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Wheatheart Manufac-
turing is pleased to 
announce the latest 

addition to its present line of 
‘High and Heavy Hitter Post 
Pounders’. The new Wheat-
heart High and Heavy Hitter 
Skid Steer Post Pounder will 
operate with ease on most con-
ventional skid steer loaders.  
Wood and steel posts can be 
driven into place quickly and 
efficiently with Wheatheart’s 
exclusive hydraulic post hug-
ger and 660 lb. free fall ham-
mer. A four way hydraulic tilt 
mast accommodates posts 
from 4’2” to 11’11” in length 
and up to 12” in diameter.  The 
adjustable hydraulic hugger 
allows the operator to stand 
clear of the impact area while 

posts are being driven.
The new Skid Steer Post 

Pounder is operated with self-
contained hydraulics or can 
utilize the skid steer/tractor 
hydraulics. On self contained 
hydraulics, a 10-gallon per 
minute motor drives the fil-
tered and efficient high volume 
pump. The system is self-con-
tained and uses the pound-
er frame as an oil tank. This 
feature allows the pounder to 
be evenly balanced while the 
steel frame dissipates heat 
effectively. The pounder unit 
will stand self-supported dur-
ing storage and operation for 
ease of operation, hookup and 
added safety.
Our new skid steer model 

is manufactured along side 

Wheatheart Skid Steer Post Pounder
Wheatheart’s traditional line 
of High and Heavy Hitter Post 
Pounders. Wheatheart Post 
Pounders are now available 
in trailer type, 3-point, skid 
steer, and high mast versions. 
All Wheatheart Post Pound-
ers are shipped with the stan-
dard hydraulic post hugger in-
stalled. 
All models are available for 

the 2004 season. Come and 
see our new Skid Steer Post 
Pounder at a Farm Show or 
Wheatheart Dealer near you.  
Wheatheart strives to make 
fencing jobs safe, fast and ef-
ficient.  Allow us to make your 
work easier.  Buy Wheatheart!
Wheatheart Manufacturing 
Ltd. A Division of Ag Growth 
Industries.
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UNLOAD FROM GRAIN VEHICLES OR BINS
Comes complete with safety grill and weather cover.

• Only 13” tall
• Attaches easily to existing auger. All you need is 1 pin.
• Designed for 8” and 10” augers
• Hoppers remains on ground regardless of height of
  discharge end.
• 1 person can assemble or disassemble for transport.

** We Are Moving Grain in 10 States **
For more information contact:

STUCKEY ENTERPRISES (815) 428-7255
1967 East 2700 North Road • Martinton, IL 60951

IOWA
Kalona Feeds

1410 E. Ave. • Kalona, IA 52247
319-656-3211

KANSAS
Swihart Sales Co.

7240 Co. Rd. AA • Quinter, KS 67752
785-754-3513 • 1-800-864-4595

NEBRASKA
Kolterman Farm Equipment, Inc.

RR2, 85541 550 Ave.
Pierce, NE 68767
402-329-6279

IOWA
Sund’s Custom Fencing

3185 Hwy. 25 • Casey, IA 50048
1-877-611-3692

For Information Write Or Call

The Leader In Feeders!
         Mfg. by:

Schoessow®, Inc.
Portage, WI 53901 • 608-742-8851
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“THINK OTTER” for your pushing, packing & cleaning ...An
OTTER ANGLE DOZER gives you maximum use from your 
tractor year round for snow removal, packing silage, terrace 

repair, cleaning feed lots, etc.

Models Available: MFD, 2WD & 4WD

Otter’s Inc.
HC1 Box 143 • Clayton, KS 67629

(785) 567-4648
www.otterdozer.com

OTTER
ANGLE DOZER

“Designed To Fit

Your Individual

Tractor”

Otter’s, Inc. is a family 
owned  ope ra t ion , 
b u i l d i n g  a n g l e 

dozer blades since 1958.  The 
company’s founder, Marion 
Otter previously operated under 
the title of Otter Manufacturing 
until 1997 when he retired. He 
then turned the company over 
to his sons, Frank, Greg and 
Doug Otter, presently, Otter’s 
Incorporated. 
An Otter Angle Dozer gives you 

maximum use from your tractor 
year-round for snow removal, 
packing silage, terrace repair, 
cleaning feedlots, etc.  Otter’s 
will custom design blades to fit your individual tractor. 
Otter’s offers balanced and pivotal dozer blades for the standard 

2-wheel drive tractor with optional widths of 9 ft., 10 ft., 11 ft., and 
12 ft.  The blade mounts close to the front wheel for best control, 
has easy suitcase linkage for angle change and activates from a 
standard 8-inch cylinder which is included.  The push frame is 
designed to take the beating that a dozer gets on the corner.

Otters, Inc.
Dozer Blades Designed To Fit Your Individual Tractor

For the mechanical front wheel standard 4-wheel drive tractor 
there are optional widths of 10 ft., 12 ft., and 14 ft. and optional 
accessories offered.  
“Think Otter” for your pushing, packing and cleaning. For 

more information or questions, Phone 785-567-4648 or Fax: 
785-567-4629.  E-mail: info@otterdozer.com;  Website: www.
otterdozer.com

We Custom Design To Fit Your Tractor
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1200 Sizes of Auger
Flighting on Hand

90% of our Stock is Super Edge
We ship flighting mounted or unmounted

Custom Machine and Fabrication

Computerized Balancing Available
Supporting parts plus Pipe, Tube & Shaft and more

Whether you need to patch your auger or require
total replacement

Egbers Flighting & Supply Co.
Your One-Stop-Shop for your replacement needs

No Minimum Order Requirements!

Phone 402-567-2773 • Fax 402-567-3211
www.eflighting.com

When you hear Auger flighting, most of you think of 
Egbers. We’re very proud that we’re so well known 
by our customers, “Says Doug Egbers, owner 

of Egbers Flighting & Supply.” The Egbers family has been 
involved in the Auger and Agricultural Repair business since 
1974.” Doug and Laura Egbers are the newest members to take 
on the family business. In January, 2003 Egbers Farms Inc. was 
purchased and Egbers Flighting & Supply was set in place.
Egbers still offers a wide variety of auger flighting and recently 

they opened up their other stock items for resale. “In the past, 
we did not heavily advertise our stock of tube, shaft and auger 
accessories. There are so many companies that require minimum 
orders, we opened our stock items to better accommodate our 
customers,” says Laura Egbers. Egbers has no minimum order 
requirements.
Also new with Egbers is their 20 ft. balancing machine. They 

have found a better-finished product when unloading augers are 
balanced. “We can take most of the vibration out these unloading 
augers,” Doug Egbers says. The faster the auger runs the greater 
the need for the auger to be balanced. ”We have customers drive 
from all over just to balance their grain cart augers.”
Along with their many stock items, Egbers accommodates 

their customers by shipping complete augers. “We have a lot 
of talent in our company, and we like the variety of projects 
that we do,” says Doug Egbers.  “We’ve worked on augers as 
small as 2” in diameter for corn burners and 24” in diameter 
for a rock quarry.
Walking into their inventory shed, you see rows and rows of 

auger flighting. Around 1200 sizes are on hand at all times. 90% 
of these sizes are the ‘Super Edge’ Auger Flighting. Egbers 
possesses a talent for size and application. Just call on their sales 
staff and they can fit about any application you have for your 
combine, grain cart, transport auger and more.
Remember, Egbers Flighting & Supply; they’re your one stop 

shop for auger replacement needs! Phone: 800-462-2588 or 
402-567-2700, website: www.eflighting.com

Egbers Flighting
& Supply Co.
Egbers Still At It

Johnson Mfg., Inc. began in 1981.  
Gerald Johnson Sr., Founder and 
inventor, began his manufacturing 

out of necessity.  Through ingenuity and 
need, he invented farm implements.  He 
then had these inventions patented in the 
USA and Canada.  Marketing began, and 
Johnson Mfg. was born.  Our company 
Motto is “If you like our product, tell 
others; if you don’t, tell us.”  
Located in Kulm, North Dakota, Johnson 

Mfg. employees take pride in their work, 
and through employee teamwork, they 
build high quality products that meet and 
exceed our customer’s expectations.  
Johnson’s operator-friendly HyGrade 

Graders are built rugged because tough 

Johnson Mfg., Inc.
HyGrade Pull Type Graders - Designed With The Farmer In Mind 

jobs need tough equipment. They are a 
quick and economical way to clean and 
maintain waterways, rebuild ponds, dig 
irrigation ditches, fill washouts, level 
building sites, clean feedlots, grade roads, 
remove snow, level field edges, and any 
other jobs with your farm tractor.  
There are four models to choose from. 

The models 1200RS and 1400RS have 
hydraulic rear steer that allows the 
operator to move the blade 4 to 5 feet 
more to the left or to the right side of the 
tractor hydraulically from the tractor seat.  
They require 4 hydraulic remotes.  The 
Rear Steer feature allows the HyGrade 
Grader to clean along feedlot fences, 
buildings, trees, etc. without having to 

drive the tractor too close to the objects 
that you are working near.  The Rear 
Steer also gives the grader the capability 
to clean out irrigation and drainage 
ditches that are wet, while keeping the 
tractor on dry ground. The Rear Steer 
Models make road construction and rip 
rapping easier since the operator doesn’t 
need to drive as close to the edge of the 
road banks.
Johnson Mfg., Inc. is continually 

improving its product line.  Business 
hours are 8:00 a.m. to 6:00 p.m. Monday 
through Friday central standard time. For 
more information, please phone 1-800-
874-5600 or visit our website at www.
johnsonmfg-hygrade.com.
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literally at the 
operator’s fin-
gertips -- built 
into the elec-
trode holder -- 
no more walking 
back and forth 
from job site to 
control panel.  
You can even 
ad jus t  power 
while welding! 
Incredibly reli-
able and durable, 
our weatherproof 
welders are de-
signed for the 
worst conditions 
-- backed by a 
three year warranty and a 60-day money-back guarantee.”

A 150A welder for tractors and free standing engines is under 
$500.  A deluxe “truck” version, with bracketing accessories, 
engine speed control, and quick disconnects is under $700.

For information contact ZENA, Incorporated, 330 Club Springs 
Road, Elmwood, TN 38560; 877-936-2462 (toll free) or 615-897-
2011; web site www.zena.net.  ZENA is a trademark owned by ZENA, 
Incorporated for its welding systems, components, and accessories.

“Professionals always ask if our welders really do the job of 
machines costing thousands more” says Anthony Blazina, President 
of ZENA, Inc., about his company’s revolutionary DC welding 
equipment.  Based on patented technology, ZENA’s ultra-compact 
low cost welders easily attach to any engine.  Install one, and you 
have a powerful go-anywhere mobile welder. Blazina continues, 
“Then, after trying it, they say it’s the best welder they’ve ever used, 
asking, ‘Why haven’t I heard about this?’  The answer’s simple.  
Imagine you sell mobile welders.  Two types meet your customer’s 
needs.  One fills the back of a truck, the ZENA™ welder is invis-
ible -- installed underhood.  The ZENA welder offers far better 
performance, is more reliable, safer to operate, and sells for only a 
fifth the cost.  However, the customer doesn’t know it exists. Keep 
quiet, sell the expensive welder, and your profit puts over $1,000 
in your pocket.  Sell the ZENA welder, and the lower selling price 
makes your profit only $200.  Which would you sell?”

ZENA welders retrofit easily to tractors, pickups, utility ve-
hicles, riding mowers, burned out engine driven welders, and 
freestanding engines.  PTO and hydraulic drive models are also 
available.  The welders can also provide power for MIG or TIG 
welding, act as a DC power source, or quick charge batteries!

They’re real powerhouses, ranging from 150, to over 800 
amps!  ALL are 100% duty cycle machines designed for non 
stop commercial work.  Buy a 200A ZENA welder, and you get 
200A -- continuously.  Other brands provide only a fraction of 
rated power for continuous welding. 

Blazina notes, “Unlike other welders, ALL welding controls are 

INEXPENSIVE HIGH PERFORMANCE WELDER DESIGNED FOR FARMERS!

Photo Courtesy ZENA
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Any vehicle, from a compact car to an 18-wheeler, farm 
tractors to back-hoes, even boats, pumps and genera-
tors, can become cleaner and more fuel-efficient thanks 

to a revolutionary new product.
EnergyCelTM, introduced about 18 months ago, is a fuel-saving 

device that clamps around the intake fuel line.  Three powerful 
magnets in the EnergyCelTM break up and re-align clumped fuel 
molecules, yielding more complete combustion and more power 
production.
Jerry Cumbus, co-founder of the Automotive Research and De-

sign Center in Tulsa, Oklahoma, wrote
“This is one simple device that has so many advantages and to 

date we have found no disadvantages to discourage its use on 
any type of vehicle.”
According to Cumbus, tests have shown that EnergyCelTM in-

creases (MPG) miles-per-gallon as much as 23 percent on some 
vehicles.       
Frankie Comeaux, Houston, TX installed an EnergyCelTM on 

her 1999 Chrysler LHS.  She immediately noticed an increase in 
power and the miles-per-gallon went from 16 to a whopping 21 
in normal daily driving.  That’s a 31% saving.
Scott Wiley, Splendora, TX, installed an EnergyCelTM on his 

2001 Massey Ferguson, model 4253 tractor and saves 4 gallons 
of diesel fuel in a normal 10-hour day.  That’s over $1200.00 a 
year savings.
EnergyCelTM was developed to increase fuel mileage, but one 

of its other effects is a reduction in emissions – as much as 50 
percent, said Stan Sisemore, CEO of FreEnergy Group, the com-
pany that distributes EnergyCelTM.  “Everyone is looking for a 
solution right now to the emissions problem,” Sisemore said.  
“We can help that considerably.  The emissions reduction is big-
ger than the fuel savings, and the good thing is, you get both.”
EnergyCelTM is fairly simple to install, although the process 

varies from vehicle to vehicle.  Customers can install it them-
selves or go to an authorized EnergyCelTM installation center.  
Installation is about a five-step deal and usually takes 15 to 30 
minutes.

“We think and a lot of people think, that it will probably become 
a household name within the next few years,” he said.  “Within 
the next two years, we think our company will be 10 times the 
size we are right now.”
To find out more about EnergyCelTM or becoming an Energy-

CelTM independent distributor, contact Sharon or Bill Vandervlist 
at 281-852-2157 or visit their website at: www.myenergycel.
com/1900 or e-mail: austex2000@msn.com

NEW PRODUCT
EnergyCelTM Improves Fuel Mileage

Introducing a unique, patented product that 
quickly pays for itself with...

• Increases fuel economy (MPG)
• Reduces maintenance costs
• Dramatically reduces emissions
• Increases horse power & torque
• Lowers RPM
• No need for additives or premium fuel
• Made in the USA
• Lifetime warranty
• Fully tax deductible
• 25 years in development
• State-of-the-art patented design
• A one-time investment with a lifetime return
• Works 100% of the time

EnergyCelTM

Call Sharon or Bill Van Der Vlist
281-852-2157

www.myenergycel.com/1900
austex2000@msn.com

Works on any combustion engine including
all cars, trucks, tractors & big rigs

2.2 MPG Increase

I save over $1200 a year
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Moscow, KS 67952
(620) 598-2008

Agent for Plains Cotton Cooperative Association

PO Box 300
Hwy 56

SIZE
12x24
12x36
12x50
12x75
12x100
14x50
16x36
18x48
20x20
20x30
20x40
20x50
24x36
24x48
24x75
25x54
27x50
30x40
30x60
30x75
40x60
50x60
50x75

MISSOURI HAY TARPS
800-514-0258
1673 Lake Shore Drive • Owensville, MO 65066

Push
stakes

completely in
with ring verticle,

then rotate 1/4 turn right to lock... 

Stakes sell for $1.40 in stores. You buy it for $0.67 – less than a 
large spike costs in the hardware store. You buy in only once, it is 
guaranteed for life.

PAY IN 30 DAYS
SHIPPED UPS

RETAIL
$100
$128
$158
$288
$360
$198
$139
$238
$112
$168
$225
$300
$238
$320
$519
$375
$399
$338
$499
$640
$657
$775
$928

WHOLESALE
$50
$64
$80
$144
$185
$99.50
$70
$119
$56
$84
$112.50
$149.50
$119
$160
$259
$189
$199
$169.50
$252
$319
$337.50
$439
$489

HEAVIEST HAY TARPS SOLD • LOWEST PRICES IN U.S.
6.7 weight 230 lbs tensile strength, 1500 denier, 50 micron both sides, fully reversible,

Ultra-Violet Treatment, new white color (optimum sun resistance), Waterproof,
Leakproof, Washable, Shinkproof, Fiber reinforced, Cross-panel construction

300% more holding power with grommets every 12 inches –
Tarp literally locks on the stack, lasts twice as long

Save 40% – Buy Direct at Dealers Wholesale

SELF-LOCKING
HAY STAKES

Large Bales
30 Ft. Wide

Medium Bales
24-27 Ft. Wide

Single Bales
12 x 50 Tarp

18 ft. Wide
(Large Bales 20 ft.)

Large Square Bales
24 or 30 ft. Wide

16 ft.

4 ft.4 ft.

Stevens County, Kansas farm-
ers Jerry Stuckey and Tom 
Lahey began planting cotton 

in 1999, looking for a way to di-
versify their production. They were 
also concerned with water conser-
vation and depletion of the Ogallala 
Aquifer.
They had limited success for a few 

years, as there was a lot to learn in 
managing this crop for these corn 
and wheat farmers.  By 2000, how-
ever, they began to see some suc-
cess, and found they were shipping 
their harvest 200 miles to the near-
est gins. Other area producers were 
looking seriously at cotton as a vi-
able crop for the area by then, but 
the cost of freight was 12% of the 
expense of the crop.
They began to look at alternatives, 

not only for themselves, but also as 
a way to aid a slowing rural econ-
omy in their area. In December of 
2001 a partnership of 5 producers 
was formed to explore the possi-
bilities.  By April of 2002 a Kan-
sas corporation had been formed 
and ground broke on the new gin 
soon thereafter. The 2 stand gin was 
completed in October, at a cost of 
$3.5 million.  The first season, over 
33,500 bales were processed at the 
new facility.
Jerry Stuckey is now the manager 

of Northwest Cotton and there are 
over 30 employees during the gin-
ning season. This season, they ex-
pect to process over 45,000 bales of 
cotton. Northwest sells whole fuzzy 
cottonseed to area dairies as well as 
burrs. Every load of seed is tested 
to assure that it is free of aflotoxin. 
Jerry and Beth Moser, the office 
manager, would be happy to visit 
with area livestock producers and 
dairies who are interested in pur-
chasing these products.  
Cotton acres are increasing rapidly 

in Southwest Kansas and Northwest 
Cotton Growers intends to grow as 
needed to meet the demand for cot-
ton ginning in the area.

History of Northwest 
Cotton Growers
Co-op Gin
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CRP MIXES
In Business Since 1980

Most Complete Inventory
Osenbaugh Grass & 
Wildflower Seeds 
(800) 582-2788  
(641) 340-0294
(800) LUCAS88 

(641) 766-6795 Fax
E-mail: johno@iowatelecom.net

WEAVER SILOS
9878 N. Co. Rd. 600 E., Roachdale, IN 46172

Silos & Silo Repair • Silo Unloaders • Conveyors
WE MANUFACTURE OUR OWN SILOS
Mira Fount Waterers • T.M.R. Mixers

Feed wagons • Mixer wagons

George or Amon
765-522-1367 • 812-636-8081

Call for early orders 

Harleman Mfg. L.L.C. builds 
Ground Force Post Hole 
Diggers, Heavy Duty Rock 

Diggers and Augers to fit any ap-
plication.  Home of the most pow-
erful Ground Force Post Hole 
Digger that has ever been built, 
Harleman Mfg designed this digger 
for years of trouble free service. It 
is built tough to last and will per-
form beyond your expectations. 
The Ground Force Post Hole Dig-
gers were built to drill holes where 
you need them and will drill in sol-
id rock, concrete, compacted and 
frozen soils. 
This down pressure post hole dig-

ger diverts the weight of the trac-
tor to the drilling surface of the bit, 
increasing drilling performance. 
The Ground Force is a complete 
down pressure post hole digger for 
a Category 2-Three-Point Hitch.  
It comes with an 88 HP Gear Box, 
N35 series PTO Shaft, and Carbide 
Bullet Tooth Rock Augers that will 
drill in rock conditions, including 
SOLID rock. Augers are available 
from 6 inch to 24 inch diameters.
The Ground Force Diggers Model 

F8C are designed to be used on 60 
HP and larger tractors, and should 
not be attached to smaller tractors.  
This also applies to the Conversion 
Kit.

