if he followed through with it, 
the third fl ush happened. We fl ushed 6 does 
and harvested 160 embryos, all grade 1 and 
2. It was amazing and all the thanks goes 
to the good Lord for making it happen, if 
it wasn’t for him none of this would have 
been possible.
Looking back at 2003 and having 3 em-

bryo fl ushes in one year, it’s just, wow! 
Nothing concreted the “wow” until Febru-
ary 5, 2004 when our fi rst Pistolero kids 
starting hitting the ground. Now we are 
up to our elbows in kids and loving it! I 
don’t like the sleep deprivation, but what 
fun to see that many kids running around 
with those types of pedigrees. And like 
child birth, you forget the pain of the whole 

experience once you see those kids on the 
ground. I have to chuckle when I think 
back....starting out in 2001 with 10 aver-
age goats because we needed something 
to help with  mowing the grass.....now in 
2004 with 300 recipient does, 16 teaser 
bucks, 20 full blooded S.A. Boer does, 2 
weather bucks, 10 livestock guardian dogs, 
1 Boarder Collie and best of all, Pistolero!

Albright Boer Goats

Photo Courtesy Albright Boer Goats

Albright Boer Goats

Home of  Pistolero, 
ABGA Reserve National 
Grand Champion 2001.

ET Programs and Kids 
Now Available. 

Duane & Susan Albright
Bucyrus, OH

Ph: (419) 985-3641 
Log On To Our New Website: 
www.AlbrightBoerGoats.com 
info@albrightboergoats.com

SCHAFER FARMS

Fullblood Boer
Breeding Stock,
Show Wethers,

Percentage Does
norvella@crcom.net

See us at the Platinum Alliance 
Sale in Sydney, OH Sept 25th

2801 Ranch Rd 33
Big Spring, TX 79720
Hugh & Ann Schafer

432-354-2433
www.schaferfarms.net
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• Reduced fees for registering and transferring goats. 
• Membership Directory with names and addresses of other 
   IKGA mem-bers and local kiko goat clubs across the U.S. and
   around the world. 
• Addresses for goat-related supply companies (including
   magazines, books, equipment, novelties, and more!). 
• IKGA Membership book of rules for the Association (including
   infor-mation on IKGA programs and breed standards). 
• Participation in KHIR (KIKO Herd Improvement Registry)
   testing pro-gram, which gives you recognition for production
   records earned by your herd. (est. start date is Jan. 2006)
• Opportunity to serve on a IKGA committee dealing with

   specific areas of problem solving. 
• Eligibility to apply for an IKGA Scholarship, (est. start date is 
   June 2005)
 • Quarterly edition of the IKGA News & Events to keep you
   informed of IKGA news and programs. (est. start date is Dec.
   2004) 
• Miscellaneous Fact Sheets and flyers on various goat-related
   topics. 
• Announcements of our Annual Meeting which features a long
   schedule of seminars and programs, plus an exciting auction of 
   top quality KIKO goats. 
• Eligibility in IKGA Certified Breeder or Farm Program WWW.

4453 Hwy. 11E.
Bluff City, TN 37618

(888) 538-4279
The Most Progressive
Kiko Goat Association
In The World!

Building on the foundation of New Zealand fullblood Kiko bloodlines while progressively 
improving our breed through the use of scientific independent performance testing.

The International Kiko Goat Association, Inc., invites ALL goat meat producers to consider the proven production 
performance of our breed as we all work together to promote the U.S. goat meat industry!

(877) 402-4242
P.O. Box 1045

2750 St. Hwy. 160
Whitewrite, TX 78491

www.intlboergoat.org

INTERNATIONAL 
BOER GOAT 

ASSOCIATION, INC

Our association is not just a 
livestock registry which is-
sues certificates of pedigree 

for full blood and percentage Boer 
Goats; however, it certainly is a state of 
the art registry. We are a respected asso-
ciation of capable, talented breeders and 
producers who have taken the opportu-
nity to help propel the Boer breed and 
the entire meat goat industry into the 
mainstream of world wide agriculture. 
The heart of the association is a mem-
ber-owned, member-directed, non-profit 
organization that promotes the Boer 
goat breed.
The Association has taken the initiative 

in helping the members in many ways 
and they include: 
*state of the art registry 
*full color bi-monthly publication 

“Boer Breeder” 
*producing quality educational mate-

rials about the Boer breed, a narrated 
video with photos of goats which shows 
and explains the requirements of our 
Breed Standards 
*cultivating strategic alliances and 

working relationships within the agri-
culture community, in academia, and 
with appropriate government agencies 
*enthusiastic Regional & District Co-

ordinators 
*identifying and targeting potential 

newcomers in the Boer industry 
*implementing meaningful programs 

and offering substantive assistance de-
signed to enhance each member’s profit-
able participation in this industry. 
*a progressive youth program 
*dynamic scholarship program 
*exciting show schedule 
*fast & economical DNA testing
The Association has stepped up and is 

providing the leadership necessary to 

International Boer Goat Association, Inc.

secure the future of the Boer breed and 
the meat goat industry in North Ameri-
can and even on to a world wide goal.
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Stumlin Goat Farm
We breed and 
raise our own 

100% Boer goats. 
Bloodlines include 

Tabu, Sasquatch, Mojo 
Magic, Top Gun No. 2 & 

EGGSfile.
New kids now available 
Arlen & Kathy Stumlin. 

N9587 Cox Hill Rd. 
Holmen, WI 54636.

Phone: (608) 857-3220 
AKStumlin@aol.com

Stumlin Boer Goat Farm was established in 1999 with 
two does and one buck. Since then we have grown 
through breeding and additions to a herd of 55 regis-

tered breeder does and two herd sires. We strive to produce 
healthy, quality goats. All our kids are sired naturally from our 
two herd sires, Jirah, who is out of the enobled blood lines of 
Oakridge Hudson and ORF1147 and Archie who is out of en-
nobled Del Rio.
Our Breeder does have multiple enoblements in their blood lines 

and are only bred once a year. All goats and kids are vaccinated 
yearly for CDT and meticulous care is given to hoofs, coats and 
all aspects of health care. We love to see those bright eyes and 
wagging tales jumping around as only kid goats can do.
We are located North of LaCrosse, Wisconsin, about a 45 min-

ute drive from LaCrosse. Call for directions, we would love to 
meet you and talk goats. Hopefully we are closer than Texas. 
Arlen and Kathy Stumlin

Stumlin Boer Goat Farm

TNT Kikos
Raising top quality fullblood, 
percentage and commercial 
Kikos. Many different Blood 
lines & Colors. Also Katahdin 
hair sheep. Striving to be the 

best in the Midwest!
Breeding stock available. 

Troy Lohman
16158 Ward Tr.
Butler, IL 62015

(217) 532-6384

Well after moving back to the family farm & pur-
chasing it. “5th generation farm”. I needed a way 
to clear all the brush & weeds without all the con-

stant mowing & spraying from the old hog pastures.
Enter the goat. I’d tried other breeds & was very disappointed, 

poor feet, poor mothering ability, parasite problems.
So I purchased my first Kiko’s, the articles on them almost 

sounded to good to be true but after the 1st breeding & kidding 
season I was sold on them.
They are all they are bragged up to be. Very aggressive breed-

ers & browsers, excellent feet & mothering ability & have 
strong parasite resistance. The does kid unaided in the pasture 
usually twins or triplets & occasionally quads.
I since increased my numbers to five herd bucks & 150 does, 

all kiko or kiko sired. With the abundance of grass left I’ve 
added 40 herd of Katahdin hair sheep also very hardy low 
maintence & very meaty.
Breeding stock are in demand from all the growth in the meat 

goat industry & the kiko’s will play a large role in the future of 
meat goat production.
So if I can be of any help give me a call at (217) 532-6384.