Harleman Mfg. L.L.C.
We Dig Holes Better Than Moles

Mounting Digger to Tractor. 
The Ground Force Diggers come 
equipped with side adjusting links, 
used to lock the three-point hitch 
in a rigid position.  The side ad-
justing links should be used to de-
termine the height the digger will 
be carried on the tractor.  Shorten-
ing the side arms will result in the 
digger being carried at a higher po-
sition. Lengthening the side arms 
will result in the digger being car-
ried at a lower position.  The high-
er position will increase ground 
clearance.  The lower position will 
increase drilling depth.
Once the bolts are installed in the 

side adjusting links, the three-point 
hitch is locked from moving up or 
down.  The three-point hitch control 
lever on the tractor is to be placed 
in a lowered position and not used 
as long as the digger is attached to 
the tractor.  The Remote hydraulic 
lever is used to operate the digger, 
not the three-point hitch.  
A Down Pressure Conversion Kit 

comes with a New Frame, Lock 
Down, Hydraulic Cylinder and a 
Hose Kit. The only parts you use 
from your old digger is PTO Shaft, 
Gear Box and auger will convert all 
post hole diggers to a digger that 
will drill rock when fitted with a 
Rock Auger.

Harleman Mfg. offers the whole 
spectrum of leasing. Lease purchase 
options include: 
• Fair Market Value/Technology 

Refresh Lease - provides  options 
for continuing Equipment upgrades.
• First Amendment Lease - features 

purchase or renewal options.
• Leases that include service and 

/or supplies.
• Tax Exempt Municipal Leases 

(offering extremely low rates to 
state and county Authorities, cities, 
public schools districts,  etc. Call for 
special rates).
• Master Lease Agreements (for 

larger customers with ongoing   
equipment needs).
For your safety, always use EX-

TREME CAUTION when using 
any type of equipment! Accidents 
can happen in the blink of an eye. 
Never allow anyone to stand within 
25 feet of digger when in operation 
and always make sure tractor is in a 
level position! 
Harleman Mfg. has your digger 

waiting for you.  Contact them 
today at 660-598-2227 or Fax: 
660-598-6870.  Online ordering is 
available.  Please contact them for 
shipping charges before ordering. 
Truck freight is available to all lo-
cations, or can be picked up on-site 
at Harleman Mfg. L.C.C. Factory.
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Create a landmark by placing a 
Polyanna Cupola on any size 
building - from residential  

homes, garages, and backyard sheds to 
large warehouses and post frame barns. 
Just updating the look of an existing 
building or topping off a new one has 
never been easier. 
Polyanna Cupolas are designed of 

weather-resistant, high-density polyeth-
ylene that is lightweight, impact resis-
tant and will never rust or decay. Poly-
anna Cupolas are maintenance-free and 
retain the quality of their original ap-
pearance for a lifetime. They combine 
the rigidity of polyethylene with the 
convenience of lightweight construction 
for easy shipping and quick installation 
on any shingled or metal roof. 
Good ventilation is critical for the 

structural integrity of roofs of all types. 
Polyanna Cupola Models 220, 320 
and 420 are designed with vented and 
screened louvers on all four sides to pro-
vide excellent ventilation (model 120 is 
not vented). 

With any combina-
tion of nine comple-
mentary colors, the 
two-piece construc-
tion (model 120 is 
one piece) allows 
you to coordinate a 
cupola design that 
best accents your 
building, Four mod-
els are available with 
sizes ranging from a 
12” to 42” square 
base. Polyanna 
Cupolas are avail-
able with a choice 
of three weather-
vane options: horse, 
country doctor or 
rooster (full-bodied 
and gold-bronze 
weathervane orna-
ments also available). Unique to the Poly-
anna Cupola is an optional photo-sensor 
light kit that automatically illuminates 
the cupola with a soft glow at night.

AG-CO • Polyanna Cupolas

 For more information, contact AG-
CO. Inc. at 800-522-2426 or www.ag-
co.com to add a unique touch of distinct 
style with a new Polyanna Cupola.
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The Fleming Hydro-Ram is a tire-
less, energy saving water pump.  
The Ram Pump, which is pow-

ered by falling water, has been in exis-
tence for almost 200 years.  The RAM 
pumped water to households, farms, 
industries, railroads and towns until the 
advent of rural electrification and the 
electric pump.  With today’s emphasis 
on alternative energy sources, the RAM 
pump has surfaced as a viable means to 
pump water when falling water is avail-
able.  
In 1978, Richard Fleming developed 

and marketed the Fleming Hydro-Ram, 
a lightweight low friction pump made 
of PVC material and requiring little or 
no maintenance.  The Fleming Ram 
will pump a portion of the falling water 
uphill as high as ten times the “fall” or 
“drop” of water to the pump.  Numer-
ous variables, such as vertical lift, size 
of pump, rate of ram pulsation, length of 
drive pipe and discharge pipe will affect 
the amount of water a Ram will pump.  
In addition to the efficient lightweight  

Fleming Hydro-Rams which are de-
signed to handle falls of water to the 
pump of up to 20 feet and lift the deliv-
ery water up to 100 feet, the Ram Com-
pany also offers a high volume Hydro-
Ram made of heavy cast aluminum with 
an input pipe diameter of 3 inches.  The 
heavy-duty pump is designed to meet 
the needs of lift irrigation and other ap-
plications where either larger volumes 

of water are required or extremely high 
lifts of water are needed.  
The only source of power necessary 

to run the pumps is the kinetic energy 
of falling water.  Enough water must 
fall two feet or more through a pipe 
ten feet long or longer to the Hydro-
Ram for it to operate.  That’s all that is 
needed.  Working on a ten-to-one ra-
tio, the higher the fall, the greater the 
height the water can be pumped.  The 
smaller plastic pumps will pump up to 
three gallons per minute.  The 3 inch 
PVC pump will pump over 5 gallons 
per minute and the 3 inch metal pump 
will pump over 10 gallons per minute 
with proper installation and the right 
natural conditions.  
What can the Fleming Hydro-Ram do 

for you?
The Ram uses the force of falling water 

to pump water uphill without using any 
additional source of energy and with 
only two moving parts!   Ram pumps 
are in essence hydraulic engines de-
signed to move water and are capable 
of supplying up to 4,000 gallons a day.  
Properly installed Rams can be used 
to supply water during periods of cold 
weather.  If your water source is a flow-
ing stream that never freezes, the pump 
may be used to supply a constant stream 
of water to your cattle.  
Solar-powered Water Pumping Sys-

tems are practical and cost-effective in 
areas where the sun shines.  Solar-pow-

ered water pumps can be placed next to 
the pond or other source of water and the 
water can be pumped where it is needed 
with heads of 200’ or less.  Solar elec-
tric pumping cuts down on waste be-
cause it’s based on natural cycles.  Your 
panels give the most pumping power 
on the sunniest days when you need the 
most water.  Solar power is clean. You 
never have to worry about polluting the 
groundwater or air with a gas-powered 
pump.  
Solar-powered water systems take 

very little maintenance because they 
have only a few moving parts.  Solar 
panels have a long life, usually 20 to 
40 years, and solar water systems nev-
er run out of fuel as long as the sun is 
shining.  Pump life and maintenance 
depend on the type of pump, usage, and 
water quality.  Our pumps have been 
tested and improved to pump the most 
water for the least cost and with the 
least amount of trouble.  Each pump 
carries our name and we stand behind 
every one sold. 
Call about our brochure and video, 

which explain how the pumps work and 
how to buy one. If you have any ques-
tions concerning operation or pricing, 
please write to Ram Co. 512 Dillard 
Hill Road, Dept. WFRD, Lowesville, 
VA  22967. Phone (800) 227-8511 or 
Fax: (434) 277-8333.
E-mail: rhfleming@theramcompany.com
Website: www.theramcompany.com

Ram Company – Cost Effective Way To Pump Water Without Electricity

UDY Corporation manufactures 
and sells coring tools for sam-
pling baled hay, alfalfa and 

other baled forages. The product line is 
known as the Colorado Hay Probe. There 
are five models to choose from depend-
ing on your needs. These coring tools al-
low you to properly sample your forage 
lots. With good sampling methods and the 
right equipment your testing will accu-
rately represent the quality of your bales.
These models are highlighted on our 

web sites, www.udyone.com and www.
udycorp.com. 
After reviewing our web sites, please 

contact us at (970) 482-2060 with any 
questions.

UDY Corporation
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Merrick’s mission is to manufacture animal feed prod-
ucts and ingredients for a worldwide market, provid-
ing quality and service exceeding the expectations 

of our customers. Merrick’s began selling dairy products to the 
feed industry in 1959. The experience and knowledge Merrick’s 
brought to the industry helped establish the standards by which 
milk and fat products are judged today.
Innovative Product Development
After pioneering in the manufacture of 60% and 80% dry high 
fat products, we expanded this line to include 100% fat for both 
dairy cow and swine rations. Merrick’s was the first to develop 
and introduce many innovative products that optimize the sur-
vival and health of baby animals. In 1982 Merrick’s expanded 

to manufacture and 
market a full line 
of branded milk re-
placers for calves, 
baby pigs, foals, 
lambs and kids. 
Over the years we 
have developed 
innovative supple-
ments, additives 
and electrolytes for 
all species.

Milk Replacers . . . and So Much More!
Animal plasma in milk replacers was introduced into the 
market by Merrick’s in 1989. In 1998 we developed a calf 
milk replacer formulated with spray dried animal blood cells. 
In the search to develop nutritionally advanced products for 
use in milk replacers, we test many alternative proteins. This 
testing resulted in the formulation of egg protein milk replac-
ers for both Merrick’s branded milk replacers and private la-
bel customers. In 1994 we developed a calf nursing bottle 
and a patented nipple featuring the first advance in calf nipple 
design in many years. That year Merrick’s also entered the 
poultry feed industry with products to help producers main-
tain healthier animals.
Research and Product Formulations
At Merrick’s, research is a basic belief and an ongoing pro-
cess. Research into all aspects of animal nutrition results in 
the development of innovative products and in our ability to 
offer products with a wide range of protein and fat sources. 
The manufacture of these products allows us to fulfill a va-
riety of needs to help guarantee the survival and health of 
valuable animals. Merrick’s qualified nutritionists can help 
determine which product formulations will best meet pro-
ducers needs. We also market a wide range of ingredients 
for swine and dairy rations, in addition to dry fat, including 
whey, lactose, animal blood cells and plasma.
Commitment
Merrick’s is committed to develop, manufacture and market 
quality products. We maintain a high level of commitment to 
the individual needs and success of our customers and pro-

ducers. Merrick’s technical staff is available to assist with any 
questions about our products and good animal management 
practices.
Merrick’s, Inc. Brands:
Milk Replacers: Centurion, Millennium, Cell Star, Winter 
Star, Super Star, Gold Star, Silver Star and Blue Star for 
Calves; Soweena Litter-Gro and Litter Life for Baby Pigs; 
Super Lamb and Super Kid; Grow-N-Glow for Foals
Additives & Supplements: Plas/Magic, Super Calf-Kit, Super 
Guard - Type B for Calves
Electrolytes: Blue Ribbon Electrolytes with Direct-Fed Mi-
crobials – for all species
Poultry Vaccine Stabilizer: Vacci-Guard
Nursing Equipment: Super-Calf Nipples & Bottles Super-Calf 
Oral Bottle Feeder
Dry Fats: Soweena 7-60/4-80 & Select 100 for Swine Ra-
tions; Dairy Ultra 100 for Lactating Cows
MERRICK’S, INC.
The Performance Leader in Baby Animal Nutrition
Johanna Kuehn, Director–Global Sales & Marketing
P.O. Box 620307, Middleton, WI 53562.0307 USA
l.800.MER.RICK (637.7425)
1.608.831.3440 / FAX: l.608.836.8943
mersales@merrick’s.com / www.merricks.com

Merrick’s • A Division of Merrick Animal Nutrition, Inc.
Bringing together experience, research, performance and commitment.
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Beef Belt Feeders of Scott City, 
Kansas, began business in 
the fall of 1969.  Its founder, 

Charles Duff started feeding bison on his 
farm in the early 1970’s.  As demand for 
bison meat improved, the feeding pro-
cess was moved to the commercial cattle 
feedlot at Beef Belt Feeders, where as 
many as 5,000 head of bison has been on 
feed at one time.  Beef Belt feeds mostly 
our own bison, but we also custom feed 
bison for several producers.
Beef Belt Feeders is primarily a custom 

cattle feeding operation with 
a one time capacity of 22,000 
head.  We do not believe that 
bison will replace cattle, but we 
do see a nitch market for bison.  
As more and more consumers 
try it, we see a rapidly increas-
ing demand in the United States 
and abroad.
Folks who like bison meat find 

it similar to beef, except that it 
has a richer flavor, is very lean, 
and unbelievably tender.  Some 

are attracted to bison be-
cause it is produced without the 
use of antibiotics and hormones.
Beef Belt Feeders sells their 

bison directly to packers, but 
it also works closely with, and 
provides meat to Land of Oz 
Meats in Salina, Kansas.  Land 
of Oz Meats is a young, but up 
and coming company that sells 
fresh frozen bison plus many 
great value-added products, in-
cluding “Ready to Cook” and 
“Fully Cooked” bison products.  

BEEF BELT 
FEEDERS

• Commercial Bison Feeding
• Grain Fed Bison For Sale
• Purchase Feeder Calves & 
  Yearlings
• Bison Meat Sales

Scott City, KS
Dave Duff

620-872-3510
Cell: 620-874-4189

email: beefbelt@wbsnet.org
Website: www.beefbelt.com

Meat Sales: www.ozmeats.com

Beef Belt Feeders

Land of Oz Meats is well known for its 
dog treats made with bison, which dogs 
seem to crave.  Oz Meats will ship to 
you anywhere.
The fear that harvesting bison for food 

will endanger the species is a myth.  We 
invite you to eat more bison products, 
and their numbers will increase as its 
popularity grows.
Beef Belt Feeders and Land of Oz 

Meats invite you to stop by our facili-
ties.  We are proud of our operations and 
would be glad to show you around.

LIFETIME TANKS™
CRUSH-PROOF &

CORROSION-RESISTANT
The most indestructible livestock

water tanks, horse tanks, and feeder
tanks available on today’s market!!!

CALL US FOR SIZES AND PRICES!
Many options available.

USA TIRE MANAGEMENT
SYSTEMS, INC.

1573 C Avenue • Dakota City, NE 68731

PH: 800-755-8473 Fax: 402-494-5640
Email: tirecut@pionet.net • www.usatireproducts.com
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CRYSTALYX® has done it 
again. The premier low-mois-
ture block supplement has 

combined with the premier pasture ion-
ophore to create the only FDA-approved 
low-moisture block with BOVATEC®: 
IONO-LYX® B300 in the blue CRYS-
TALYX® barrel. The good news for 
producers is that cattle will grow faster, 
pastures will last longer and profits will 
increase.
Advantages of CRYSTALYX® and 

BOVATEC®
When BOVATEC®, the leading iono-

phore feed additive for pasture cattle, is 
combined with the proven supplement-
ing performance of CRYSTALYX®, 
there are significant advantages:
• Improved growth rate of cattle by in-

creasing rumen fermentation efficiency
• Maximized utilization of pasture by 

encouraging animals to visit otherwise 
underutilized grazing areas
• Consistent consumption compared to 

other feeding methods for ionophores
• Precise intake of nutrients and BO-

VATEC®
IONO-LYX® B300 is ideal for beef 

and dairy replacement heifers, stockers 
and feeder cattle, and is a perfect way 
for delivering an ionophore to grazing 
cattle.
BOVATEC®: Proven Performance
BOVATEC® enables cattle to utilize 

energy and protein sources more effi-
ciently, resulting in improved growth. 
It has been proven to increase average 
daily gain by 9.82% in 84 pasture stud-
ies. That’s an increase of .14 pounds 
per-head, per-day.
Ideal Delivery Method
IONO-LYX® B300 is the best method 

to deliver an ionophore to pasture cat-
tle. Like all CRYSTALYX® products, 
IONO-LYX® B300 is designed to be 
fed on a free-choice basis. 
IONO-LYX® delivers:
• Accurate, safe, consistent nutrient and 

ionophore delivery
• Highly controlled daily consumption 
• Improved forage utilization
• Economical cost per-head, per-day
• Excellent return on investment
Compared to hand-fed supplements, 

IONO-LYX® B300 is more conve-
nient and economical. Where other 

free-choice products containing BO-
VATEC® are concerned, IONO-LYX® 
B300 provides precise, consistent con-
sumption that assures the correct intake 
of nutrients and BOVATEC®. Universi-
ty research shows that a high percentage 
of cattle visit CRYSTALYX® products 
and nearly three times as often com-
pared to conventional dry mineral.
The New, Blue Barrel
IONO-LYX® has another unique fea-

ture: the container. IONO-LYX® is 
available in a blue 250 lb. CRYSTA-
LYX® durable steel barrel. The change 
in barrel color is to ensure the highest 
level of safety and proper use of feed 
supplements containing BOVATEC®. 
The blue barrel will differentiate IONO-
LYX® B300 from non-medicated 
CRYSTALYX® products in the tradi-
tional black barrels. The blue barrels are 
dedicated to IONO-LYX® B300.

Ridley Block Operations
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GK Environmental
Services LLC

Manure Spreading, Hauling
& Pen Cleaning
5 Trucks, Loader

All Jobs Big & Small
RR5 Box 150 • Great Bend, KS

620-786-5270
or 620-786-1648

INDESTRUCTIBLE RUBBER WATER TANKS
Giant Rubber Water Tanks specializes in

livestock watering tanks that last a lifetime. 8’- 12’
diameter, freeze resistant. Ask about semi-load

delivery. They can be cut to any height up to 34”
and can hold up to 1200 gallons and linked

together for more capacity.

CALL TODAY FOR MORE INFORMATION • BETH REILLY

(307) 467-5786
Giant Rubber Water Tanks • Box 86 • Alva, Wyoming 82711

“Dealer Inquiries Welcome”

Concern over the negative im-
pact of poisons and inhumane 
trapping devices led Meyer 

Industries to develop the Rodenator 
Pro ™. The Rodenator Pro™ is cutting 
edge technology for eliminating bur-
rowing animal problems. Burrowing 
rodents destroy crops, plants, and flow-
ers and cause damage to golf courses, 
football fields, yards, and orchards.  
Rodents carry disease and can cause 
illness, even death.  
Today, Meyer Industries markets the 

only known chemical and poison-free 
system of its kind that is registered with 
the EPA providing efficient and effec-
tive burrowing rodent control. Farm-
ers, ranchers, pest control companies, 
nurseries, golf courses, and water dis-
tricts experiencing rodent destruction 
can eliminate the problem. City parks 
and recreation departments, schools, 
and public works, all of whom have a 
responsibility to monitor public safety, 
are using this system to eliminate ro-
dent infestations in the U.S. and around 
the World.  
The Rodenator Pro™ is a new ag-

gressive approach to burrowing rodent 
control. It is an elimination system as 
well as a control system. Marketed ex-
clusively in the U.S. in the past, the 
Rodenator Pro™ System has proven 
so effective that it is now marketed 

worldwide.  Waiting for animals to 
come to baits or traps is no longer 
necessary. The Rodenator Pest Elimi-
nation System is fast and efficient, 
allowing a user to go directly after a 
targeted pest.  
The Rodenator Pro™ System comes 

complete, excluding propane and 
oxygen tanks, and uses the latest in 
solid-state electronic controls, cir-
cuitry, and check valves.  The system 
is environmentally safe, completely 
non-toxic, and the cost of operation is 
only pennies per application.  This de-
vice operates by squeezing a lever that 
ejects a calibrated mixture of propane 
and oxygen down through the rodent’s 
tunnel system. A self-contained igni-
tion system then allows the user to ig-
nite the gas, creating an underground 
shockwave, instantly and humanely 
eliminating the animal without using 
poisons.
Customers who have used the device 

find it safe and effective:
• Jack Bailey, Reclamation District 

Manager says, “Our rodent control 
went from 5 to 6 weeks, to 5 to 8 days 
on the 54.4 miles of levees that we 
maintain in California, the Rodenator 
Pro works”!!!
• Monte Daniels, D&D Cattle Co. 

Wolfforth, TX “The Rodenator Pro™ 
is the only economical and environ-

mentally friendly device I have found 
for both control and eradication of prai-
rie dogs in cropland and rangeland.”
• Gino Favagrossa, Farm Manager at 

Fresno State University says, “The new 
Rodenator Pro has been very effective 
in the control of our squirrel infestation 
at Fresno State.  The improvements of 
the new Rodenator Pro have increased 
the efficiency of our eradication efforts.  
We continue to use the Rodenator Pro 
throughout the campus farm for control 
of squirrels and gophers”.
For further information or to order the 

Rodenator Pro™, call 800-750-4553 or 
visit our website: http://www.rodena-
tor.com or email: info@rodenator.com 

Meyer Industries Brings New Cutting Edge Technology To 
Burrowing Rodent Control!!!
Rodenator Pro™ Advanced Technology in Rodent Control

Tomorrow’s rodent-control 
device is here today.
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Longshot Enterprises LLC. opened in 
November of 1999. The owners Douglas 
and Cindy Long have over 25 years ex-

perience in the fabrication of various vinyl fabric 
products. Some of our products include livestock 
curtains, truck tarps, swimming pool covers, boat 
covers and generator covers. We fabricate items 
for manufactures of farm equipment and sporting 
equipment. We are centrally located in Kansas and 
do ship nationwide. For quality workmanship of 
curtains fabricated to your needs, phone toll-free 
1-877-337-0801.

Longshot Enterprises LLC.

Other Weights and Colors Available.
Curtains Fabricated to Your Needs.

Nationwide Shipping.
Quality Workmanship.

Call For Pricing
Toll Free 1-877-337-0801

LONGSHOT ENTERPRISES
SALINA, KS

“CLEAR 16”
69 inch wide with 3 inch single hem or
68 inch wide with 4 inch single hem

LIVESTOCK
CURTAINS

LIVESTOCK
CURTAINS

AGRI-CLEANTM

 Manure Waste Water
Separation, Odor Reduction

and Nutrient Removal.

PT&M
Press Technology & Mfg., Inc.

1315 Lagonda Ave. • Springfield, Ohio 45503
Tel: 937-327-0755
Fax: 937-327-0756

www.presstechnology.com

Press Technology is a developer and manufac-
turer of cutting edge screw presses for a variety 
of commercial and industrial applications.  A 

leader in new screw design, Press Technology special-
izes in developing and manufacturing equipment tai-
lored to meet customer requirements and demands.   
Press Technology is an industry leader in manufac-

turing durable, cost-effective dewatering equipment.  
We feel confident that in a thorough comparison of 
alternatives, the quality and value of PT & M’s equip-
ment will be apparent.  Our goal is to maintain 100% 
customer satisfaction resulting in unequaled service 
and support.  
Press Technology was founded in 1992 by industry 

design expert Mr. George Berner P.E. who offers more 
than 40 years of experience in engineering, manufac-
turing and product development.  His credits include 
the design and development of screw presses for sev-
eral leading manufacturers of pulp and paper equip-
ment.
Contact us regarding questions, more information, 

sample testing, or to schedule an equipment dem-
onstration or consultation at you facility.  Phone: 
937-327-0755  Fax: 937-327-0756  Website: www.
presstechnology.com

Press Technology
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“Anywhere-Anytime”
Hartford Insured

24 Hr. Service • Est. 1970

620-624-2232 SHOP

       Randy’s Cell 620-629-1857
       Home 620-626-6691
       Jeff’s Cell 620-629-1840
       Fax 620-624-6729

www.cowtrucks.com
612 General Welch Blvd.

Liberal, KS 67901

New Haven Angus, Leavenworth, 
Kan., has earned the American 
Angus Association’s Historic 

Angus Herd Award, which recognizes 
members who have been in the continu-
ous production of registered Angus cattle 
by the same individual or family for 50 
years or more.  The herd is owned by Bill 
and Loris New and their family.
The New Haven Angus herd was es-

tablished in 1954 by Bill New with cat-
tle that were purchased from registered 
Angus breeders in the Leavenworth and 
Lawrence areas.  Before that time, An-

New Family Earns Historic Herd Award
gus bulls were used on Holstein cows in 
the farm’s dairy herd.
Participation in the American Angus 

Association’s Angus Herd Improvement 
Records (AHIR) program and the use of 
artificial insemination (AI) allowed the 
herd to progress.  Other technologies 
have been implemented through the 
years to continue to improve quality.
The New family was also involved in 

junior Angus programs with all four chil-
dren, Jilinda, Shawna, Damon and Bran-
don, actively participating in activities on 
the state and national levels.  The children 

are all involved in the operation today and 
have their own cattle in the herd.
A certificate commemorating this 

honor has been presented to the New 
family on behalf of the American An-
gus Association.
The American Angus Association is 

the world’s largest beef breed organiza-
tion, providing programs and services 
to thousands of commercial producers 
and more than 34,000 regular and junior 
members nationwide.  Its headquarters 
are in St. Joseph, Mo.  For more infor-
mation go to www.angus.org.

Beef industry leaders who 
are golf enthusiasts should 
mark their calendars for the 

fourth annual Angus Foundation 
Golf Tournament, set for July 13 
at the Shiloh Springs Golf Club in 
Platte City, MO. The Angus Foun-
dation hosts the tournament, held in 
conjunction with the 2004 National 
Junior Angus Show (NJAS).

Angus Foundation To Sponsor Golf Tournament
Teams of four will compete for 

various prizes. Four-player teams 
can be formed before the tourna-
ment or players will be placed on 
a team that day. Registration fee is 
$400 per team or $100 per individ-
ual golfer. Junior golfers, National 
Junior Angus Association (NJAA) 
members under the age of 21 can 
play for $75.

All proceeds raised from the event 
go to the Angus Foundation, which 
is a not-for-profit 501 (c) 3 organi-
zation that supports youth, educa-
tion and research.
For more information about the 

tournament, go to www.angusfoun-
dation.org or contact the junior ac-
tivities department at the American 
Angus Association at 816-383-5100.
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Hoskins Mfg. Co., Inc. is a manufacturer of quality built live-
stock waterers for almost every kind of livestock and pet. 
Our quality starts with stainless steel tanks that have a 25 year 

warranty against rust, corrosion and normal livestock use. The stainless 
steel round bottom tanks are also easy to clean with a 2” drain.
Galvanized frames are of 16 gauge with G90 galvanizing. We 

do have a five year warranty on the frames although many of 
our waterers have been in use for more than 20 years.
We also use 1-1/4” expanded polystyrene insulation which 

helps keep water cool in the summer months and ice free in 
the winter months.
Our large service doors are easily opened without fancy tools. Our 

electric heating units offer a range of advantages. We do not fasten our 
heaters to the tank; therefore minimizing the chance of stray voltage and 
electric shock. The heaters are easily removed for summer storage.
Our waterers can be easily installed and connecting to the water 

line is simple.
We pride ourselves in producing a quality product that reflects 

savings to our customers, not only in the original cost of the 
products, but also in the cost of operation.
Our greatest asset is our satisfied customers. We are dedicated 

to building a reliable quality product. Our motto is - Quality 
does not cost, it pays!

Hoskins Mfg. Co. Inc. 
Specializing In Stainless Steel
Livestock Waterers

WATERERS FOR:
CATTLE • SHEEP • HOGS • HORSES

Hoskins
Manufacturing Co. Inc.

P.O. Box 101
Hoskins, NE 68740

(402) 565-4420/565-4421
(800) 658-4020

Fax: (402) 565-4529
www.hoskins-mfg.com

At the right time...

In the early eighties, virtually all of the “Farrow-to-Fin-
ish” swine confinements were single story buildings with 
make-shift ventilation systems constructed as the indi-

vidual builder saw fit.  In the attempt to improve ventilation, 
standardize construction, and cut costs, an automated insulated 
curtain system was designed. 
The original multi-layered insulated curtain was developed 

and patented in 1984 by Carolyn Henderson, American Agra 
Curtain’s current president.  Since then, many modifications 
and improvements have been incorporated into our insulated 
curtain which is marketed under the name of Insulated MAR-
CO- LITE.   Most of our curtains are still on the job after seven 
or eight years of service. 
In addition to our insulated curtains, we have many other 

products designed specifically for the agricultural building in-
dustry such as room and shop dividers, fan covers, bird barri-
ers, pulleys, stainless steel cable, rope, cord, split bolts, curtain 
clips, and insulated curtains with no film for dairies, concrete 
blankets, sidewall insulation for garages, door covers for base-
ment rooms, and crawl space covers. Installation instructions 
are included with all orders.  
Call us at 765-564-3979 and see what we can do for you.

TIRED OF BUYING NEW
CURTAINS EVERY

COUPLE OF YEARS?

Most of our curtains are still on the job after
7-8 Years of Service!

MAR-CO-LITE
The 7 layer curtain developed for

naturally ventilated livestock facilities
SWINE • DAIRY • CATTLE • POULTRY
Also great for greenhouses, machine shops,

concrete blankets & more
Call us today & see what we can do for you.

American Agra Curtains, Inc.
1124 East Main Street, Delphi, IN 46923

765-564-3979
www.americanagracurtains.com

American Agra Curtains Inc.
The Original Customized Insulated
Curtain For Livestock Buildings
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COOL or Country of Origin 
Labeling will enable the 
consumer to determine ex-

actly what they want to pay for – an 
imported beef or one that has been 
home grown. And like tomatoes, 
there’s a world of difference. Your 
job? Make sure they’re buying your 
beef!
How to do it easily? Get a software 

program for your computer that isn’t 
just for purebred herds. The right 
one doesn’t merely keep herd breed-
ing records straight; it also keeps 
ownership records from getting tan-
gled. Record keeping doesn’t have to 
be too hard. Simply change the way 
you handle some of the paper that 
has been coming into your hands all 
along. A sale record shows the place, 
date, and animal bought. Enter those 
COOL identifiers in your computer. 
Shove the paper record into your 
special COOL file in the file cabinet. 
When an animal is sold, print off the 
data in your computer and take it to 
the sale barn. You’re done.
Sold a semi-load? Handle the paper-

work the same but assign a lot num-
ber to the group. Print off a copy of 
their papers for the buyer or buyers.
Bought a bull from a neighbor? 

Write a bill of sale and do the same 
with it as you would from a sale barn.  
Butchered one to eat?  Enter a death 
in the computer, throw a note in the 
file, and go enjoy your steak.
The best cattle programs are so 

flexible and easy to use that you 
could learn it in a day. It should 
keep track of very mixed parentage, 
mixed ownership, and have plenty of 
note-taking areas for whatever else 
you keep track – COOL or not. Re-
cords should be easily printed off for 
use at the working chute, the kitchen 
table, the accountant’s office, and 
eventually in the file cabinet for as-
sisting with COOL compliance.
The best software this reviewer has 

seen for simplicity and flexibility is 
Cowboy PC. Reach them at (620) 
493-4700 or ergon@pld.com. Tell 
them you heard about it in Western 
Farm, Ranch, and Dairy magazine 
and get a $25.00 discount!

ERGON
COOL Leaving You Cold?

If you are interested in becoming 
a Professional Farrier,  Shur Shod 
Horseshoeing School will prepare 

you to have a successful carrier as a Far-
rier.  The Shur Shod philosophy is not 
how many Farriers they can turn out, but 
it’s how good are the Farriers they turn 
out!
Shur Shod Horseshoeing School is 

committed to turning out the best possi-
ble Farriers that they can.  Not a student 
or diploma mill, they don’t push a stu-
dent to get a specific amount of horses 
done each day.  Each student works at 
his or her skill level.  
At Shur Shod, they create the best pos-

sible learning environment that allows 
a student to learn the things they will 
need to know when they are out in the 
field under a horse.  This is done through 
hands-on training, not endless lectures 
or videos.  
Nowhere in the United States will you 

find a more qualified instructor than 

Max Williams. Besides his 38 plus years 
of actual experience shoeing horses and 
teaching, he has  certificates in several 
states and has taught school at the high 
school, junior college, university level, 
and private school.  Max is a Certified 
Journeyman Farrier with the American 
Farrier’s Association, so not only can he 
teach, but he is a craftsman as well.
In your search for a school, you may 

have noticed that almost all of the 
schools including Shur Shod, use  “The 
Principles of Horseshoeing 11”  by Dr. 
Doug Butler.  It’s a book that Farriers 
around the world have come to recog-
nize as one of the most informative and 
valuable books they can have in their 
library.
You will also notice that Max Williams 

has a Masters Degree in Horse Science 
with an emphasis on Horseshoeing.   
Max earned that Master Degree while 
studying with Dr. Butler as his principle 
advisor at Sul Ross State University in 

Shur Shod Horseshoeing School, Offering Affordable Hands-On Training
Alpine, Texas.
Shur Shod Horseshoeing School offers 

you an affordable four-week course de-
signed to fit your needs and skills, small 
classes, modern, comfortable accom-
modations, a supportive learning en-
vironment, with a highly qualified and 
widely experienced instructor who will 
assist you in learning. The advantages 
of learning to be a Professional Farrier 
at Shur Shod are there are only eight 
students per session, competitive fees, 
newer facilities and a qualified and ex-
perienced instructor.
Farriers might be an independent lot, 

but like any other business, they get out 
of their profession what they put into it.  
This school is looking for quality, ener-
getic individuals willing to earn the title 
of Professional Horseshoer.  
To learn to be a Farrier at Shur Shod 

Horseshoeing School, or for more informa-
tion, please phone  (417) 462-7848 or click 
on their website at www.shurshod.com
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Larson Metal Inc. constructs 
quality buildings using all 
new materials featuring two 

inch square tubing for purloins and 
three inch x 3/16th inch steel frames.  
Larson Metal Inc. buildings are built 
for durability and low maintenance.  
We offer your choice of colored metal 
and trim.
Larson Metal Inc. offers a large variety 

of buildings such as confinement build-
ings, horse barns, horse barns with tack 
rooms, shelters with add-on side gates, 
shelters with a four-foot overhang, 
cattle sheds, cattle shelters with a calf 
gate, and cattle shelters with adjustable 
gates.  A great feature for livestock 
buildings are the six-inch pipe skids 
with tow hooks for easy moving. 
Shelters with side gates added on make 

great wind breaks.  We can put them on 
any building.  Call for prices at (308) 
641-5527  *   Shop: (402) 764-8298 
Evenings: (402)-764-3471   *   Cellular: 
(402) 363-9130  Website: www.larson-
metal.com

Larson Metal Inc. 
Quality Built
Steel Buildings

Cattle Shelter w/ adjustable gates

Horse Barns & Cattle Sheds

∂ Constructed with all new materials
∂ Built on 6-inch pipe skids with tow hooks
∂ 2-inch square tubing for purloins
∂ 3-inch x 3/16 inch steel frame
∂ Your choice of colored metal and trim

Larson Metal Inc.
308-641-5527

Call For Details
www.larsonmetal.com

     Need Information? Contact Nina Sipes

                      Phone: (620) 493-4791

                             e-mail: ergon@pld.com

                                Special Sale Price: $250.00

The Inexpensive and easy cure

for your COOL headache.

Learned in very short time
Will work with blanks in entry fields
Tracks mixed-bred cattle or multiple owners
Has plenty of space to list COOL identifiers

The American Royal 2004 Live-
stock Show is set for Oct. 20-25 
with the Junior Premium Live-

stock Auction scheduled for Sunday, 
Oct. 24.
“Last year the 2003 Livestock show 

brought in 1636 head of cattle, 293 hogs 
and 424 lambs and competitors from 29 
states to Kansas City to compete,” said 
George Guastello, American Royal’s pres-
ident and CEO. “It was the largest show 
with the most head of cattle ever on the 
American Royal Grounds at one time.”
For entry forms and premium books 

exhibitors should contact: Paulette Orth,   

American Royal Reports Show Schedule
American Royal Livestock Show, 1701 
American Royal Court, Kansas City, 
MO 64102 or call (816) 221-9800 ext. 
119. The premium book is online at 
http://www.americanroyalcom.
The American Royal, a not-for-profit 

organization for youth and education, is 
now in its 105th year and celebrates that 
region’s rich agricultural heritage through 
competition, education and entertainment 
The American Royal, one of Kansas City’s 
premier fall events, annually hosts one of 
the Midwest’s largest livestock exhibitions 
and rodeos, and is home of the National 
Championship horse competition.

American Angus Association 
members and affiliates now 
have the option to electronically 

store their animals’ registration certifi-
cates.  The new procedure will allow more 
flexibility when transferring papers and 
will eliminate the typical “paper shuffle” 
that some cattle breeders experience.
Electronic storage will give producers 

the option to electronically transfer pa-
pers, with no mail time or postage cost.  
Breeders have the convenience of ac-
cessing the herd information 24 hours a 
day, seven days a week at AAA Login at 
www.angus.org.
“The option of electronic storage offers 

added convenience to our members,” 
says Bryce Schumann, director of mem-
ber services for the Association.  “Elec-

American Angus Association Offers Members
Option To Store Registration Papers Electronically

tronic storage will not change the regis-
tration process or the authenticity of the 
papers.  It just simplifies the process and 
gives producers more options.”
From June 1 to September 30, 2004, 

members can chose the electronic stor-
age feature free of charge to store the 
paper registration certificates of existing 
registered Angus cattle.  After Septem-
ber 30, printed registration papers that 
are electronically stored will be assessed 
a $2 correction fee.
Producers can request a printed copy of 

an electronically stored registration paper 
at no charge.  Members who participate 
in Angus shows will still need to provide 
original registration papers at check-in.
For more information about the Angus 

breed go to www.angus.org.
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“Embrace the Old West”
22 Ruxton Avenue

Manitou Springs, Colorado 80829
Cowboy Hats • Cowboy and Indian 

Antiques • Furniture • Fine Weavings 
Contemporary Western & Indian Art

Frontier Antiques • Kitsch 
Novelties & Curiosities

Gretchen or Mike Graham
(719) 685-9024 

www.oldwestantiques.com

13’ x 33’ with 8’ Tack Room
They are open on one side and offer protection for 
livestock, feed or equipment. Building sizes available 
are: 9 1/2’x 15’, 13’x 24’, 11 1/2’x 30’ with other sizes 
available. Feed and tack room can be added. Wood 
lined for protection available in different colors. For 

additional information contact Lloyd Estes,

Cell 620-770-2553
Office 620-549-6693

1-888-549-6693
Rt. 2, Box 146

St. John, KS 67576

ESTES SALES

Excel Case Ready Meats, a Mar-
shall, Mo., firm, is voluntarily 
recalling approximately 54,000 

pounds of vacuum packaged garlic and 
herb flavored pork products due to an 
undeclared allergen (nonfat dry milk), 
the U.S. Department of Agriculture’s 
Food Safety and Inspection Service an-
nounced today. 
The products being recalled are: 
• 12 oz. vacuum packages of “EXCEL’S 

TENDER CHOICE, GARLIC & HERB 
Pork Loin Chop, COATED WITH A 
SEASONING BLEND.” Each package 
bears the establishment number, “85M,” 
inside the USDA seal of inspection. 
Each case contains 6 pouches of product 
and bears the code “810001.”
• Various weight packages of “EX-

CEL’S TENDER CHOICE, GARLIC 
& HERB Pork Tenderloin, COATED 
WITH A SEASONING BLEND.” Each 
package bears the establishment number, 
“85M,” inside the USDA seal of inspec-
tion. Each case contains 4 pouches of 
product and bears the code “810003.”