TNT Kikos
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Lambert Show Goats

Lambert Show Goats

Percentage Nannys For Breeding
Prices Starting As Low As $300 Each

Finest Available
Call Larry Lambert

Offi ce 214-535-5566
Home 972-382-2056

7269 WFM 455 • Celina, TX 75009

My name is Larry Lambert and my son Brice and I have 
been raising show wethers since 1996.  Brice decided 
after winning the Collin County Junior Livestock 

Show that he wanted to raise and show his own wethers.  Brice 
took his premium money from his Grand Champion wether and 
purchased twelve 50% South African Boer does and a 100% 
South African buck.  Two years later, he placed second in class 
at the Houston Livestock Show and had the Reserve Champion 
at the Collin County Show.  Since that time, our wethers have 
placed at all the major shows in Texas and hove won Grand and 
Reserve at the Oklahoma State Fair several times.  
When selecting a show wether, one needs to look at the group 

of wethers from a distance and watch them as they move around.  
You will be able to see both the best and the worst animals in the 
group.  Pick out the animals that have eye appeal, level top and 
bottom lines, and those animals that track straight as they move.  
You should also look for a balanced animal that is long-sided from 
fl ank to fl ank and shows signs of muscling as they move.  Separate 
these animals into a smaller area away from the large group.  You 
will continue the selection from the smaller group.  Make your 
second visual inspection of these animals from a distance.
Start your hands-on inspection with the most eye-appeal-

ing goat in the group.  It should hold its head proud, be up-
fronted with a smooth neck-shoulder connection, and a clean 
wide chest fl oor.  The animal needs to have a wide, thick level 
top.  Place your hand on the neck-shoulder connection with 
your fi ngers on the shoulder blades. Start moving your hand 
down the animal’s top.  As your fi ngers leave the shoulders, 
you should immediately feel muscle in the rack of the animal.  
Continue on down the back as you reach the animal’s loin and 
you should notice the top is staring to widen.  It should con-
tinue to widen as your hand passes over the hip-loin juncture 
into an even wider hip.  The hip should be level and fl at.  A 
good sign of heavy muscling is a round muscle on the top of the 
hip bones.  Another good sign of heavy muscling is the bulge of 
muscle of the forearm of the animal.  The depth of the muscle 
in the loin area is also important.  Last, you need to look at the 
depth and the bulge of the twist between the back legs.
The hind saddle (the area from the 12th rib to the pin bones) should 

make up to 60 to 70 % of the total body length.  The hind saddle is 
where the most expensive cuts of meat are located.  The other 30 to 
40% is called the fore saddle.  As earlier described, the top should be 
triangular in shape from the shoulder back through the hips.
The muscle on the back legs should carry down low on the hock 

and be full in the lower 1/3 of the twist.  The animal needs to be 
standing on straight legs with a lot of bone.  The legs should also 
be set on the corners.  Again, watch the animal closely as it moves 
toward you and as it goes away to make sure that the legs are 
tracking straight and that it has a smooth even gait as it walks.
The last important factor that one needs to consider is when 

and where do you plan on showing your animal.  This will 
help one determine the size and weight of the wether that you 
will purchase.  The ideal weight for a wether in Texas for most 
judges is between 90 and 105 pounds.  You can expect a weight 
gain of 1/8th to 1/4th pound per day.
I hope that some of the descriptions that I have given will help you 

select a winning wether.  If you have any questions, feel free to call 
me at (972) 382-2056 or e-mail me at llboers@hotmail.com and I 
will try to answer them.  HAVE A GREAT SHOW SEASON!
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Kinder goats and the Kind-
er Goat Breeders Asso-
ciation were first publicly 

introduced via a front page article, 
with photo, in the January, 1989 is-
sue of United Caprine News. The 
article invited interested breeders 
to join in the development of the 
Kinder goat. Now, 15 years later, 
it is amazing to look back on the 
course that introduction has taken. 
When the first three does, later to 
be called “Kinders”, were born in 
June and July of 1986, little did we 
know what an impact they would 
have on our lives. The two breed-
ings that produced them, Pygmy 
buck to Nubian does, were made 
out of a necessity to freshen the 
does, but ended up taking us on an 
adventure of a lifetime!
We discovered that the invitation 

to participate in the development 
of the new breed was an intrigu-
ing project to people who had 
never seriously considered goats 
before. The idea appealed, as well, 
to those who had raised goats pre-
viously, but liked the idea of a 
smaller size with which to work. 
The new Kinder breeders soon 
began discovering many surpris-
ing advantages to this new little 
goat. They tend to be very intelli-
gent, with laid-back and coopera-
tive personalities. They eat far less 