• Various weight packages of “EX-
CEL’S TENDER CHOICE, GARLIC 
& HERB Pork Loin Fillet, COATED 
WITH A SEASONING BLEND.” Each 
package bears the establishment number, 
“85M,” inside the USDA seal of inspec-
tion. Each case contains 4 pouches of 
product and bears the code “810005.” 
• Various weight packages of “EX-

CEL’S TENDER CHOICE, GARLIC 
& HERB Pork Ham Roast, COATED 
WITH A SEASONING BLEND.” Each 
package bears the establishment number, 
“85M,” inside the USDA seal of inspec-
tion. Each case contains 4 pouches of 
product and bears the code “810006.”
• 12 oz. vacuum packages of “Sterling 

Silver, PREMIUM MEATS, GARLIC 
AND HERB BONELESS PORK LOIN 
CHOP, COATED WITH A SEASON-
ING BLEND.” Each package bears the 
establishment number, “85M,” inside 
the USDA seal of inspection. Each case 
of this product contains 6 pouches of 
product and bears the code “810021.”
• Various weight packages of “Ster-

ling Silver, PREMIUM MEATS, GAR-
LIC AND HERB PORK LOIN FILET, 
COATED WITH A SEASONING 
BLEND.” Each package bears the es-
tablishment number, “85M,” inside the 
USDA seal of inspection. Each case of 
this product contains 4 pouches of prod-
uct and bears the code “810020.” 
The products subject to recall are 

stamped with “USE BY/FREEZE BY” 
dates between
October 9, 2003 and June 25, 2004. 

They were produced between Septem-
ber 11, 2003 and May 28, 2004 and 
were distributed nationwide. 
The problem was discovered by the 

company. 
FSIS has received no reports of allergic 

reactions associated with consumption 
of these products. Anyone concerned 
about an allergic reaction should contact 
a physician. 
Consumers with questions about the 

recalled product may call Luke Miller, 
company consumer contact, at 1-800-
267-6946.

Missouri Firm Recalls Pork Products Due To Undeclared Allergen
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When Don and Sheryl Topliff 
acquired their property, they 
felt it was as grand as Tara 

in “Gone With the Wind”. While the 
property was primarily purchased to be 
turned into a bed and breakfast, with 
several large barns and 50 acres, it was 
calling for livestock of some sort. Both 
Don and Sheryl had been raised on dairy 
farms in mid-Michigan, but had lived 
most of their 20’s and 30’s in subdivi-
sions. They knew the demands of farm-
ing and wanted livestock to supplement 
their income and new lifestyle. After 
researching the options, llamas were 
deemed the perfect fit. The first llamas 
were purchased within months of mov-
ing onto the property, and the love affair 
began. It is often heard in the llama com-
munity “Llamas are like potato chips...

You can’t stop at one”. The herd soon 
grew to approximately 20. The Topliffs 
have been involved in 4-H, llama show-
ing, using the llama fiber for many fiber 
arts (including spinning, knitting, weav-
ing, and felting), selling fiber art and 
clothing as well as the fiber itself, pack-
ing with llamas, and parades. However, 
one of the most fruitful aspects of llama 
ownership has been the draw to their 5-
bedroom Bed and Breakfast. When peo-
ple view their website, they very often 
comment on how they were intrigued 
by staying at a place with llamas! They 
are not usually disappointed. Some-
times guest accompany the Topliffs on 
hikes through the woods on the back of 
the property, but mostly they just enjoy 
getting “llama kisses” at the fences and 
watching the new crias at play.

Topliff’s Tara Bed & Breakfast/Llama Farm

Topliff’s Tara

Llama and fiber sales
Stretchy, Silky, Mellow Llamas
Bed & Breakfast
One Standing Ovation at stud

Topliff’s Tara
Tel 517-655-8860 e-mail: info@topliffstara.com Web: http://www.topliffstara.com

Ruxton’s Trading Post is located 
in the historic town of Mani-
tou Springs, CO.  Literally at 

the foot of Pikes Peak Ruxton Avenue 
leads to the Cog Railway that climbs 
to the summit, 14,110 feet above sea 
level. 
Owners Gretchen and Mike Graham 

grew up surrounded by Western mem-
orabilia and antiques. 
“My father used to travel around the 

country buying Western antiques and 
bringing them home,” Gretchen said.  
“I used to take Western items to school 
for show and tell.  I thought it was cool 
stuff.  Mike bought his first Navajo rug 

Ruxton’s Trading Post
at age 13.” 
“My uncle was a collector,” Mike 

said.  “He had an old Colt single action 
pistol that came off a robber who rou-
tinely robbed Gallup (N.M.) payrolls.  
The last robbery wasn’t successful and 
the local sheriff took the gun and later 
gave it to my uncle.” 
The trading post is filled with arti-

facts of the Western frontier.  Antique 
spurs, saddles and Indian crafts hang 
from the walls and ceiling. Nearly ev-
ery square inch holds interesting rel-
ics. 
Ruxton’s also stocks new goods such 

as cowboy hats, Pendleton blankets and 

cowhide rugs.  “We have over 400 cow-
boy hats both old and new” Mike said.  
“With the bright sun all year long and 
our large selection, we have become 
the place to buy your cowboy hat.” 
If you are lucky enough to visit around 

the end of July, you can also take in the 
Pikes Peak Western Collectible Show 
held in Colorado Springs. 100 dealers 
from all over the West gather to sell 
Western antiques and frontier goods. 
For more information, visit Ruxton’s 

web site at www.ruxtons.com or call 
719-685-9024. Our address is Rux-
ton’s Trading Post, 22 Ruxton Avenue,  
Manitou Springs, CO 80829. 
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“What made you decide to start rais-
ing llamas?” I  am often asked that 
question and I have to say, it started 
with a kiss--a kiss from a llama that 
is. Twenty years ago, I was introduced 
to llamas at an Arabian horse event 
by a lovely chocolate brown llama 
who delighted in  kissing the guests. 
At the time, I vowed that someday I 
would own some of these interesting 
and elegant creatures and today we 
have 45 beautiful llamas roaming our 
pastures, along with several alpacas 
and a very sweet young camel. In 
addition to competing successfully 
with our llamas in the showring, we 
take them to nursing homes, schools 
and churches to let others enjoy the 
magic of a llama’s kiss. Our llamas 
are always on their best behavior, 
navigating wheelchairs, calmly rid-
ing in elevators and giving everyone 

Calypso Llama
Farm

Calypso Angel 
(LW Dundee X All My Love)

Prize-winning affectionate llamas for sale and at stud.
Many pure Bolivians-- also alpacas. 

John & Kim Peters

(815)722-6255
17875 S. Gougar Rd. 
Lockport, IL 60441

www.calypsollamas.com • Email: calypso64@juno.com

Calypso Llama Farm

a chance to touch their soft wool. We 
have made many wonderful friends 
through our involvement with llamas, 
and invite you to visit our farm and 

join the fun. 
For more information, phone:

(815)722-6255 or e-mail:
Calypso64@juno.com 

THE LLAMA BOOK 
OF THE YEAR IS 

NOW AVAILABLE!
Written by Susan Peterson

This book is perfect for new 
owners, “old” llama owners, or 
those who want to know about 
llamas. It starts at the  begin-
ning. What kind of halter do i 
buy? How do I transport them? 
My cria is a preemie! What  do 
I do now?

Crooked Creek Farm Llamas
Specializing in Bolivian Bloodlines

27867 207th St. • Easton, KS 66020-7171
(913) 651-3855 • www.birch.net/~susie/index.htm

a primer for old, new and

want-to-be llama owners
by Susan Peterson

There are chapters on grasses, grains, vaccinations, and 
worming, breeding, crias, grooming, showing, snake bites 
and much more!

Make your check or money order for $25.00 (that includes 
shipping) to Pine Grove Publishing Company, P.O. Box 
309, Pine Grove, CA 95665. Questions? Give them a call 
at (209) 296-8043 or e-mail at pgpubco@volcano.net
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I grew up on a small farm in Ohio. 
I remember my father would bring 
runts from the farrowing sows to 

the house. Mom would gently wrap 
them in a towel and pop them into the 
oven to be warmed.
Years later, I would visit my father, first 

from Colorado, then later from Wiscon-
sin. On each visit we would journey 
south into the Amish country near Bal-
tic, Ohio. There we would visit Fender’s 
Fish Hatchery and Llama Farm. While 
my father bought white amurs, large 
mouth bass, shellcrackers and bullfrog 
tadpoles, I would wander about the 
pastures and visit the llamas. In May 
of 1992, I bought my first llama there. 
Llama Adventures had begun!
My full time teaching position has put 

oats on the table and afforded me the 
luxury of finding my way slowly. I work 
to improve my breeding stock each gen-
eration through selective breeding within 
my means. The result has been healthy, 
beautiful animals that are confirmation-
ally sound and strong. I offer people the 
opportunity to experience llamas, wheth-
er they are perspective buyers, people 
stopping by to see a new cria or someone 
who wants to spend the day.
Llamas bring diversity to a farm opera-

tion. In parts of South America they are 
referred to as the “Silent Brother” be-
cause the people survive on them. They 
burn the dung for warmth. They eat the 
meat and use them as pack animals. The 
fiber is used to make warm clothing, 
blankets and rugs.

Llamas are intelligent, curious and ter-
ritorial by nature. Mature geldings have 
been used effectively as guard animals 
for sheep, alpacas and miniature horses. 
Llama Adventures has focused on rais-
ing breeding stock and producing fine fi-
ber. Last summer I did my first pack trip 
and I am signed up for a driving clinic 
this spring. Always something to learn!
For breeding stock, companion/4H 

animals, guard animals, packing/driv-
ing animals, fiber and a great adventure, 
consider llamas!
For more information from Llama Ad-

ventures, call (608) 588-2106 or email 
bbenusa@merr.com.
The next time you find yourselves Wis-

Llama Adventures
By: Edie Benusa

consin way, please come see us. Our lla-
mas love company!
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The Beginning
Professionally, I am a Developmental 

Therapist managing a program for children 
birth to three with special needs.  I have 
bred, trained and showed horses in addi-
tion to breeding and showing siamese cats. 
It was because of my love for animals that 
over the years I have combined my exper-
tise in these areas to provide animal- fa-
cilitated therapy as an alternative treatment 
modality to children with disabilities. In 
addition to horseback riding, I used goats, 
sheep, ferrets ducks, deer, and a kangaroo 
with preschool children to facilitate chil-
dren to acquire age appropriate develop-
mental milestones.  Adding a couple of 
llamas to this group of animals was to com-
plete my menagerie. Little did I know that I 
would fall in love with these creatures and 
go down a different path. Slowly, I found 
homes for most of my animals in order to 
focus primarily on breeding, showing and 
community involvement with my llamas.   
Breeding
When using llamas therapeutically with 

children, it was very critical for the animals 
to have good dispositions.  This remain a 

top goal in my breed-
ing program  My herd 
has remained small so 
that each llama born 
on my farm receives 
adequate socialization   
My llamas enjoy be-
ing with people! At the 
same time, I breed to 
the standard in order 
to produce llamas with 
excellent structure and 
beauty.  My llamas can 
be used for many pur-
poses.  They are used 
as guard and pack ani-
mals, sheered for their wool, shown, and 
used as  companion animals.  A special 
feature of my herd is the exceptional qual-
ity of the fiber “suri” on my llamas.  I have 
imported llamas from Canada not only to 
achieve this, but to bring in another gene 
pool to the llamas in the states.
Showing
Showing llamas has been an important 

component on my farm. This enables me 
to make connections with other breeders 

CARU LLAMAS

Caru Llamas
Silky and Suri  

6P That Girl
Missouri State Fair Grand Champion Heavy Wool Yearling 

Female • LFA 2003 Top 10 • ALSA Grand National Top 10
Celebrity World Futurity Top 5

Dayle Russell

1628 E Clark Trail • Herrin, Il  62948 
 618-942-4771 • caru@midwest.net

from all over the country.  My farm has 
many national winning llamas and we will 
continue to strive to produce the best.
Community Involvement
Providing a service to the community re-

mains an important goal. My llamas are 
used in fund raisers, education activities, 
nursing home visitations and soon in 4 H 
projects. Also, I have had troubled youths 
come to the farm to help with the llamas 
which as result, increased their self-esteem.

Green Acres Llama Farm

MARY SCHALLHORN
Rural Route 2
LaMoille, IL 61330

(815) 638-2495
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The Stevens family has been en-
joying raising and caring for 
Suri Alpacas and Llamas for 

over 25 years. They have one of the 
largest herds to choose from for qual-
ity and selection.  Their stock consists 
of Chilean, Peruvian and Bolivian Suri 
Alpacas and Llamas.  
They also have a great selection of 

guard Llamas to choose from. Their 
females are bred to full South Ameri-
can males. Alpacas and Llamas are a 
great family venture, for young and 
old alike. Breeding, show quality, 
guard and pet quality Alpacas and Lla-
mas for the entire family are available 

for sale. The Stevens also specialize in 
helping with first time Llama and Al-
pacas owners. They have many years 
of experience with selective breeding, 
offering customer support since 1979.
The Stevens attend many family-ori-

ented alpaca and llama events through-
out the country, including local and state 
fairs, alpaca farm open houses, auctions, 
and larger shows hosted by alpaca and 
llama organizations, the largest and most 
impressive being the annual Alpaca con-
ference and show presented by AOBA.
Stevens Llama Tique and Suri Alpacas 

also sell products made from alpaca and 
llama fiber as an additional home-based 

Stevens Llama Tique & Suri Alpacas
business venture. They offer a large line of 
Alpaca and Llama supplies and gifts. With 
no frills or gimmicks, they offer great mer-
chandise at down to earth prices.  You may 
choose from a very large selection of gifts 
such as teddy bears, dolls, books, jewelry, 
blankets, mittens and much more all related 
to Alpacas and Llamas. 
For information on fiber, sales, leasing, 

transportation, breeding services or any 
other questions, please give Judy and 
Loren Stevens a call at (507) 376-4230 
or Toll-Free Ordering: 1-800-4MY-
LAMA (469-5262). Visit our website at 
www.stevenstique.com
Email: llamatiq@rconnect.com

Peruvian Graycliff Jax
Beautiful Rare Silver Gray Suri Alpaca Male
Females Bred To Him & Offspring For Sale

Diablo, A Rare True Black Suri Alpaca Male
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With the steady, twenty-year 
growth of the alpaca breed-
ing industry in North Ameri-

ca, the demand for alpaca fiber and gar-
ments steadily grows, too. The unique 
qualities of alpaca fiber make it both 
luxurious and practical. 
Alpaca fiber is as soft as cashmere and 

stronger, warmer, and lighter than the 
finest sheep’s wool. Making it even more 
desirable, alpaca contains no lanolin, 
thus making it hypoallergenic. People, 
whose skin is extra-sensitive to sheep’s 
itchy and scratchy feel, often choose al-
paca fiber instead. Unlike wool, alpaca fi-
ber has unique scales on its shaft, making 
it lie down flat on each hair follicle. The 
itchy prickle, common to other natural fi-
bers, is avoided. This unique design also 
prevents the fleece from holding animal 
dander, a major contributor to allergic 
reactions. Alpaca fiber is also naturally 
flame retardant, water repellant, and tre-
mendously strong and resilient.
Two distinct alpaca breeds create two 

types of fiber. Huacaya (Wha-Ki’-ah) 
alpacas are fluffy, and grow soft, spongy 
fiber. Huacayas have a corrugated crimp 
that holds the finished yarn together. 
Once spun, this dense fleece makes a 

very soft, yet durable, strand. Huacaya fi-
ber is commonly used in knit and crochet 
applications, but can also be used to fash-
ion felt or quilt batting. The Suri (surrey) 
has the same body structure as the hua-
caya but its fleece grows as long, silky 
locks. Suri fiber is smooth, shiny, and has 
no crimp. Suri grows to great lengths, 
creating majestic waves, swirling about 
the alpaca’s body as it moves. When pro-
cessed, Suri is commonly used in fabric 
or woven applications, utilizing the weft 
and warp of a loom to hold the fibers in 
place. The most prominent Italian suits 
are crafted from suri alpaca fleece. 
Alpaca fiber is warm, soft, and one third 

the bulk of wool. The softness is a result 
of a fine fiber diameter, which can be mea-
sured on a micron scale. A human hair has 
a micron level of about 100 whereas al-
paca can range from sixteen microns, in 
the form of Royal Baby Alpaca, through 
the twenties, for Superfine Alpaca. Micron 
levels determine the nature of the finished 
products. Baby Alpaca and low micron 
fibers are used to create finished goods 
worn next to the skin, for a sublimely soft 
and luxurious feel. Higher micron fibers 
create finished goods too, but typically 
produce outerwear and apparel that can be 
layered. The benefits of warmth and du-
rability, however, remain. Course fibers, 
not suited for wear next to the body, have 
many applications. Course fibers can be 
felted, used as lining between other fab-
rics or can create the most exclusive rugs. 
“The uses of alpaca fiber are limitless!” 
Says Wini Labrecque, a long-standing fi-

ber artist and member of the Alpaca Own-
ers and Breeders Association’s (AOBA) 
Fiber Committee. 
In today’s marketplace, alpaca is used 

to create long-lasting fashions that are 
both useful and desirable. This year, 
at the Second Annual Fiber to Fashion 
Conference in Reno, Nevada alpaca en-
thusiasts discussed the many ways alpaca 
fleece can be enjoyed and profited from. 
The largest alpaca fashion show to date, 
which showcased a wide range of fash-
ions from casual to high couture, was a 
conference highlight. “It was wonderful 
seeing alpaca’s many uses. Every year, 
the products become more diverse,” says 
Kim DeVos, conference coordinator. 
“We showcased casual items, from light-
weight summer sweaters to rich embrac-
ing apparel for the coldest climates. We 
debuted everything from elegant dresses 
and evening wear to workplace attire for 
men and ladies, consisting of contempo-
rary pantsuits and blazers. Even outer-
wear and accessories were fashioned with 
style for every age. There was something 
for everyone, regardless of age, status, or 
profession. Alpaca knows no bounds!” 
Alpaca fashions are present in some of 

the most prominent stores and catalogs 
throughout the United States and else-
where around the world. Furthermore, its 
use by prominent designers is increasing, 
as those designers recognize the many 
positive attributes of alpaca. Wholesale 
distributors featured at AOBA’s Fiber to 
Fashion Conference provide convenient 
opportunity for retail buying agents to 
add the latest alpaca fashions to their 
store inventories. 
Alpacas were first imported into the 

United States in 1984. Since then, the al-
paca industry has grown steadily, on av-
erage 22% percent a year, this according 
to AOBA, the backbone of the alpaca in-
dustry. Current estimates total over 50,000 
registered alpacas and 3,800 alpaca own-
ers and breeders, who represent every 
state, including Alaska and Hawaii. 
The reasons to raise alpacas are plenty. 