than a standard size goat, yet their 
milk and meat production is quite 
impressive for their body size (av-
erage weight for mature does, 115-
125 pounds, for bucks, 135-145 
pounds). They take on the Pygmy 
Goat trait of a seasonal breeding 
so that a breeder can have kids be-
ing born any time of year without 
the hassle and expense of special 
lighting to “fool” them into cy-
cling. That translates into a milk 
and meat supply that can extend 
right through those usually lean 
winter months.
Kinders have become known for 

having “litters” of kids. In 1997, 
Virginia State University did a 
study using eight years of kidding 
records from Zederkamm Farm in 
Snohomish, WA, where the first 
goats to be called “Kinders” were 
born. The study used 119 doe re-
cords for analysis, and found that 
the average litter size overall was 
2.51. The range was from 1.94 
with yearling does, to an aston-
ishing 3.47 in four year old does. 
Triplet and quadruplet births are 
very common, quintuplet births are 
not uncommon, and there are four 
recorded births of sextuplets. The 
present record-holding doe for the 
most live births in her career, gave 
birth to 28 kids in seven unassisted 
kiddings. There are a number of 
does that are coming close to chal-
lenging that record. 
Kinder gestation length in that 

group of 119 does averaged 147.8. 
The average weight per kid is about 
5.5 pounds, and of course, will vary 
some with litter size. The first quin-
tuplet set reported so far this year, 
reported individual kid weights from 
3.8 to 5.5 pounds. Weight gain in the 
first week was nearly doubled. A five 
pound kid (at birth) can, by age four 
months, weigh 45-50 pounds.

CONNECTING WITH KINDERS!
By: Pat Showalter

Milk production is where the 
Kinders are really stellar perform-
ers. In our earliest literature, the 
KGBA claimed that the Kinder 
does could average six pounds of 
milk daily, with a butterfat aver-
age of 6%, and a protein average 
of 4% or better. Not many people 
believed the claim (“any goat that 
looks like that could never be a 
dairy goat!”), but with 14 years 
of official DHIA testing, with 47 
does having earned their produc-
tion stars to date, the numbers 
have proven to be true. Kinder 
does are required to meet the same 
standards as set by the American 
Dairy Goat Association for the 
standard dairy breeds. Because of 
their high butterfat, Kinders usu-
ally earn their stars first on but-
terfat, and often, on the next lac-
tation, qualify on milk volume as 
well.  It is not unusual for a good 
Kinder doe to be able to produce a 
gallon or more of sweet milk dai-
ly for a good part of her lactation. 
By the way, cream can be scooped 
off the top of chilled Kinder goat 
milk, saved aside a little at a time 
in the freezer, then can be whipped 
for dessert use, or made into deli-
cious butter. If you are wondering 
if Kinder does have adequate teat 
size for comfortable milking, the 
answer is yes, but that depends 
upon proper selection. Just like 
in any dairy goat breed, there is 
quite a variety of teat and orifice 
sizes. The trick is to learn to se-
lect the type you like, and build 
your milking herd with those does 
that are easy to milk, if that is im-
portant to you.
The milk production record-hold-

ers to date are as follows:
Standard/group test on 305 day 

lactation, milk production: 11*M 
Zederkamm Floribunda, 2480# 

Butting Heads Ranch
Strong, Vigorous, Healthy

Range-Raised Boer & 
Kiko Goats, Fullbloods, 

Purebloods, Percentages
And Genemasters.

www.buttingheadsranch.com
We’re A Full Time Ranch.

936-288-0083
San Augustine, TX
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CONNECTING WITH KINDERS!
By: Pat Showalter

milk/138# butterfat/88# protein -- 
year 2000
Because Kinder goat milk is ex-

tremely rich, it is exceptional for 
use in cheesemaking. Cheese yield 
(drained curd) from five quarts of 
milk will be from 3 to 4.5 pounds, 
depending upon the time in their 
lactation. In Strasburg, Colorado, 
a growing goat dairy last year 
added a nucleus herd of regis-
tered Kinders to begin upgrading 
their milk quality. The Lucky 7 
Ranch dairy sells their milk to a 
nearby cheesemaking plant. It is 
a little early to determine the fi-
nancial difference the Kinders 
will make, but the higher the but-
terfat, the better the price the milk 
will bring. As a bonus, feedback 
from plant workers says that the 
milk flavor has improved notice-

ably with the input of Kinder goat 
milk.
Kinder goats have spread across 

the US, with new breeders begin-
ning also in Canada. The largest 
concentrations of breeders are in 
the Pacific Northwest, California, 
and Missouri, but there are more 
and more developing areas. In 
1997 a group of four bred does and 
an unrelated buck were shipped to 
Brazil, where they have acclimated 
very well. Within four months of 
their arrival, the five Kinders had 
become 16, and they have contin-
ued to increase from there.
Though Kinders are being tested 

in many different situations, their 
primary placement so far has been 
as “homestead” goats, supplying 
milk and meat for families. Often 
the children of the family are the 

“herdsmen”, and the goats provide 
a wide variety of activities par-
ticularly useful for home school-
ing situations (basic animal hus-
bandry, showing, cheesemaking, 
soap making, cart pulling among 
them). Many young people are us-
ing Kinders for 4-H projects, and 
there are reports of small business 
activities making cheese and goat 
milk soap products.
If you haven’t met a Kinder, you 

have missed a special experience! 
If you would like to learn more, 
the Kinder Goat Breeders Asso-
ciation offers a free informational 
color brochure. The Association 
has a web site at: http://www.kin-
dergoats.com. The KGBA address 
is: P.O. Box 1575, Snohomish, WA 
98291-1575. The phone number is: 
(360) 668-4559.

Custom Built
Goat & Exotics
Feeders

Donnie Briley   P.O. Box 60354 • San Angelo, TX 76906

(325) 651-6072

THESE FEEDERS WILL HOLD 2500 
POUNDS AND ARE MADE TO FEED 
WILDLIFE, EXOTICS AND ANY OTHER 
ANIMALS THAT HAVE THE NEED FOR 
ANY TYPE PROTEIN OR CORN.

WE BUILD THESE IN 1000, 2000 OR 
2500 POUND MODELS. WE WILL CUS-
TOM BUILD ANY SIZE OR HEIGHT THAT 
YOU NEED

WE WILL SHIP ALL OVER THE U.S.

WWW.BRILEYOUTFITTING.COM
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Beaver Creek
Fullblood

Boer goats.
Gene pool 

includes large variety
of National Grand Champions 
and Ennobled Boer genetics. 

Come see what we have to offer 
before buying your next goat! 

Joe or Sandy Wiley • Ava, MO. 
Ph: (417) 683-1708

Cell: (614) 560-9755 MO. 
Visit our website at: 

www.beavercreekboersmo.com
 e-mail us at wileyj@getgoin.net

(417) 683-6603

Colorado Springs, CO (Aug. 
1, 2004)- In 1999 an agree-
ment was signed between 

the National Sheep Industry Improve-
ment Center (Sheep Center) and  the 
National Livestock Producers As-
sociation (NLPA) that enables Sheep 
Center funds to be used in the sheep 
and goat industries. The agreement al-
lowed NLPA to establish a revolving 
fund that is used exclusively for loans 
with the following goals:
• To make capital available for en-

hancing business methods and ser-
vices.
• To improve marketing efficiency 

and product quality.
• To promote coordination and coop-

eration within the industry.
• To create opportunities for adding 

value to sheep and goat products.