People choose to raise alpacas because 
they are beautiful, intelligent animals. 
They are relatively easy to raise and 
require minimal acreage. They offer a 
rewarding lifestyle and business oppor-
tunity. More people, who already own 
livestock such as cattle and horses, are 
discovering and capitalizing on alpacas’ 
breadth of appeal. 
Alert and curious, adult alpacas stand at 

approximately 36 inches at the withers 

ALPACAS PRODUCE WORLD-CLASS, LUXURIOUS FIBER 

Note: The following is the second in-
stallment of a four-part series featuring 
alpacas. The first provided an overview 
of alpacas and the alpaca industry. The 
last two articles following this piece will 
concentrate on care/feed/nutrition and 
how to purchase an alpaca.

and generally weigh between 150 and 200 
pounds. They do not have horns, hooves, 
claws, or incisors. Social animals that seek 
companionship, alpacas communicate 
most commonly by humming. Neck pos-
turing, head tilt, and ear and tail position-
ing, are other communication methods. 
Unlike some other livestock, alpacas are 

not killed to be profitable. Alpacas are 
shorn every year. Most breeders shear in 
the spring, but in cooler climates, breed-
ers usually wait until summertime to shear 
their animals. Shorn with sharp, well-oiled, 
sheep’s clippers, alpacas can stand upright 
or can be laid down and stretched out. One 
shearing, typically ten to fifteen minutes 
per animal, produces approximately five 
to ten pounds of fiber. Variables such as 
age, genetics, environment, and nutrition 
all influence fiber production. 
After alpacas are shorn, there are sev-

eral options to process the fiber. Both the 
United States and Canada process alpaca 
fiber in small and medium-sized lots. One 
advantage of sending fiber to these mills is 
that when the yarn is returned, the specific 
product of a specific alpaca can easily be 
identified. This is a strong selling point in 
the cottage industry. An alternative to this 
is to send the alpaca fiber to a regional or 
national co-op, such as the Alpaca Fiber 

Cooperative of North America (AFCNA). 
Co-ops like AFCNA, pool fleeces and 
collectively manufacture sweaters, hats, 
scarves, gloves, socks, and other items for 
wholesale and retail distribution. 
Alpaca owners and breeders continue to 

develop and improve their herds. They 

genetically select the most productive ani-
mals to produce the best quality fiber. The 
best way to learn more about alpacas is to 
visit an alpaca farm or ranch. To find one 
near you, log onto: www.alpacainfo.com 
or call The Alpaca Owners and Breeders 
Association at: 1-800-213-9522. 
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With the steady, twenty-year 
growth of the alpaca breed-
ing industry in North Ameri-

ca, the demand for alpaca fiber and gar-
ments steadily grows, too. The unique 
qualities of alpaca fiber make it both 
luxurious and practical. 
Alpaca fiber is as soft as cashmere and 

stronger, warmer, and lighter than the 
finest sheep’s wool. Making it even more 
desirable, alpaca contains no lanolin, 
thus making it hypoallergenic. People, 
whose skin is extra-sensitive to sheep’s 
itchy and scratchy feel, often choose al-
paca fiber instead. Unlike wool, alpaca fi-
ber has unique scales on its shaft, making 
it lie down flat on each hair follicle. The 
itchy prickle, common to other natural fi-
bers, is avoided. This unique design also 
prevents the fleece from holding animal 
dander, a major contributor to allergic 
reactions. Alpaca fiber is also naturally 
flame retardant, water repellant, and tre-
mendously strong and resilient.
Two distinct alpaca breeds create two 

types of fiber. Huacaya (Wha-Ki’-ah) 
alpacas are fluffy, and grow soft, spongy 
fiber. Huacayas have a corrugated crimp 
that holds the finished yarn together. 
Once spun, this dense fleece makes a 

very soft, yet durable, strand. Huacaya fi-
ber is commonly used in knit and crochet 
applications, but can also be used to fash-
ion felt or quilt batting. The Suri (surrey) 
has the same body structure as the hua-
caya but its fleece grows as long, silky 
locks. Suri fiber is smooth, shiny, and has 
no crimp. Suri grows to great lengths, 
creating majestic waves, swirling about 
the alpaca’s body as it moves. When pro-
cessed, Suri is commonly used in fabric 
or woven applications, utilizing the weft 
and warp of a loom to hold the fibers in 
place. The most prominent Italian suits 
are crafted from suri alpaca fleece. 
Alpaca fiber is warm, soft, and one third 

the bulk of wool. The softness is a result 
of a fine fiber diameter, which can be mea-
sured on a micron scale. A human hair has 
a micron level of about 100 whereas al-
paca can range from sixteen microns, in 
the form of Royal Baby Alpaca, through 
the twenties, for Superfine Alpaca. Micron 
levels determine the nature of the finished 
products. Baby Alpaca and low micron 
fibers are used to create finished goods 
worn next to the skin, for a sublimely soft 
and luxurious feel. Higher micron fibers 
create finished goods too, but typically 
produce outerwear and apparel that can be 
layered. The benefits of warmth and du-
rability, however, remain. Course fibers, 
not suited for wear next to the body, have 
many applications. Course fibers can be 
felted, used as lining between other fab-
rics or can create the most exclusive rugs. 
“The uses of alpaca fiber are limitless!” 
Says Wini Labrecque, a long-standing fi-

ber artist and member of the Alpaca Own-
ers and Breeders Association’s (AOBA) 
Fiber Committee. 
In today’s marketplace, alpaca is used 

to create long-lasting fashions that are 
both useful and desirable. This year, 
at the Second Annual Fiber to Fashion 
Conference in Reno, Nevada alpaca en-
thusiasts discussed the many ways alpaca 
fleece can be enjoyed and profited from. 
The largest alpaca fashion show to date, 
which showcased a wide range of fash-
ions from casual to high couture, was a 
conference highlight. “It was wonderful 
seeing alpaca’s many uses. Every year, 
the products become more diverse,” says 
Kim DeVos, conference coordinator. 
“We showcased casual items, from light-
weight summer sweaters to rich embrac-
ing apparel for the coldest climates. We 
debuted everything from elegant dresses 
and evening wear to workplace attire for 
men and ladies, consisting of contempo-
rary pantsuits and blazers. Even outer-
wear and accessories were fashioned with 
style for every age. There was something 
for everyone, regardless of age, status, or 
profession. Alpaca knows no bounds!” 
Alpaca fashions are present in some of 

the most prominent stores and catalogs 
throughout the United States and else-
where around the world. Furthermore, its 
use by prominent designers is increasing, 
as those designers recognize the many 
positive attributes of alpaca. Wholesale 
distributors featured at AOBA’s Fiber to 
Fashion Conference provide convenient 
opportunity for retail buying agents to 
add the latest alpaca fashions to their 
store inventories. 
Alpacas were first imported into the 

United States in 1984. Since then, the al-
paca industry has grown steadily, on av-
erage 22% percent a year, this according 
to AOBA, the backbone of the alpaca in-
dustry. Current estimates total over 50,000 
registered alpacas and 3,800 alpaca own-
ers and breeders, who represent every 
state, including Alaska and Hawaii. 
The reasons to raise alpacas are plenty. 

People choose to raise alpacas because 
they are beautiful, intelligent animals. 
They are relatively easy to raise and 
require minimal acreage. They offer a 
rewarding lifestyle and business oppor-
tunity. More people, who already own 
livestock such as cattle and horses, are 
discovering and capitalizing on alpacas’ 
breadth of appeal. 
Alert and curious, adult alpacas stand at 

approximately 36 inches at the withers 

ALPACAS PRODUCE WORLD-CLASS, LUXURIOUS FIBER 

Note: The following is the second in-
stallment of a four-part series featuring 
alpacas. The first provided an overview 
of alpacas and the alpaca industry. The 
last two articles following this piece will 
concentrate on care/feed/nutrition and 
how to purchase an alpaca.

and generally weigh between 150 and 200 
pounds. They do not have horns, hooves, 
claws, or incisors. Social animals that seek 
companionship, alpacas communicate 
most commonly by humming. Neck pos-
turing, head tilt, and ear and tail position-
ing, are other communication methods. 
Unlike some other livestock, alpacas are 

not killed to be profitable. Alpacas are 
shorn every year. Most breeders shear in 
the spring, but in cooler climates, breed-
ers usually wait until summertime to shear 
their animals. Shorn with sharp, well-oiled, 
sheep’s clippers, alpacas can stand upright 
or can be laid down and stretched out. One 
shearing, typically ten to fifteen minutes 
per animal, produces approximately five 
to ten pounds of fiber. Variables such as 
age, genetics, environment, and nutrition 
all influence fiber production. 
After alpacas are shorn, there are sev-

eral options to process the fiber. Both the 
United States and Canada process alpaca 
fiber in small and medium-sized lots. One 
advantage of sending fiber to these mills is 
that when the yarn is returned, the specific 
product of a specific alpaca can easily be 
identified. This is a strong selling point in 
the cottage industry. An alternative to this 
is to send the alpaca fiber to a regional or 
national co-op, such as the Alpaca Fiber 

Cooperative of North America (AFCNA). 
Co-ops like AFCNA, pool fleeces and 
collectively manufacture sweaters, hats, 
scarves, gloves, socks, and other items for 
wholesale and retail distribution. 
Alpaca owners and breeders continue to 

develop and improve their herds. They 

genetically select the most productive ani-
mals to produce the best quality fiber. The 
best way to learn more about alpacas is to 
visit an alpaca farm or ranch. To find one 
near you, log onto: www.alpacainfo.com 
or call The Alpaca Owners and Breeders 
Association at: 1-800-213-9522. 
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“Where you’ll find Alpacas with Wings”.  
The Wings, Ron, Judy, David (Cooper) and 
Jeff, live on a 33 acre farm in the Magic 
Capital of the World – Colon, Michigan, 
located in southwest Michigan. 
Our Alpaca beginnings started in the sum-

mer of 2000; we had been looking to start 
a new business, one that we could operate 
as a family. Ron, having a background of 
management and sales in the RV and Cargo 
Trailer industry for 35 years, and Judy hav-
ing 27 years as a licensed cosmetologist 
with 15 of those years as a successful busi-
ness owner. Unfortunately “the guys” Ron, 
David and Jeff, did not view the beauty 
shop as a viable family business.
Hence, the search began with Judy read-

ing an article about Alpacas’ as a new 
addition to the fiber livestock industry in 
North America, an alternative “huggable” 
investment, (as we are all aware, 2000 was 
not a year of flourishing and least of all 
huggable investments). The advantages 
of owning and breeding these beautiful 
animals were astounding. Now all she 
had to do was convince Ron, who was not 
impressed, until seeing Jack Hanna with 
Alpacas’ early one Saturday morning on 
television. It was that day that we went to 
visit our first Alpaca farm. With the ad-
vice of those breeders, we continued to 
investigate and learn as much as we could 
about Alpacas. We visited several farms, 
attended shows, seminars and even took 
in a Fiber Festival. We were convinced!
 In April of 2002, we started planning for 

our barn and pastures. By May we had 
made our first purchase of four carefully se-
lected Suri Alpacas, two bred females and 
two yearling males. By September, our barn 
and pastures were finished and our animals 
were ready to come home! The last week of 
September was our first show, where one of 
our yearling males took a “Blue Ribbon”. 
It was two days after that show that Judy 
was diagnosed with inflammatory breast 
cancer. The following year would be all we 
needed to know that we had in fact made 
a sound investment in the Alpaca industry. 
Through chemo, surgery, the loss of Ron’s 
mother, the birth of our first cria, the un-
fortunate loss of our second cria, radiation 
treatments, and the high school graduation 
of our son David, it was our first year in the 

alpaca business.
As of April 2004, the value of our initial 

investment of the first four animals we 
purchased, has “DOUBLED”. We now 
own nine alpacas with one more cria due 
in July.  We couldn’t be happier or more 
satisfied. We all participate in caring for 
the animals, from grooming and showing 
to vet care and scooping the “poop”. It is 
definitely the business for us!  Judy has a 
clean bill of health; Ron is still working 
and managing the farm with the help of 
his no.1 assistant farm manager, Jeff, and 
David is completing his first year of col-
lege for (Alpaca) business management.
If you’re ever passing through the Magic 

Capitol, stop by Wing Hill to see the magic 
of the Alpacas with the Wings.

Ron, Judy, David (Cooper) and Jeff Wing
55748 Blossom Road • P.O. Box 806

Colon, MI 49040
Ph / Fax 269-432-2460 • E-mail: winghill@core.com

WING HILL ALPACA RANCH
“Where you will find Alpacas with Wings”

“Come see and experience the sheer pleasure of owning and breeding Alpacas!”
We are home to Jr. Herdsires, Pilgram Jax, a Blue Ribbon offspring of “Lethal Weapon”,
and Jackson Brown, a beautiful and rare gold colored Accoyo offspring of “Accoyo Jackpot”

Call for a Ranch Visit Today!!!

Wing Hill Alpaca Ranch
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Dung Cleanup:  Twice daily 
dung cleanup was easy with 
the two pregnant females we 

originally purchased.  Eight years later, 
our herd has grown to 21 alpacas.  We 
are very glad we’ve maintained the 
twice-daily regimen.
• Barns stay cleaner, dryer and allow 

more room for the alpacas to cush with-
out lying in dung.
• Pasture dung areas don’t expand as 

rapidly as they otherwise would.
• Composting the dung with waste hay 

and bedding reduces the volume and helps 
diminish the minor dung odor.
• Composting is done in a circle of 

2”x4” woven wire 4’ high fence with 
support posts.
• Frequent cleanup minimizes 

flies (and I’m sure, disease), 
and the compost piles make an 
excellent location to place solar 
fly traps.
Visitors and customers routine-

ly comment on the cleanliness of 
our farm and animals.
With alpacas being so meticu-

lous in their placement of dung, I 
don’t confuse them by spreading 
it all over their active pastures.  
I only spread the composted 
dung in Fall on outer pastures 
that won’t be grazed for 4 months or so.  
I then bush hog these areas to break it 
down further.

Though not the most glamorous part of 
“the Alpaca lifestyle”, I think that fre-
quent dung cleanup is an important part 
of pest control, keeping our herd healthy 
and clean, and our farm neat and attrac-
tive.

Separation Lanes:  When we began 
laying out pastures, pens and barns, it 
occurred to me that “lanes” would be 

Two Problem Prevention Subjects in Alpaca Breeding
By: James B. Hunstiger • JS Farm, Clinton OH

very helpful in moving animals from 
one area to another, while minimizing 
disturbance to other animals, and would 
require less people to move animals.
An unexpected, but very welcome, 

benefit was a reduction in fence climb-
ing and fighting among the 
males.  Also, the females do not 
tend to exhibit invitational be-
haviors when they are not shar-
ing a common fence.
Lastly, the “lanes” make addi-

tional “safe zones” in the event 
a gate is not properly latched (it 
has happened), preventing un-
wanted pregnancies.
In the next few years, my wife 

and I will be retiring from our 
full-time day jobs and will be 
able to devote full time to what 
we enjoy most…our alpacas.  

The benefits of raising these wonderful 
animals have far exceeded our expecta-
tions.
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Owned and operated by Frank and 
Jody Hezoucky, Lana Bella Al-
paca Farm, formally located on 

five acres in Hudson, Ohio has recently 
moved to Carrollton, Ohio. Both Frank 
and Jody grew up owning and raising 
farm animals, including cows, goats and 
chickens for Frank, and horses for Jody, 
so it was only a question of what type 
of livestock to invest in. They chose to 
purchase alpacas with the goal of selling 
quality offspring as a small family busi-
ness that they could enjoy while working 
full time and still have time to enjoy other 
activities with their two young boys. The 
family set out in search of such an animal 
during the summer of 1997, county fair 
season. Through these fairs, the Hezouck-
ys learned about alpacas and decided they 
still needed to know more about the ani-
mal. Trips to local breeders, the Internet 
and AOBA provided them with as much 
alpaca information as they needed. 
Like most people first exposed to the idea 

of raising alpacas, sticker shock soon set 
in. With a new house payment, car pay-
ments and two kids in day care, many 
people would have given up on the idea of 
investing in anything, let alone an alpaca 
farm. But Frank and Jody did not give up. 
Because of the tax advantages owning al-
pacas offers, it was simple for them to take 
out a second mortgage interest only loan 
on their house to invest in two bred female 
alpacas. Getting started as alpaca breeders 
was easier then they ever imagined. With 
the type of loan that they obtained, it was 
just like buying a new car, except they 
could depreciate the alpacas and deduct 
the interest they paid on the loan along 

with all the other expenses associated with 
the farm at tax time each year.  
After only 18 months, the Hezouckys 

sold one offspring of one of the two 
original females and still retained three 
for breeding. The family needed to sell 
only one more offspring to recoup their 
initial investment. 
According to Jody, improving the qual-

ity in the offspring of the investment 
happens one generation at a time. Part of 
the fun of raising alpacas is the breeding 
choices you make that will improve the 
next generation’s cria. You have your 
investment right outside your window 
where you can watch and see it grow, 
she says. 
In the fall of 1999, Peruvian LB Reming-

ton, at nine months old, was added to their 
herd as the future herd sire. At the 2000 
AOBA National Conference and Show, 
Remington was awarded Grand Champi-
on for Age and Color. The Hezouckys re-
alized Peruvian Remington was growing 
into an outstanding herd sire and turned 
out to be just what the family was look-
ing for in its goal of breeding top quality 
alpacas. This was the first big alpaca show 
the Hezouckys attended as a family.
After attending the AOBA National 

conference in 2000, Frank and Jody re-
ally began to realize that they were in the 
right direction in their breeding program 
and that you didn’t need a lot of land or 
a big herd of alpacas to be successful. 
Frank and Jody enjoy attending the 

area alpaca shows and events. Not only 
is it a fun family activity, but it is also 
an economical way for them to network 
with other alpaca breeders and showcase 

Lana Bella Alpaca Farm 

Frank and Jody Hezoucky
7256 Kensington Rd.