According to the terms of the agree-
ment the Sheep and Goat Fund Com-
mittee, which consists of members of 
NLPA and representatives of the sheep 
and goat industries, is responsible for 
the oversight of Fund. The Committee 
regularly reviews applications and is 
only allowed to consider loans up to 
$1 million that are submitted by eli-
gible entities (sole proprietors are not 
eligible as written into the legislation 
that established the Sheep Center). 
To date, the NLPA Sheep & Goat 

Fund has extended 38  loans to 30 en-
tities in 19 states and has received 63 
applications. More than $6.9 million 
has been loaned to the sheep and goat 
businesses, leaving about $7 million 
still available for new applications at 
a current interest rate of 4.25%.
“We hope to get all of the money 

loaned soon so it can help to stabi-
lize and build the industry,” Richard 
Drake, chairman of the NLPA Sheep 
& Goat Fund Committee, said. “The 
Fund has already helped the industry 
by establishing loans that have rea-
sonable risk but may otherwise not be 
considered by most banks. Currently, 
loans have been made in many areas, 
including genetic development, sheep 
and goat dairies, lamb and goat meat 
processing, and fiber processing. The 
Sheep & Goat Fund Committee will 
consider any worthwhile project that 
will benefit our industry.”
For more information or an applica-

tion please contact the National Live-
stock Producers Association at (800) 
237-7193. More information and the 
application are also available at www.
nlpa.org.

Funds Available to Help
Sheep & Goat Industries

Funds are still available!
Get your application online today!

Offering
low-interest, 
flexible-term 
loans to the 

sheep and goat
industries to 

expand business operations, such as:
• equipment purchases

• new construction or remodels
• facility and equipment upgrades
• value-added marketing projects

Call (800) 237-7193 or Visit www.nlpa.org

A program of the National 
Livestock Producers Association
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 What is the normal temperature of the goat?
A. 101.5° to 104° F.

 What is the normal pulse of a goat?
A. 70-80 beats per minute.

 How often does a female come into heat and how long does 
it last?
A. Between September and March a doe will come into heat 
every 21 days. The heat will last 12-36 hours.

 What is the gestation period for a goat?
A. 148 - 153 days.

 How many kids will a goat have with each pregnancy?
A. Between 1 and 4 kids . . . sometimes 5.

 What are some common terms used among goat owners?
A. Kid - baby goat
Doeling - growing female kid
Buckling - growing male kid
Dam - mother goat
Doe - adult female
Buck - adult male
Sire - father goat

Hoegger Supply Company
Answers To Our Most Frequently Asked Questions

Hoegger
Supply Company
Goat Keeping Supplies

• Dual Pasteurizers for
  heat-treating colostrum
• A.I. Equipment
• Multi-kid Feeders
• Identification Equipment
  ...And Much, Much More!

160 Providence Road 
P.O. Box 331 

Fayetteville, GA 30214

SERVING  GOAT 
OWNERS SINCE 1935

We Accept Visa
 Mastercard, AMEX 

& Discover

CALL TODAY 
FOR A FREE CATALOG

1-800-221-4628

www.hoeggergoatsupply.com

Kidding - the birthing process
Lactation - period of time when doe produces milk
Drying Off - end of lactation
Measurement of milk by weight: 1 lb. = 1 pint, 8 lbs. = 1 
gallon
Wattles - small hair-covered appendages in the neck area
Stripping - removing the last milk from the udder
Colostrum - First “milk” after kidding, lasts 3-5 days

 How can I tell if my doe is coming into heat?
A. An early sign for a milking doe is a sudden increase in 
milk output. Tail wagging, bleating, frequent urination and 
swelling of the vulva are also signs. When introduced to a 
buck, the doe in heat will show great interest. Ovulation usu-
ally occurs in the last few hours of heat. Best conception rates 
are during the period.

 Is there a danger that my goats could get too much copper?
A small amount of copper is necessary for normal body func-
tion, but an excessive amount of copper will cause toxicity. 
The amount of copper in goat minerals should be about 1/4 
of a pound of copper sulfate per 100 pounds of mineral mix. 
It would take 10 times that much for a goat to develop copper 
toxicity. Goats must never be fed swine feed, as it contains 
damaging levels of copper.

Sales of quality bucks and does for

“SERIOUS” producers wanting to upgrade 

their herds of any type goats. Grand and

Reserve Champion Performance test bucks 

2000, Grand Champion Performance test buck 

in 2001 and Top Buck in 2003 At The Langston 

Univ. Performance Test
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GAME FARM

B & D Game Farm
Eggs - Chicks - Flight Birds

Quail: Bobwhite, Pharoah, Tibetan • Pheasants and 
Chukar Partridge • Guineas, Junglefowl, Peacocks

405-964-5235 • Fax: 405-964-5860
Order Early - Call For Brochure!

bdfarm@telepath.com
RT. 1, Box 812, • Harrah, OK 73045

We buy & sell Holstein Jersey Cross Heifers, 
baby’s to milking herds, beef & beef cross cattle of 
all sizes. Holstein Steers from weaned-up. Quality 

& health guaranteed. We do deliver. 
(260) 768-3202 Cell (260) 570-6029 

Shipshewana, IN.