Carrollton, Ohio 44615
Phone 330-627-6000 • Toll Free 330-232-LANA

Web Site www.4alpaca.com • e-mail info@4alpaca.com

their offspring to potential investors. 
After the long winter, the Hezouckys are 

looking forward to the spring show season. 
They only own eight alpacas, four breeding 
females and four males, including one pet 
quality companion male. They choose to 
take three males to the shows: Remington 
their future herd sire, LB Peruvian Castano 
Bay and LB Copper Moon, their only 2 cria 
born on their farm in 2000. These Alpacas 
have all competed very well against farms 
that have had several hundred alpacas to 
choose from. Frank and Jody both agree 
that competing in such shows and events 
has been a beneficial learning experience 
for their farm. You learn what other breed-
ers have to offer while promoting your 
own farm and you know you are part of a 
growing industry that has so much poten-
tial and many people are working together 
to help it grow.
 As a visitor to Lana Bella Alpaca Farm, 

you will find a normal hard working family 
of four that have chosen to raise and sell 
alpacas. You will see only quality alpacas 
for sell including females bred to one of 
the top future herd sires in the country, 
Cperuvian LB Remington, who in his one 
year show campaign has eight blue ribbons 
and five Championships at shows such a 
AOBA, MAPACA, PAOBA, and Triple 
Crown. Lana Bella Alpaca Farm has a 
sound-breeding program, with quality and 
uniqueness in every cria that is born. 
Alpacas make the perfect small farm 

investment animal and Lana Bella Al-
paca Farm is a prime example of how 
with only a few quality alpacas, breed-
ers can turn that small farm into big op-
portunities and rewards. 
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The beautiful state of Kansas 
has for many years experi-
enced and profited from vari-

ous golden advantages. The many va-
rieties of sunflowers, the state flower, 
can be viewed growing wild along 
roadways or from cultivated fields 
of flowering gold. Beautiful sunrises 
and sunsets are one of the state’s not-
ed natural features that attract tourist 
from far and near. The golden fields 
of grain are often sang about in songs 
and spoken of by local citizens and 
strangers alike. Originally the Kansas 
wheat seed came from foreign coun-
tries, but now it contributes to Kansas’ 
prominence and notability around the 
world. These many grain fields have 
been the lifelines for many farmers 
and merchants throughout Kansas’ 
history.
There is a new gold on the horizon 

for Kansans to experience. It is that 
of the alpaca with its fine, lustrous 
fleece and quiet, sweet personality, 
which adds to the golden financial 
and psychological rewards. Keith 
and Betty Thomas of the KT Alpaca 
Ranch, nestled at the foot of the 
Kansas Flint hills near Leon, have 
learned first hand the joy and finan-
cial rewards of raising alpacas.
The Thomas’ have operated a suc-

cessful Cow Calf operation for the 
past twenty years. In order to gain the 
highest return for their small farm, 

they realized that 
it was necessary 
to diversify their 
operation. Octo-
ber 2001 an article 
appeared in the 
American Small 
Farm magazine, 
which set them on 
their love journey 
with alpacas. They 
made their initial 
purchase of five 
females from Anne 
and Winston Riley 
of Ozark Alpaca’s 
and have been blessed with exciting 
returns. Because their foundation 
herd animals have the correct pheno-
typical look and high quality fleece, 
they have been very successful in the 
show ring. 
Because the alpaca is a safe ani-

mal, our three granddaughters, Dion, 
JoLynn, and Kaley, have been able to 
enjoy the animals, too. “We do not 
have to be afraid that they will be 
stepped on and injured because the 
alpaca foot is a soft pad”. Each of the 
girls has an animal that they can hal-
ter, lead, and walk in the show ring. 
Keith told us that one of the things 

that makes investing in the alpaca so 
attractive is all the tax advantages. 
For example, IRS code section 179 
allows tax incentives for the initial 

EXPERIENCE THE JOY OF THE NEW KANSAS GOLD!

purchase of alpacas. The Job Creation 
and Worker Assistance Act also pro-
vides depreciation’s on alpacas pur-
chased between 2002 and 2004. Talk 
to your tax advisor for more informa-
tion. Because the alpaca is identified 
as a livestock, any purchases made 
for the protection, benefit, and care, 
of the animal can also be used as tax 
savings by its owner. 
Stop by and visit Keith and Betty 

at their ranch near Leon and learn 
more about their farm set-up, breed-
ing programs, and care for their al-
pacas. Experience the beauty of the 
fiber by caressing the alpaca rovings 
and processed yards that are avail-
able for purchase. You can contact 
them by email at ktranch@aol.com 
or phone (316) 742-9911.

Alli Rosado at 2 weeks
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Located in southwestern Min-
nesota, Rich-Nes Alpacas is 
owned and operated by Rich 

and Agnes Wildt. Alpacas has been their 
passion since 1985. 
A friend of Rich’s went to an Arabian 

Horse Show in Phoenix, Arizona in 
February of 1985.  While visiting at the 
show, a guy said his brother was getting 
out of llamas and getting into alpacas 
because of a better return on investment.  
When he came home from Arizona, he 
told Rich about the conversation.  About 
a month later, he brought it up again and 
Rich said, “Let’s get on the road”.  That 
is how  Rich and Agnes got started in 
the alpacas.  
At that time, there were three importers; 

one from Indiana, one from Ohio and the 
last one from California.  On that trip, 
they saw all the alpacas in Ohio and Indi-
ana and ended up buying six females and 
one male.  In a couple of years, Agnes 
and Rich ended up on their own not sell-
ing any and started building their herd.  
After about seven years of building up 
their herd, they started selling breeding 
stock and at the present time, have ap-
proximately 300 head on hand.
The first imports from this country 

originated from Chile.  After standing 
a quarantine of 60 days in that country, 
they were flown to the Harry S. Truman 
quarantine station off the Florida Keys.  

These animals travel very easy.  One can 
haul them in trailers, pickups, vans and 
small airplanes.  They always lie down 
while traveling.  All of their animals are 
halter-broke.
Following are some of the charac-

teristics of alpacas. They are induced 
ovulators and can be bred at any time 
of the year.  After a gestation period of 
11.5 months, a little baby called a cria is 
born.  A few animals have gone over a 
year in gestation.  At the time of birth, 
a little cria will average between 15 and 
17 pounds. Ninety percent of the babies 
are born between 9 and 11 in the morn-
ing, with a few born before 8 AM and 
a few born between noon and 1:00 PM.  
Alpacas will put their manure all in one 
place, whether it is in the barn or pasture.  
Their average lifespan is 17 to 21 years.  
The oldest alpaca on the Rich-Nes ranch 
is 19 years old and is pregnant, due in 
April of 2004.  The average weight of 
the adult is 150 to 160 pounds.   The al-
pacas are all blood-typed for parentage 
and they are all registered.
The nice thing about the alpaca is their 

fiber.  The first years, Rich and Agnes 
sold only raw fleece and roving.  The 
next step was to get some yarn made.  
One thing led to another, and after they 
purchased their first knitting machine, 
they ended up with seven knitting ma-
chines working for them.  There are 22 

natural colors of alpaca fiber, and Agnes 
and her daughter-in-law knit anything 
from baby mittens to adult sweaters. 
The animals are sheared once a year, 

and during the process of shearing, the 
coarse fiber goes into a separate bag and 
out of that, comforters are made.  They 
offer many other finished products that 
have been made from the fine fiber of 
their alpacas such as teddy bears, baby 
afghans and more.
The alpacas raised on the Rich-Nes 

Ranch are very friendly and are taken to 
local nursing homes, to home of handi-
capped adults and kids and school kids. 
The ranch is on the tourism route for the 
county, and as a result, they have a fair 
amount of bus tours that stop every year.  
Also, a large amount of traffic stops 
along the highway. Visitors are always 
welcome. 
As you can see, the alpacas are very easy 

to take care of, are docile and a friendly 
animal to have as a business or to semi-
retire with.  A member of the Alpaca 
Owners and Breeders Association, Rich-
Nes offers free support services to fellow 
alpaca lovers such as breeding, sales, 
boarding, and vet and tax consulting.  
For more information, or to make a 

purchase, please phone Rich or Agnes at 
(507)249-3631. 
E-mail: wildt@richnes.com
Website:www.richnes.com

Largest Herd in the Midwest

Over 300 Alpacas

Bolivians, Chileans and Peruvians

Full Support Services

Raising Alpacas since 1985

Fiber, Yarn and Finished Products

Visitors Welcome

Richard and Agnes Wildt
26795 State Hwy. 67
Morgan, MN 56266

(507) 249-3631
e-mail: wildt@richnes.com

www.richnes.com

RICH-NES ALPACAS
Raise Alpacas For A Better Return On Investment
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While Simply Alpacas was 
officially begun in 1999, 
I have been involved in 

camelids since 1988 when a friend 
and I bought our first llamas. Over 
the ensuing years, homes were sold, 
a farm was purchased and I switched 
my loyalties from llamas to alpacas.
It’s been an interesting journey. I 

now have 12 alpacas with three cria 
(baby alpacas) due this summer.  
My friend Suzie, Appealing Llamas 
and Suri Alpacas, has 27 llamas 
and 2 Suri alpaca. It didn’t take us 
long to realize our joint venture is 
driven as much by necessity as it is 
by friendship.  There’s no way each 
of us could keep a farm running on 
our own. We both have full time jobs 
with an hour commute each way. 
Farm chores are done twice a day and after taking care of 
our house pets we try to find time to catch up on email and 
industry news. Weekends are spent on more time consum-
ing outside tasks, the ever dreaded housework or chasing 
into town to run errands.  Wonderful neighbors have been 
a blessing. We’re fortunate to have several barns and silos 
on the property which we use to barter storage for farm 
work that requires machinery we don’t have and can’t af-
ford.  This barter system has allowed us to put up fence 
posts, plow and seed pastures spread manure and do minor 
repairs that we don’t have the know-how or the strength 
to do.
Is our story a typical one?  I don’t know.  There are plenty 

of stories in magazines about people who either retire or 
sell their businesses and go into alpacas with the financial 
means to get properly set up.  Within a few years they are 
earning a living. I  have to believe there are many more 
people who, like us, have done the research, start out small 
and are working hard to build a business that will eventu-
ally become self-sustaining.  
Words of advise?  Read everything you can about alpacas 

and their requirements, find a good vet, visit several farms 
and attend shows before you buy and don’t discount the 
smaller farms. Would I do it again?  Being there when a 
baby is born, watching the alpacas pronk around the pas-
ture at sunset – you bet!

Simply
Alpacas
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Nearly 15 years ago, Julie Ann 
Jarvinen and Bill Hedberg 
recognized alpacas as al-

ternative livestock with great poten-
tial.  The opportunity to apply skills 
and experience acquired from raising 
dairy cattle and horses also attracted 
them to the fledgling alpaca industry. 
Now Bill’s 26-acre Iowa farm, for-
merly used for raising hogs, is home 
to approximately 140 prize-winning 
registered suri and huacaya alpacas 
plus 14 llamas. After choosing foun-
dation stock with sound conformation, 
they have employed a selective breed-
ing program designed to achieve early 
maturity and to improve fiber quality 
and quantity without compromising 
conformational excellence.  
Today the alpacas of Pine Forty Farms 

provide supplemental income for these 
busy veterinary professionals through 
sales of breeding stock across the US.  
Fiber from their alpacas is harvested 
every spring and pooled with fiber 
contributed by other members of The 
Alpaca Fiber Cooperative of North 
America (www.americasalpaca.com) 
for transformation into sumptuous yarns 
and garments.  Just as demand for pork 
products drives the hog industry, cre-
ation of strong worldwide demand for 
alpaca fiber products is essential to sus-
tained growth of the alpaca industry. To 

help develop this demand, Bill and Julie 
have further diversified their alpaca op-
eration by becoming the exclusive US 
distributors of 100% alpaca knitwear 
wonderfully handcrafted in Bolivia by 
Waliki (www.Waliki.com). 
As progressive breeders, Bill and Ju-

lie realize that continuing success of 
the alpaca industry will also require 
ongoing genetic improvement of the 
alpaca as well as increased production 
efficiency. Both goals can be achieved 
through application of many manage-

Pine Forty Farms
QUALITY SURI AND HUACAYA ALPACAS

RAISING BETTER ALPACAS – ONE GENERATION AT A TIME

Julie Ann Jarvinen, PhD, DVM
3717 Ross Road

Ames, Iowa 50014

515-292-3829
Fax: 641-456-2710

William Hedberg, DVM
979 Nettle Avenue

Hampton, Iowa 50441

641-456-2779
E-mail: spitdoc@iowaconnect.com

Pine Forty Farms
Raising better alpacas one generation at a time

ment practices and principles already 
established in traditional livestock 
industries. They encourage other ex-
perienced livestock producers to enter 
the alpaca industry where they can 
capitalize on their personal expertise 
and help take alpaca production to the 
next level. For more information on 
Pine Forty Farms alpacas or Waliki 
products, please contact Bill at 641- 
456-2779 or Julie at 515-292-3829 or 
visit our web site at www.alpacana-
tion.com/pinefortyfarms.asp.



Western Farm, Ranch & Dairy                                                                                              Heartland • 39

I was raised in the suburbs with pet cats 
and dogs; this was my only exposure 
to animals as a child.  I then began my 

career in accounting. I spent 15 years doing 
this type of work.  The last position I had 
was the comptroller of our 48 state trucking 
company.  I was ready for a change.
My husband was at the Ford dealership 

waiting for the them to open when a man 
approached him with questions about the 
Ford diesel trucks performance.  Neil an-
swered his questions and then ask one of 
the man.  He noticed the guy was pulling 
a very nice horse trailer with an air con-
ditioning unit.  Neil ask what was being 
hauled and was shown his first Alpaca.  
He received a brochure about the ani-
mals and brought this to the office for me 
to look at.  Once I read the brochure and 
saw the pictures of the Alpacas, I wanted 
to see them up close.  We went to the Al-
paca farm and looked at the many avail-
able Alpacas.  There was one little male, 
he was 9 months old; that I decided was 
going to be ours.  We thanked the owner 
and told him we would be in touch.  We 
immediately started searching for the right 

property.  This process took us from Penn-
sylvania to our ranch in Colorado.  We 
contacted the Alpaca owner and made an 
appointment to return to his farm.  While 
we were there we bought the little male I 
liked so much plus 3 females and another 
male.  We were now on our way to begin-
ning our new adventure.  Neil went to 
Minnesota and bought a feather-lite trailer 
and came home to pick-up our little ones.  
I say our little ones because we purchased 
all juveniles.  He took them to Colorado 
to our ranch and began setting up the area.  
We then found a buyer for our trucking 
company and headed west, this was in 
1991.  I have been caring for and learn-
ing about these fantastic creatures to date.  
You continue to learn new things all the 
time no matter how long you work with 
the Alpacas.
I liked my Alpacas because after the rush 

of the main stream life style, I now had 
time to enjoy life and the serenity of life 
with the Alpacas.  I did not show my Al-
pacas for many years, but finally I started 
showing them in 2002.  I have enjoyed ev-
ery show I attended and when the Alpaca 

wins a ribbon, I become so excited.  I have 
many ribbons already and just starting my 
3rd season of shows.  I do my own shear-
ing and then have the fleece processed 
commercially.  I am learning to make 
many wonderful items from their fleece.  
I have attended a class for hat felting and 
plan to attend more classes.  From the 
knowledge I have gained, I now can felt 
a hat, make a quilt, and pillows. I am even 
learning to crotchet.
I have been happier raising my Alpacas 

in the Mountains of Colorado then I 
would have every thought possible after 
working in the public most of my life.

3 Hawk Ranch Alpacas

HOME OF 3 HAWK SIR KNIGHT, 3 HAWK SOCKS,
SA MAGELLAN AND KLEIN NT840 TBS

OUR 4 MAIN SIRES CONTRIBUTE GOOD GENETICS 
FROM CHILEAN, BOLIVIAN, AND PERUVIAN LINES 

IF BLACK IS YOUR COLOR, WE HAVE 7 BLACK 
JUVENILES WITH PERUVIAN GENETICS. WE 
OFFER A WIDE VARIETY OF COLORS, GOOD 
GENETICS, AND WE BREED FOR QUALITY. 

RANCH VISITS WELCOME, PLEASE CALL AND 
MAKE AN APPOINTMENT.

 2720 Stove Prairie Rd.
Bellvue, CO 80512-68047

Phone: 970-498-0729
Web site: www.alpacanation.com/threehawkranch.asp

E-mail: threehawkalpacas@aol.com



40 • Heartland                                                                                             www.ritzfamilypublishing.com

We shear alpacas every 
spring. Woodland Mead-
ows Alpacas will shear 45 

this time. At an average of about 5 to 
6 pounds each, that’s 180 pounds of 
fiber that is stuffed into bags to await 
processing! Each year has presented 
the same problem – what will I do with 
all of that fiber?
I joined AFCNA in the very beginning 

(1997). I dutifully sent them my mea-
ger clip and because I knew absolutely 
nothing about cleaning and skirting, 
almost half of my clip was returned to 
me at my expense. It just sat there, for 
years! Since then I have not sent fiber 
to the coop. The reason for my lack 
of participation is simple: I just don’t 
have (or take) the time to skirt it. It is 
a big job and frankly, I have been very 
intimidated. 
About a year ago I decided to do something that will 

change all of this. I decided to design, knit and felt 100% 
alpaca products to sell. I already owned one single bed 
knitting machine. One of the garments I will be making 
requires double knitting, so I have purchased two Passap 
double bed machines. They are computerized and can be 
programmed to run unassisted. 
Designing alpaca, especially knitted alpaca, can be chal-

lenging. Alpaca is a very fine, soft fleece and does not 
have much body. Coming up with designs that allow the 
finished garment to hang well and flatter the figure is my 
greatest goal. The absence of body is one of the primary 
reasons alpaca is blended with other fibers. At this time, I 
plan to use natural colors, with no dyes. 

So, I will use my alpaca’s fiber and will send it to be spun 
into yarn at a U.S. mill. My adult children have requested 
that I make sweaters and skirts that they will be proud to 
wear. With that in mind, I have begun the design process. 
Finished products will sell on my website, at shows, and to 
others for resale on their websites or at shows. 
My plans also include felting the less desirable fiber, such 

as the leg and neck, to make vests, hats, totes, fabric and 
whatever else I can come up with. This way, there will be 
no wasted fiber. I just hate to waste something as valuable 
as alpaca fiber. 
Check out my website, www.woodlandmeadows.com 

and click on Country Store to see how the business is 
growing.

What To Do With All Of That Fiber!
By Sheri Hewitt
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Alpacas Facts

What is an Alpaca? Al-
pacas are members of 
the South American 

Camelid Family. This family is 
comprised of the vicuna, guanco, 
llama and alpaca. Unlike the lla-
mas, which were primarily used 
as pack animals in South America, 
alpacas were raised for their cash-
mere-like fiber, once reserved for 
Incan royalty. They have been do-
mesticated for over 5,000 years Al-
pacas and Llamas are native to the 
Andean Mountain Range of South 
America are primarily found (in 
order of increasing numbers) in 
Bolivia, Chile and Peru. In South 
America, alpacas and llamas are 
used for their meat, fiber, and lla-
mas for their ability to pack. While 
there are just 3 million alpacas 
in South America, there are only 
about 55,000 in the United States. 
There are alpacas Down Under in 
Australia and New Zealand as well. 
Alpacas are often raised as an al-
ternative to sheep farming.
There are two types of alpacas, 

both of which are represented in 
the United States, the Suri and the 
Huacayas. The Huacayas fiber has a 
wavy or crimped appearance while 

the Suri alpaca’s fiber does not. The 
Huacayas characteristics enhance 
its use in spinning.
Alpaca diet and care. Alpacas are 

grazers and like cattle, they chew 
their cud. They have a split upper 
lip, which prevents them from dam-
aging the vegetation’s roots. They 
require good quality hay (primarily 
grasses) and are supplemented with 
grain and mineral mixes to meet 
their proper nutritional require-
ments.
Like llamas, they have communal 

dung piles that is they defecate in 
fixed areas and avoid grazing these 
areas thus keep parasite infestation 
low. They are on strict deworming 
programs and require annual boost-
ers of certain vaccinations.
Factoids
Alpacas average lifespan ranges 

15-25 years.
Alpacas average height is 36 inch-

es at their shoulders.
Alpacas weigh on the average 100-

180 pounds (1/2 to 1/3 the size of 
a llamas)
Their average gestation is 335 days 

(11 ½  months) but can range from 
320-376 days.
Alpacas have single births, twins 

are very rare.
The average weigh of a newborn 

alpaca is 15-19 pounds. Babies 
stand and begin nursing within 30 
minutes after delivery.
Alpacas come in 22 natural colors 

with varying patterns.
Alpacas do not require special 

fencing or a lot of acreage (5 to 8 
animals/acre).
Female alpacas can be bred back 

as early as 2 weeks after parturtion 
and can start breeding as early as 12 
months of age.
Male alpacas can begin to breed 

between 2-3 years of age.
Alpacas are very social animals 

and communicate to each other with 
humming noises, body and head 
movements.
Alpacas are considered a livestock 

investment, as they can be depreci-
ated yearly.
For more information on alpac-

as and the industry in the United 
States, please feel free to contact.
Alpaca Owners and Breeders Asso-

ciation (AOBA)
P.O. Box 1992
Estes Park, CO  80517-1992
Phone: (970) 586-5357
Fax: (970) 586-6685
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One might say we got into al-
paca breeding by accident. 
Having built a house in the 

country, I thought it would be fun to 
have a little fiber herd to supply my 
spinning and weaving hobbies. At 
the Estes Park Wool Market, I dis-
covered a whole new creation: the 
alpaca. The alpaca! 
Besides being  friendly, easy keep-

ers, needing  little space, alpacas pro-
vide a tax shelter. The magic words. 
My husband Jim, the retired accoun-
tant, opened his ear flaps when he 
heard “Section 179 depreciation.” 
This, of course, cannot be used for 
hobby expenses. Instead, we should 
breed and sell them.
The search was on. Through the 

AOBA Farm and Ranch Guide, we 
found owners near our home in south-
western Wisconsin. Our first animals 
arrived just over a year later.
Since our only livestock to that 

point had been an Irish wolfhound, 
we needed to make a bit of prepara-
tion. An open sided calf shed rolled 
off the back of a truck. We got long 
extension cords to run from the house 
to the shed to keep water buckets 
from freezing. We were in business.