CENTRAL 
STATES 

LIVESTOCK 
SALES

IMCO
Denver

New & Used Live Floor Trailers
www.imcotrailers.com

Various Sizes – Great Buys!
Wet Kits • Parts • Service

888-496-4626

TRAILERS

Self-Ejecting Syringe For
Range Animal Treatment

Available In Bow,
Pole & Cross Bow

Available up to 35cc in one time
George Becker
884 Liberty Road

Sarcoxie, MO 64862

417-246-5643
Medi-Dart • Alberta, Canada

H & C Company
1279 Roller Rd • St. Clair, Missouri 63077

1-877-272-0244
www.happyhorsefl yspray.com

Owner: Carol Stahl

HAPPY HORSE FLY SPRAY
WITH COAT CONDITIONER

For Horses,
Mules, Dogs & 

Show Cattle

Oil Based Cases Only

FIBERGLASS
FOOT BATH

Satisfaction Guaranteed

Dealerships Available
ENGLERT ENTERPRISE

Box 463 • Sparta, WI 54656
Phone: (608) 269-4871 

(800) 648-9269

lil’ house
“Outside”

Wood Burning Heater
• No Dirt
• No Ashes
• No Wood In House
• No Loss Of Space
• No Insurance
  Problems

Excellent for Mobile Homes Too!
“Warm Up To Wood Heat”

$1295.00

(800) 543-2837
Manufactured by:

Newman Assoc.
HCR 69, Box 1675 
Ironton, MO 63650

Factory Direct

Fencing Materials
* Heavy Wall Pipe
* Steel Sucker Rods
* Fiberglass Sucker Rods
* Cable
* I-Beam Post
* Highway Guard Rail
* Super Steel for Wind Breaks

Butterfl y Supply
1-800-249-7473

www.butterfl ysupplyinc.com

marketplace

The Kinder Goat Breeders 
Association “Making The World 
A Little Kinder .” The Little Dual 
Purpose Wonder Goat. P.O. Box 
1575, Snohomish, WA 98291-1575 
360-668-4559 kgbassn@aol.com 
http://www.kindergoats.com

KINDER GOATS

Wire Free Rubber 
Chips For Horse

Arenas
MAHANTANGO 

ENTERPRISES, INC.
R.R. 2, Box 680

Liverpool, PA 17045

717-444-3788
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STAY INFORMED ON PRICE 
CHANGES IN THE HOBBY.

Under this cover are over 
5,000 listing of computer 

averaged valves from several 
dealers and auctioneers, 

compiled in a convenient 
3.5” x 8” pocket size.

• Most up-to-date prices
• Most listing
send $8.50 for your post paid copy to:

Dick’s Toys • (507) 524-3275
24501 470th Ave. • Mapleton, MN 56065
MN  residents add 45¢ tax. Canadian 
residents use U.S. funds.

1/32 & 1/16 Tractors and Machinery 1886-2004

• For Tractors, Cotton Pickers &
Windrowers • Tires & Wheels - all
sizes, new/used • We have those

hard to find parts for
CASE • FORD • HESSTON • IH • JD

MF • NH • SAME • VERSATILE
USED EQUIPMENT & TRACTORS
Satellite Locator to over 450 

other parts dealers.
We ship anywhere

PRE-OWNED PARTS, INC.
Hugh Jr. • Buddy • Hugh. Sr.

(760) 344-3490
TOLL FREE (800) 488-3490

pops@brawleyonline.com
www.pre-ownedparts.com

760 E. Highway 78
Brawley, CA 92227

All tractors run on used parts

USED PARTS

IH DISGUSTED?? ARE YOU HAVING SHIFT-
ING DIFFICULTIES WITH YOUR IH 706, 806, 856, 
1256, 1066, 1466, 1086, 1486 AND OTHER SIMI-

LAR MODELS?? CALL US FOR THE INDUSTRY’S 
ONLY GUARANTEED SHIFTING FIXES. 