The first winter was simply house-
keeping for six females. Feed and 
carry water twice a day, about a half 
hour each time. In April, just days 
after the birth of our first cria, we at-
tended an auction and bought a couple 
young males. We catapulted into show 
business. With exhibiting our animals 
came marketing plans, display designs, 
travel, a lot of things which have little 
to do with livestock breeding. At the 
same show, we sold our first animal. 
Income: this is good.

We have now owned alpacas for 
about one and a half years. The calf 
shed has been replaced by a barn 
with automatic waterers and wide 
overhangs. Out my window I watch 
my young herdsire pacing along the 
fence, looking his very best for the 
new girl who just arrived (She’s hot 
stuff). I spent two summers in high 
school as a summer girl on a Mon-
tana cattle ranch. It was a good life, 
but it didn’t come across as this 
much fun.

Alpacas of Prairie Station
Come See Your Future

1049 Miller Road 
Mineral Point, WI 53565

608.987.5400
www.alpacasaofprairiestation.com
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Welcome to Cornerstone Al-
pacas, located in Yukon, 
Oklahoma. Our interest in al-

pacas began quite by accident while vis-
iting my sister’s alpaca farm in Colorado. 
We had never really considered raising 
them ourselves, but we were looking for 
a business that would eventually enable 
both of us to work at home. We had al-
ways been attracted to their gentle nature 
and their soft luxurious fiber. Hmmmm, 
alpacas? Well, why not! The rest, as they 
say is history. 
Through the use of the internet, personal 

farm visits, and attending alpaca shows, 
we learned as much as we could about in-
vesting in and caring for alpacas. Our first 
purchase consisted of three bred females, 
an award winning herdsire, a compan-
ion male and 2 cria. The seller included 
free boarding for six months while we 
searched for property that would best suit 
our purposes. In the meantime, we had 
the opportunity to purchase an additional 
11 animals bringing our initial herd to a 
total of eighteen. 

Once we found the right place, we 
quickly replaced the existing four-foot 
field fence with a taller, more secure 
horse fence. Strong fencing was a high 
priority because these beautiful creatures 
are virtually defenseless against most 
predators, including domestic dogs. We 
were also fortunate enough to acquire two 
trained Great Pyrenees livestock guard 
dogs that have been worth their weight in 
gold. With some minor modifications to 
the existing barn, we were finally able to 
bring our animals home.
It has been a never-ending learning 

experience ever since. Much of our 
herd management program has evolved 
through trial and error. We have had our 
share of setbacks such as the loss of a 
pregnant female to ulcers. But the joy of 
seeing playful cria pronking in the pas-
ture by far outweighs the bad times. As 
an added bonus, the tax benefits of alpaca 
ownership and the increasing demand for 
alpaca fiber has greatly enhanced their 
marketability. They practically sell them-
selves. 

CORNERSTONE ALPACAS

Cornerstone Alpacas
Sales  Breeding  Boarding

Wade & Arlene Bouse
4100 S. Czech Hall Rd.

Yukon, OK 73099
405-324-6505 • Fax: 405-577-2015
cornerstonealpacas@sbcglobal.net

www.csalpacas.com

One question that many visitors to 
our farm ask is “Would you do it over 
again?” The answer is an unequivocal 
yes. The privilege of learning about 
these mysterious animals, the wonderful 
people we have met, and the financial 
rewards are more that enough reasons to 
do it all again. 

Photo Courtesy Cornerstone Alpacas

‘Breeding livestock as a way of life? 
This program is for you!’

Pakatrak is a top quality custom livestock management system. 
Your ranch logo will be placed on the startup form and on the vari-
ous reports that can be generated. Record all health, breeding, birth-
ing, fleece, show, ancestry, income and expense information for 
your animals. Group records by herd or location for easy record 
updates. Query the database, set your own colors. This software 
was specifically designed with simplicity in mind. ‘Spend your time 
with your animals, not your computer!’

 • Designed with simplicity of use in mind
 • Works well for small or large ranches

 • Easily customizable
 • Trail copy available

Becky Roof and Oliver Brown
40075 Little Fall Creek Road

Fall Creek, OR 97438
(541) 741-7616 • broof@prodigy.net
Website at www.pakatrak.biz
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 What is the normal temperature of the goat?
A. 101.5° to 104° F.

 What is the normal pulse of a goat?
A. 70-80 beats per minute.

 How often does a female come into heat and how long does 
it last?
A. Between September and March a doe will come into heat 
every 21 days. The heat will last 12-36 hours.

 What is the gestation period for a goat?
A. 148 - 153 days.

 How many kids will a goat have with each pregnancy?
A. Between 1 and 4 kids . . . sometimes 5.

 What are some common terms used among goat owners?
A. Kid - baby goat
Doeling - growing female kid
Buckling - growing male kid
Dam - mother goat
Doe - adult female
Buck - adult male
Sire - father goat

Hoegger Supply Company
Answers To Our Most Frequently Asked Questions

Hoegger
Supply Company
Goat Keeping Supplies

• Dual Pasteurizers for
  heat-treating colostrum
• A.I. Equipment
• Multi-kid Feeders
• Identifi cation Equipment
  ...And Much, Much More!

160 Providence Road 
P.O. Box 331 

Fayetteville, GA 30214

SERVING  GOAT 
OWNERS SINCE 1935

We Accept Visa
 Mastercard, AMEX 

& Discover

CALL TODAY 
FOR A FREE CATALOG

1-800-221-4628

www.hoeggergoatsupply.com

Kidding - the birthing process
Lactation - period of time when doe produces milk
Drying Off - end of lactation
Measurement of milk by weight: 1 lb. = 1 pint, 8 lbs. = 1 
gallon
Wattles - small hair-covered appendages in the neck area
Stripping - removing the last milk from the udder
Colostrum - First “milk” after kidding, lasts 3-5 days

 How can I tell if my doe is coming into heat?
A. An early sign for a milking doe is a sudden increase in 
milk output. Tail wagging, bleating, frequent urination and 
swelling of the vulva are also signs. When introduced to a 
buck, the doe in heat will show great interest. Ovulation usu-
ally occurs in the last few hours of heat. Best conception rates 
are during the period.

 Is there a danger that my goats could get too much copper?
A small amount of copper is necessary for normal body func-
tion, but an excessive amount of copper will cause toxicity. 
The amount of copper in goat minerals should be about 1/4 
of a pound of copper sulfate per 100 pounds of mineral mix. 
It would take 10 times that much for a goat to develop copper 
toxicity. Goats must never be fed swine feed, as it contains 
damaging levels of copper.

SCHAFER FARMS

Fullblood Boer
Breeding Stock,
Show Wethers,

Percentage Does
norvella@crcom.net

2801 Ranch Rd 33
Big Spring, TX 79720
Hugh & Ann Schafer

432-354-2433
www.schaferfarms.net
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Albright Boer Goats

Home of  Pistolero, 
ABGA Reserve National 
Grand Champion 2001.

ET Programs and Kids 
Now Available. 

Duane & Susan Albright
Bucyrus, OH

Ph: (419) 985-3641 
Log On To Our New Website: 
www.AlbrightBoerGoats.com 
info@albrightboergoats.com

It has been a whirlwind of activity at 
our farm in north Ohio, since 2002. 
We purchased Pistolero (the highest 

selling buck in the U.S. to date) and brought 
him home from Texas to a very chilly 
Ohio, December. To have an animal with 
that kind of pedigree in Ohio is great, but it 
only got better. We purchased our first full 
blooded does, some recipient does and set 
up our first embryo flush for May 2003. We 
flushed 22 does in May and then set up our 
second flush for September 2003. Being 
a glutton for punishment, we purchased a 
few more does and started our second flush 
which consist of 16 does. On the last day 
of the second flush my husband decided to 
set up our third flush for December 2003. 
Ignoring my pleas for mercy and threats 
of divorce if he followed through with it, 
the third flush happened. We flushed 6 does 
and harvested 160 embryos, all grade 1 and 
2. It was amazing and all the thanks goes 
to the good Lord for making it happen, if 
it wasn’t for him none of this would have 
been possible.
Looking back at 2003 and having 3 em-

bryo flushes in one year, it’s just, wow! 
Nothing concreted the “wow” until Febru-
ary 5, 2004 when our first Pistolero kids 
starting hitting the ground. Now we are 
up to our elbows in kids and loving it! I 
don’t like the sleep deprivation, but what 
fun to see that many kids running around 
with those types of pedigrees. And like 
child birth, you forget the pain of the whole 

experience once you see those kids on the 
ground. I have to chuckle when I think 
back....starting out in 2001 with 10 aver-
age goats because we needed something 
to help with  mowing the grass.....now in 
2004 with 300 recipient does, 16 teaser 
bucks, 20 full blooded S.A. Boer does, 2 
weather bucks, 10 livestock guardian dogs, 
1 Boarder Collie and best of all, Pistolero!

Albright Boer Goats

Photo Courtesy Albright Boer Goats

Sales of quality bucks and does for

“SERIOUS” producers wanting to upgrade 

their herds of any type goats. Grand and

Reserve Champion Performance test bucks 

2000, Grand Champion Performance test buck 

in 2001 and Top Buck in 2003 At The Langston 

Univ. Performance Test

Real World Performance for the Real World Producer

Boer Goats • Trophy Whitetail • Hunting
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MID-STATES LIVESTOCK SUPPLIES
CALL FOR FREE CATALOG
125 EAST 10th AVENUE

SOUTH HUTCHINSON, KANSAS 67505

620-663-5147 • 1-800-835-9665

• SHOW EQUIPMENT
• FIBERGLASS FEEDERS
• SHOW SHAKE
• ELECTROLYTES
• CO RID
• WOOL CARDS
• CURRY COMBS

Additional Show Supplies Available
• Lister Stablemate Clippers
• Oster Shearmasters
• Complete Line of Blades
   for all types of clippers

MID-STATES LIVESTOCK SUPPLIES
Get Ready For Show Season
Get Ready For Lambing At Your
Club Lamb Equipment Headquarters

• HOOF TRIMMERS
• SHEEP MUZZLES
• DOSE SYRINGES
• BRAIDED NYLON
  HALTERS
• WORMERS
• EAR TAGS
• LAMBING SUPPLIES

BLADES SHARPENED

This is Kansas Profile. I’m Ron Wilson, director of the 
Huck Boyd National Institute for Rural Development 
at Kansas State University.

Remember that nice wool suit?  Nothing looks and feels 
quite like a genuine wool suit.
Today, we’ll meet one of the nation’s leading businesses 

serving the producers of that wool.
This business gathers wool from some 14 states and ships 

livestock supply products all over the country from a facility 
in the middle of Kansas. Flock over to your radio and we’ll 
meet this remarkable business on today’s Kansas Profile.
Meet Warren Finder, supply manager for Mid-States Wool 

Growers Cooperative Association in South Hutchinson, KS.
Mid-States Wool Growers has a long history of serving 

sheep and wool producers. This history goes back to 1918, 
when a number of wool producers in Ohio banded together 
to market their wool during World War I. in 1931, a similar 
group was organized in Kansas City. This organization was 
called the Midwest Wool Marketing Cooperative. Over time, 
both organizations grew and diversified, adding a livestock 
supply business to their operations.
In 1974, the two organizations combined to form Mid-States 

Wool Growers Cooperative Association. Today it still has of-
fices in Ohio and Kansas and is owned by 6,000 sheep pro-
ducers in 20 states.
The Kansas staff of Mid-States Wool Growers has rural roots 

and deep experience in the sheep industry. Warren Finder 
grew up in the sheep business with his father. Warren has 
some 35 years experience in sheep shearing, but he says he 
began when he was two. I’m not sure I’d want to be the sheep 
that was shorn by a two-year-old...
Anyway, that experience has paid off. Warren has a wealth 

of knowledge, and owns some 200 ewes and 60 Boer goats 
himself. He and his wife live near Kingman, where she trains 
border collies.
Warren succeeded Hank Ruckert as supply manager, and 

Hank continues to work part-time. He has more than 40 years 
experience and also has a sheep flock of his own. Round-
ing out the administrative staff is Alex McClure, manager of 
the wool department. Alex is a 10-time Kansas State shearing 
champion. Wow. He lives near Harper, Kansas, population 
1,584 people. Now, that’s rural.
These gentlemen give leadership to this remarkable niche 

business. Wool comes in to their facility in South Hutchinson 
from all over the midwest and from places as far away as 
Minnesota, Mississippi. Wyoming, and Louisiana. The wool 
is quality inspected and marketed on behalf of the growers. 
Mid-States markets more than six million pounds of wool an-
nually.
They also operate a livestock supply business. Mid-States 

Livestock Supplies offers one of the most complete lines of 
products needed by sheep and goat producers from antibiotics 
to wound spray and everything in between. Their catalog in-
cludes all kinds of medicines and the equipment to apply them, 
plus lambing supplies, hoof care, clippers, ear tags, grooming 
supplies, gates, books, spinning wheels, gifts and more.
In the miscellaneous category is a bottle of coyote urine for 

$4.95. Apparently, this is used for luring coyotes into traps. I 
wonder how in the world that gets collected?
The cutest item in the catalog is called Kid Jammies. These 

are soft one piece cloth outfits that can be pulled onto new-
born kids to protect them from cold weather. As you may re-
call, baby goats are called kids. The jammies for these kids 
have four leg holes and are sized to fit a baby goat. And yes, 
they come in pink for girls and blue for boys. Now I’ve seen 
everything....
Mid-States ships livestock supplies all over the country as 

far away as Alaska and Hawaii. They’ve even sent sheep 
shearing equipment down to Chile.
How exciting to find this remarkable business in the middle 

of Kansas.
Remember that nice wool suit? I like wool and it is good 

to find that one of the leading businesses serving the wool 
industry is found here in Kansas.
We salute Warren Finder, Hank Ruckert, Alex McClure, and 

all the people of Mid-States Wool Growers for making a dif-
ference by serving this remarkable industry. This wonderful 
wool business suits Kansas just right.
Kansas Profile is produced with assistance from the Re-

source Conservation and Development Councils of Kansas. 
For the Huck Boyd National Institute for Rural Development, 
this is Ron Wilson with Kansas Profile.

Warren Finder of Mid-States Wool
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A Fast, Safe, and Accurate Ul-
trasonic Pregnancy Tester 
for Hogs, Sheep, Alpacas, 

Llamas and more.
No lights to watch! No buttons to 

push!
Ultrasonic Pregnancy detection with 

the RENCO PREG-TONE is now a 
proven and accepted herd management 
technique.  Among the numerous ben-
efits are the following:
• Identification of feed-wasting non
   producers.
• Confirmation of pregnancy in
   animals purchased or sold.
• Savings resulting from increase in
  overall operating efficiency,
  permitting more efficient use of
  expensive farrowing installations.
The patented PREG-TONE uses high 

frequency sound waves called ultra-
sound to detect amniotic fluid present 
during pregnancy.  When this fluid is 
detected, the instrument produces a 
loud continuous tone.  When used on 
an animal which is not pregnant, the in-
strument produces an intermittent tone.  
The intermittent tone also indicates that 

good skin contact is being made. 
No guessing and no question.  Clini-

cally proven 100% accurate on nor-
mal sows, 97% accurate on ewes.
The RENCO PREG-TONE has been 

tested against other ultrasound instru-
ments by leading universities through-
out the world.  Their studies show the 
PREG-TONE as the superior instrument 
in both accuracy and ease of use (studies 
available upon request).
Testing may begin as early as 18 days 

with swine (large litters, 11-12 piglets).  
Open sows can be diagnosed as early as 
30 days.  Normal testing time in sows 
and gilts is 30-73 days.  
Pregnancy testing in ewes can begin as 

early as 30 days, with positive diagnosis 
made by 45 days.  Normal testing time 
in ewes is 30-120 days. Testing on large 
New Zealand White rabbits can begin at 
10 days.
Loud, easy to hear tones.
During testing, no lights are used, no 

buttons are pushed, thus attention is not 
diverted from the animal.  A short in-
termittent tone indicates good contact, 
while a loud continuous tone indicates 

pregnancy.  Since the PREG-TONE 
uses only loud easy to hear tones to indi-
cate both pregnancy and non pregnancy, 
it can be clipped on the belt or kept in 
a pocket.  The PREG-TONE does not 
need to be seen or held during testing.
Rechargeable NiMH batteries 

(NEW).  Low battery indication.
Specially chosen by Renco Corporation 

to assure long life, the battery pack will 
last for years and give many hours  of test-
ing on one overnight charge.  Renco’s own 
unique circuitry causes the PREG-TONE 
to turn itself off when the battery needs 
recharging, assuring the user against erro-
neous readings due to insufficient power.   
Battery charger is included.
Rugged all-metal construction... 

Small enough to slip in your pocket.
All-metal construction guarantees 

against interference by radio waves in 
the atmosphere, a major accuracy prob-
lem with some ultrasound instruments.  
Constructed of heavy gauge aluminum 
for ruggedness and ease of cleaning, 
the RENCO PREG-TONE is still light-
weight and small enough to slip in your 
pocket. Contact us today!

RENCO CORPORATION • PREG-TONE®



CIRCLE R BoerGoats started 
in 1995, with  8 percentage 
does and one NZ buck and 

a good  friend Butch Patterson, with 
the intentions of selling wethers and 
expanding the herd. With home raised 
doe kids, not much was sold that first 
year as every kid born was a doe, and 
all eventually became well known 
show CHAMPIONS. Butch bought a 
couple of Codi/Pci does at the herd 
dispersal sale. One doe had two doe 
kids, now known as Ennobled Sharon 
two and Sharon one. The other doe had 
a buck kid we named Big Butch. In the 
fall 1996, Big Butch was bred to three 
does before he was tragically killed by 
domestic dogs at less than a year old. 
When the kids arrived we realized just 
what a tragedy it was, as the first kid 
born was a single to Sharon two that 
was SO big he was nick-named the 
Bulldog, which ended up becoming 
his registered name.
Butch gave me Bull, as I needed a SA 

buck, and as Bulldog grew, I realized 
that he was something special. I started 
to show him a little, he did not do great 
that first year. He was so big and long, 
he looked a little odd, so I kept him 
home and ran him with my small herd.
The second winter, Bull really bloomed 

and filled out. By spring, weighing just 
over 400 lbs, I decided to try showing 
him again, this time he took the early 
shows by storm winning three champi-
onships. I was busy getting a percentage 
doe ready for 1999 Nationals, not even 
planning on taking BULL, but a good 
friend in OK suggested I might take 
Bull to Nationals and win the two year 

old class. I thought 
about it and decid-
ed why not try, so 
BIG BULL headed 
for MS and ended 
up winning that  
tough two year old 
class plus Res: Se-
nior CHAMPION 
and National Res: 
C H A M P I O N .
What an honor for 
a small percent-
age breeder with 
her first SA buck. 
Of course many 
years and many 
titles have passed 
since that win, and CIRCLE R is now 
all fullblood SA. BULLDOG has con-
tinued his fame in his produce. He be-
came Ennobled by his first four kids 
in just five shows, and helped Ennoble 
two older Codi does, Brook’s TX Lady 
and CODI QUEEN.From there great 
Bulldog offspring and now those off-
spring K9-CASEY, KAY-9 and BIG-
DOG, have also earned enough points 
to Ennoble, plus many others winners 
in almost every state.
In 2002, I became Goat Ambassador 

for Purina Mills. THE BULLDOG be-
came the official Boer Goat for Purina.
You can see him in all their national 
advertising and on the feed bags along 
with a herd of Bulldog Offspring. Now  
in 2004 the line is continuing through 
the grandkids, which are exceptional, 
and the doe herd of BULLDOG Codi/
Pci bloodlines are preserving the past 
to influence the future. 

This really is a dream come true for 
me, having always loved the goats and 
enjoying helping others with their goat 
projects, big or small, I have always 
wanted to raise top quality, and this 
was made easy with this great buck, 
going from a small percentage breeder 
who liked to show, to a national known 
breeder all through one GREAT BUCK 
“BULLDOG”, raising bigger goats, 
with quality Codi/Pci genetics that are 
healthy and correct. This is a small 
herd that is VERY BIG on quality over 
quantity, and for that reason, animals 
tend to sell very quickly. They simply 
sell themselves. I have not over bred 
BULLDOG, and always select the best 
does for him, thus keeping the quality 
of his offspring very high.   
You can see pictures of Bulldog and 

his offspring on the website:
www.CIRCLERBOERS.COM or call 

817-523-5649.

CIRCLE R BoerGoats

CIRCLE R CHAMPION
S.A. BOERGOATS

consistently raising Champions with
CODI/PCI genetics, since 1996 from a 

small disease free herd BIG on quality.
Carol J. Rochester, Springtown, TX.

817-523-5649
or visit the website:

www.circlerboers.com

Bulldog

SOUTH AFRICAN BOER GOATS

Raising and showing quality full-
blood, purebred & percentage Boer 
goats. Good  breeding stock & show 

prospects usually available. 
S.W. Missouri • 4802 E. FR 170 

Rogersville, MO 65742

Call (417) 886-1266
or e-mail: holadayfarm@mchsi.com

Visitors Welcome!

Creekside Farms and 
Green Hill Goats

Fullblood and Percentage Boer Goats. 
Commercial does available. Buy, 

sell or trade. Jacks, Jennys & 
guard dogs also available.

Eugene Bottoms & Leonard Arrington

575 Troy Rd.
Wilmore, KY 40390

859-948-4191
859-948-4190 
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US Gopher Bait Formulators de-
pend on them but now have to 
scramble to find any Tech ma-

terial because of  a worldwide shortage 
of strychnine. Strychnine coated rodent 
baits are not being formulated in quan-
tities that were experienced during the 
years prior to 2000. Low crop yields 
from strychnos nux vomica, a toxic plant 
from India and parts Southeast Asia, are 
the major problem.  It’s over harvesting 
and improper cultivation during several 
years of drought have combined to drive 
this worldwide shortage. The majority of 
plants are in random locations with little 
or no cultivation. Strychnine uses vary 
with countries; it’s used as a Medicinal, 
as an animal control toxicant, while a 
radical minority use it as a homicidal 
agent. Most of us depend upon it as the 
primary gopher control toxicant mixed in 
a variety of gopher baits.  While it does 
grow in other countries, harvesting and 
processing are all done primarily in India 
and Ceylon. Civil unrest, market instabil-

India is the World’s No. 1 provider of 
strychnine for controlling Gophers.

BAITS

ity and Government involvement have 
also compounded this tenuous situation. 
Only several US formulators, including 
RCO Intl. Inc., makers of RCO Omega 
Gopher Bait, will be building for 2004 
national usage. This bait shortage is pro-
jected into next year, barring any other 
draughts. Limited amounts of strychnine 
gopher bait are available in many Farm 
Stores across the US. Effective alterna-
tives to strychnine gopher baits are few, 
but the closest control agent seems to 
be the 2% Zinc Phosphide baits. They 
can be poor on average, but our RCO 
“Western Formula” 2% ZP Gopher Bait 
with “naked oats” has shown favorable 
levels of control in hay areas. We encour-
age spot treatment with small amounts 
of strychnine bait to finish off the task.  
Traps, gases, and crop rotation can be 
effective complimentary methods to an 
initial economical grain baiting.  RCO 
Dealer and Distributor information can 
be found at www.rodent-baits.com or our 
home office : 1-800-214-2248.

Hill Country
Real EstateShow wethers Guard Dogs

Tim & Helen Dockal
325-239-5574

9-ranch@centex.net
www.campbellranchtexas.com
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The adult Boer Goat can eas-
ily exceed 200 lbs. They are 
one of the few goat breeds that 

have been genetically selected for early 
weight gain, carcass quality and mus-
cling. By using a full or half-blood Boer 
Goat buck in your dairy or doe herd, you 
can increase the weight gain of your kids 
by over 150%!  Boer Goat crosses bring 
more in sales, also.  The carcass quality 
is so much improved by even half blood 
sires, that the resulting kids bring pre-
mium prices. Because they gain quicker, 
they get to market quicker with less time 
in the feedlot.
Goats are naturally low in body fat, 

with only 51 calories per ounce. A four-
ounce serving of roasted goat meat con-
tains only 85 mg. of cholesterol. Cur-
rently, the demand in the U.S. exceeds 
what American farmer’s are able to 
produce.
The Boer Goat performs extremely 

well in trials and carcass competitions 
proving it to be the superior meat goat 
breed.

Boer Goat Facts



Farmers and ranchers from throughout the United States 
have visited Hawaii with Your Man Tours, Inc. (YMT) 
every January since 1975.  A major U.S. tour opera-

tor, YMT started specializing in Hawaii in 1967 and in 1975 
moved their first farm group to the islands (the Fulton County 
Farm Bureau in Ohio).
Since then, YMT has set aside every January to include sight-

seeing of particular interest to farmers and ranchers on their 
most popular Hawaiian vacation, the two week, four island fully 
escorted Queens Tour, designed for the first time visitor.   
Sightseeing includes a city tour of Honolulu (5 nights), Punch-

bowl Crater and Pearl Harbor; on Kauai (3 nights) the Wailua  
Riverboat Cruise, Fern Grotto and a Guava Plantation; on Maui 
(2 nights) the Old Whaling Capital of Lahaina, Iao Valley ex-
cursion and a Maui tropical plantation; and on “the Big Island” 
of Hawaii a giant fern tree forest, an orchid nursery, Banyan 
Tree Drive, Volcanoes National Park, Rainbow Water Falls, the 
Parker Cattle Ranch, Kona Coffee Plantation, and a Macada-
mian Nut factory tour.  
Included is 14 nights hotel accommodations, roundtrip and in-

ter-island airfare, airport transfers, to your room baggage han-
dling, sightseeing, and the services of professional Hawaiian 
born tour guides, all for the guaranteed lowest price because you 
buy wholesale, directly from the actual Hawaiian tour operator.  
For information and a brochure call Your Man Tours, Inc., 

Dearborn Michigan, at 1-800 736-7300.

HAWAIIAN TOUR OPERATOR
OFFERS FARM TOURS
IN HAWAII SINCE 1975!
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Customers everywhere are ask-
ing tough questions about food 
safety these days. They want to 

know where their meat comes from... 
how it was processed... and what steps 
are taken to assure that every cut of 
product is healthy, wholesome and safe. 
The 2,000 American ranchers involved in 

the buffalo business today are proud of the 
care and attention we give in the raising, 
processing and distribution of our prod-
ucts. Here is our commitment to you: 
• The National Bison Association’s 

Code of Ethics, and the industry proto-
cols, strictly prohibit any feed contain-
ing animal by-products or continuous 
low-levels of antibiotics. 
• Our Code of Ethics—along with fed-

eral regulations—prohibit the use of ar-
tificial growth hormones in bison.
• Buffalo consume a diet that has a 

much higher percentage of grass–and 
lower percentage of grain–than do other 

livestock species. Simply put, buffalo 
have not been bred through the centu-
ries to consume grain... our animals do 
better on grass. 
• Buffalo also do not do well on feed 

rations containing high levels of protein. 
Consequently, there is little incentive to 
utilize feeds containing by-products. 
Our producers have followed these proto-

cols for years. Now, we are prepared to take 
our quality assurance one step further.
Following nearly two years of planning 

and development, the National Bison As-
sociation is implementing an industry-
wide USDA Process Verification program 
to provide customers with an extra degree 
of assurance that each product carrying 
the new “Certified American Buffalo” la-
bel meets the following standards:
• Products can be traced to the ranches 

of origin; 
• All animals are produced through 

a verified process that does not allow 

animal by-products or continuous use of 
antibiotics in the feed; and 
• No animals are produced with the use 

of artificial growth hormones. 
When your customers ask the ques-

tions, don’t hesitate to give this answer:
“Enjoy Deliciously Healthy Buffalo 

with Confidence”

American Buffalo: There’s No Bull In Our Commitment to Food Safety
Courtesy of National Bison Association 
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We would like to tell you 
about our company Ro-
swell Wool and how we 

can be of service to you.
Each partner is actively producing 

and /or feeding lambs here in New 
Mexico. We purchased the Wool 
Warehouse in Roswell in 1992 and 
purchased a second warehouse in 
1994, Roswell Wool and Mohair. We 
combined the two businesses and re-
named it Roswell Wool.
In 1994, I began managing the busi-

ness. At that time, 100% of the wool 
we handled was from New Mexico. 
Currently, with our growth, 50% of 
the wool we handle is from out of 
state, even though the amount of 

Roswell Wool Dedicated To A Tradition Of Integrity
New Mexico wool we handle has 
grown. We are now the largest wool 
warehouse by volume, under one 
roof, in the United States. Therefore, 
we attract wool buyers from all over 
the world. We offer our wool on con-
signments to all wool buyers at our 
regularly scheduled wool sales each 
year. We have sales in January, Feb-
ruary, April, May, October and De-
cember. Wool buyers who come to 
our sales have core information/grab 
samples/sample bales from each lot 
of wool offered for sale to make 
their visual inspection of each lot.
Our sales are by seal bid offerings – 

meaning that each buyer who bids on 
a lot of wool is by sealed bid. When 

the bids are all in, I announce the 
high bidder, but not until the end of 
the sale do I announce what the bid 
was. Therefore, keeping the specula-
tion on what each buyer is willing 
to offer secret, thus adding a bit of 
excitement when several buyers are 
needing the same types of wool.
We look forward to earning your 

business, so you can see why when 
we say “Dedicated to a Tradition of 
Integrity”, isn’t just our motto, it’s 
our reputation.
If you have any questions, please 

don’t hesitate to contact Mike Corn 
at (505) 622-3360 or 1-800-624-
WOOL Website: www.roswellwool.
com

DEALER 
INQUIRES 
WELCOME

Dirks Earthmoving
SPECIALIZING IN FEED LOT CONSTRUCTION

• PEN SHAPING • LAGOONS • SITE PREPARATION
• CONSERVATION PRACTICES

• LAND LEVELING • DAMS

“Precision Land Forming With Laser Equipment”

“Serving Southwest Kansas Since 1977”

Tailwater Pits
All Types of Terraces

620-872-3057
Toll Free 1-877-872-3057
Mobile 620-872-1793
Richard Dirks
Rt. 3, Box 89 • Scott City, KS 67871

Attention: AUGER OWNERS

NO  
MANUAL 

CRANKING

One Light-Weight  will fit 
and raise all your augers hydraulically!

Farm tested since 1982.
Very Safe & Economical

641-456-4948 • 800-879-9753

318 2nd Ave. NE • Hampton, IA 50441



Self-Ejecting Syringe For
Range Animal Treatment

Available In Bow,
Pole & Cross Bow

Available up to 35cc in one time
George Becker
884 Liberty Road

Sarcoxie, MO 64862

417-246-5643
Medi-Dart • Alberta, Canada

Tests have shown that quieter and calmer cattle had greater 
average daily gains than cattle that became agitated dur-
ing routine handling. The commonly used procedures to 

treat sick animals often cause extreme stress to the sick animal 
as well as varying degrees of stress to the rest of the herd. How 
many times have you tried to treat a sick animal and due to lack of 
facilities and manpower leave it untreated? The Medi-Dart syringe 
a mobile one person treatment system, can fix that. With over 10 
years in business we have many customers tell us the Medi-Dart 
medicating system has improved their cattle operation.
The Medi-Dart syringe gives an intramuscular or subcutaneous injec-

tion using air pressure, provided by a simple air pump. There is no cost 
per shot. The injection, up to 30cc, is completed in a few seconds. As 
the plunger finishes the injection it pushes out an ejector loop around 
the needle, releasing the syringe from the animal. The syringe falls to 
the ground, that animal has been medicated. Sound easy? It is. 
Medi-Dart offers three styles suitable for any operation. The 

Crossbow Medi-Dart uses a specially designed crossbow and 
it allows you to treat animals out of the window of your truck. 
Because it is so handy, the Crossbow Medi-Dart is the favorite 
among cattle producers. Would you like more information? 
Please call White Oak Enterprises at 417-246-5643

Two-in-One Machine
The Most Widely Used Ranch-Proven Machine

• Direct Drive Equal-Angle PTO
• Handles Five / Six Bales
• Proven Haybuster™
• Positive Processor Loading
• Scissor-Action Tandem Lowers Frame For Loading
• 4-Degree Load Angle
• Years Of Engineering And Field Testing
• Bale Retrieving Capabilities By Removing Processor
• New 11L x 15 Ag Tires - rated At 25 MPH -
• Makes Rough Hay More Palatable
  Requirements: Two Hydraulic Remotes • 80 Horsepower, 100 PTO

The 15th year of production has just begun for D-W 
Industries, Inc. of Bassett, NE. D-W Industries, Inc. 
is the sole producer of the D-W Bale Feeder/Retriever 

line. What started out as a 5 bale feeder, has now expanded into 
a combination 5 bale feeder - 6 bale retriever.
The D-W Bale Feeder utilizes the Haybuster Processor. The 

Haybuster name is internationally known as a sound product, 
at an affordable price. We have built a tough, rugged machine 
that will stand the test. Time and time again, our machines have 
proven themselves in on-site demonstrations against our com-
petitors. With approximately 600 machines in operations, they 
are clearly in #1 position for this type of Feeder/Retriever.
Though they were engineered and manufactured in the Sandhills 

of Nebraska, they can now be found in 15 states and Canada.
Our customers have given us a tremendous vote of confidence 

by the fact that we have many customers with three or more units 
in operation. This has been accomplished by a sound design and 
close follow-up by the manufacturer and distributor.
Please contact Sandhill Equipment, Inc. at (800) 657-2122, for 

more details. Join the Winners -Call Today!

Sandhill Equipment, Inc.

Medi-Dart
Lower Stress And Increase Gains

Sandhill Equipment, Inc.
(402) 684-2331

Box 507 • Bassett, NE 68714
www.sandhillequip.com

E-mail: sandhilleq@huntel.net

The 4th annual Northeast 
Kansas Wagon & Carriage 
Consignment Sale, spon-

sored by Werner Wagon Works, will 
be held in Horton, Kansas, north and 
east of Topeka 55 miles, on June 25-
26, 2004.  This sale has “something 
for everyone”. On both June 25th & 
26th, we will be starting at 9:00 am. 

NORTHEAST KANSAS WAGON & CARRIAGE CONSIGNMENT SALE

On the 25th, there will be antique 
tractors, antiques, collectibles, tack 
and related items. Also, on Saturday 
the 25th, horse drawn machinery, 
carriages and wagons. Commission 
fees (one of the lowest around) will 
be 0 to $1,000.00: 10%, 1,001.00 
and up: 7% and no sale fee 3% of 
last bid per item. We are looking 

for both consignors and buyers, so 
mark your calendars and come and 
join in the fun. For more informa-
tion, call Don or Connie, 785-486-
3758 or 785-548-5500 or Daryl or 
Dawna 785-486-2241.  Hope to see 
YOU there! PLEASE NOTE NO 
HORSES UNTIL FURTHER NO-
TICE.
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marketplace

IMCO
Denver

New & Used Live Floor Trailers
www.imcotrailers.com
1979-2002 Various Sizes
Nice Trailers! Great Buys!

888-496-4626

TRAILERS

Wholesale Ag Chemicals
We have some great prices on 

Glyphosate (Round-up alternative) 
products-Give us a call!

1-800-872-2501
Morris Grain Co. • Morris, MN
visit our home page at: www.morrisgrain.com

JEFFERY R. BEEMAN
LOGGING

American Grown American Sold

LICENSED-BONDED-INSURED
317-984-2810

T&J Auto
Osborne, KS • 785-346-2844
• NEW 6.5 LONG block; $3550 delivered; 

7.3, 5.9, 6.2, 6.5 dsl takeouts. Pick up & 

installation available.

• 6.5, 7.3, 5.9 Manual Trannys 

  $1500 Exchange & Up

• 6.5, 7.3 Dual Mass & Solid update

  flywheels; $550 & up

• Power Chips 50-150 HP, Ford & Dodge

Fencing Materials
* Heavy Wall Pipe
* Steel Sucker Rods
* Fiberglass Sucker Rods
* Cable
* I-Beam Post
* Highway Guard Rail
* Super Steel for Wind Breaks

Butterfl y Supply
1-800-249-7473

www.butterfl ysupplyinc.com

Wire Free Rubber 
Chips For Horse

Arenas
MAHANTANGO 

ENTERPRISES, INC.
R.R. 2, Box 680

Liverpool, PA 17045

717-444-3788

Mickey’s Cleaning & Janitorial
618-395-9176 • 618-843-9176
423 S. Morgan Street
Olney, IL

Daily, Weekly or Monthly
Special Events • Residential

Businesses • Churches

Proud to Support The Areas Farmers & Ranchers!!

BALE WRAP 20” 30”
FIRST CHOICE WORLD WIDE 

TRIPLE LAYER WITH ANTI
RODENT AND BIRD REPELLANT, 

BUY DIRECT FROM
NATIONAL DISTRIBUTOR.

SILAGE BAGS - 7, 8, 9 & 10 FT
DEALERS WANTED • 800-831-9919

HAY & FORAGING

Western Farm, Ranch & Dairy                                                                                              Heartland • 53

HAY FOR SALE YEAR ROUND
• High Test - High Quality Alfalfa
• Medium Sized Square Bales 1200 to 1400 lbs
• Dairy and Horse Quality
• Available May 15 Starting at $100 Per Ton
• Round Bales - Last Season Cutting
• Alfalfa Starting at $75 Per Ton
• Cow Feed - Corn Stover Bales $55 Per Ton

- Delivery Available -
Call Jim Powers

Morning: (308) 468-6411 • Cell: (308) 233-7291
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• A blood pregnancy test for your 
bison, elk, cattle, sheep and other 
ruminant animals
• Analyzed in our laboratory on 
serum sent by you.
• Over 95% accurate after 
30,40,40,  26 and 22 days after 
conception in cattle, bison, elk, 
goat and sheep
• Reproductive Management con-
sulting available.
• Canadian serum import permits 
are available.

Call or e-mail Garth Sasser 
for more information or 

visit our website.

105 East Second Street, Suite 2 
Moscow, ID 83843

Phone/FAX: (208) 882-9736
E-mail: biotracking@turbonet.com

Website: www.biotracking.com

Cattle Only $1.70 Each



R Y E G R A S S  S E E D

RESPONSIVE - PROVEN FORAGE YIELDS

FORAGE SEED BLENDED FOR YOUR NEEDS
Forage Ryegrasses • Forage Tall Fescues

Forage Turnips and Rape
Clovers, Bromes, Timothy, Orchardgrass, 
Festulolium, New Zealand Forage Seeds

For the dealer nearest you call 541-491-3501
or email: seed@saddlebutte.com

Saddle Butte Ag • 31144 Wirth Rd. • Tangent, OR 97389
DEALER INQUIRIES WELCOME
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Don’t See What You Need? We Can Fine It For You!

...your GROWER-DIRECT seed source!

Toll Free   877-FOR-IOKA    or    503-873-6498

www.iokafarms.com                                 iokafarms@aol.com