WE ALSO HAVE OTHER TRACTOR PARTS 
AT COMPETITIVE PRICES.

WENZ SERVICE, INC.
1-800-808-7885 • 402-374-2202

TRACTORS

Bracing Hardware For T-posts

Brace T-posts with T-posts. 
hang 2 x 4’s & plywood. Even 

hang a gate on a T-post!
Call us for where to purchase 
or check with your local farm 

store or fencing supplier.
website: www.wedgeloc.com

1-800-669-7218

Two-in-One Machine
The Most Widely Used Ranch-Proven Machine

• Direct Drive Equal-Angle PTO
• Handles Five / Six Bales
• Proven Haybuster™
• Positive Processor Loading
• Scissor-Action Tandem Lowers Frame For Loading
• 4-Degree Load Angle
• Years Of Engineering And Field Testing
• Bale Retrieving Capabilities By Removing Processor
• New 11L x 15 Ag Tires - rated At 25 MPH -
• Makes Rough Hay More Palatable
  Requirements: Two Hydraulic Remotes • 80 Horsepower, 100 PTO

Sandhill Equipment, Inc.
(402) 684-2331

Box 507 • Bassett, NE 68714
www.sandhillequip.com

E-mail: sandhilleq@huntel.net

The 16th year of production has 
just begun for D-W Industries, 
Inc. of Bassett, NE. D-W Indus-

tries, Inc. is the sole producer of the D-W 
Bale Feeder/Retriever line. What started 
out as a 5 bale feeder, has now expanded 
into a combination 5 bale feeder - 6 bale 
retriever.
The D-W Bale Feeder utilizes the Hay-

buster Processor. The Haybuster name is 
internationally known as a sound product, 
at an affordable price. We have built a 
tough, rugged machine that will stand the 
test. Time and time again, our machines 
have proven themselves in on-site dem-
onstrations against our competitors. With 
approximately 600 machines in opera-
tions, they are clearly in #1 position for 
this type of Feeder/Retriever.
Though they were engineered and man-

ufactured in the Sandhills of Nebraska, 
they can now be found in 15 states and 
Canada.
Our customers have given us a tremen-

dous vote of confidence by the fact that 
we have many customers with three or 
more units in operation. This has been 
accomplished by a sound design and 
close follow-up by the manufacturer and 
distributor.
Please contact Sandhill Equipment, Inc. 

at (800) 657-2122, for more details. Join 
the Winners -Call Today! 

Sandhill Equipment, Inc.

“THE RULES HAVE CHANGED” 
Polyethylene is the perfect material for construct-
ing livestock feeders. All stainless steel hardware 
is used to secure 2” rings to 3” legs. The standard 
feeder is 8’ in diameter and 46” high, and is light-
weight, yet very durable.
A feeder that has PROVEN to be “bull tough” and 
will provide years of trouble free service at a very 
affordable price.
We have several different styles of horse & cattle 
feeders. We offer a 7 year limited warranty, however 
the feeder is built to last a lifetime. 

DEALERSHIPS WELCOME for 
FARM & RANCH STORES

Thank You,

CENTURY LIVESTOCK 
FEEDERS, INC.
Shidler, Oklahoma
918-793-3382
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Locate Well Water
Before You Drill!

Locate a Franchise Nearest You:

Check us out online at: www.fi ndwellwater.com

Serving: Residential & Commercial Clients,
Realtors, Small & Large Land Developers,
The Agricultural & Farming Communities, 
Drilling Contractors And Anyone in Need 

of a well water availability Study.

National Water Surveying®

Dedicated to finding the water you need!

NWAS Corporate Offi ce: 
1.866.740.6446

Using Electro-Seismic Technology NWAS Has The Proven Ability To 
Accurately Estimate Aquifer Yield Generally Within a 25% Margin
& The Ability To Estimate Aquifer Depth Within a 10-20% Margin.




